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Repeat sales are earned because your customers are satisfied that a prod- 
uct brings results at a profit. So it’s no wonder at all that dealers and 
feeders everywhere rely, year after year, on “The Old Reliable” 
Blatchford’s Pellets. Over 147 years ago Blatchford’s pioneered in 
building an effective milk replacer for calves. Modern Blatchford’s 
Pellets, the result of continuous research for an economical 

milk replacer, give maximum, balanced nutrition for calves 

in concentrated, easily digestible form. They’re wonderful, 

too, for pigs, goats, lambs, colts, and rabbits. For lasting 

customer satisfaction and repeat sales that earn 

steady profits, sell Blatchford’s Pellets. 


Vatchlords 


ESTASGLISHED 1800 


WAUKEGAN e ILLINOIS 
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Plant Operators Prefer 


STRONG-SCOTT Equipment 


SOUND FEATURES 


STRONG-SCOTT 
Unit Molasses Feed Mixer 


This unit is a money-maker for any feed plant. It 
produces a smooth, uniform product (free from molasses balls) 
that commands high prices. 

It is roller bearing equipped and has an all steel frame 
structure for greater stability and life. Patented meter control 
permits any desired percentage of molasses to be rubbed into 
every bit of feed. Why not have us send you complete details? 


STRONG-SCOTT 


Triple Action Dry Feed Mixer 


The perfect mixer for feeds or mashes. It will out-mix any 


other type and will deliver the mix without variation, speedily and 
with less h.p. Operators everywhere swear by this unit. It will pay 
you to get full information before you install any mixer. Write for it. 


STRONG-SCOTT 


sack in perfect condition. 


NOW. 


BELTING—AIll Kinds 


ELEVATOR HEADS and BOOTS—Wood, Iron or Steel 


Pneumatic Attrition Mill 


After grinding the feed, this mill cools it and delivers it to the 


It eliminates a fire hazard that might exist in ordinary installations 
by an accumulation of feed as no feed is left in the grinding chamber 
after this mill has been stopped. Better send for complete details 


Come To Headquarters For... 
SPOUTING—AIll Kinds, Standard or Special 


Everything Jor Every Mill, Elevator 
and Feed Plant 

he Strong-Scott Mfg Co. 

font. Minneapolis Minn. 


Branch Office: Great Falls, 


Representatives 


_ FRED H. CHASE, OSHKOSH, WIS. 
Box 126, Telephone 698 


J. H. HARDERS, WINONA, MINN. 
411 E. Howard St., Telephone 2549 


Re 
f 
— 
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the eye. 


dried corn solubles. 


Forman”. 


largest independent distillers. 


B-— DRIED CORN SOLUBLES PROVIDE 


Carbohydrates - Thiamin + Protein + Folic Acid 
Niacin « Riboflavin + Choline - Pantothenic Acid 
Pyridoxin + Fat + Biotin + P-amino-benzoic Acid 


plus 


valuable “unknowns” 
| ...that something 


There's more in this sack than meets 
The label indicates that it contains 


But there's a heap of meaning in 
the B-F which represents “Brown- 


That's why we say it's a sack full 
of assurance—a sackful of assurance 
of unvarying quality and uniformity 
backed by the 78-year reputation 
of Brown-Forman, the country’s 
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This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. 


SEVEN DAYS 


No doubt about it— your customers’ poultry 
grow and produce much better when there’s 
adequate riboflavin in their feed. As a leader in 
the development of pure vitamins, Merck pro- 
vides dependable riboflavin mixtures particularly 
suited to low-cost application to your feed-pro- 
ducing methods. Write for the complete, inter- 
esting story and prices. 


Same chick, 35 days old, weighed 210 Gm. 
after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 
Agricultural 
Chemistry, 
University of 
Missouri. 


No. 54 RIBOFLAVIN MIXTURE merck — 


One ounce contains one gram of Riboflavin. Balance 
is starch and small amounts of Calcium Sulfate and 
Iron Sulfate. 


RIBOFLAVIN 85% meRCK (Not U.S.P.)— 
Riboflavin 85%, Fe (as Sulfate) 1.5%, Ca (as Sulfate) 
1.5%, Starch added 5%. 


MERCK & CO., Inc. 


Manufacturing Chemists 


Chicago, Ill. « Los Angeles, Calif. 


RIBOFLAVIN MERCK | 


RAHWAY, N. J. 


New York, N. Y. © Philadelphia, Pa. « St. Louis, Mo. * Elkton, Va. 


In Canada: Merck & Co., Ltd. * Montreal * Toronto « Valleyfield 
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Hudson Lektrik-Hen 

No. 4872 (shown at top in 
large photo) for 500 day-old 
chicks. 48 in. x 72 in. 


SIZES FOR EVERY POULTRY RAISER’S NEEDS 


Hudson Lektrik-Hen 
No. 2432. The brooder 
for small broods. For 
100 day-old chicks. 
24 in. x 32 in. 


Hudson Lektrik- Hen 
No. 4848 for 300 day-old 
chicks. 48 in. x 48 in, 


Hay Tools and 
Barn” Equipment 


TESTED: AND 
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Hudson Lektrik- 
Hen Battery 
Brooders. Use 
the same basic, 
proved principle 
as Lektrik-Hen 
Floor Brooders., 


Let’s go over the sales-making features of Hudson 
Lektrik-Hen Brooders, just as you would with a 
customer. See those powerful, enclosed heating el- 
ements? They give health-giving radiant heat —the 
kind that puts extra pep, vigor, strength into chicks 
economically. See the two ventilating flues. They 
carry off excess moisture —litter stays dry—chicks 
stay healthy. Cold air blends with warm—temperature 
is the same all over —chicks won’t huddle. 


Needs more sales points? Then show the adjust- 
able legs, the fuel-saving insulation, the dependable 
thermostat, the rugged construction. 

You'll find many customers already familiar with 
these points through Hudson advertising in leading 


farm and poultry magazines— millions of messages 
to make sales for you. 


You can sell your first Hudson Lektrik-Hen 
Brooders now—before the brooding season. Order 
several for immediate delivery from your jobber. Or 
write us direct. 


© 1947 H D.H, MFG, CO. REG. PAT. OFF, 


PROVED EQUIPMENT 
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* 
> 
‘ 
+ 
llinoi et, Chi Illinois, U. S. A. 
H. D. HUDSON MANUFACTURING COMPANY « 589 E. Illinois Street, Chicago, Illinois, U. S. . ; 


at MINNEAPOLIS 
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WINTHROP-STEARNS 


This Trade Mark can save you time and money. 


i lat 
1. Activated 7-dehydrocholesterol in granu 
flour. — 


zation. 


It identifies Winthrop-Stearns vitamin products and stand- 
ard formulas distributed and serviced by a nation-wide organi- 


ins not 

ound contains no 
2. KORE chick units of 

ess 

vitamin D3. 


In your area, there is a Technically-Trained Representative 
to give you practical assistance and helpful on-the-spot service. 

istribu- 

3. Free flowing—assures complete dist 


tion. 


You are assured of prompt deliveries of TRIDEE, also Ribo- 
flavin Mixture and Amino Acids, from our nearby warehouse. 


ion Winthrop-Stearns’ research laboratories and manufacturing 
Special processing provides clean, facilities have made many important contributions to the nu- 
4.9? tritional improvement of feeds. 

tained by rigidly controlled 

Stability. 
manufacture. 


i ble oil— 
i lied in vegeta —, 
300, 500 AOAC chick units © 
contains 
vitamin D3 per gram. 


use of Winthrop-Stearns’ products. 


Our technical sales service offers you its “know-how” in the 


Special Markets Division 


WINTHROP-STEARNS Inc. 
170 Varick Street, New York 13, N. Y. 


RIBOFLAVIN AMINO aAcID 
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WINTHROP-STEAR® 

BRAND OF VITAMIN Ds : 


Pl Gwe ME /0 LBS. OF MEAN YOU 
CORN, 5 LBS. OF OATS, WANT SOME 
3 LBS. OF MILL FEED, MEAT, MILK 
25 LBS. SILAGE, 
SOME MEAT SCRAPS, ANO EGGS 
SOY BEAN MEAL - 
MINERALS & VITAMINS 


Of course, anorder like this 
would startle everybody be- 
cause nobody thinks of these raw materials when 
they walk up to a meat counter. The meat buying 
public knows very little about feed ingredients. They 
want and need meat, milk and eggs—food that is ready 
to serve or only one step removed from the dining 
table. The diet of 140 million men, women and chil- 
dren is based on meat products—three times a day— 
365 days of the year—they rely on the meat counters 
of this nation to supply them with this most nutri- 
tious food—the food that made America the strong- 


A 


est, healthiest and most alert nation in the world. 
Every livestock and poultry raiser and every segment 
of the feed industry has a big responsibility in keeping 
this ever growing market supplied. This is the market 
that brings to the consumers the finished products of 
millions of acres of grass and hay land, millions of 
bushels of corn, oats and other farm crops, millions 
of tons of other feedstuffs that is converted into neces- 
sary food. This conversion is vital to our food supply 
and has made American agriculture great. 


oD FEEDING IS NO ACCIDENT 


FEEDS For LIVESTOCK and POULTRY 


_ RUSSELL-MILLER MILLING CO. + MINNEAPOLIS 1, MINN. and EAST ST. LOUIS, ILL. 
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PROOF YOU CAN BUILD 


MORE EFFICIENT POULTRY FEEDS 


WITH 


© There’s no mystery in Mr. Ansel Lockhart's 
success —he uses DAVIS A to Z Vitamin 
Concentrates in chick starter, layer mash, 
broiler mash and custom feed mixes. 

When you use DAVIS A to Z Vitamin 
Concentrates in easy-to-mix DAVIS Chick 
Starter. Formulas, you'll win praise and 
profit from poultrymen. DAVIS Layer Mash 
and Broiler Mash Formulas will build better 
birds for your customers — better business 
for you. 

DAVIS offers you important sales serv- 
ices, too. DAVIS helps train your employees 
io become feed specialists. DAVIS lectures 
and films show your customers and pros- 
pects the advantages of scientific feeds. 
And you get the DAVIS Merchandising Plan 
—filled with pre-tested sales helps and 
ideas that build your business—boost your 
profits! Send coupon for complete details 
today! 


DAVIS ENTERPRISES, INC. 
919 §. Perry Street, Dayton 2, Ohio 
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LOCKHART'S LIFE GUARD FEED SERVICE 


DAIRY, POULTRY, HOG FEEDS, GRAI 
INS, ETC. 
STOCK - GROCERIES 


DELAWARE, OHIO 
October 13, 1947 
Dr. Alexander Davis 
Davis Enterprises 


919 South Perry St. 
Dayton, Ohio 


Dear Sir: 


Just a few lines to 
give you a bit of informati 
experience with your Davis A To Z vitamin aad. 


W 
product in our own layer mash 
sh as well as in custom mixe 
excellent results with our layer mashes. 


and good quality sh 
yy y shell as well as nice quality in the egg 


We ha i 
ny flocks of 3 pounds at just a little over 


nine weeks of age. Man 
ning ati y flocks of 42 pounds at twelve 


In all cases the bird 

Ss were plump and well fini 
inished 
= erie fat is evenly distributed 
occurs many times. Growth has been 

e have ever before been ab 

n able to 
healthy and well feathered. Very 
a sfied. Apparently the amount of feed required to 
pound of meat is being cut materially. 


Very truly yours, 


Ansel Lockhart 


OTHER DAVIS PRODUCTS: Davis Ethical Trace Minerals * Davis Dry Vitamin 
A &D Fortifiers © Davis Wheat Germ Oil © Davis Sol-U-Mix. DISTRIBUTORS 
oF: Fleischmann’s Irradiated Dry Yeast ° Fish-Trate * Sard-X * Swine-Dine 


CLIP AND MAIL TODAY 


DAVIS ENTERPRISES, Inc., 919 S. Perry St., Dayton 2, Ohio 


Gentlemen: Please send me full information about Davis A to Z Vitamin 
Concentrates and Formulas for efficient poultry feeds. Also tell me about 
the successful Davis Merchandising Plan for increased sales and profits. 


NAME 


COMPANY 


ADDRESS 


city” 


elle 


VIRGIL LOCKHART 
ANSEL LOCKHART 

4a 
= STATE 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 
Feed Barley 
Melting Barley 
Wheat Bran 
Rye Middlings 
Sprouts 
Brewers Grains 
Linseed Meal 
Seybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


WESTERN PELLET 
MILLS 


LOW COST 
OPERATION 


€ 
LOW COST 
PER TON 
e 
LARGEST 


CAPACITY 
PER H.P. 


DURABLE IN 
CONSTRUCTION 


SIMPLE IN 
OPERATION 


PRODUCE PERFECT PELLETS 
FOR EVERY PURPOSE 


Write Now for Complete Information 
EXCLUSIVE NORTHWEST DISTRIBUTORS 


& 
Vv ve 


MINNEAPOLIS, MINNESOTA 


ei2ze 


For Baby Chick, Pullet, 
Hen Serateh In Small Bags... 


When scratch feed goes into small 
consumer bag you need a fast, ac- 
curate packaging scale for a uniform 
bag .. . profitable operation. Pack- 
aging is best handled in the 25 to 
50 Ib. weights in paper bags with 
high-speed EXACT WEIGHT 
Scales built for the job. The scale 
(illustrated) works anywhere, floor 
or low bench . . . has top reading, 
ounce marked dials, easy to read 
from any angle... — 

dust covers for <= 
weights. It’s the 
most popular scale 
for small packaging 
in the feed industry. 


Write for complete 
details today. 


THE EXACT WEIGHT SCALE COMPANY 
701 W. Fifth Avenue Columbus 12, Ohio 


ane Cack{ 

@ CLO-TRATE Cod Liver 
Oil With Added Vitamin 
A and D Concentrates . . 


®) in the popular potencies 
alse 


@ LIVEX Natural Ribo- 
flavin Supplements 


@ CLO-TRATE “Dry D” 


U te White's, it's right 


White Laboratories, Tue. 


NEWARK, NEW JERSEY, U.S.A. 


THE FEED BAG — February, 1948 


| 

| Weight Scales 
GOOD NEWS! 
ZA Cod Liver Oils 
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Better food makes better children—better adults. 
Better feeds make poultry and animals healthier— 
grow quicker. Better feeds build better reputations 
for feed makers. Better feeds make more profits. 


have gone up, but because Specifide Vitamin Source 
is a concentrate of vitamins, the small amount of 
bulky carrier used doesn't affect its price. 


Better Feeds — More Profits — That's where 


Specifide fits in. 


Vitamin prices have gone down, and so has the 
price of Specifide Vitamin Source. Feed ingredients 


A Specifide for each class of Feed! One 5-lb. Can 
fortifies 1-Ton of Feed according to Recommended 
Nutrient Allowances of Nat’l. Research Council. 
Packed under inert gas, Specifide’s “‘Sealed-In”’ 
Vitamins stay FRESH! They’re On the Label 
and In the Can! 
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Start "cookin''' with Specifide in your feeds NOW! 


Specifide, Inc. 


Manufacturing Chemists for the Feed Industry 
Delaware and South Streets 


INDIANAPOLIS 


Specifide Vitamin Source — The 
outstanding economical vitamin 
fortification for improving every 
feed. 


Sweet “70” Dairy—Sweet, 70% 
Protein with bonemeal equivalent, 
trace minerals and Vit. D. 100-lb. 
Bags. 

Diethylstilbestrol — The hormone 
for chemico-caponization of poul- 
try. 


INDIANA 


© © Specifide's Practical Profitable NUTRITIONAL PRODUCTS 


Choline Chloride—In 5-lb. Tins 
or 50-lb. Bags. 

Trace Minerals — All needed for 
1-Ton of base minerals. In 10-Ib. 
packages. 

D-3 — Activated Animal Sterol, 
900,000 AOAC Units per Ib. 


D-2 — Activated Plant Sterol, 
10,000,000 USP Units per lb. 


@ We are manufacturing chemists for the feed industry, providing laboratory- 
controlled, scientific products for increasing efficiency and nutritional values 
of feeds. We specialize in Vitamins, Hormones, Nutritional Products. 


Wire or Phone at our Expense for Quotations 


WILL BE A BIGGER BOY- 
— 
a 


*A POULTRY 
RECUPERATOR 


Yes, by stocking Arcady Poultry Boost’R and recommending the 
Boost’R program when your customers run into trouble, you can 
help make salable broilers and profitable pullets. 
Arcady Poultry Boost’R is not a medication nor a remedy. It is 
simply a specially fortified and enriched feed manufactured by our 
exclusive emulsifying process to correct nutritional deficiencies 
due to diseases, parasites or management mistakes. It is a recupera- 
tive feed that enables chicks that would otherwise become culls to 
regain strength, restore nutritional balance and resume growth. 
The Arcady Poultry Boost’R program is simple and easy to fol- 
low. It requires no segregation, no extra work, no permanent 
change in feeding program. Ask your Arcady Representative or 


write for circular giving feeding directions and full information. 


A Geed and Geeding Program 


MILLING COMPANY 
223 WEST JACKSON BOULEVARD 
CHICAGO 6, ILLINOIS. 


14% 
isan : 
for Every Farm N 
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Alfalfa Crops Need Plant Food 


Fertilizer Corrects Soil Deficiencies 


@ AMERICAN farmers are continu- 
ing their all-out production efforts 
with a full realization that an economy 
of abundance is necessary to safeguard 
the peace of the world. Farmers are 
being asked to maintain production 
somewhat close to the high levels of 
the war years. Legume crops have a 
major role to play. And, certainly al- 
falfa is one of the most important 
legumes. Recognized for its outstand- 
ing nutritional qualities, alfalfa takes 
on new significance as the nation turns 
its attention to maintaining peace with 
plenty. Obviously, the marvelous 
qualities of alfalfa cannot be realized 
without the plant food necessary for 
economical production. 


Emphasis on plant food should not 
lessen our interest in other practices 
necessary for the successful produc- 
tion of alfalfa. The time, rate and 
method of seeding, variety, prepara- 
tion of seed bed, soil type, drainage 
and management including time and 
number of cuttings are all important. 
These and other related factors should 
be kept in mind but my subject today 
deals with the fertilization of alfalfa. 


Let’s consider the amounts of vari- 
ous plant foods found in a good crop 
of alfalfa. Alfalfa is rich in protein 
and minerals and is righly referred to 
as a heavy feeder on plant nutrients. 
Numerous reports show that a 4 ton 
crop of alfalfa hay contains about 185 
pounds of nitrogen, 45 pounds of 
phosphate (P2O;) and 175 pounds of 
potash (KyO). In addition such a 
crop contains about 210 pounds of 


“An address delivered at the annual meeting of 
the American Dehydrators association held in 
Chicago, Jan. 15-16. 
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By DR. JOHN R. TAYLOR, JR.* 


American Plant Food Council 


calcium oxide, 20 pounds of sulfur 
and 50 pounds of magnesium oxide. 
Such figures may vary for individual 
crops but they may be used for com- 
parative purposes. 


How does alfalfa compare with 
other crops? A 4 ton crop of alfalfa 
hay removes about twice as much 
nitrogen as a 60 bushel crop of corn 
and stover; slightly more phosphorous, 
about 21% times as much potash, 8% 
times as much calcium, twice as much 
sulfur and 5 times as much magne- 
sium. Thus we see why alfalfa is called 
a heavy feeder. 


Where does this plant food come 
from? Alfalfa being a legume is able 
to extract nitrogen from the air when 
properly innoculated and supplied with 
minerals. Thus alfalfa gets most of its 
nitrogen from the air and requires 
very little if any commercial nitrogen 
fertilizer. As we shall see later, how- 
ever, a little nitrogen from fertilizer 
or manure is very beneficial in many 
cases in helping the young plants get 
started. 

The minerals needed to grow a 
good crop of alfalfa must come either 
from the supply naturally present in 
the soil or be added in the form of 
commercial plant foods. Since most 
of our soils are deficient in one or 
more of these vital mineral elements, 
they must be added if we expect to 
make maximum yields of quality al- 
falfa hay. The kind and rate of fer- 
tilization depends upon the soil itself 
which naturally varies from state to 


state and even on individual farms 
within a community. 

Then how are we going to tell how 
and when to fertilize alfalfa for econ- 
omical production? Your state land 
grant college conducts such experi- 
ments and has a vast amount of infor- 
mation on the subject. This informa- 
tion is carried to the farmer by the 
college specialists, county agents, fer- 
tilizer representatives and others in- 
terested in a better agriculture. 

We can supplement this informa- 
tion by testing our soils to determine 
the supply of available plant nutrients. 
Acidity tests should be made to see if 
our soils are acid. Alfalfa will be a 
failure on acid soils. 

The alfalfa plant itself is a good 
indicator of plant food deficiencies. 
Study the crop and see if it looks nor- 
mal and healthy. A phosphate defi- 
ciency gives a slow growing stunted 
plant with a poor root system. A pot- 
ash deficiency is indicated when small 
white dots appear around the upper 
edge of the leaves. This is followed 
by a yellowing of the upper leaves. 

How many of you have heard of 
boron deficiency in alfalfa? This is a 
common plant food deficiency in the 
eastern and southern states and is be- 
coming quite prevalent in the Mid- 
west. Boron deficiency is indicated by 
yellow or reddish leaves at the top of 
the plant and stunted growth of the 
terminal bud or growing tip. 

Will fertilization correct these defi- 
ciencies? The answer is an emphatic 
yes. I would like to take up specific 
fertilizer recommendations for each 


(Continued on page 107) 


WHO 
makes the Vitamin Products 
you use? 


That is the most important thing for you to know about 
Vitamin Products today. In a rapidly growing, new industry 
like this it is advisable to select products that are made by 
firms who have the advanced scientific knowledge, the exten- 
sive facilities necessary for research and widespread experi 


menting. For these are the elements of experience . . . the 
know-how that enables them to choose and select the best Representing 
materials and thus develop better Vitamin Products. ig RR 
R. Squi ons 
So when next an Atkins & Durbrow representative calls agesea 


to see you remember that he has behind him the massed, Vitamin D in dry powder form 


accumulated scientific knowledge of the seven great firms 900,000 D units per Ib. 
whose names we show herewith. These firms lead in the field DICOCE 
of High Quality Vitamin Products. They are always depend- for Cecal Coccidiosis control 
able. Each name is a guarantee of quality. 

And Atkins & Durbrow is proud to have been selected California Packing Corp. 
as the sole distributors of these high quality Vitamin Products. BIOTOL 
They uphold our own traditions of more than fifty years of FP ggg pager ons 
distributing quality products exclusively. They add to the EXTRA: 
already high estimate that feed manufacturers have of us, SUPER: 400 D, 3000 A units 


and the things we sell. Also Available in 


: 800/2000 and 800/4000 oils 
Why not put us to the acid test? The next time you need 


Vitamin Products try the high quality products we sell . . . 


see how much better you like them . . . how much better General Mills, bac. 
they are accepted by your customers . . . watch how smoothly 
our nation-wide distributing system works—fast and accurate 

whether you are in need of The Barrett Division 


a large volume or a smail Allied Chemical & Dye Corp. 
Distributors — spot shipment. You will find NIACIN 
this combination of quality (Nicotinic Acid) 
products and quality service 
much to your liking. CarO-Green, Inc. 


FINER ALFALFA 
“High in Carotene” 


all-organic animal-manur World Products Corp. 


fertilizer PROT-A— Vitamin A in powder 
form. 1,362,000 A units per Ib. : 
PROT-D— Vitamin D, in powder 


form. 6,000,000 D, units per Ib. 
(for four-footed animals) 


ATKINS DURBROW, Inc. 


7, N.Y. Jos. Schlitz Brewing Co. 
165 JOHN STREET, NEW YORK BREWERS’ DRIED eer 


BOSTON 
CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETROIT 
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Promote Pig Saving Program 


Feed and Veterinary Groups Attack Pig Mortality 


e A concrete formula designed to 
cut down pig mortality in the United 
States, put hog production on a more 
profitable basis for farmers, and put 
more pork on the family table in the 
process, has been announced by the 
American Feed Manufacturers asso- 
ciation and the American Veterinary 
Medical association. 


Under the sponsorship of the two 
groups, a committee of experts on 
swine husbandry has compiled a com- 
prehensive listing of recommendations 
for farmers on hog breeding, manage- 
ment, sanitation and feeding problems, 
aimed at reducing the waste of feed, 
labor and potential profits experienced 
by farmers when pig mortality is high. 
Gains made as a result of the recom- 
mendations also will benefit the con- 
suming public because of increased 
pork supplies. The United States de- 
partment of agriculture has been ap- 
prised of the committee’s recommen: 
dations. 

The cooperative attack on the pig 
mortality problem was begun last May 
after extensive surveys indicated that 
40 per cent of the pigs farrowed failed 
to live to weaning age. Two-thirds of 
the baby pig losses were attributed to 
faulty management, hygiene, sanita- 
tion, and nutrition, aggravated by cold, 
wet weather in March and April. The 
heavy pig losses last spring empha- 
sized the need for specific measures to 
reduce the mortality. 

Experts in swine management, dis- 
ease prevention and nutrition from 
agricultural colleges, the United States 
department of agriculture, and from 
the feed industry, together with prac- 
ticing veterinarians, participated in 
months of studies and conferences. 
Information was pooled and two 
groups formed—one concerned with 
disease and the other with manage- 
ment and nutrition. 

The committee on management and 
nutrition, headed by Prof. C. M. 
Vestal, Purdue university, and com- 
posed of Prof. J. L. Krider, University 
of Illinois; Prof. T. J. Cunha, State 
College of Washington; Prof. Damon 
Catron, Iowa State college, and Prof. 
M. L. Baker, University of Nebraska, 
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has made the following “pig saving” 
recommendations: 

1. Use good sanitation practices to 
prevent worm infestation and filth- 
borne diseases in your pigs. Clean 
sows, clean farrowing pens and clean 
yards or pasture, from the standpoint 
of disease and internal parasites, are 
most important. 

2. Make maximum use of good 
green pasture for sows and gilts dur- 
ing pregestation, gestation and lacta- 
tion periods. During the winter, per- 
mit bred sows to have free range of 
pastures and harvested crop fields. 

3. Whenever green pasture is not 
available the total ration for pregesta- 
tion and lactation should contain at 
least 10 to 15 per cent of high quality 
alfalfa meal or ground green leafy 
alfalfa hay. 

4. Include oats, wheat middlings or 
similar feeds with corn and supple- 
ments in the gestation and lactation 
rations of sows and gilts. 

5. Consistently use an efficient pro- 
tein supplement with necessary vita- 
mins and minerals in rations of bred 
sows and gilts— one-half pound or 
more of the supplement per sow daily, 
the amount depending on its protein 
content, the age of the sow, and the 
amount of alfalfa meal or pasture used. 
Follow directions carefully when us- 
ing manufactured feed. 

6. Always give bred or lactating 
sows and young pigs free access to 
salt. Use stabilized iodized salt if stabil- 
ized iodine is not included in the 
mixed feed or supplement. 

7. Give sows and pigs free access 
to a good mineral mixture if supple- 
mentary minerals, especially calcium,” 
phosphorous and salt, are not other- 
wise adequately supplied in the ration. 

8. Avoid abrupt changes in the ra- 
tion of sows before farrowing. When 
sows are penned for farrowing, reduce 
the gestation ration slightly, and pre- 
vent constipation by adding a handful 
or more of linseed oil meal or wheat 
bran to the ration twice daily. 

9. Do not overfeed the sow im- 
mediately before or after farrowing. 
Full feeding of sows before the pigs 
are a week old may result in caked 


udder or mastitis, and in heavy losses 
of newly-farrowed pigs. 

10. Provide dry, warm farrowing 
pens and houses that are well ventil- 
ated and free from drafts. Use electric 
pig brooders or other means of tem- 
perature control to save newborn pigs 
in cold weather. Heated pig brooders 
usually save one or more extra pigs 
per litter. Guard rails will reduce big 
losses from overlaying, especially when 
brooders are not used. 

11. Prevent anemia in pigs con- 
fined away from the soil by keeping 
a chunk of uncontaminated sod in the 
farrowing pen, starting when the pigs 
are one to two days of age and con- 
tinuing until they are old enough to 
eat grain or other solid feed. An iron 
sulfate (copperas) solution applied to 
the sow’s udder daily also is effective. 


12. Ear mark litters for identifica- 
tion in the selection of future breed- 
ing stock, and for segregation in case 
disease makes isolation of the litter 
necessary. 

13. Creep-feed suckling pigs to re- 
duce injuries and death losses. 

14. Keep sows, gilts and pigs free 
from lice and other external parasites 
to promote better health of the ani- 
mals and prevent spread of disease. 

15. Boars and gilts should be at 
least eight months of age and well 
developed before being used for breed- 
ing purposes. Select replacement boars 
and gilts from the best litters. 

16. Avoid purchasing bred sows or 
sows with litters in the usual com- 
munity sales barns, and the hauling 
of sows and litters or feed in disease- 
contaminated trucks. 

17. Do not hesitate to write to the 
college of agriculture of your state for 
information on swine feeding and 
management. 

DIAGNOSIS 

Nursing pigs may die from these 
recognized diseases: brucellosis; trans- 
missable gastroenteritis; acute uremia; 
erysipelas; hog cholera; pneumonia; 
omphalitis; parasitism, as well as from 
diseases not yet identified. This is fur- 
ther complicated by results of mis- 
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Choose "'CCC”’ Stable lodized 
Calcium Carbonate 


Don't 
“SHORT”’ 
your 


feeds 


new trace 


FOR TOP 
EFFICIENCY 


Quality ingredients must maintain full 

strength in your feeds to bring you and your 

customers top profit. It’s easy to see why 

leading feed manufacturers choose “CCC” Stable 
lodized Calcium Carbonate. They know our patented 
stabilizing process never shorts their feeds... 

keeps iodine at full strength... 


uniformly distributed. 


T. meet the most advanced 
nutritional recommendations three “CCC” Trace 


Mineral Premixes are made to supply the varying 
needs of livestock and poultry. These premixes included 
in your feeds with “CCC” Stable lodized Calcium 
Carbonate will furnish the following recognized 


trace mineral additions at recommended levels. 


Poultry: Manganese, iron, copper, iodine, and cobalt 


Cattle & Sheep: Cobalt, iodine, manganese, iron, copper, 
and zinc. 


Swine: Manganese, iron, copper, iodine, zinc, 
cobalt and potassium. 


This “CCC” Trace Mineralizing Program will cost you 
less than a penny per 100 Ibs. in most of your 
feeds. Don't delay. Write for prices today. 


lodized-Manganesed Calcium Regular (plain) Calcium 


(any desired level) 
of Ad anganesed Calcium ellmaker Calcium Grit 
O TH ER C cc PR OD UCTS (any desired level) Arrow-Head Insoluble 
Electro (free-flowing) Calcium Flint Grit 
Pellet Machine Calcium G-220 Riboflavin Supplement. 


Catcrum Carzonare Company 


‘Proneer ASE PROD! 


WEST ADARS SAREET © CHICAGO 6 144170015 
BRANDEIS THEATRE BUILDING, OMAHA 2, NEBRASKA @© BOX 409, CARTHAGE, MISSOUR! 


ese THE FEED BAG — February, 1948 


: 
: 
A 


LET'S ENCOURAGE Now is the time for the feed industry to wage a deter: 
mined campaign to encourage all farmers to start their 
EARLY CHICKS baby chicks early. Baby chicks started in February, 
March and April will begin laying in October and November when eggs are selling 
at peak prices. Eggs and poultry should be in great demand next fall and winter 
when all statistics indicate there will be shortages of beef, pork and other meat. 


The United States department of agriculture has recently pointed out that chicks 
develop to maturity and begin laying eggs in direct proportion to the number of 
hours of sunshine per day during their growing season. Early chicks, of course, 
mature when days are longest and consequently get the most sunshine. Chicks which 
get one extra hour of sunshine per day, it is reported, will begin laying at an age 
from five to fifteen days younger than chicks without that extra hour of sunshine. 


In addition, a report from the Southwest Poultry Experiment station, Glendale, 
Ariz., indicates that it is wasteful rather than thrifty to deny sufficient feed to 
laying hens. One pen of layers, receiving all the feed they could eat, produced 182 
eggs per bird consuming 4.4 pounds of feed per dozen eggs. In a pen where the 
amount of feed was reduced by one-eighth, each bird produced only 124 eggs con- 
suming 5.6 pounds of feed per dozen. Where the feed was reduced by one-fourth, 
there were 88 eggs per bird and 6.8 pounds of feed consumed per dozen eggs. 


The commodity markets are now reflecting the fact that there is and will be 
sufficient feed to produce the dairy products, meat and poultry products needed to 
maintain a high standard of living in the United States. Dr. D. A. FitzGerald, 
secretary general of the International Emergency Food council, reported on Feb. 6 
that grain availability had increased by 3 million tons, to 32 million tons from the 
earlier estimate of 29 million tons. 


The USDA further reports that there are now fewer animals to eat this increased 
amount of feed than had been expected. One year ago, there were 138 million 
animal feed consuming units and feed prospects for the crop year were predicated 
on reducing this number to 137 million units. The USDA report of Jan. 17, how- 
ever, estimated there were in this country only 134 million units as of Dec. 31, 1947 
and many statisticians believe this figure is too high. 


The livestock and poultry industries are the backbone of American agricultural 
and industrial prosperity. There is no need to save feed, grain or food at the expense 
of the American public. No feed, grain or food should be wasted but we repeat our 
belief that the only way to save feed is to feed balanced rations and to cull all poor 
producers, both poultry and livestock. 
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Vitamin D 
Nutritional Facts 


@ Dairy Herd “turnover” may be 
due in part to previously unrec- 
ognized nutritional deficiencies. 
Some observations suggest that 
one of these may be borderline 
vitamin D deficiency. 


@ Optimum amounts of vitamin D 
for best performance may be 
considerably greater than the 
minimum needed merely to 
prevent obvious signs of 
deficiency. 


@ Recent reports suggest that sun- 
shine may not be as uniformly 
effective a source of vitamin D 
as is commonly assumed. 


@ Sun-cured roughages are 
extremely variable in vitamin D. 
Increased use of mow-cured hay, 


Once milk flow has fallen off because of poor feeding, it’s difficult—and dehydrated hay, and silages 
costly—to bring it back. further reduces the vitamin D 
Good feeding helps healthy cows produce profitably with no “off years”. intake from natural sources. 


Good feeding helps them drop strong, vigorous calves. 


@ Low vitamin D values for blood 
Using well-balanced rations that contain ample calcium, phosphorus and plasma and butterfat in winter 


vitamin D is one of the best ways to keep up profitable production of indicate that borderline deficien- 
milk and calves—and good health and growth. 


cies may be more of a problem 
Your dairy cattle need plenty of vitamin D to make calcium and phos- than generally recognized. 
phorus more readily available for milk and for the skeletons of their un- 

born young. Vitamin D is also needed to help cows maintain strong, @ Three or four extra pounds of 
vigorous bodies under stress of heavy lactation and to help prolong milk per year would cover the 
productive life. cost of supplemental vitamin D. 


Fleisch ' 


min D UNDERLINED ARE FACTS 
THAT WILL HELP You SELL 

pe DAIRY RATIONS. 
SUPPLEMENTAL NUTRITIONAL 
FACTS ARE TO THE RIGHT! 


f vitae |§ STANDARD BRANDS INCORPORATED, 
Agricultural Department, 595 
Madison Ave., New York 22,N. Y. 


IRR 
Dry YEAST 


FOR FOOTED AN/MALS 
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@ THE third conference on feeds of 
the distilling industry will be held Feb. 
24 at the Netherland Plaza hotel, Cin- 
cinnati, Ohio. The conference, spon- 
sored by the Distillers Research coun- 
cil, was organized to promote the feed 
industry's knowledge of distillers feeds. 
Outstanding college and agricultural 
experiment station research men will 
present reports on experimental work 
with distillers feeds. 

Leading off the morning session will 
be Dr. Frank M. Shipman, Brown- 
Forman Distillers Corp., chairman of 
the Distillers Research council, who 
will report on the activities of the 
council during the past year. Dr. Phil- 
lip J. Schaible, director of research for 
the council, will report on grains used, 
teed recovered, and research sponsored 
by beverage distillers. The chemical 
and vitamin analysis of distillers feeds 
obtained in an industry survey will be 
the subject discussed by Dr. C. S. 
Boruff, Hiram Walker & Sons, and 
Dr. Paul J. Kolachov, Joseph E. Sea- 
gram & Sons. 

Research in progress will be briefly 
sketched by Dr. W. E. Krauss, Ohio 
agricultural experiment station; Dr. J. 
C. Shaw, University of Maryland; H. 
A. Fick, Upjohn Richland farms; Dr. 
R. A. Rasmussen, Hiram Walker & 
Sons; C. M. Ely, National Distillers 


DR. R. M. BETHKE 
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Distillers Plan Feed Conference 


Schedule Meeting In Cincinnati Feb. 24 


Products Corp.; and E. W. Ruf, Jo- 
seph E. Seagram & Sons. 

The value of distillers dried solubles 
and dark grains in the ration of dairy 
calves will be explained by Prof. C. B. 
Knodt, Pennsylvania State college. 
Prof. W. P. Garrigus, University of 
Kentucky will give a comparison of 
dried distillers solubles and soybean 
oil meal as a protein supplement for 
yearling steers in dry lot. 

Prof. Marvel L. Baker, University 
of Nebraska, will report on feeding 
distillers grains to growing and fatten- 
ing cattle and Ray Bowden, executive 
vice president of the Grain & Feed 


DR. PHILLIP J. SCHAIBLE 


Dealers National association, will close 
the morning meeting with an address, 
“Looking Ahead in the Feed Industry”. 

Following the luncheon, the con- 
ferees will hear Prof. Alden R. Win- 
ter, Ohio State university, discuss prac- 
tical tests of distillers feeds throughout 
the life cycle of poultry. Prof. C. W. 
Carrick, Purdue university, will ex- 
plain known growth factors in dis- 
tillers solubles, followed by Prof. S. M. 
Hauge, Purdue university, on unidenti- 
fied growth factors in distillers solubles. 


Distillers solubles as a protein sup- 
plement for growing and fattening 
pigs will be the subject of a talk by 
Prof. E. J. Wilford, University of 


DR. FRANK M. SHIPMAN 


Kentucky, and Prof. Garrigus will re- 
turn to the speakers stand to discuss 
feeding wet stillage. Prof. L. E. Han- 
son, University of ‘Nebraska, will re- 
port on swine feeding trials with dis- 
tillers solubles. 

Lyman Peck, Chicago, feed con- 
sultant, will serve as the moderator in 
a panel discussion between the pro- 
gram speakers and Charles P. Burr, 
National Distillers Products Corp. 

Dr. R. M. Bethke, assistant director, 
Ohio agricultural experiment station, 
will review the highlights of the con- 
ference, after which the business meet- 
ing will be held and officers and 
directors will be elected. 

The evening banquet will be pre- 
ceeded by a social hour. The principai 
speaker at the banquet will be Joseph 
A. Engelhard, Glenmore Distilleries, 
whose subject will be, “Research 
Points The Way.” 


@ CLAUDE FRAIZE, Cloverport, Ky., 
has purchased the Star Roller Mills. 


GEORGE WRIGHTMAN DIES 

George Wrightman, Des Moines, Iowa, 
80, executive secretary of the National Min- 
eral Feed association for 25 years before 
his retirement in 1945, died Jan. 7 of 
injuries suffered in an automobile accident. 
His leg had been broken and his hip dis- 
located Dec. 17 when he was struck by a 
car. He was buried beside his wife at Simco, 
Ontario, Canada. 
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Wisconsin Seedsmen Meet 


Hold Annual Convention at Fond du Lac 


@ APPROXIMATELY 150 seedsmen at- 
tended the annual meeting of the Wiscon- 
sin Seed Dealers association held Feb. 10, 
1948 at the Hotel Retlaw, Fond du Lac, 
Wis. The one-day program featured talks 
by prominent professors from the Univer- 
sity of Wisconsin. 

After opening reports by Secretary-treas- 
urer J. W. Jung, Jung Seed Co., Randolph, 
Stanley Folsom, Twin City Seed Co., Min- 
neapolis, spoke briefly on seed merchan- 
dising. He urged dealers to display seeds 
and companion products properly and told 
them to show a genuine interest in the 
various disease control products on the 
market. 

He maintained that the retailer should 
feature new products and new adaptable 
varieties and cooperate with state college 
agronomists. He complimented the associa- 
tion on the way it had been cooperating 
with the University of Wisconsin. 

William Heckendorn, executive secretary 
of the American Seed Trade association, 
explained how state and national associa- 
tions can do a real job for-.all segments of 
the seed trade. 

“Weed and seed control work should go 
together,’ Henry Lunz, Wisconsin state 
seed inspector told the members. “The 


weed losses in Wisconsin last year were 
about $3.00 per acre on all cultivated land. 
The seed trade of the state can help to 
change that situation.” 

He said that prominent farm groups are 
now urging new weed and seed control 
legislation for Wisconsin and despite the 
fact that Wisconsin was one of the first 
states to adopt such laws, he ventured the 
opinion that perhaps they needed some 
overhauling. 

Prof. L. F. Graber, head of the agronomy 
department at Wisconsin, explained the 
current situation in alfalfa and clover. Ac- 
cording to Prof. Graber alfalfa production 
has boomed in the state. He cited figures 
showing that in 1910 Wisconsin had only 
18,000 acres planted to alfalfa; in 1920 
there were 300,000 acres and in 1936 a 
total of 1,000,000 acres with that level 
being maintained until the present time. 

According to Prof. Graber, clover and 
timothy harvested for hay have also shown 
increases. In the period 1931-35 only 2,- 
118,000 tons were produced annually; 1936- 
40 there were 2,903,000 tons; 1941-45, 
4,435,000 tons and 1946-47, 4,441,000 tons. 

Dr. R. J. Dicke, professor of economic 
entomology at Wisconsin, reviewed experi- 
mental work on DDT and insecticides. He 


Milling is Rowe Tradition 


Fifth Generation Just “Breaking In” 


Three generations of millers are repre- 
sented by the grandfather, father, and son 
combination of Fred N. Rowe, sr., Fred N. 
Rowe, jr., and Fred N. Rowe, III, of Port- 
land, Mich. 

Fred N. Rowe, sr., is president, general 
manager, and chairman of the board of the 
Valley City Milling Co., Portland, which 
was founded by his father, William N. 
Rowe in 1883. Fred Rowe, jr., is director 
of feed sales and advertising manager for 
the firm, while Fred Rowe, III, occupies 
the position of junior executive in charge 
of milk consumption. The “junior execu- 
tive” is nine months old, undoubtedly the 
youngest milling company official in the 
world. 

King Doyle, president of the King Mill- 
ing Co., Lowell, Mich., is the youngster’s 
godfather. Although the firm was organ- 
ized by William N. Rowe, his father, Wil- 
liam Rowe, was also associated with him 
in the business so Fred III can actually 
trace his milling ancestry back to his great- 
great-grandfather. 

Fred N. Rowe, jr., the child’s father, 
reported that the Valley City Milling Co. 
plans to continue manufacturing their regu- 
lar lines and has not yet expanded the 
capacity of their manufacturing facilities 
to begin making baby food. 


THE THREE FREDS 


Originally established as a flour mill the 
company has been manufacturing livestock 
feeds since 1892 and is now ranked as one 
of the four oldest feed manufacturers in 
the United States. 


told of experiments to determine the killing 
power of DDT on painted surfaces. He re- 
ported that the 2% per cent DDT wettable 
powder on an enamel surface gave 100 per 
cent kill on an interior surface after one 
month; 60 to 70 per cent in three months. 
On outdoor surfaces the knockdown was 
only 70 per cent after the first month and 
30 per cent after the second month, he 
said. 

Paul Hoppe of the United States depart- 
ment of agriculture, spoke on types of seed 
corn treatment and displayed slides show- 
ing the various effects obtained. 

Prof. K. D. Bucholtz of the University 
of Wisconsin declared that two-thirds of 
Canada thistle can be eliminated with one 
treatment of 2,4-D and that a second ap- 
plication can get out all but 10 per cent. 
He reported that mustard, pig weed, rag- 
weed and wild buckwheat are all suscep- 
tible to that chemical. 

According to Prof. Bucholtz, 2,4-D is 
most effective against broad-leaf plants and 
he explained that is why you can kill mus- 
tard in oats without too much effect on the 
grain. 

He recommended that grain should not 
be treated until it is about 10 inches tall 
because at smaller stands it is more sus- 
ceptible to damage. 

Resolutions adopted at the meeting urged: 
(1) that the officers and directors discuss 
the advisability of affiliating with the Cen- 
tral Retail Feed association and instructed 
the officers to make a report at the next 
annual meeting; (2) instructed the board 
of directors to establish a separate hybrid 
seed corn division to take care of the inter- 
ests of the hybrid seed corn growers; (3) 
advised officers to weigh the possibility of 
sending out bulletins at least three or four 
times a year; and (4) thanked the college 
staff of the University of Wisconsin and 
the officers of the association for their co- 
operation in arranging the program of the 
past year. 

R. C. Tesch, Knauf & Tesch Co., Chil- 
ton, reported for the nominating committee 
and his slate of officers was unanimously 
elected. All officers were re-elected and 
Lyman McKee, Madison, was elected a 
director to replace Ray Lang, L. L. Olds 
Seed Co., Madison. The officers are: J. D. 
Hopkins, Albert Dickinson Co. and Seed- 
buro Equipment Co., Madison, president 
H. H. Humphrey, Northern Milling Co.. 
Wausau, vice president; and Mr. Jung. 
secretary-treasurer. 


@ TOM H. JONES, Lebo, Kan., has pur. 
chased the Warren Feed, Seed & Grain 
business from Frank Warren. Mr. Warren 
will devote full time to his feed business in 
Burlington. 

@ O. J. KRIEGER, Kirkwood, Mo., owner 
of the OK Hatchery, has purchased the 
Coulter Feed Co. and will remodel the 
property. 

KRAUSE MILLING MOVES OFFICES 
The Chas. A. Krause Milling Co., Mil- 

waukee, Wis., has announced that the gen- 
eral offices of the company will be moved 
March 1 to a new location at 404 E. State 
street, Milwaukee. After that date, all busi- 
ness will be transacted from the new address. 
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Here are the Bouic brothers of Marysville, Ohio, with a special award they recently won for accom- 
plishments. Their farms have been operated successfully for 100 years. Their Holstein cows have 
produced up to 900 lbs. of fat in a year on 2-time milking. They have fed Calf Manna for years. 


CALF MANNA brings the most 
successful farmers to you 


Every FEED DEALER wants the business 
of the most successful farmers. He wants 
the business of men who are permanently 
successful, who pay their bills, and 
stay put. 


When you advertise that you sell Calf 


Send today for illustrated FREE pamphlet 
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Address Nearest Point: 


ALBERS MILLING COMPANY DEPT. FB-2 
OCONOMOWOC, WISCONSIN 
lf you live west of the Rocky Mountains you may find it 


more convenient to write to the Albers Milling Company, 
1060 Stuart Bldg., Seattle 1, Washington. 


Manna, such farmers as we have been 
describing come to you and stay with 
you. Calf Manna is a prestige item, a 
door opener, a customer saver. 

It will pay you to know why so many 
of America’s greatest cattle, horses, hogs, 
sheep and chickens are fed Calf Manna. 
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by Congressman LAWRENCE H. SMITH 


Washington, D. C. 
February 4, 1948 
THE HOUSE PASSES TAX BILL 


The Republicans, aided by conservative Democrats, have passed another tax 
bill. This is the third in two years. The committee calls it a tax-reduction 
and tax-equalization bill. Tax-reduction features apply only to the individual 
income tax. They include a general increase in exemptions, a reduction in all 
tax rates but with most of the relief going to those in the lower income brackets. 
Special exemptions are provided for people over 65 years of age and also for the 
blind. Tax-equalization features apply to the individual income tax and estate 
and gift taxes. The community-property principle is included which permits a 
division of income between husband and wife. Changes in the rates and exemptions 
of the individual income tax are effective Jan. 1, 1948. The withholding tables 


are effective on April 1, 1948, and the changes in the estate and gift tax become 
effective on enactment. 


The bill would cut taxes about 6 billion dollars. It is now in the senate 
and it appears that a stop-over in that body is likely for at least two months. 
It will not go as far as the house did in cutting the tax rates. A compromise 
will be reached to split the difference. Eventually, perhaps, a 4 billion dollar 
saving for taxpayers. 


A REVAMPED TAX STRUCTURE 


The house committee on ways and means is working to overhaul the whole tax 
program. It contemplates changes which will eliminate many war provisions. 
Excise taxes will be eliminated and those that remain will perhaps approximate 
prewar rates. The argument against this move is the need for continued high - 
taxes in order to meet increased governmental spending. The administration does 
not intend to cut spending but congress is determined otherwise. The new tax 
program will reach congress the latter part of March. 


THE MARSHALL PLAN 


House and senate committees are still listening to witnesses testify for and 
against this proposal. It is quite definite that it will be a one-year plan, 
and an appropriation of less than 6.8 billion dollars. The President, very fool- 
ishly, has said that he must have that much money or nothing. This attitude does 
not help him at the capitol. Even his friends do not go along. Senator Vanden- 
berg has his own ideas and will not be pushed around. As it looks now several 
more months will be required before congress acts on the bill. There is consid- 
erable sentiment in the house against it. A majority, of Republicans feel that 
actual administration of the program, if adopted, must not be in the state de- 


partment. The drive for early enactment has abated, notwithstanding the April 
deadline. 


TROUBLE IN THE MIDDLE EAST 


The Palestine partition matter is receiving more deep-down attention of con- 
gressmen than appears on the surface. By some strange quirk the United States 
delegates at the United Nations assembly led the fight for partition. Russia 
joined us in that effort, much to the surprise of everybody. Its motives are now 
quite obvious. It will take troops to enforce the partition scheme and U.N. has 


(Continued on page 101) 
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Comer the Oil Brooder Market 
with Revolutionary New 


works BETTER 
WITHOUT 
CLEANING 


i} 
Easiest to . wo about t—YOU can be 


the dealer doing the lion’s share of the oil brooder business. Sell the Hudson Mother- 
Hen: A revolutionary new burner that burns better without cleaning — gives much 
better performance and saves hours of work. A perfected burner that saves dollars 


of fuel. New simplicity of design — easy to set up, easy to dismantle. The safest, most 
dependable oil brooder on the market! 


‘Most sales help @ @ @ Many of your customers know about 


the sensational new Hudson Mother-Hen Oil Brooder before they visit your store. 
’ In leading national, regional and state farm papers ... in leading poultry journals 


. .. Hudson is running the greatest brooder advertising campaign in history. Be 
ready — order now! 


Easiest to stock @ © © You'll appreciate this: All Mother- 


Hen Oil Brooders have the same burner. You stock one type of burner and 3 sizes 
of hovers. Keep a balanced stock by simply ordering the hover sizes that sell fastest. 
This keeps down your investment, saves floor space, eliminates excessive carry-overs. 
Right down your alley! 


ORDER NOW FROM YOUR JOBBER— IMMEDIATE DELIVERY 


REG. U.S. PAT. OFF. 


RIGHT! AND 
SAVES UP 70 
30% FUEL! 


© 1047 0. co. 


prayers and Dust. 
‘Hay Tools and 
B 


TESTED AND PROVED EQUIPMENT _ 
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Picture Book Mill 


Is Modern in Operating Methods 


@ THE only thing old-fashioned about 
Herbster’s Mill at Laurelton, Pa., is 
the 110 year old brick mill building. 
Andrew J. Herbster, the present own- 
er, has even put the picturesque set- 
ting to work for him by utilizing the 
waterfall beside the mill to supply 
75 per cent of the power required to 
operate the mill. 

Herbster’s Mill has long had a repu- 
tation as a “farmers mill” and although 
methods and equipment are kept up 
to date and modern facilities are being 
employed constantly, the policy of Mr. 
Herbster’s father, Henry Herbster, is 
still being practiced. 

Henry Herbster always believed 
that farmers wanted a mill where they 
could buy everything they needed for 
successful farming. He was one of the 
first feed dealers to handle what his 
son calls “everything.” While his 
grain was being ground to specifica- 
tion, the farmer could have his wagon 
loaded with builders supplies and fuel. 
Meanwhile, his wife could be choos- 
ing her garden seeds and telling the 
miller how she wanted her flour 
ground. 

Herbster’s Mill still enjoys the pa- 
tronage of hundreds of housewives 
who insist that Herbster’s Best flour 
surpasses all other pastry flours on the 
market. The flour mill has a capacity 
of 50 barrels a day and, according to 
Mr. Herbster, turns out a capacity load 
six days a week. 

Built on three floors, this old mill 
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has retained all the charm and sim- 
plicity it had 100 years ago, yet it 
boasts the facilities of a modernly 
maintained mill. Feed and molasses 
mixers are in constant operation in 
the manufacture of dairy and poultry 
feeds, while a staff of eight men and 
four trucks keep farmers supplied with 
feed, cement, fertilizer, sand, roofing 
and other equipment the farmer uses. 

A 20 foot waterfall feeds the two 
turbines to supply 55 horsepower for 
mill operation. Auxiliary power is sup- 
plied by a Diesel engine. Although 
the dam requires additional attention, 
any other type of power would be 
impractical for a number of reasons, 
Mr. Herbster claimed. 


“Inasmuch as our mill is located in 
a valley between two mountains, elec- 
trical and snow storms frequently 
break down the power lines, and we 
would be unable to operate for days 
at a time if it were not for our water 
power,” he explained. 


In addition to the convenience 
water power affords, it saves consid- 
erable expense each month in oper- 
ating costs and at the same time main- 
tains the same degree of efficiency in 
meeting the demands of the customers, 


The mill, which has been in the 
family for over 50 years, was built in 
1837, and at one time was allegedly 
owned and operated by a relative of 
Abraham Lincoln. Herbster’s serves 
over 600 dairy, truck, and poultry 


ALTHOUGH the building 
which houses Herbster's Mill, 
shown lower left, is 110 years 
old, Andrew Herbster believes 
in using strictly modern meth- 
ods and equipment. He is 
shown above with his grand- 
daughter, Pat. 


farmers of the surrounding country- 
side, and does a gross retail business 
of over $160,000 annually. 


Besides being a feed dealer, Mr. 
Herbster owns a 450 acre farm a few 
miles from Laurelton where he raises 
short horn steers. He has a small herd 
of cows, several pigs and chickens, 
and a few guinea hens—all proof of 
what Herbster feeds can do. He also 
keeps several head of ponies and rid- 
ing horses. 


A hunting enthusiast as well, Mr. 
Herbster is well known throughout 
several surrounding states as the pro- 
motor of a wild life sanctuary of 300 
acres. His mill supplies all the seed 
grain for planting 150 acres as sanc- 
tuary land for wild life feeding. Mr. 
Herbster supervised the care and feed- 
ing of 1000 ringneck pheasant chicks 
this year as part of the sanctuary plan 
to preserve wild game in the county. 

Mr. Herbster is extremely active in 
local sports and civic organizations 
and is a highly respected member 
of the community as he comes in 
daily contact with his customers and 
neighbors. 

Herbster’s Mill supports charity 
drives and local events of benefit to 
the community as part of its adver- 
tising program. Andrew Herbster is a 
staunch supporter of youth activities, 
believing that any thing or anyone 
who helps the young people helps all. 
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POWER 


SAVINGS 
on Both 


OHAMMER MILLS 
@ATTRITION MILLS 


CRUSH BEFORE GRINDING 


The Sprout-Waldron Crusher Feeder economically pre- 
crushes ear corn to a uniform size . . . at the same 
time providing controlled feeding for all grains. 


Compact and easily installed, the S-W Crusher Feeder 
operates equally well ahead of any make hammer 
mill or attrition mill. Only nine inches headroom is 
required. 


By absorbing the main shock load before it reaches 
the grinding unit, the S-W Crusher Feeder smooths the 
way to lower production costs and a better product. 
Sprout-Waldron & Company, Muncy, Pennsylvania, 
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Indiana Dealers Hold Convention 


Record Attendance at Indianapolis Meeting 


@ IF the attendance and enthusiasm 
demonstrated at the annual meeting 
of the Indiana Grain & Feed Dealers 
association in Indianapolis Jan. 19-20 
is any indication, then the feed trade is 
in for another banner convention year. 

Many industry leaders had predicted 
« letdown in convention attendance 
following the war years and the dis- 
continuance of OPA and other gov 
ernment controls, but the Indiana 
meeting broke all previous records 
with a registration of some over 600 
and every session drew nearly a full 
house. 


For the first time in several years all 
of the convention activities and most 
of the guests were housed under one 
roof—the Claypool hotel—which not 
only induced better attendance at the 
meetings but also made it easier to 
locate friends and other entertainment 
features. 


The convention opened with group 
singing led by George K. Black, Evans- 
ville, after which the meeting was 
called to order by President P. E. 
Legge, Uniondale. 


The opening speaker was J. W. Cal- 
land, Central Soya Co., Decatur, who 
spoke on “Soybeans and Magic Farm- 
ing.” Calling attention to the remark- 
able growth of the soybean industry 
in the last few years, Mr. Calland 
pointed out that his firm started out 
with a little soybean mill in 1934. Last 
year, he said the company processed 
170 million bushels of beans and sold 
over $75,000,000 worth of soybean 
products. 

He credited three classes of persons 
with being largely responsible for the 
rapid strides that have been made in 
recent years in scientific farming. They 
are: (1) the agricultural engineer who 
gave us the tractor and mechanized 
power on the farm; (2) the plant 
breeder or pathologist who developed 
disease resistant and better yielding 
seed; and (3) the organic chemist who 
works with atoms and molecules and 
changes them into new products. 


In conclusion he said that scientific 
farming had not yet reached its peak 
and that with new discoveries in the 
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field of atomic energy we could look 
for even more remarkable develop 
ments in the years to come. 

President Legge in his annual ad- 
dress discussed the outlook for the 
year ahead and briefly touched on the 
criticism which has been leveled at 
the grain trade and the futures mar- 
kets. 


“The result of this attack may be 
one of the blessings of 1948,” said 
Mr. Legge. “More people of this gen- 
eration are becoming more informed 
about commodity exchanges. Under- 
standing helps eliminate prejudices. 
More farmers are educating themselves 
to understand the futures markets and 
many would like establishment of live- 
stock futures markets.” 

He also said that greater efforts 
should be made to educate the pub- 
lic on the marketing of grain, and that 
one of the logical places to begin was 
in the text books used by high school 
students. “If a few paragraphs written 
in a clear, understandable way were 


included in these text books, along . 
with some explanation of the relation 
of grain production to livestock and 
poultry, it might result in more im- 
proved relationships in coming gen- 
erations,” he declared. 


In speaking of the Marshall plan 
and aid for Europe, President Legge 
said, “Material help alone will not 
create a basis for peaceful living in 
countries where education is at a 
standstill and where the press is domi- 
nated by propaganda. Education is 
the preparation of the individual for 
the community. We cannot prepare 
the individual for a community when 
our ideas of a community are shat- 
tered and constantly undergoing re- 
construction.” 


In presenting his annual report Sec- 
retary Fred K. Sale, Indianapolis, re- 
viewed the activities of his office dur- 
ing 1947 and called attention to the 
fact that four new district associations 
had been organized in the northern 
part of the state during the past year. 
He said that Indiana now has six 
thriving district feed associations. 


DIRECTORS of the Indiana association pictured below include, left to right, 
H. G. Hoham, Auburn; R. V. Hardin, Fortville; R. W. Brown, Carlos; Ralph 
Snyder, Taylorville; Harold Gray, Crawfordsville; and D. W. Crutchfield, 
Yeoman. (Photo by The Feed Bag) 
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Secretary Sale also reported that 80 
students have completed the country ele- 
vator business course at Purdue university 
which was originated at the request of his 
association and announced that the third 
annual eight weeks course would open April 
19. He also advised his members to take 
immediate steps to determine if they were 
in compliance with provisions of the wage- 
hour act. 

The association now has a total member- 
ship of 825, according to Mr. Sale, which 
is a net gain of 25 members; for the year, 
and the organization’s financial position has 
also been materially improved. 

“Animal Protein Factor—and Carryover” 
was the subject of an address by Lyman 
Peck, Chicago, Ill., feed consultant. He 
said that nutritionists did not know a great 
deal about animal protein factor, which is 
apparently a vitamin and found most often 
in products of animal origin such as fish 
solubles, fish meal, animal liver, etc. 

“Actually the name is a misnomer,” re- 
marked Mr. Peck, “because it is not animal, 
and probably not protein.” He said that 
if a hen is properly fed, the animal protein 
factor will carry over to the chicks hatched 
from her eggs for four or five weeks. 

“We have to feed our baby chicks and 
pigs before they are born,” said Mr. Peck. 
“That's why it is important to use a good 
breeding ration for your flock if the eggs 
are going to be used for hatching purposes.” 

He asserted that there was no such thing 
as protein poisoning and declared that any 
veterinarian who would make such a state- 
ment didn’t know his business. In closing 
he urged the dealers to sharpen up their 
selling tools now because the pendulum 
will swing the other way some day soon. 

D. G. Phillips, Indianapolis, association 
treasurer, opened the afternoon session by 
reading his annual report after which the 
convention was addressed by H. H. Green, 
Pattonsburg, Mo., president of the Grain 
& Feed Dealers National association. Mr. 
Green’s remarks are reprinted in full in this 
issue of The Feed Bag beginning on page 
1. 

“The Outlook for Better Living’ was 
the subject of an address by Merryle Ruk- 
eyser, news analyst and radio commentator, 


New York City. 


“We are producing about one-half of all 
the goods and services produced in the 
world today,” said Mr. Rukeyser. “But our 
government can’t give anything to anybody 
without taking it away from someone else 
first. If you are in a honest job then you 
are a socially useful citizen.” 


He blamed the government's policy of 
financing as being partially responsible for 
our present inflation and said that the 
remedy is to stop inflation at the source. He 
maintained that by manipulating the inter- 
est rate and other financing policies the gov- 
ernment had tripled the money supply. 


“The present federal personal income 

tax structure is entirely obsolete,” he 
charged, “and if the program of fiscal and 
monetary reform is brushed off by the 
demagogic suggestion that it is of interest 
only to the well-to-do, then the nation will 
be headed down a blind alley of financial 
decay.” 
- In closing he urged the feed and grain 
men to act cautiously because with prices 
rising to stratospheric heights the degree 
of risk likewise rises. “To find a way out 
we must not tarry over the job of putting 
our national house in order,” he added. 
“If we meet our political, and economic 
problems we can make our other adjust- 
ments quite easily.” 

R. W. Akin, Indianapolis, secretary of 
the Associated Employers of Indiana, dis- 
cussed the application of the wage-hour act 
to grain and feed dealers. Mr. Akin re- 
viewed several hypothetical cases and an- 
swered some questions from the audience. 
He said that the law was so vague and com- 
plicated that even wage-hour officials were 
reluctant to rule on exemptions and other 
technicalities and because each case must 
be decided on its individual merits, he re- 


CAST of the three-act skit pre- 
sented at the closing session of 
the convention was composed 
of, left to right, Harry Cooper, 
Madison; Mrs. |. H. Jackson, 
Indianapolis; Jesse Zook, Cam- 
den; and E. &. Cherbonnier 
of the Grain & Feed Dealers 
National association, St. Louis, 


Mo. (Photo by The Feed Bag) 


RE-ELECTED as president of 


the Indiana association was 
P. E. Legge, Uniondale, shown 
right, above, with H. H. Green, 
Pattonsburg, Mo., president of 
the Grain & Feed Dealers Na- 
tional association, one of the 
convention speakers. (Photo by 


The Feed Bag) 


quested that the press refrain from quoting 
any of his remarks, 

The annual banquet was held at the Ho- 
tel Claypool Monday evening and the crowd 
of nearly 700 persons taxed the Riley room 
to capacity and overflowed into the mez- 
zanine. There was no banquet speaker al- 
though the officers, directors and several 
guests were introduced by President Legge. 

Following an excellent floor show pro- 
vided through the courtesy of the grain, 
feed, and allied firms in the Indianapolis 
market, the balance of the evening was 
devoted to dancing. 

L. S. Daugherty, Indianapolis, headed the 
entertainment committee with the assistance 
of D. T. Hart, D. G. Phillips, D. P. Jenkins, 
and E. L. Springer. 

Dr. G. B. Wood, Purdue university, 
cpened the Tuesday morning session with 
a report on the survey which has recently 
been completed by the university on busi- 
ness and financial operations of country 
grain elevators in Indiana. 

The survey was financed in part by the 
Indiana Grain & Feed Dealers association 
and although the field work is completed as 
well as much of the statistic data, the final 
summary will not be available for another 
month or two, he said. 

_In a study of the comparative profit and 
lgss statements of 92 Indiana elevators by 
volume of sales for the period 1943-45 he 
said that the average net profit before fed- 
eral income taxes was $11,398 or 3.7 per 
cent. 

A further breakdown of these statements 
into five different classes, based on volume 
of sales, showed average net profits ranging 
from $2,107 or 2.6 per cent to $25,593 or 
3.8 per cent. In a breakdown by type of 
ownership the Farm Bureau elevators show- 
ed an average net profit before federal in- 
come taxes of 5.4 per cent; farmers’ eleva- 
tors 3.0 per cent; partnership 2.8 per cent, 


(Continued on page 33) 
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JAY BEE 


Grinders 
solve problems of Mill operators 


“Ten years ago we bought one of your 
JAY BEE Mills which has been operated 
through the years at a very low upkeep 
cost. There is no question about the 
ruggedness of the equipment. At times 
we have kept it going 24 hours a day, 
for weeks at a time, handling a lot of 
different kinds of products and about the 
only replacements necessary have been 
screens. It's really a ‘bear’ for punishment." 


Model W. Direct 
Connected 
60 to 200 H.P. 
Also furnished with 

Belt Drive 


This paragraph is from one of 
many similar letters we have 
received. 

The writer is a member of a 
family which has operated a 
milling company for 77 years. 


They KNOW mills! 


The dependability and efficiency 
of JAY BEE Mills are widely 
known. They have been serving 
mill operators for more than a 
quarter of a century. 


JAY BEE Mills are made in many 
sizes and models . . . from 12 
to 200 H. P.... for Belt, V-belt 
and Direct Connected drives... 
for every grinding purpose. 


For details about any JAY BEE 
grinding equipment, stationary 
mills, portable mills or mill parts, 
write any of the addresses 
below. 


J. B. SEDBERRY, INC. Franklin, Tenn. 


John J. Woods & Sons, Jay Bee Sales Co.....Kansas City, Mo. 
T. G. Holland Mach. Co.........474 Fairfax Rd., Drexel Hill, Pa. 
E. B. Harrison Cairo, Georgia 


0. D. Padgett Sandersville, Ga. 
A. F. Shirk Box 523, Canton, Ohio 
Jay Bee Sales Co.................... .220 Broadway, New York 7, N. Y. 
Frank S. Sanders.................... P. 0. Box 656, Gainesville, Fla. 
Bryant C. Long................ 1601 Choctaw St., Baton Rouge, La. 


Jay Bee Sales Co. 


M. E. Padgett. ; Bennettsville, S, C. 
Jay Bee of Texas ................ 1904 S. Akard St., Dallas, Texas 
W. H. Hust, Jay Bee Co 

1031 N. Humphrey Ave., Oak Park, IIl. 
W. E. Berling P. 0. Box 6084, Indianapolis, Ind. 
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A. E. Thompson Co. 
718 Washington Ave. N., Minneapolis, Minn. 
Douglas W. Palmer........ 3808 44th Ave. S. W., Seattle, Wash. 
L. C. Dibert Company 
787-793 Brannan St., San Francisco, Calif. 
Western Engineering & Equipment Co 
5699 District Blvd., Los Angeles, Calif. 
H. A. McLeod Forest, Mississippi 
J. D. Vance P. 0. Box 497, Murfreesboro, Tenn. 
J. R. Sorrells 


Dothan, Alabama 
R. E. Perkins, Manager, Jay Bee Sales Co. 


1508 S. First St., Louisville, Ky. 
Lima Armature Works Lima, Ohio 
The Sanders Co Greenwich, Ohio 


Cc. Y. Wier, Jr. P. O. Box 331, Utica, New York 
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ELLY PHONE 
\ LONG Plo. 66 


apie ADDRESS 


e shorts 
a4 to convey the ide 
jon th 
ver quest: 


original 
Don Russell 4 
drawing 


.... The well-dressed man starts with shorts “‘by Percy Kent’ 


“YOU'RE RIGHT, DON...MEN FIND USES FOR KEN-PRINTS, TOO!” 


And not only shorts!....The men of the family 
are wearing sport shirts, play suits and many other 
items made from smart Ken-Prints. Yes’sir!....the 
homemaker’s dressing her whole family in Ken- 
Prints....dressing up the house with them, too! 
e That’s why any good product sells better when 

oe it’s packaged in a Ken-Print Bag. Try them and 
watch sales grow! 


““Ken-Print Bags are worth the difference in cost’’ 


PERCY KENT BAG COMPANY, INC. 


Kansas City New York Buffalo Hutchinson 
Minneapolis Chicago Oklahoma City 
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percy Kent Bae Company, 
Want to tell you tose gay shorts you sent were strictly all RY 2 
; rignt—nothine them to impart & jaunty» aebonair feeling > 
to a fellow is simply too bad they mst be reregeted 
an undercover existence ami be appreciated py so Thanks = a 
very much Dick. 
within & few minutes after the shorts arrived st the office, a 
wora of their presence hed been noised by 
the very nature of the things 4t is gifficult to keep them 
quiet) In spite of persistent urging of the curious, none il 
of the recipients of your gifts nad to breach conven= q aoe ou 
: el them publicly: So, for those who jnsisted on wl 
nt on human form, I made color 
|. models used gn your ads any 
jovelies, wnich 36 8d material 
: is pretty he wer, the thought struck me that 
you might be missing & bet by not occasionally suggesting what 
Kenprints could do for the masculine of the population: : 
The sketch enclosed here Will show whet I mean. 
THE WILLIAM KELLY MILLING COMPANY 
> Av 
> 


e 
— Indiana 
(Continued from page 30) 


corporations 2.5 per cent; and proprietor- 
ship 1.4 per cent. 

Another table on the normal margins 
taken on grains by Indiana elevators dur- 
ing the summer and fall of 1946 showed 
average margins per bushel as follows: 
wheat 6.6 cents; corn 6.8 cents; oats 5.2 
cents; and soybeans 5.7 cents. The biggest 
variations were in oats where margins 
ranged from 2 cents to 15 cents, followed 
by corn with a range of from 3 to 15 cents 
per bushel. 

Another interesting chart revealed the 
wide variety of feed grinding and mixing 
charges made by the various elevators 
studied. These charges ranged from 7 to 
20 cents per hundred. The largest group, 
45 per cent of the total, charged 10 cents 
per hundred; 24 per cent charged between 
11 and 14 cents; and 19 per cent made a 
15 cent charge. Only a small percentage 
charged less than 10 cents or more than 
15 cents. 

Walter Berger, Chicago, president of the 
American Feed Manufacturers association, 
warned his listeners that there would not 
always be a rising market and that he would 
not be surprised if “we may have to make 
an adjustment of $20 to $25 per ton in 
the price of feeds within a very short time.” 

In discussing some of the current trends 
in the feed industry Mr. Berger said that 
the feed industry council survey report 
showed that our feed supplies were 12 to 
14 per cent short of meeting our require- 
ments. 

“During the war we taught thousands of 
farmers to use feed wheat and taught them 
that it was worth about 10 per cent more 
than corn. Figures from the USDA show 
that farmers used about 200 million bushels 
of wheat for feed last year and that this 
year the figure will be about 250 million,” 
he explained. 

“Hogs are coming to market lighter this 
year which is one good indication that farm- 
ers are saving grain,” said Mr. Berger. “For 
every pound of average weight that we can 
get hogs to market lighter, we save seven 
million bushels of feed. Fewer sows are also 
being bred for spring farrowing (the esti- 
mate is 11 per cent less than last year) and 
beef cattle are coming to market with less 
finish. My guess is that cattlemen are saving 
about half the feed they formerly used.” 

As other indications that farmers are 
making every effort to save grain he pointed 
out that dairy feeding had dropped off 
about 3 per cent in the last quarter and that 
during December we had the heaviest culling 
we have ever had of the nation’s poultry 
flocks, reducing the total amount of birds 
on farms Jan. 1 to 427.8 million. 

He also said that there was some fear 
that baby chicks would not sell so well this 
year because of the high price of chick 
starter but he gave enthusiastic support to 
the PENB campaign which has for a slo- 
gan, “Sell a hen—buy three early chicks.” 

Mr. Berger said that prospects are much 
brighter on the international situation from 
a feed standpoint, because Australia has 
come through with a good wheat crop; 
Argentina has stepped up her corn exports 
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BOMBARDED by _ questions 
following his discussion of the 
wage-hour law, R. W. Akin, 
secretary of the Associated 
Employers of Indiana, is shown 
above surrounded by a group 
of Indiana feed men seeking 
advice on their problems. 
(Photo by The Feed Bag) 


considerably; and Europe’s winter grain 
crop is a whole lot better than last year. 

In conclusion he pointed out that we 
still might see some form of rationing or 
price control on meat but that one control 
leads to another and that the American 
Feed Manufacturers association was on rec- 
ord as being firmly opposed to any form 
of control as a means of solving our prob- 
lems. 

The concluding number on the program 
was a clever three-act skit entitled “The 
Boss Warms Up” which was presented un- 
der the direction of E. G. Cherbonnier, of 
the Grain & Feed Dealers National asso- 
ciation, St. Louis. 

The play demonstrated the importance 
of training feed store employes properly 
and emphasized that it is up to the em- 
ployer to take the responsibility of seeing 
that his staff understands the rudiments of 
good merchandising. 

Mr. Cherbonnier played the part of the 
boss, and the other parts were portrayed 
by Mrs. I. H. Jackson, Mr. Sale’s secretary; 
Harry E. Cooper, Madison; and Jesse Zook, 
Camden. 

At the annual business meeting all officers 
of the association were re-elected for an- 
other term. They are: P. E. Legge, Union- 
dale, president; M. E. Kendall, Carmel, vice 
president; D. G. Phillips, Indianapolis, 
treasurer; and Fred K. Sale, Indianapolis, 
secretary. 

The following were elected to the board 
of directors for a two year term: S. W. 
Johnson, Linton; R. W. Brown, Carlos; 
Everette Daily, Remington; and R. V. Har- 
din, Fortville. Holdover directors include 
Harold L. Gray, Crawfordsville; H. G. 
Hoham, Auburn; D. W. Crutchfield, Yeo- 
man; and Ralph Snyder, Taylorsville. 

Resolutions adopted, expressed strong op- 
position to the granting of authority to any 
governmental department to regulate or 
fix margin requirements on the handling 
of grain and trading on established com- 
modity exchanges; reiterated the stand taken 
by the association last year on the subject 
of tax equality; recommended appointment 
of a committee to investigate the feasibility 


of purchasing ear-corn on a hundred weight 
basis as a statewide policy; urged members 
to reduce accounts receivable as soon as 
possible and establish sound credit policies; 
and expressed appreciation to the staff of 
Purdue university, speakers, Secretary Sale, 
and others who helped make the conven- 
tion a success. 

As a special order of business the mem- 
bers of the association also voted unani- 
mously to adopt the National Trade Rules 
on Feed. 

The resolutions committee was headed 
by R. T. Creekmore, Winchester; along 
with A. O. Thomas, Marion; Vawter Irwin, 
Madison; Garth Woodward, Tocsin; and 
Charles Elmore, Walkerton. 

The nominating committee consisted of 
Harold L. Gray, chairman; Robert J. Mar- 
tin, New Paris; Russell W. Brown, Carlos; 
E. E. Allison, Indianapolis; and Carl Wil- 
soa, Sulphur Springs. 


Northeastern Indiana Feed 
Dealers Elect V. Steckley 


Vern Steckley, Kendallville, Ind., was 
elected president of the Northeastern Indi- 
ana Hay & Grain Dealers association at the 
election meeting in Fort Wayne, Jan. 12. 
Ross Lockwood, Liberty Center, was named 
vice president, and Alfred E. Leif, Fort 
Wayne, was elected to the secretary- treas- 
urer’s post. Over 180 members and their 
wives attended the meeting which was also 
“ladies night”. 


E. Oliver Wright, Retired 


Milling Executive, Dies 


E. Oliver Wright, 77, Menomonie, Wis., 
former president and general manager of 
the Wisconsin Milling Co., died in Boston 
Jan. 30, following an appendicitis operation. 
He became seriously ill while visiting rela- 
tives at Dedham, Mass., during the Christ- 
mas holidays. 

Mr. Wright was associated with the Wis- 
consin Milling Co. since 1906, until he 
liquidated the company in 1944, selling the 


feed unit now operated as the Menomonie - 


Milling Co., Inc. 

In 1946, Mr. Wright organized E. Oliver 
Wright, Inc., to do a flour jobbing and 
grain and feed distributing business. He 
is survived by two sisters, Mrs. J. W. Baird 
and Mrs. James Grant, and a brother, Lee 
Wright, of Pattonsburg, Mo. 


@ ROBERT A. BLACK, St. Louis, former 
vice president of the Ralston Purina Co., 
was killed Jan. 16 when his car crashed 
into the rear of a gasoline truck. 


@ JOHN S. NOTESTINE CO., Scott City, 
Kan., has completed construction of a 
35,000 bushel elevator. 


NEW LATTIN APPOINTMENT 

H. A. Strong, Jamestown, N. Y., has 
been appointed sales representative in New 
York, Pennsylvania, and Ohio for the Lat- 
tin Co., Inc., Buffalo, N. Y., according to 
Sheldon Lattin, president of the firm. Mr. 
Strong has been associated with the feed 
industry in that territory for many years. 


| 
| | 


This is the first day of Lent which we are 
welcoming with an open heart in the hope 
that there will be more peace on earth and 
good will toward man ‘throughout the world 
during the ensuing six weeks. 

The Board of Trade of the City of Chi- 
cago will celebrate its 100th anniversary 
with a banquet at the Stevens hotel on 
April 3, according to announcement by 
president Richard F. Uhlmann. Despite 
the political criticism of recent weeks, the 
Board of Trade has an unexcelled record 
of service to agriculture throughout these 
many years. 


Mr. Dealer: 


What is your answer to Straight 


David M. Humphrey, son of Howell H. 
Humphrey of the Northern Milling Co., 
Wausau, Wis., is now associated with the 
same company as sales representative in 
northern Michigan and southern Wisconsin. 
David served as a captain in the infantry 
under General Patton during the world war 
and is married and has one daughter. 

J. Walter Rice, the bachelor Milwaukee 
grain man with many winters in Florida to 
his credit, recently changed his business 
from an individual to a corporate status. 
Friends say that Walter made this change 
so that he could qualify for social security. 

We recently received a copy of the first 
issue of the General Biochemicals magazine 
published by General Biochemicals, Inc., of 
Chagrin Falls, Ohio. The magazine is edited 
by William Feather who writes: “My ambi- 


You render a service to the farmer—and 
profit to yourself when you help him 
stretch his feed grain. Your custom-mix 
service means that Hubbard’s nutritional 
experience is combined with the feeder’s 
crop to build meat and eggs the most eco- 
nomical way. There’s a specialized Hubbard 
Sunshine Concentrate for each and every 
feeding purpose. 


business on the Hubbard plan. 


Hubbar 


Let us tell you how to build a sound, profitable 


Milling Co. 


MANKATO, MINA. 


EASTERN BRANCH 410 ELEVENTH STREET AMBRIDGE, PA 


tion is to get out a magazine with fewer 
pages but more interesting than Reader's 
Digest.” Mr. Feather is also editor of Bag- 
ology which is published by the Chase 
Bag Co. 

W. D. Walker of the Arcady Farms Mill- 
ing Co., Chicago, is now vacationing in 
Arizona. 

John R. Stewart of the Excelsior Milling 
Co., Minneapolis, attended the Mardi Gras 
at New Orleans after which he also planned 
to spend a few weeks enjoying the Arizona 
sunshine. 

E. L. McKee of Ultra-Life Laboratories, 
East St. Louis, Ill. recently spent a few days 
in Wisconsin where he said he enjoyed the 
snow and winter weather. 

John W. Rayney of Oak Park, Ill., west- 
ern sales manager of the Silmo Chemical 
Corp., is back in the winter climate after 
2 trip through the southwest and into 
Mexico. 

Charles F. Keiser, vice president, and 
Dr. H. H. Havner, manager of the animal 
food department of the Borden Co., came 
from New York to attend a “family meet- 
ing” of representatives and technicians as- 
sociated with the Borden Co. at the Union 
League club in Chicago on January 28. 

One of the most popular feed industry 
speakers is R. A. Tobias of the H. D. Hud- 
son Manufacturing Co., Chicago. During 
the past year, Toby has “Bet the Blue” at 
feed trade meetings from coast to coast in 
the United States and in Canada. Most re- 
cent appearances were at the Northwest 


Retail Feed association convention in Min- 


neapolis and the Midwest Feed Manufac- 
turers association convention in Kansas City. 


This has been the coldest winter in many 
years and we have had snow on the ground 
since the middle of November. It’s been 
hard on the disposition and the fuel oil bills 
have been hard on the pocketbook. Will 
someone please send a robin to herald the 
coming of spring. —-D.K.S. 


@ SEVERSON & SEVERSON, Tiffany, 
Wis., feed and coal business, has been pur- 
chased by Richard and Donald Nass of 
Sharon,, Wis. 


@ FRANK BROS. ELEVATOR CO., Blue 
Earth, Minn., has purchased the Pfeffer 
Elevator Co., and has taken over operation 
of the business. 


NEW FORMULA BOOKLET 


Armour & Co. have published a new 
booklet on composition of feed ingredients 
and aids to building formulas. This booklet 
is available without charge by writing to 
Joe E. Nelson, manager, animal feeds de- 
partment, Armour & Co., Union Stock 
Yards, Chicago 9, Il. 


NAMED CHIEF AGRONOMIST 

Dr. Malcolm H. McVickar, agronomist 
at the Virginia agricultural experiment sta- 
tion, Blacksburg, Va., has been appointed 
chief agronomist of the National Fertilizer 
association, Washington, D. C. according 
to an announcement by Maurice H. Lock- 
wood, president of NFA. Dr. McVickar, 
who assumed his new duties Feb. 1, suc- 
ceeds the late H. R. Smalley. 
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The trend of hog and poultry 


feed mixers toward using a liquid 


all-fish ingredient is under full steam. More 
Al OUA - and more alert mixers are realizing the 
many benefits of this sound, new, 


1K mix-tested fish product. The high nutritive 


content. . . proteins, amino acids, vitamins 


and minerals; the dependable supply 
fll | | unaffected by shortages; the liquid qualities 
... easy to ship, store and handle; and the 
S p p (| reliability of the manufacturer are only a 
few of the advantages of LIQUA-FISH. 


Liqua-Fish is available in drums and tank 


a h p a (| | | cars. For batch mixers, standard 
a. | 


molasses mixing machines easily 


incorporate Liqua-Fish into feed. 


Wire or write for an analysis, prices 
and samples of LIQUA-FISH. Patents 
applied for on process and product. 


PRODUCT OF DEHYDRATING PROCESS CO.. 10 HIGH ST., BOSTON 10, MASSACHUSETTS 
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FOR HIGH HATCHABILITY... 


Fortify your breeder mashes with Peebles’ Dried Whey, 


with RI BOLAC* 


with Ribolac. Its natural milk nutrients and vitamins Pt ne Feeds 
improve breeding condition and increase hatchability. thed with 
*FRIBOLAC, an exclusive Peebles’ controlled whey fer- Peeh] eeh les’ 
mentation product, provides guaranteed, uniform levels DRIED WHrEy 
of Riboflavin, an important “hatchability” vitamin. oer Ribolac 
Ribolac also steps up the content of other B-Complex Protein eed Analysis 
vitamins, and provides additional beneficial nutritional 18% 
factors present in natural milk sources. aCtose 149 
Riboflavin, 55% 


Western Condensing Company’s 
method of “spray-drying” and “stabiliz- 
ing” their dried whey assures a uniform, 
free-flowing, easy-mixing powder. 


America’s largest feed manufacturers 
use this economical milk by-product in 
their feeds. It is available to feed mixers 
everywhere—the country over, the year 
around. Be sure it is in your feeds. 


Send for FREE FOLDERS for your feeders show- 
ing how to feed Peebles’ Whey Products, 
Condensed and Dried, to aid growth, health 
and production of livestock and poultry. 
Send for feed mixer’s FORMULA BOOK con- 
taining many economical rations which will 
help you prepare better feeds with Peebles’ 
Whey Products. 


3 mg/Ib, 


LIVESTOCK AND 
POULTRY RAISERS WANT IT! 
Peebles’ Condensed Whey-Product 
containing RIBOLAC 


Nationwide advertising in farm and poultry 
papers is creating a tremendous demand for 
this mold-free whey product. Farmers feed it as 
a supplement to their rations. They feed it free 
choice to poultry and turkeys... 
mix it with mash or spread it on 
grains. They mix it with slop for 
pigs and gruel for calves. 

Comes in 50 and 100 Ib. beighs 
orange fibre containers 
with protective liners, 
and 500 lb. bbls. 


Guaranteed 55 
Solids. % 


WESTERN CONDENSING COMPANY 


America’s Largest Processor of Whey Products 


SAN FRANCISCO, CALIF. 


Golden Eagle Milling Co., Petaluma, Calif., National Sales Agent 


APPLETON wis. 
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Will Estrogens Fatten Turkeys? 


Test Results Have Not Been Favorable 


@ MAY the fattening effect of estro- 
vens, well understood in chickens, be 
also applied to turkeys? This question 
has occasioned considerable interest 
during the past season—the first in 
which estrogen preparations have been 
venerally available to the poultry in- 
dustry—and deserves consideration in 
light of field experiences during this 
season. 


But to approach the question in- 
telligently it is necessary to under- 
stand just what estrogens do and what 
they don’t do, and the contrasting 
objectives of turkey and chicken 
crowers. 


Estrogens produce a generalized in- 
crease in the rate of fat deposition-— 
in the muscles, under the skin and 
throughout the body. Increased muscle 
fat improves the flavor and tenderness 
of the flesh, and increased fat under 
the skin improves the grade. These are 
about the extent of the useful effects 
of estrogens. There is no general ef- 
fect on total growth. Estrogens do 
inhibit growth of the testes and of the 
head furnishings so that wasteful de- 
velopment of these non-utilizable tis- 
sues is prevented, but these effects are 
minor. Of more importance, perhaps, 
is the quieting effect on the bird’s dis- 
position that follows depression of the 
testes, but even this effect does not 
always, apparently, operate to the ad- 
vantage of the grower. To be sure, 
quieter birds use less energy for run- 
ning and fighting and, consequently, 
a higher proportion of the feed goes 
into growth. Instances where treated 
lots of birds have significantly out- 
gained controls. have been explained 
by this quieting effect, but occasionally 
control lots have outgained the treated 
birds, and at least sometimes here it 
has appeared that lack of aggressive- 
ness of the treated birds has reduced 
their feed intake. More research will 
be necessary to settle this point. 

Rapidly growing birds deposit little 
fat; feed is used instead for bone and 
muscle formation. Thus, chickens killed 
during this period as broilers or fryers 
are often deficient in fat and the extra 
fat deposited by proper estrogen treat- 
ment produces striking improvements. 
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As growth slows down just before ma- 
turity, however, fat is deposited nor- 
mally, and, consequently, estrogen 
treatment of cockerels to be marketed 
as roasters is not ordinarily useful. 
Cocks held past maturity become very 
active and aggressive. They no longer 
deposit fat, they usually burn what has 
been deposited and their flesh becomes 
dark and tough. Treatment of such 
birds with estrogens produces striking 
improvements. 

Turkeys are ordinarily killed for 
market only after growth has ceased, 
and like cockerel roasters adequate fat 
has been deposited. Thus, it would 
seem to be doubtful whether estrogen 
treatment of turkeys would be useful. 
Turkey hens, especially, normally have 
more than sufficient fat at this time, 
so that at most the treatment should 
be limited to toms. Should the produc- 
tion of turkey fryers ever become pop- 
ular, however, it would be highly de- 
sirable to know whether estrogen 
treatment would be effective, because 
such undeveloped turkeys are prac- 
tically devoid of fat, and any means 
of increasing it would improve the 
product greatly. Up to the present, 
though, few turkey fryers have been 
marketed. 

Another possible use of estrogens 
for turkeys has resulted from the feed 
price situation of the past year or two. 
Turkey toms are not fed economically 
during the last month before normal 
marketing, because during that time 
their growth has slowed down and 
they are eating at the maximum raté. 
That last month is considered neces- 
sary, however, to “finish” the birds, 
that is, to permit them to deposit a 
layer of fat under the skin. If fat 
deposition could be induced earlier 
(for example by use of estrogens) the 
birds could be marketed earlier at a 
considerable economic saving to the 
grower. 

Experiments on turkeys have dem- 
onstrated that they respond much like 
chickens to estrogens, but attempts to 
apply these effects practically have not 
been entirely successful. These birds 


apparently require higher dosages 
than do chickens and the response, at 
best, has not been dramatic. More re- 
search is necessary to determine the 
optimum conditions for treatment. 

During the past season a series of 
field trials were made possible through 
the cooperation of Bob Lutz, field 
manager of the San Joaquin Valley 
Poultry Producers association, and two 
of the grower members who permitted 
portions of their flocks to be used as 
experimental animals. 


To be effective for fattening, estro- 
gens must be administered continu- 
ously for several weeks. This has been 
accomplished experimentally both by 
implanting pellets of the active ma- 
terial under the skin and by mixing 
it in the feed. The former method 
only has been developed to where it is 
available for field use, and several 
brands of 15 mg. diethyl-stilbestrol 
pellets are on the market for this 
purpose. Consequently, pellet im- 
plantations were used in these field 
trials. 

Birds were treated at 8, 13, 18, 20, 
and 21 weeks of age and were killed 
5 to 7 weeks later. All birds were 
banded and weighed at the time they 
received the pellets. They were weighed 
again just before being killed and the 
dressed carcasses were graded. 


Although all groups of treated birds 
had better average grades than had 
untreated birds of the same age, killed 
at the same time, the results were 
nevertheless disappointing. In birds 
killed at 1314 weeks of age the dif- 
ference was almost too slight to be 
noticeable. On the other hand, in 18 
to 19 week-old birds the improvement 
was quite striking in that the treated 
birds had good fat deposits under the 
feather tracts while control birds had 
no visible fat. Even the best of the 
treated birds had large areas of smooth 
skin devoid of visable fat, however. 
By 25 to 26 weeks of age all birds had 
good fat deposits under the feather 
tracts, and although the treated birds 
appeared to have somewhat more fat 
the skin was not entirely underlaid. 
Thus, few could be given U. S. Grade 
A and the average grade difference 


e370 


a 


was too slight to be worth the expense of 
treatment. 


There was no difference in total gain in 
weight of the youngest birds, but the treated 
birds killed at 18 or 19 weeks of age gained 
over a half pound more than the controls. 
Among the 25-26 week-old birds, however, 
there was a slight advantage in favor of the 
controls from one ranch and an equally 
slight advantage in favor of the treated 
birds from the other. 


Thus, the attempt to improve turkey 
fryers may be said to have failed. Imma 
ture toms were definitely improved, but not 
so much as would be desired, and the at- 
tempt to hasten finishing to cut a few weeks 
from thes end of the growing period was 
again a failure. Although these results were 


disappointing from a practical standpoint, 
they yielded some valuable data on which 
subsequent research will be based. Until 
further information is available, the use of 


estrogens for fattening turkeys is not 


recommended. 


@ DELPHOS CO-OPERATIVE ASSO- 
ciation, Delphos, Kan., is starting construc- 
tion of a 200,000 bushel concrete grain 
elevator. It will be equipped with a new 
45 foot concrete electric scale and will have 
an elevating capacity of 4,500 bushels per 
hour. 


e@ CASS COUNTY FARM BUREAU 
Co-op Association, Inc., Twelve Mile, Ind., 
is proceeding with erection of a new feed 
mill and elevator. 


TOPS 


for VOLUME 


because it’s the BIG name in Hog 


Supplements 


Minral Meal 


Sell the LEADER — the one and only original 
Sargent Minral Meal — easier to sell — gives 
you bigger volume, for more profits. Write for 
our attractive dealer proposition. 


SARGENT PLANT 


Algona, lowa 
Fremont, Nebr. 


DES MOINES 
IOWA 


Monmouth, Ill. 
Waverly, Mo. 


Control Officials to Hold 
Convention Oct. 14-15 


The association of American Feed Con- 
trol Officials will hold its annual meeting 
Oct. 14-15, at the Shoreham hotel, Wash- 
ington, D. C., according to L. E. Bopst, 
secretary-treasurer of the association. 

Mr. Bopst, working with H. A. Lepper, 
secretary-treasurer of the association of 
Official Agricultural Chemists, completed 
arrangements for the meeting early in the 
year to avoid a conflict in dates with other 
organizational meetings. 

Three other agricultural official meetings 
are scheduled for the same week at the 
Shoreham. The association of Economic 
Poison Control Officials will meet Oct. 9, 
the association of Fertilizer Control Offi 
cials is scheduled to meet Oct. 10, and the 
dates Oct. 11-13 have been set aside for 
the session of the association of Official 
Agricultural Chemists. 


John Kacerovsky, Veteran 
Wisconsin Dealer, Dies 


John Kacerovsky, 85, Kewaunee, Wis., 
president and manager of W. Seyk Co.. 
feed and grain firm, died Jan. 12 after a 
long illness. 

A native of Czechoslovakia, Mr. Kacer- 
ovsky was brought to the United States 
when he was three, and spent the remainder 
of a long and useful life in Kewaunee, 
where his parents settled immediately after 
their arrival in America. 

Mr. Kacerovsky started with the W. Seyk 
Co. in 1880, and rose to president and 
manager of the firm. At his death, he had 
compiled the amazing record of over 67 
years with the same firm. 

Mr. Kacerovsky is survived by his widow 
Bozena Seyk Kacerovsky; two daughters, 
Audrey, Kenosha, and Agnes, Pittsburgh, 
Pa.; and three sons, Walter, John L., and 


Seyk, all of Kewaunee. 


@ WALLACE & MORLEY CO., Bad Axe, 
Mich., suffered a loss estimated at $400,000 
when its grain elevator at Elkton, Mich. 
was destroyed by fire early Jan. 3. 


THE FEED BAG 


"Yeah, he's okay on straight milking, but 
he's not worth a hoot on stripping!" 
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HICK A MEAL 


EFFICIENCY*-ECONOMY 


(From Pioneering) (From Specializing) 


VOLUME IN MILLIONS 
(From Our Big, New, Higher Speed Plant) 


Our amazing efficiency in feed-tag production resulted 
from our pioneering. 

The economy in “Tags that Talk” results from our 
specializing in high-speed volume production of indi- 
vidualized tags. 

One glance at the gay colors and identifying designs 
from as far away as they can be seen, tells what is in 
any bag. 

No need to get within reading distance to pick the 
wanted bag out of a mixed stock or stack. 

A “Batch of Samples” will show you why. May we 
send a set free, today? Hundreds, thousands, millions! 
Quantities are all the same to us; and constant improve- 
ments in manufacturing and shipping keep our service 
growing better and better. 


Do Write Us TODAY! 
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“Tags that Talk” travel everywhere; 
and everywhere they go they deliver 
your message quick and loud—exactly as 
you want it delivered. 

The special Savage Process eliminates 
glare and maintains faraway, instant see- 
ability regardless of kind of light or change 
from daylight to other light. Ordinary 
printing can’t do that. The special Savage 
Process does. 

If you use as few as 1,000 or 
1,000,000 or more of one or many 
kinds of tags, Savage Art Inge- 
nuity can be wonderfully helpful 
to you now at no extra cost. 

Every Savage Tag serves you continu- 
ously from your mill to the ultimate con- 
sumer. See for yourself their outstanding 
superiority. ( 

Write us for a free “Batch of Samples.” 
Better yet, send us samples of your present 
tags. Put the number you use annually on 
each sheet. Then, along with the “Batch 
of Samples” we'll also send free, specific 
suggestions for “Tags that Talk’ your 
language. 


HOMER AGE, President 


Ss. THE TRA DE M A PR P SE SAVAGE 
(REG. U. 8. PAT. OFF.) 
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With the Dr. ‘Sela 
\ “Profitable Turnover Guide” 


Proven Methods From Nation-Wide Survey Show You 


HOW TO CLEAR MORE MONEY 
with 


A MINIMUM INVESTMENT 


You can make more profits with a minimum inventory as 
shown by top-ranking Dr. Salsbury dealers throughout the 
country. 


Experienced poultry medicine dealers everywhere are using 
these tested techniques to make more money. 


Dr. Salsbury has long felt that all his dealers could have 
profits as high as the best if the successful merchandising 
methods used by big profit-makers were made available. So 

this cross-country survey was made to bring you the secrets 
of greater money-making success—proved by actual use. 


The “Profitable Turnover Guide” assures you of more fre- 
quent and profitable turnover. And like all Dr. Salsbury 
policies, it is aimed solely for your benefit—for it shows you 

how to make more sales—on a minimum inventory, with the 

definite seasonal stock control plan. 


Practical, proven methods in this helpful Dr. Salsbury book 
give you— 


added merchandising “know-how” 
ammunition to beat growing competition 
ideas for building greater goodwill 

ways to eliminate slow-moving items 

plans to “cash-in” on well-established con- 
sumer demand for Dr. Salsbury products. 


Dealers—Your Dr. Salsbury representative will discuss the 
A Product With “Profitable Turnover Guide” thoroughly when he calls. Then 
put the plan into action right away for more profit with a 
Extra Turnover minimum investment. If you do not carry the Dr. Salsbury 


Dr. pulibeets REN-O-SAL line write us today. 


Double Purpose 
Drinking Water Medicine DR. SALSBURY’S LABORATORIES, Charles City, lowa 


A Nation-Wide Poultry Service 


1. Stimulates Chick Growth 

2. Prevents Cecal Coccidiosis 
The ORIGINAL Drinking Water Medicine 
That Prevents Spread of Cecal Coccidiosis 


SERVICE 


DISPLAY THIS EMBLEM PROMINENTLY ' ‘ 
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Friendly Help Builds Success 


R. L. Fields Makes Friends and Sales 


@ “EVERY customer a friend, and 
every friend a customer”, is the guid- 
ing principle R. L. Fields, owner and 
manager of the Dickson Hatchery at 
Dickson, Tenn., has built his business 


on. Mr. Fields believes that close per-. 


sonal contact with the customers is 
the way to build and keep business. 
Cash register receipts to the tune of 
$1,000 a day attest to the wisdom of 
his policy. 

A fleet of four trucks that make 
daily trips over different parts of the 
trading area enable Mr. Fields to keep 
in close touch with the needs of cus 
tomers spread over several counties. 
The driver-salesmen who man the 
trucks are carefully trained by Mr. 
Fields and he also has them take spe- 
cial courses each year in feeding, live- 
stock management, and prevention of 
common diseases. Thus, every mem- 
ber of the organization who comes in 
contact with the public is qualified to 
carry on an intelligent conversation 
regarding scientific feeding programs 
and in many cases is able to render 
helpful advice on feeding or nutrition 
problems. 

The farmers in the area around 
Dickson have come to regard the 
Fields’ drivers as friends rather than 
salesmen. The drivers are constantly 
on the alert for problems or difficul- 
ties they can help solve for their cus- 
tomers. “There are several vaccinating 
outfits for chicks, hogs, and cows in 
the store,” the drivers explained to 
countless farmers who wished to know 
where they could borrow the instru- 
ments. “Stop in at Fields’,” they added, 
“he’s got dehorners -you can _ use.” 
During some seasons these instruments 
are in constant use and this lending 
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practice is just one of the friendly 
services that binds the feed dealer to 
his customers. 


Mr. Fields also provides a ready 
market for many of the farm com- 
modities his customers produce. He 
regularly buys clover seed, corn, 
wheat, oats, and other farm produce, 
bringing them in with the same trucks 
that deliver feed to his customers. 
Some of the farm produce is resold to 
other markets and some is processed 
for resale in the store, making this 
sideline business profitable for the 
dealer and for his customers. 


The owner of the Dickson Hatch- 
ery has a J. B. Sedberry grinder to 
grind his own grains for various feed- 
ing purposes. He mixes poultry feeds 
but makes up very little mash. “For 
the most part,” Mr. Fields explained, 
“my customers rely on the commercial 
mixtures.” 


A seed cleaning machine makes it 
possible for Mr. Fields to offer his 
customers a cleaning service at a rea- 
sonable price, and in turn, opens up 
other trade contacts. 


The four truck routes have devel- 
oped a large broiler business. Custo- 
mers who are new to raising broilers 
are aided in getting a start by the 
driver-salesmen who help them with 
their brooders, brooder houses, and 
feeding. As Mr. Fields’ men pass by 
regularly, they are always available 
to make suggestions to meet changing 
conditions, And, of course, they make 
sales of chicks, feed, equipment, and 
remedies. 


Mr. Fields economizes on his feed 
and fertilizer purchases by hauling 
from the mills in his own trucks. Most 
of his wholesale purchases are made 
in Nashville, 40 miles from Dickson. 
His trucks haul livestock, grain, and 
other products to Nashville markets 
for his farmer customers. By making 
the trips pay off both ways, Mr. Fields 
is able to reduce his prices accordingly, 
with the resultant savings to his 
friends. 


The trucking service also paid off 
by helping to keep the store supplied 
with feed during the period of scarc- 


FRIENDLY "Bob" Fields, above, 
makes friends of all his custo- 
mers and customers of all his 
friends by holding out a help- 
ing hand to all in the trading 
area served by the Dickson 


Hatchery, shown below, at 
Dickson, Tenn. 


ity. When the feed mills were unable 
to purchase as much wheat, oats, and 
other grains as they needed for pro- 
cessing, Mr. Fields’ farm routes were 
in touch with the farmers who had 
grain to sell. By buying this for the 
mills, he was able to purchase the 
feeds with which to stock his store 
and take care of his feed buyers. 

Mr. Fields has so successfully incul- 
cated this spirit of friendly helpful- 
ness in his employes that it was one 
of his own workers who solved his 
problem for him when adversity near- 
ly had him down. Over three years 
ago, a disastrous fire destroyed his 
store and his stock, which was only 
partly covered by insurance. 

By the time he was back in business, 
Mr. Fields found himself with a new, 
attractive store building and a new, 
not so attractive mortgage for $5,000. 
Miss Rebecca Widick, who had been 
employed by Mr. Fields for several 
years asked the owner, “Why not let 
me start a new truck route over a 
territory where you have no trade at 


(Continued on page 82) 
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DSELL FEEDS? 


- 


By hit and by miss? Or by plan and calculation? We havea plan 
that fells feed. We believe that it takes a well-made plan to sell feeds — 
a pla Nhat will build a volume, sustaining business from the first bag to 
bag-aftex-bag. 
The FAIR-ACRE PLAN is a comprehensive, complete feed sell- 
g program, tailor-made for dealers in our regional territory. It will 
establish ja successful business, or enhance the success of an estab- 

ished business. 
f yol are located in or near the area outlined by this map, write for 


our explanatory brochure “THE FAIR-ACRE PLAN — What itis... 
How it works.” 


|| 
LINDSEY-ROBINSON & COMPANY [a 


INCORPORATED 


Reancke - Virginia 
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Northwest Retail Dealers Meet 


Feed Men Hold Annual Convention at Minneapolis 


@ FEED men from Minnesota and 
parts of the Dakotas gathered in Min- 
neapolis Jan. 26-27 to attend the an- 
nual convention of the Northwest 
Retail Feed association. The session 
opened the morning of Jan. 26 with 
a welcome from John T. Culhane, 
president of the Minneapolis Grain 
exchange. 

L. H. Patten, Glencoe, president of 
the Northwest Feed Manufacturers as- 
sociation, brought greetings of his 
group and urged feed men to pay 
particular attention to credits and in- 
ventories in the months ahead. He 
advised feed dealers to get rid of any 
doubtful accounts now. 


W. D. Flemming, Minneapolis, sec- 
retary-treasurer of the association, re- 
ported that the year had been a suc- 
cess financially and submitted a com- 
plete report for the auditing commit- 
tee to check. 

Details of a $30,000 prize malting 
barley contest were given by Dr. John 
Parker, Milwaukee, director of the 
Midwest Barley Improvement associa- 
tion. He announced that the contest 
is open to growers in seven states and 
that special farm youth awards would 
be made. 

Dr. Parker distributed entry blanks 
for the contest, along with complete 
rules, and advised that additional quan- 
tities could be obtained without charge 
by writing to him. He urged feed 
men to get behind the contest by pro- 
moting it among their customers in 
order that their areas would take ad- 
vantage of the many prizes available 
for growing this cash grain crop in 
1948. 

Ways for the feed dealer to use his 
local newspaper were explained by 
Don Brown, publisher of the Waseca 
Journal, Waseca, Minn. Mr. Brown 
said he must blame himself for being 
unfamiliar with all the feed industry 
had to offer the farmer. He said after 
he had been asked to talk he did some 
checking with his county agent and 
found that as a publisher he had 
missed a great opportunity to serve 
his community. He declared that had 
he known the importance of formula 
feeds, he would have been interested 
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G. H. Homme, Farmers Eleva- 


tor .Co., Kerkhoven, Minn., 
president of the Northwest Re- 
tail Feed association, left, lis- 
tens as R. A. Tobias, H. D. 
Hudson Mfg. Co., Chicago, ex- 
plains the significance of the 
ace in his talk "Bet The Blue". 


in urging his farm readers to feed 
manufactured feeds to conserve grain. 

“Do constructive advertising of your 
feeds,” Mr. Brown advised. “The pub- 
lic knows too little about your pro- 
ducts and the results which can be 
achieved. Your advertising must tell 
more about the value of your product 
—your customers want to know.” 

Mr. Brown urged feed dealers to 
furnish newspaper editors with tips 
on good feeding projects carried on 
by their customers. He also declared 
that unless feed dealers plan to adver- 
tise consistently they should forget it 
entirely. 

Richard S. Felhaber, St. Paul at- 
torney, talked on the wage and hour 
problem and gave an early history of 
the act. He said it had been passed 
without adequate study and amend- 
ments and was a sloppy piece of legis- 
lation. Since its passage the govern- 
ment has issued nine interpretative 
bulletins and each has brought more 
firms under the act. He forecast a 


By ELDON ROESLER 


raise of the minimum wage to 60 cents 
per hour with broader coverage. 

Closing the first morning’s session, 
R. A. Tobias, sales manager, H. D. 
Hudson Manufacturing Co., Chicago, 
spoke on modern merchandising for 
feed men. He predicted that the feed 
store of tomorrow will have to be a 
one-stop farm supply store to sell the 
farmer and feeder the things he needs 
in his business. 

Mr. Tobias stressed the importance 
of a proper location and suitable iden- 
tification for the feed store; an attrac- 
tive and inviting exterior; a well-ar- 
ranged interior; a system of depart- 
mentalizing to keep related items to- 
gether and live demonstrations to 
prove results. He urged the feed deal- 
er to have community spirit and to 
cooperate with local veterinarians, 4-H 
clubs, FFA and county agents. He em- 
phasized the importance of having 
a disease control program to enable 
the farmer to get the best production 
from the feed he buys. 

At noon the first day, those in at- 
tendance were guests at a buffet lunch- 
eon sponsored by the Northwest Feed 
Manufacturers association and prior 
to the banquet that night the North 
East Feed Mill Co., Minneapolis, en- 
tertained at a cocktail party. 

The closing session was held the 
morning of Jan. 27. Despite the fact 
that two principal speakers on the 
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program had been called to Washington, 
D. C., on important matters, the program 
was very educational because the substitutes 
selected did a commendable job. 

Dean McNeal, Pillsbury Mills, Inc., 
Minneapolis, who held a top ranking posi- 
tion as a statistician in OPA during the war, 
took the place of Walter C. Berger, presi- 
dent of the American Feed Manufacturers 
association in the panel discussion on the 
outlook for 1948. 

Mr. McNeal said that 6,200,000 tons of 
protein oil meals are available in the 1947- 
48 feeding year. This is 5 per cent more 
than the previous year and 50 per cent 
over the 1937-41 average. He indicated that 
this involves 20 pounds more per animal 
unit than in 1937-41. 

Mr. McNeal reported 1947-48 would see 
more than double the amount of soybean 
meal compared to 1937-41; 35 per cent 
more linseed meal; 25 per cent more mill 
feed; twice as much alfalfa meal; an equal 
amount of distillers grains; and slightly 
more brewers’ grains and corn gluten 
products. 

In the past a situation like exists today 
resulted in lower prices on protein meals, 
Mr. McNeal said. He explained that history 
shows that where protein meal supplies are 
fairly adequate in relation to carbohydrates 
and animal population, the price of the 
protein meal has followed a declining pat- 
tern. 

Carl C. Farrington, retired vice president 
of the Commodity Credit Corp., and pres- 
ently manager of the grain department for 
Archer-Daniels-Midland Co., Minneapolis, 
declared that the feed situation is the key 
to the grain situation. He explained that 
the decreased corn production has caused 
less favorable feeding ratios. 

He reported that we have 15 per cent 
less feed grain than last year and that this 
has made for higher prices along with the 
expanded export program. He urged that 
the trade continue to economize on the 
use of grain by preventing waste, balancing 
rations, grinding grains for feed and culling 
carefully. 

Mr. Farrington declared that domestic 
wheat crop prospects looked brighter now 
than previously and that European produc- 
tion should be larger all of which will help 
relieve the demand and ease the critical 


situation. He said that total United States 
exports of goods are now three times the 
volume and five times the value of pre-war 
while imports are about the same. 


Dr. H. J. Sloan of the University of 
Minnesota, substituted for Leo Baumgart- 
ner, president of the International Baby 
Chick association. Dr. Sloan said that the 
egg-price situation is wrong in comparison 
to feed cost. The reason for this, he indi- 
cated, is high seasonal production, the fact 
that the breakers are not operating and 
few eggs are going into storage because 
chilled eggs do not store well. 

He forecast that egg prices may be high 
next fall because meat supplies will be 
down. Hatchery intentions are not avail- 
able but the indication is for a 10 to 15 
per cent reduction, he said. 

Dr. Sloan reported that feed makes up 
about two-thirds the cost of producing a 
dozen eggs. With mash at $5.50 per hun- 
dred it means that a flock laying at 30 per 
cent would need 49 cents per dozen for 
feed; one at 50 per cent would require 33 
cents per dozen while one laying at 70 per 
cent would only need 26% cents per dozen 
for feed. 

At the annual business meeting, President 
G. H. Homme, Farmers Elevator Co., Kerk- 
hoven, declared that feed men have had an 
uphill fight to prove the value of balanced 
feeding. 

“We have now won the respect of the 
farmer and must work to maintain it,” Mr. 
Homme said. “The war gave the industry 
to prove its worth and we succeeded.” 

Secretary Flemming said the association is 
reaching the 500 mark in membership, 
which represented an increase over a year 
ago. He reviewed the work of the associa- 
tion in legislative matters. 

Resolutions passed called for: (1) oppo- 
sition to granting authority for further 
regulation of the commodity markets; (2) 


PANEL of experts who  sur- 
veyed feed prospects for 1948 
shown below includes, left to 
right, Carl C. Farrington, 


Archer -Daniels-Midland Co., 
Minneapolis; Dr. H. J. Sloan, 
University of Minnesota; and 
Dean McNeal, Pillsbury Mills, 
Inc., Minneapolis. 


enforcement of the truckers grain buying 
act; (3) continuance of district meetings; 
(4) closer work with the agricultural agen- 
cies of the state; and (5) further work by 
the Grain & Feed Dealers National asso- 
ciation on the clarification of the coverage 
of the retail feed dealer under the wage 
and hour law. 

Mr. Homme was re-elected president. 
Roy Peterson, Red Wing Feed & Supply 
Co., Red Wing, was re-elected vice presi- 
dent and Mr. Flemming secretary-treasurer. 
Members of the board of directors, in addi- 
tion to the officers, are: Leo T. Fluegel, 
Rosemont Elevator, Rosemont; Joseph Ras- 
mussen, J. P. Rasmussen Co., Marshall; 
Carroll Scow, Long Prairie Milling Co., 
Long Prairie; Edward Schulte, Farmers Co- 
op Elevator, Pine Island, and Herman 
Raabe, Eagle Roller Mill, New Ulm. 

Ex-officio members of the board, all past 
presidents, are: E. J. Houle, E. J. Houle 
Grain Co., Forrest Lake; L. H. Patten, 
Farmers & Merchants Milling Co., Glencoe; 
W. H. Ledin, Bethel Feed & Produce Co., 
Bethel; and Joseph E. Donovan, Donovan 
Grain & Fuel Co., Albert Lea. 


Thomas Quisenberry Dies 
Following Short Illness 


Thomas C. Quisenberry, 50, Phillips, 
Wis., assistant general manager in charge 
of plant production and sales for the Flam- 
beau Milling Co., died Feb. 2 in the Marsh- 
field hospital following a stroke suffered two 
weeks previously at his home. 

Before joining the Flambeau Milling Co., 
in 1945 Mr. Quisenberry had been with 
the Thompson-Hayward Chemical Co., 
Kansas City, Mo., for several years. His 
last position with that firm had been direc- 
tor of the company’s agricultural depart- 
ment. 

He was formerly associated with his fa- 
ther, Thomas C. Quisenberry, in the Amer- 
ican Poultry school in Kansas City. The 
school, founded by the elder Mr. Quisen- 
berry, closed in 1934. 

Mr. Quisenberry’s body was shipped to 
Slater, Mo., where services were held Feb. 6. 


Texas Dealers to Mark 
50th Anniversary in May 


The Texas Grain & Feed Dealers asso- 
ciation will celebrate its 50th anniversary 
at the annual convention in Fort Worth, 
May 14-15, according to George E. Blew- 
ett, secretary-treasurer of the association. 

The officers and directors are planning 
an interesting program for the “birthday” 
meeting. The Texas Grain & Feed Dealers 
association was founded in May 1898 in 
Fort Worth. Efforts are. being made to lo- 
cate any living grain men who were active 
in founding the association 50 years ago. 

— 


@ MANNO PIETERSEN, Halfa, Iowa, 
is the new manager of the Farmers Co-op 
Elevator Co’s, elevator at Armstrong, Iowa. 
He is the successor of Harold Ditsworth 
who resigned recently. 
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Brings them back 


YOUR FEED... 


its prolonged Bloody Coccidiosis treatment is ssiehioved! 
yet costs only '/s to '/s as much as short ‘Sulfa cures” 


Yes . . . your own brand of C-Ka-Gene As the first of the effective Bloody Coc- 
Ration is the most effective business-holder cidiosis products, Pratts C-Ka-Gene enjoys 
(and the most effective new-business-getter) a 6-year head-start on all competition. In its 
you can have in the chick-season months! 9 years of nationwide use the number of 
Customers come back for more, again and chicks it has successfully protected runs into 
again, because they learn for themselves that _ the hundreds of millions. And why not? For, 
your own brand of C-Ka-Gene Ration is the as independent research proves, the kind of 
best, the ready-to-use and the most economi- _ control it provides against heavy losses is 
cal Bloody Coccidiosis Control! still the most effective. + 
A college authority (quoted at right) tells Over 1000 feed manufacturers make their 
you research has proven that a prolonged own brand of C-Ka-Gene Ration . . . and 
treatment against Coccidiosis ... (such as _ have since C-Ka-Gene’s beginning. Their ex- 
your own brand of C-Ka-Gene Ration sup- perience proves that your own brand of 
plies) . .. is to be preferred over short or C-Ka-Gene Ration will bring you new ton- 
intermittent treatments. nage, new profits and a strong tide of cus- 
authority says. Then point out that this safer, Mixing rights for 1948 are now bein 
prolonged (5 weeks) treatment ... when assigned. CK-252 
given with C-Ka-Gene . . . costs only 1/3 Mail the coupon today for complete in- siimemkiigia » 
to 1/5 as much as the commonly recom- formation about Pratts C-Ka-Gene Mixing 
mended short, 3-to-5-day “Sulfa cures”. Plan. You'll be under no obligation. 


I'm interested in getting more tonnage 
and more profits. Please let me know 
more about your C-Ka-Gene Mixing Plan. 


Address 
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Oo. Gorr, louisiang State Univer. 
: sity, Baton Rouge, lovisiang 
“Inclusion of Medicant in 
the ration Over g Prolong... 
Period | 


a Tee from Minuie-Vita 
FORTIFY Youn on 


Gorton 


VITAMIN OILS 


Experience proves the economy of 


the better grade of vitamin oils —“‘a ee 


little goes a long way.” Gorton’s Vitamin = 
Feeding Oils assure you that extra potency ““=Ss 
that gives your feed ADDED SALESAPPEAL. 


Gorton’s Have the ““Know-How’”’ _ filtering and blending, is guarded by Gorton 
Quality Control. Triple tests—chemical, bio- 
logical and physical—are the basis for the 
Gorton-Pew Fisheries guarantee—a guaran- 
tee that means something. 


Specialized experience in the production of 
high quality medicinal oils assures the extra 
value of Gorton’s Vitamin Feeding Oils. 
These oils are processed in the many plants 


of Atlantic GORTON’S COD LIVER AND FEEDING 
OILS FOR MAXIMUM PROTECTION 


Gorton’s Vitamin A Feeding Oils IN BOTH VITAMINS A AND D 


Available in Two Potencies— 


2000-A and 6000-A Cod Liver Oils with Added 
—and they may also be had in combination Vitamins A and D: 

with Vitamin D oils, as indicated at the right. «¢@p Super” “Gp” 

This selection allows foe precise 800-D 400-D 400-D 
of your mashes—no serious deficiencies and 3000-A 2000-A 3000-A 


no wasteful surpluses. 
FEEDING OILS 
Triple Tested for Top Efficiency 1000-A ~—-.2000-A 
Every step of manufacture—from proc- 400-D 2000-A 800-D 4000-A 
essing the fish to skimming the oil, to 400-D 3000-A 


ENGLAND BY-PRODUCTS CORP. 
Distributors for Gorton-Pew Fisheries Company Ltd. 


MILK STREET BOSTON 9, MASS. 
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Old Water Wheel 


Provides Power for Walker 


@ AN old water wheel which drives 
the generator supplying the power to 
the Old Grist Mill is an efficiency 
improving feature of the business 
owned by Arthur J. Walker at Wau- 
toma, Wis. 

“The power department is the heart 
of our mill,” explained Phin Walker, 
manager and son of the owner. “It 
furnishes both power and light for 
our mill at very little expense, which 
goes a long way to help reduce our 
overhead in the grinding and mixing 
department. Another advantage is that 
we can use all the lights we wish to 
make our place of business brighter 
and safer to work in. If we had to 
buy our power, we would have to 
use a minimum, instead of a maximum, 
to reduce our overhead.” 

The power department is housed 
within the mill in a separate room 
which resembles the interior of a pub- 
lic utility power house. It is well ar- 
ranged for safe and efficient opera- 
tion and contains a large “pancake” 
type generator which furnishes the 
main source of power. At one end of 
the room is a large engine which 
drives a smaller generator which can 
be cut in and synchronized with the 
main generator when more power is 
needed. There is ample floor space so 
that workmen can move about with- 
out danger when working with the 
machinery or making repairs. 

When Mr. Walker started in busi- 
ness 50 years ago, the mill was used 
exclusively to mill flour for the farm- 
ers of the community. As soon as the 
demand for flour from the small mills 
started to decline, and the farmers 
increased their herds of dairy cattle 
and became interested in feeding for 
production, Mr. Walker put in a line 
of formula feeds. Gradually he 
changed the business over from an 
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exclusive flour mill to an exclusive 
feed mill business to serve the farmers 
of the community. Mr. Walker’s son, 
Phin, started to work in the mill as 
soon as he had finished school. When 
World War II loomed on the horizon 
he entered the armed forces and 
served until the war ended. When 
he returned home, his father put him 
in charge of the mill as manager. 

“My father operated this business 
successfully for many years on the 
principal of handling the highest pos- 
sible quality of merchandise obtain- 
able to sell at the lowest possible price 
consistent with good judgment. I in- 
tend to follow the same principal in 
managing the business,” Phin Walker 
stated. 

The firm handles a complete line of 
Purina and Doughboy feeds. In addi- 
tion, they sell poultry remedies and 
supplies, as well as salt, flour, twine, 
and other small merchandise. 

The office is completely modern 
and very attractive. Large paintings 
cover the walls, making the office a 
particularly pleasant spot. “We like 
to have a nice place to work in,” Mr. 
Walker explained, “and. we have 
found that the farmers like to conduct 
their business in a modern place too, 
especially when it is necessary for 
them to send their wives to transact 
business for them during the rush 
seasons on the farms.” 

The office is well equipped for fast 
and efficient handling of the firm’s 
large volume of business. A large L 
shaped counter separates the work 
room from the outer office. In the 
outer office, there is a shelf running 
the full length of the wall. Here are 
displayed samples of the merchandise 
stocked by the company. The adver- 
tising material furnished by manufac- 
turers is given special attention. Book- 
lets on poultry and livestock diseases, 
feeding, and allied subjects are dis- 
played in a rack about 15 feet long. 
All this material is located so that 
customers may conveniently help 
themselves to whatever literature in- 
terests them as they pass to and from 
the grinding and mixing department. 

“During the past 20 years the pub- 
lic has become educated to sales, or 


WATER power goes a long 
way in helping reduce over- 
head at the Old Grist Miil, 
according to Phin Walker, 
manager, shown in top photo 
with Bookkeeper Belva Jami- 
son. A corner of the custom 
mixing department is pictured 
below, with an exterior view 
of the mill at lower left. 


specials, offered by different types of 
business places as an inducement to 
get customers into their stores,” Mr. 
Walker remarked. “Therefore, we 
have not overlooked this point in our 
business and have found it works out 
just as well in the feed business as in 
any other line of merchandising. We 
try to keep some special before oui 
customers at all times. We display 
these items on our counter, and when 
waiting on customers we call their 
attention to these bargains. This prac- 
tice results in many sales each day, 
and always helps round out a good 
day’s business.” 

The grinding and mixing depart- 
ment is about 30 feet square and has 
ample room for the workmen to move 
about without congestion at the ma- 
chines. It is equipped with a 1 ton 
Strong-Scott mixer, a 1% ton Master 
mixer, a 60 h.p. attrition mill, and a 
50 h.p. hammermill. Other equipment 
includes a seed cleaner for small seeds, 
a grain cleaner, a bean cleaner, and a 
corn cracker and grader. The grinding 
room is well ventilated and has high 
ceilings and the dust is kept at a mini- 
mum during operations. 

The old mill is 100x60 feet. In addi- 


(Continued on page 100) 
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The Secretaries’ 


The short Iowa corn crop is causing 
heavy liquidation of livestock, reports Mark 
C. Thornburg, secretary of the Western 
Grain & Feed association. He writes that 
government estimates indicate a reduction 
of 25 per cent on feeder cattle brought into 
Iowa feed lots this past fall. 

Always optimistic, where Kansas is con- 
cerned, Orris E. Case, secretary of the Kan- 
sas Grain, Feed & Seed Dealers association, 
says the wonderful Kansas weather makes 
him more hopeful for a good 1948 wheat 


crop. He sends the usual condolences to 
everyone who doesn’t live in Kansas and 
sympathizes with Californians and their dry 
weather. “Hope they don’t get a dust bowl 
started out there,” he writes. 

D. A. Meinershagen, secretary of the 
Missouri Grain, Feed & Millers association, 
commenting on the newspaper publicity 
given speculators in grain, observes, “Specu- 
lation does not subtract a single bushel of 
wheat from the supply. The wheat still is in 
the bin. When the government buys wheat 
for foreign relief, it is physically removed 
from the supply.” This, he feels, directly 
affects the law of supply and demand which, 
after all, really sets the price. 

The balloting for Circle president was a 
little slow, according to Eileen Runner, sec- 
retary of the Colorado Grain, Milling & 


Feed Dealers association, but the votes are 
all in and the tabulation shows that Bill 
Fleming has been elected. Miss Runner 
sends her congratulations to Mr. Fleming, 
and also to Everett Berry, new executive 
secretary of the Wyoming association. 


E. R. Humphrey, secretary of the Okla- 


We RECOMMEND — 


FISH MEALS 


SUPPLIES 


PHONE 7756 


UNIVERSALLY KNOWN, READILY 
ACCEPTED BRANDS WILL HELP YOU BUILD 


SALES-POWER 


PILOT BRAND OYSTER SHELLS 

MT. AIRY GRAN-I-GRIT 

NOPCO A & D FEEDING OILS 

ARMOUR MEAT FEEDS 

CLEAR QUILL LIVESTOCK MINERAL 
BLATCHFORD’S PRODUCTS 

CLEAR QUILL POULTRY CONCENTRATES 


LEADER PEAT LITTER 

SMALL’S DEHYDRATED ALFALFA MEALS 
NOPCO A & D DRY VITAMIN PRODUCTS 
WATERLOO HOG FEEDS ; 
SERVALL STAZDRY POULTRY LITTER 
LINSEED—COTTONSEED—SOYBEAN MEALS 
V-C PHOSPHO-TOBACCO FERTILIZERS 
ROYAL OAK CHARCOAL 

ANDERSON CHICK BOXES AND HATCHERY 


e WESTERN CONDENSED BUTTERMILK 


AND ... Many Other Leading Brands of Nationally Known, 
Universally Accepted Feeds, Ingredients and Supplies. 


WATERLOO MILLS COMPANY 


MANUFACTURERS — JOBBERS — WHOLESALERS 


Our service department offers free technical assistance to feed 
manufacturers, large and small 


WATERLOO, IOWA 


MEET YOUR SECRETARY 


Introducing Miss Eileen Runner, 
Fort Collins, Colo., secretary of the 
Colorado Grain, Milling & Feed Deal- 

association. 
Miss Runner, 
succeeded 
Lloyd Case fol- 
lowing his resig- 
nation, is the 
first woman to 
grace the ranks 
of the Secre- 
taries’ Circle. 

Blond and 
beautiful, Miss 
Runner collects 
phonograph rec- 
ords, her only 
hobby outside of her association work, 
she says. The new Colorado secretary 
is a native of that state, born in Pueblo, 
and educated in Pueblo, Ridgway, and 
at Colorado A & M. Prior to joining 
the Colorado group as assistant to 
Lloyd Case, Miss Runner was asso- 
ciated with United Air Lines in the 
eastern operations department. 


Eileen Runner 


homa Grain & Feed Dealers association, ex- 
presses regret that so much adverse pub- 
licity has been given the futures markets. 
He writes, “It is likely that the speculators 
may feel that their services or their use of 
the futures markets are under public ban 
and, therefore, they will not function in the 
usual way.” 

Howard Elm, secretary of the Nebraska 
Grain & Feed Dealers association, sends 
word on the Abraham Lincoln Friendship 
train. The train, scheduled to leave Lincoln, 
Neb., on Feb. 12, will carry food contribu- 
tions to Europe, primarily from the Ne- 
braska area. The distribution of the food- 
stuffs abroad will be carried out by church 
relief agencies. 


Don Clark, secretary of the Grain & Feed 
Dealers National association, sounds the 
battle cry for 1948 in his news letter when 
he says, “The only sound program for free 
competitive enterprise in the grain and 
feed trade—and the only program that has 
a chance to succeed—is one which concerns 
itself first, last and always with maintaining 
freedom for the individual citizen and let- 
ting the chips fall where they may.” 


Sound advice to all feed dealers is given 
by C. V. Thomas, secretary of the Ohio 
Grain, Mill & Feed Dealers association, who 
warns, “Keep the accounts owed you as 
low as possible. See that your business is 
on a firm foundation that will withstand 
any storms that may come. Make sure that 
the margins you use are sufficient consider- 
ing present prices. Plan for better personal 
relations with your customers and between 
your employes and your customers.” 
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VADREX . . Vitamins A, i and G 


(Riboflavin) all in one easy-to-use NOPCO 
“dry meal” product. VADREX is guaran- 
teed to contain per pound 1,135,000 U.S.P. 
units of Vitamin A, 454,000 A.O.A.C. units 
of Vitamin D and 907 milligrams of Ribo- 
flavin (2500 ‘‘A’’, 1000 “‘D.,.”, 2 milligrams 
Riboflavin per gram). 


Feed experts say that ‘‘A’’, “D’’ and “‘G” 
(Riboflavin) are the only 3 vitamins your 
feeds need from some special source. You 
get all 3—conveniently—in new VADREX. 


VIAD ... another new NOPCO-guar- 
anteed “A” and “‘D” dry meal product, 
containing just half as much “A” per 
pound as NOPCO's famous VIADEX, but 
the same amount of “‘D’’. 1,135,000 U.S.P. 
units of Vitamin A and 454,000 A.O.A.C. 
units of Vitamin D per pound (2500A/ 
1000 D, per gram). 
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NOPCO’s growing line also includes: 


NOPCO cos tiver — 


(3000A /400D). 


NOPCO* Vitamin A and D Feeding 


Oils—400 or 800 A.O.A.C. units of “D" per 
gram, combined with various ‘‘A”’ potencies. 


ok 
VIADEX —2,270,000 U.S.P. units 


of “A", 454,000 A.O.A.C. units of “D" per 
pound (5000A/1000D; per gram) stabilized 
in a “dry meal” carrier. 


NOPDEX* —NOPCO's new “Dry D;" 


Product—900,000 A.O.A.C. units of “D" 
per pound (2000 D:; per gram). 


QUADREX*_-,- plus in a 


dry carrier, for four-footed animal feeds. 
2,270,000 U.S.P. units of stabilized “A”, 
227,000 U.S.P. units of “D" per pound 
(5000A/500D2 per gram). 


* 
DREX —tLow-cost Product for 


four-footed animal feeds—4,000,000 U.S.P. 
units of ‘‘D"’ per pound (9000 D2 per gram). 


tetera 1947, NOPCO Chemical Co., Harrison, N. J. 


WRITE FOR FURTHER INFORMATION 
East of Rockies NOPCO, Harrison, N. J. — West of Rockies NOPCO Richmond, Cal. 


Super DREX — tiigh potency “Dry 
D2"" product—12,000,000 U.S.P. units of “D" 
per pound (27,000 Dz per gram). 


RIBOFLAVIN-NOPCO 


in two low-cost forms— 


85% RIBOFLAVIN-NOPCO 
RIBOFLAVIN-USP (NOPCO) 


NOPCO Fortified Oils 


available in steel drums, 410 Ibs. and 230 
Ibs. net. NOPCO XX Cod Liver Oil with 
added Vitamins A and D also available 
in steel pails, 38 Ibs. net, and in cases of © 
5 lithographed metal cans, each can 5 Ibs. 
net. 


VADREX, VIAD, VIADEX, NOPDEX, QUAD- 
REX, DREX and Super DREX all available 
in easily-handled fibre drums, 100 Ibs. net. 
RIBOFLAVIN-NOPCO (both forms) in fibre 
cartons 1000 grams net, and bottles 100 
grams net. 


NOPCO’S MEN UNDERSTAND YOUR NEEDS 


What additional vitamins do you need in your feeds? 
NOPCO field men help answer that question. And 
don’t overlook the FREE formula service offered by - 
NOPCO’s Technical Service Bureau. 


TRADEMARK 


RESEARCH 


NOPCO VITAMIN PRODUCTS MEET YOUR NEEDS RELIABLY AND ECONOMICALLY 


_ « You can depend on NOPCO's up-to-date line of products to meet your needs 
with scientific precision and with useful variety. And you can depend on this 
NOPCO price policy:—Never more than a reasonable price—competitive 
with anyone—quality and all factors fairly considered. 

*Trademarks of NOPCO Chemical Co., Harrison, N. J. 
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—____LINE OF PRECISION-BUILT PRODUCTS FOR POULTRY AND ANIMAL FEEDS = 
BUY 
MADE AND SOLD 


FOR 
Protein Mea/s 


NOT 
FEED MIXERS 


Phone Cleveland 5850 Phone Franklin 3437 Prone Des Moines 47.291 
BELLEVUE, DECATUR, WL. NINN 
Phone Bellevue 2-820) Phone Decatur Phone Atlantic 0309. 
“LONG BE GENATER, 
mone Long Be Phone Ciitiside 6.1500 
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Grain Trade Has Proud History 


Was Always An Honorable Business 


@ IN my first year of presidency of 
the national association, I am proud 
to appear before this group, for the 
Indiana grain men were really among 
the founders of our national group. 
Of the five men on the first board of 
directors of the National Grain Deal- 
ers association in 1896, we find the 
name of A. E. Hartley of Goodland, 
Ind. Our second president was an 
Indiana dealer, and our fifth annual 
convention was held in this city. Al- 
though in recent years we have both 
included feed dealers in our member- 
ship and in our official names, it is 
interesting to note that during the 
first year national association member- 
ship was fairly closely limited to grain 
elevator operators. And these eleva- 
tor operators were, in almost all in- 
stances those first few years, members 
of associations that had been started 
in their respective states. 

While our national association 
came into being during the horse-and- 
buggy days of the Gay Nineties, our 
whole grain trade is much older than 
that. Two weeks ago I was a guest at 
the annual meeting of the St. Louis 
Merchants’ exchange, which was com- 
pleting its 111th year of activity. The 
Chicago Board of Trade this year will 
celebrate its 100th anniversary, Other 
exchanges are from 75 to 100 years of 
age. Our grain trade as such began in 
a small way after the early 1830's, 
when our first agricultural surpluses 
began to appear as a result of the 
invention and use of new farm 
machinery. 

So, you see, we do not meet here 
today representing a fly-by-night trade. 
Our national association has existed 
through three wars and under ten 
presidents. Five national industries 
which today use more than one-fourth 
of all people employed in industry, 
were unknown in 1896 when our asso- 
ciation was formed. (Aviation, mov- 
ies, commercial chemistry, radio, au- 
tomobiles.) In that 50 years of our 
existence the population of our na- 
tion has doubled, and the total land 
in farms increased 25 per cent. Our 
*An address delivered before the Indiana Grain 


& Feed Dealers association convention held in 
Indianapolis, Ind., Jan. 19-20. 
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national debt increased from a figure 
that was of little concern in public 
finances then, to a figure reading in 
hundreds of billions of dollars and 
dominating every part of our national 
economy today. 

There are men still living who saw 
all this happen. P. E. Goodrich of 
this state was at our first meeting in 
Chicago, and only in the last few 
weeks has quit the grain business. 
Charles Clark, who organized our first 
meeting, died within the past year. 
Many of these men of the generation 
that built your state association and 
our national association, are dead or 
retired. Much prominence has been 
given, and properly, to these men who 
built our trade, but right now I am 
more interested in the generation that 
is in business today, and in the young- 
er men who are considering, I think, 
whether they want to follow us in 
this industry. For may I express my 
opinion that our grain and feed in- 
dustry today is just as strong as the 
interest that our sons show in it. Let 
me tell you a story these youngsters 
too often hear: 

That the Commodity Credit Corp. 
is a bureaucratic octopus grimly reach- 
ing its hands into our private business; 
that politicians won't give us a fair 
break because we are not numerous 
enough to be a threat to them; that 
politicians use us as a football for their 
annual mischief making; that farmers 
abuse us when prices are low and con- 
sumers berate us when prices are high; 
if we make a fair profit most of it 
goes to the government for taxes. 

Well, just keep telling that over 
and over to your son, in that tone of 
voice, and see how long he maintains 
an interest in succeeding to your busi- 
ness. Why not tell him that the gov- 
ernment bureaucrats have always tried, 
since time began, to steal the fruits 
of industry, and that it’s nothing new 
to this generation; why not let him 
see that “politician” sometimes is just 
another name for a human being who 
likes to hear himself talk; and that 


farmers notoriously are friendly peo- 
ple who work mighty hard for what 
they get and naturally want to hold 
on to it. And, finally, explain to your 
son that even some of us grain men 
still are making a modest but decent 
living for our families, that we have 
built up community reputations of 
which we are proud, and that we are 
not going to desert our respectable 
business to the socialists without a 
real fight. Give him the sense of an 
honorable business, honestly conduct- 
ed, and I don’t think you'll find him 
turning down a chance to succeed you 
even if there’s a little scrap involved. 
For we do have a continual fight 
on our hands. Private business under a 
capitalistic system is the foundation of 
freedom, and freedom is something 
we have to protect continually, or lose 
it. There never has been a time when 
incompetents were not scheming to 
live off the industry of competent peo- 
ple; there always are people trying to 
get something for nothing. But that 
isn’t anything to make us cry in despair 
and give up the fight; rather it’s some- 
thing to accept as part of this busi- 
ness of living in any generation. 
That's one reason why I don’t fret 
too much about the government bu- 
reaucrats and their incompetent grasp- 
ing, nor about the shrill quarreling of 
the professional politicians. I am more 
concerned with the understanding of 
the average citizen—with his concep- 
tion of the word “freedom”. If this 
average man can be led to understand 
what freedom means, the rest will not 
worry us. For good government cer- 
tainly is no mystery that still needs 
discovering; it has been known and 
agreed for a thousand years that the 
best government is that which gov- 
erns the least, which only means that 
it is good government when and be- 
cause the majority of the citizens are 
good. If you find a ward of your city, 
or even a township of your county, 
where a safe majority of votes can be 
“delivered” at the command of a poli- 
tical boss, you have found one of 
those still backward spots in America 
where the citizens are not yet ready 
for good government, nor deserving 


of it. When you hear a man say that so 
many votes can be guaranteed merely on 
the basis of party, religion, or occupation, 
you merely are saying that for at least an 
important number of Americans freedom 
still has no fundamental meaning. We in 
America have progressed further toward 
this freedom than has any other nation, 
but we must not dope our minds with the 
belief that we are yet politically mature. 
It is common practice for a president of 
a trade association to labor the trade with 
the necessity of association membership. 
While I do sincerely believe that every man 
in the grain and feed trade should belong 
to both his state and national association, 
may I depart from custom merely to tell you 
what it means to me personally. I am talking 
now as a member of my Missouri association 
and of our national association. I am con- 
ducting a grain and feed business in what 
would be called a typical country town in 
Missouri, population about 1000 people, 
on the edge of the commercial corn area, on 
a branch line railroad. I commonly wear 
overalls and I have more callouses on the 
palms of my hands than I have under the 
seat of my pants. I think I’m about the kind 
of business enterpriser that many of you in 


this room would rate yourselves. 

The daily paper comes late to my town; 
I do not have time to listen to the radio dur- 
ing business hours other than to follow the 
market changes. Much can happen in the 
wide field of the grain and feed business 
that I would have neither the time nor the 
facilities to keep up with. I need to know 
what state laws and movements are pointed 
in my direction; what the national govern- 
ment proposes to do, or with, my business; 
what new regulations I must understand 
before I safely can open my doors for busi- 
ness each morning. I found out many years 
ago that I simply had to have the services 
of another employe who could keep me up 
to date in this world of rapid change in 
national business and politics. The cheapest 
outside employe I could hire was, by far, 
my state association and then my national 
association. They make it their business to 
keep us informed; if they fail, it is our busi- 
ness to deal with them as with any other 
employe, sometimes by changing employes, 
but never by dropping the one type of or- 
ganization that can serve us. 

There were times when I felt my state or 
national organization was not doing its very 
best. Because I considered my membership 


Swinging on the Barnyard Gate 


a 


CHICK] THR 


“What—no lion feed?" 


important, I was inclined to demand better 
service when I considered it was slipping. 
Sometimes I talked out too much and you 
know what happens to a man who does that. 
I got elected to something. And I can as- 
sure you that, like most of you in this room, 
I haven't the manpower in my plant to war- 
rant me leaving my business and running 
freely about the country. But I had to think 
that one over, too, and I remembered that 
I have a boy just growing into manhood, 
to whom I would be very proud, some day, 
to turn over a healthy business. And I re- 
membered the times when I got some ser- 
vice from my national or state association 
that came just at the right time to help me 
in my business; other grain men were giving 
their time as officers to keep that service 
coming to me. I remembered how and when 
petty politicians had tried to raid my indus- 
try for political gain, and how good it felt 
to belong to a nationally or state organized 
group that I knew could be expected to 
back me up in righteous trade indignation. 
As a result, here I am, after a session as 
president of my state association, going 
ahead as president in the national associa- 
tion, with work that I sometimes feel I simp- 
ly can’t take the time to do, yet always con- 
scious that if I won’t do it I can hardly de- 
mand that some of the rest of you do it. 

There are about 14,000 of us in the 
country grain business; more than 30,000 
of us locally mixing and retailing some 
animal feeds. When congress in its great 
wisdom, or in one of its instances of utter 
political hysterics, starts arguing about a 
bill that directly affects my business in 
Pattonsburg, Mo., I may feel like hopping 
on the train and rushing to Washington to 
support or protest. But if all of us rushed 
down there at once, few would be heard, 
and many would sleep in the streets. It 
simply makes sense to have competent and 
permanent trade representation for all of 
us in Washington. Much of the sense of 
our business can be explained to the gov- 
ernment agencies or to the congress by 
these trade representatives; when the job 
gets too tough our people sometimes must 
call on all of us in the field to write or 
phone our own member of congress. But 
continually they must keep us informed. 
Ask any average grain or feed dealer his 
comment on a matter in Washington and 
you'll be surprised how frequently he quotes 
our own regular trade newsletters. We have 
come to depend upon them, like mail de- 
livery or the telephone. They have become 
one of. our most valued employes. 

Because our Washington employes con- 
tinually keep us informed on pending legis- 
lation, and on plans of government agencies, 
I want to review briefly for you some of 
their latest comment. Most of you have 
already read it in our national association 
newsletter reviews, but here it is in summary: 

1. There probably will be little change 
in the agricultural adjustment act this year. 
The Steagall amendment, supporting prices 
of many farm products at 90 per cent of 
parity or above, will be extended or revised, 
but possibly with permission for the secre- 
tary of agriculture to make mandatory loans 
at rates below 90 per cent. Our trade is 
worried over the prospects of these higher 
loan rates if and when we have grain sur- 


(Continued on page 74) 
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VITAMINS 


DAWE’S NEW VITAMELK BASE Cuts Loss 
from VITAMINS that DISAPPEAR from 


Some vitamins have the expensive and dangerous 
habit of disappearing from feed BEFORE it reaches 
the intestines of bird or animal. This fact has long 
troubled conscientious feed manufacturers as well 
as informed feed buyers. 

How to “nail down” the potency of Vitamins A 
and D particularly, has been the subject of inten- 
sive study in the Dawe’s laboratories. 

Then came AD-SEAL-IN . . . a special process 
which reduces loss of these vitamins due to expo- 
sure to air, adverse storage conditions, and many 
other destructive factors in the mixing, transpor- 
tation, and consumption of feed. 


DAWE’S MANUFACTURING CO. 


4800 South Richmond St., Dept. FB-31 
Chicago 32, Illinois 


Please send full information about the new VITAMELK BASE with longer 


lasting Vitamin A and D potency. 


Name 


FEED BEFORE It Is CONSUMED 


(Please attach to letterhead) 


AD-SEAL-IN is an exclusive Dawe’s discovery, 
used in VITAMELK BASE. Hence feeds made 
with this product contain a source of longer-lasting 
Vitamins A and D. 

For years VITAMELK BASE has been widely 
used by successful feed manufacturers from coast 
to coast. It simplifies mixing—and provides compre- 
hensive inter-related multiple-factor enrichment. 
Now VITAMELK BASE is even a better buy than 
ever before. 

Learn how this scientific, time-proved product, 
with Dawe’s many services for mixers, may greatly 
boost salesof YOUR branded feeds. Mail the coupon! 


City 


State 
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WHY NOT 

“I seem to have run out of gas,” he 
said softly. 

Her beautiful face was turned up to his; 
her eyes were glowing dizzily from beneath 
heavy lids. Her head swam. 

Slowly, he bent over her. 

Why not? He was her dentist. 

* 


It may not be a good idea to count your 
chickens before they’re hatched, but it sure 
is a lot of fun. 

INTERESTING 

Recently it was reported that surveys 
showed more than 50,000 women had re- 
turned to wearing cotton-top hose. 

It was also reported that at its height, 
the survey was very interesting. 


lation —Tthe 
swings awey from 
the chute for quick 


Above is a typical Eriez installation in a 
wood chute. The compact ERIEZ can 
be installed where a 6- or 7-inch space 
exists on chutes, feed tables or hoppers. 
Heretofore, a minimum 18-inch length 
of spouting has been required. 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


FOOLED THEM BOTH 

Landlady (in hall): “I thought I saw 
you taking a gentleman up to your apart- 
ment last night, Miss Kelly.” 

Miss Kelly: “Yes, that’s what I thought 
too.” 

Most of the stumbling blocks people 

complain about are under their hat. 


Non-Electric 


HE wide preference for Eriez Magnets by leading 
feed mills in North America for cleaning iron 


and steel trash from products in process is based 
on the following advantages: 


1. Lowest in Cost | 

2. Lightest and Most Compact. 

3. Easiest to install—No Operating Cost. 

4. Unconditional 10-year Free Service Guarantee. 

5. If specified, available with Stainless Steel 
Face Plate. 

6. Made Any Size to Fit Your Requirements. 

7. MOST PROTECTION PER DOLLAR. 


In addition to cleaning your product, ERIEZ Magnets 
(1) prevent damage to machinery; (2) eliminate a 
fire hazard; and (3) prevent possible death to live 
stock and poultry. 


Write today for Bulletin 101-A giving tull details 


12 EAST 12th Street 


ERIEZ MANUFACTURING CO. 
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HIGH FLYER 
At a large medical conference, one ambi- 
tious doctor leaned close to the one be- 
side him and asked: “Where did Dr. Smith 
make his fortune?” The reply was brief. 
“Stork market!” 
A real executive is a man who can hand 
back a letter for the third typing to a red- 
headed stenographer. 
* 
SOME WIN; SOME LOSE 
Two Negroes who had not seen each 
other in five years discovered each had been 
married in that time. 
“What kinda woman did you-all get, 
Mose?” asked Rastus. 
“She’s an angel, Rastus, dat’ what she 
am. 
“Boy, you sho is lucky. Mine is still 
livin.” 
« 
When they kiss and make up, she gets 
the kiss and he gets the makeup. 
* 


TIME ON HIS HANDS 

The tourist came upon a farmer in the 
back country holding a hog up to an apple 
tree while the animal munched on apples. 

“Isn't that a rather slow way to feed 
him?” the tourist asked. 

“Could be,” reckoned the farmer. “But 
whut’s time to a dern old hawg?” 

* 

No wonder the hen gets discouraged— 
she can never find things where she laid 
them. 

* * 


ANOTHER ROUND 

The injured motorist had been carried 
into the tavern after the accident. When 
he opened his eyes he demanded to know 
what had happened. 

“Take it easy,” cautioned the tavern 
keeper, “you've had quite a smash but I 
managed to bring you to.” 

“Can’t seem to remember a _ thing,” 
moaned the victim. “Do you mind bring- 
ing me two more?” 

DEFECTIVE 

Young wife: “I'd like half a dozen cigars, 
please—for my husband.” 

Clerk: “Fairly strong?” 

Young wife: “Yes, please. The ashes 
kept breaking off the last ones I bought 
and getting all over the rug.” 

LOGICAL 

A minister awoke one morning to find 
a dead mule on his lawn. He called several 
city officials to have the animal removed, 
but without success, and finally he appealed 
to the mayor. 

“But,” cracked the mayor, “I believe 
it is a minister's duty to bury the dead,” 

“So it is, my friend, but I always notify 
the relatives of the deceased.” 
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— and also build up some mighty fine business! 
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There never was an easier time 
start new customers 


feeding 
hese days 


usual about making each feed dollar count — 
you’ve a better chance than ever before to interest 
them in more profitable feeding the Pillsbury way. 


and investment because they’re feeding better — wast- 


*Phone prospects you can’t conveniently call 
on — those who haven’t gone in for balanced 
feeding as they should. Yes, you'll get some turndowns 


by Pillsbury Pete 


Remind them that many smart feeders now 
are getting back a better return for their work 


ing less-—with your Pillsbury’s Best Feeding Programs. 


4 It’s especially timely right now to re- 

mind everyone about Pillsbury’s Best 
Chick Starter in BITE-SIZE. In this new form, 
the full line of Pillsbury’s Best Poultry feeds 
do an even better job than before. They 
especially appeal to the birds . . . increase the 
intake of this well-balanced ration . . . pay off 
big in results. If you’re not already a Pillsbury 
Feed Dealer, better write and find out about 
joining up. This famous old name means good 
profit now and future security for you. 


PILLSBURY MILLS, INC.—FEED AND SOY DIVISION 


Division Headquarters, Clinton, Iowa. 
Feed Mills in Nine Other Cities. 
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Midwest Manufacturers Meet 


Plan Agricultural Forum Feb. 19-20 


@ THE Midwest Feed Manufacturers 
association will sponsor its fourth 
annual agricultural forum at the Hotel 
President in Kansas City, Mo., Feb. 
19-20. The first major convention of 
the feed manufacturing industry for 
1948, the meeting will see all pertinent 
feed problems come up for discussion, 
according to Jack D. Dean, executive 
secretary. 

Manufacturers, dealers and distribu- 
tors of feed and feed products, farm- 
ers, feeders, vocational agricultural in- 
structors and representatives of agri- 
cultural colleges will be in attendance 
at the forum Feb. 19. Prominent in- 
dustrial representatives will discuss 
current marketing and distribution 
problems of poultry and livestock and 
predict the outcome of 1948 opera- 
tions. On the following day questions 
of more particular importance to the 
formula feed industry will sbe dis- 
cussed. 

Practical application of scientific dis- 
coveries in animal nutrition will be 
outlined by ‘Dr. Jerry Sotola, assistant 
director of the livestock bureau, Ar- 
mour €& Co., Chicago, at the feed 
meeting Feb. 20. 

The feed outlook will be examined 
by Walter C. Berger, Chicago, presi- 
dent of the American Feed Manufac- 
turers association, while Don Turnbull, 
secretary of the International Baby 
Chick association, will speak on the 
outlook for hatcheries in 1948. Latest 
developments in Washington will be 
revealed by Ray B. Bowden, execu- 
tive vice president, Grain & Feed 
Dealers National association. 

“Management's Blind Spots” is the 
subject to be discussed by C. D. Alex- 
ander, Bemis Bro. Bag Co., Indian- 
apolis, Ind. Another speaker will be 
R. A. Tobias, merchandising manager, 
H. D. Hudson Co., Chicago, who will 
talk on, “Bet the Blue.” 

A discussion on soils will be pre- 
sented by Dr. William A. Albrecht, 
chairman of the department of soils. 
University of Missouri school of agri- 
culture, Columbia, and Dean Ide P. 
Trotter, Texas A & M college will 
discuss teamwork and its importance 
to agriculture. 
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DR. JERRY SOTOLA 


The opening address of the forum 
on new developments in chicken 
breeding and hybrids will be delivered 
by Prof. L. F. Payne of the depart- 
ment of poultry husbandry, Kansas 
State college, Manhattan, a recognized 
leader in poultry research. Prof. C. P. 
Thompson, department of animal hus- 
bandry, Oklahoma A & M college, 
Stillwater, will discuss “The Hog of 
Tomorrow.” 

The livestock outlook for 1948 will 
be viewed by an officer of the Amer- 
ican Meat Institute, Chicago, and Ly- 
man G. Peck, feed consultant, Chi- 
cago, will speak on “Following Direc- 
tions.” “A Look to the Future for 
Agriculture” is the topic of an address 
to be given by H. J. Gramlich, gen- 
eral agricultural agent, Chicago & 
Northwestern railway, Chicago. 

Presiding at all sessions and key- 
noting the convention will be Gilbert 
L. James, Ralston-Purina Co., Kansas 
City, president of the association. At 
a banquet in the ballroom of Hotel 
President on the evening of Feb. 19, 
an address, “Human Relations — the 
Art of Togetherness”, will be given 
by Fred Smith, director of employe 
relations, General Shoe Corp., Nash- 
ville. 

Registration will commence at 9:00 
a.m. on Feb. 19. The agricultural for- 
um will begin at 1:00 p.m. that day, 


Cc. D. ALEXANDER 


while the meeting on the following 
day will start at 9:00 a.m. 

Officers of the association are: G. L. 
James, Ralston Purina Co., Kansas 
City, president; W. L. Drake, Hum- 
boldt Elevator Mills, Humboldt, Kan., 
vice president; George Simpson, Chic- 
o-line Mills, Hobart, Okla., secretary; 
and Jack Dean, executive secretary. 

Directors include: Ray Ammond, 
Schreiber Milling Co., St. Joseph, Mo.; 
J. D. Armstrong, Nutrena Mills, Kan- 
sas City, Kan.; Clarence Blank, Blair 
Elevator Co., Atchison, Kan.; Jeff 
Brown, Springdale, Ark.; B. D. Eddie, 
Superior Feed Mills, Oklahoma City, 
Okla.; F. R. Eswald, Omar, Inc., Oma- 
ha, Neb.; H. H. Goldman, Denver 
Feed Co., Denver, Colo.; James 
Vaughn, Colorado Milling & Elevator 
Co., Denver; R. E. Wendland, Wend- 
land Grain Co., Temple, Tex.; Forest 
W. Lipscomb, Lipscomb Grain & Seed 
Co., Springfield, Mo.; Thomas W. 
Staley, Staley Milling Co., North 
Kansas City, Mo.; H. L. Drake, Hum- 
boldt Elevator Mills, Humboldt, Kan.; 
Wiley Akins, Burrus Feed Mills, Dal- 
las, Tex.; Harold E. Fouts, G. E. Con- 
key Co., Nebraska City, Neb.; John 
Tyson, Tyson Feed & Hatchery, 
Springdale Ark.; George Simpson; W. 
H. Williams, Shawnee Milling Co., 
Shawnee, Okla.;and Ralph R. Young, 
Young & Sons Co., Hutchinson, Kan. 
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Yet in 10 Years A. L. Woolford 
Gained Financial Success with 
the Purina Franchise 


his wife and he set out to make 
things hum... 


Today, A. L. 
Woolford can be 
called a successful 
man. He grosses about 
$130,000 a year—mostly 
on Purina Chows—and does it 
on a 95% cash basis. In 
those ten short years, 
Woolford brought to | 
his new Purina busi- 
ness neither magic 
formula nor blind 
luck. He succeeded 4 
through hard work 
and the sincere ap- 
plication of prov- 
en Purina merchan- 
dising principles. He 


Reading time: 67 seconds 


The year was 1927 when an Austin, Texas, 

bank closed, putting cashier A. L. Woolford 
out of a job. Unable to find work in Austin, he 
decided to try Houston. He needed a job badly, 
but hard times were beginning to 
be general and he-was 46 years old. 
He didn’t know it at the 
time, but he was starting 
ten years that he would 
never forget—ten years 
when Old Man Depres- 
sion threw everything in 
the book at him. 


Long periods of idleness, a dreary succession 
of minor, poorly paid jobs were his whole story 
until late in 1937. At 56, still seeking a new and 
better business venture, he realized that time 
was running out. Whatever he did he had to 

choose carefully. He de- 

cided to investigate the 

Purina Franchise be- 

cause he “wanted 

to handle a full 

line of mer- 

chandise that 

had consumer 
acceptance.” 


He talked it over with the local Purina Sales- 
man, became firmly convinced that this was the 
line for him. But it took capital to get started, 
and he was broke. That didn’t stop him either. 
It took plenty of doing, all right, but Woolford 
finally found a benefactor who would lend him 
$200 with very little security. So he set up shop 
under the Checkerboard Purina trademark and 
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frankly says, “I couldn’t have made it without 
the Purina Franchise.”’ A. L. Woolford — now 66 
years young— is speculating about retiring. And 
10 years ago he was broke! 


Quality merchandise and expert service to cus- 
tomers is a basic principle of the Purina Franchise. 
Purina Dealers serve importantly—live successfully 
—in their communities throughout the country. It's 
a good franchise to have. 


RALSTON PURINA COMPANY 
St. Louis 2, Mo. 
| 
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Farmers Appreciate Courtesy 


Bryant Profits from “Little Extras” 


@ FARMERS appreciate little extra 
courtesies that take little or no addi- 
tional effort on the part of the feed 
dealer, according to L. A. Bryant, 
who operates the Farmers Grain store, 
Abilene, Tex. “As a group farmers 
are the most appreciative of favors 
granted them and courtesies extended 
on their behalf of any class of con- 
sumers,” he asserted. 

“We always put forth every effort 
to completely satisfy each and every 
customer,” Mr. Bryant explained. “We 
feel that word-of-mouth advertising is 
by far the best kind and realize that 
it can’t be bought nor bartered but 
must be earned by honest, conscien- 
tious service.” 

With farmers in the great South- 
west turning more and more to dairy- 
ing and poultry raising and away from 
cotton growing, dealers in that sec- 
tion have a really challenging selling 
and service job before them, Mr. Bry- 
ant believes. Since he started in busi- 
ness 12 years ago Mr. Bryant has no- 
ticed the trend towards poultry rais- 
ing on almost every farm and ranch. 
He attributes this to the fact that 
poultry are generally less expensive 
to raise and can be cared for by farm 
women and children, thus freeing the 
farmers themselves for heavier chores. 

“The greater part of the 400 tons 
of feed we sell every year is poultry 
rations,’ Mr. Bryant stated. “We 
handle the widely known Golden Oak 
line of formula feeds which have 
won many friends and loyal users in 
the greater Abilene trading area.” 

Grinding and mixing are offered 
customers who request these services 
although Mr. Bryant prefers to sell 
sacked formula feeds. “We feel that 
these services attract many ranchers 
and farmers for the first time,” he ex- 
plained. “Then, after they have us do 
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two or three custom jobs for them, 
they're usually excellent prospects for 
formula feeds.” 

Located on busy highway 80 out 
of the confusion of thriving down- 
town Abilene, the Farmers Grain store 
is a convenient place for rural resi- 
dents to stop on their way to and from 
other retail establishments in the heart 
of the city. Daily delivery service is 
offered throughout the Abilene trad- 
ing area to regular customers whose 
orders are substantial. 

“Our delivery service is an excellent 
good will medium,” Mr. Bryant 
pointed out. “While it does, of course, 
add to our overhead, it nevertheless 
wins us dozens of new regular custo- 
mers who appreciate the convenience 
of being able to telephone for orders 
when they aren't able to drive into 
town to pick them up.” Deliveries are 
made three times weekly to backyard 
poultry raisers residing within the city 
limits of Abilene, which has a popula- 
tion of 30,000. 

“Our backyard poultrymen do not 
always make large purchases but we 
always let them know we appreciate 
their orders, whether they are for 10 
pounds or 10 tons,” Mr. Bryant de- 
clared. “These city residents are good 
prospects for sideline merchandise 
which when added to their feed pur- 


chases makes up a really important 
volume of business.” 


Stock salt is a valuable sideline at 
the Farmers Grain store. Dairymen 
who might otherwise forget their stock 
salt needs are reminded by an attrac- 
tive display inside the store. “We also 
remind farmers and ranchers about 
their stock salt requirements when 
they telephone in orders,” Mr. Bryant 
stated. 

Culling poultry is a sideline service 
offered by Mr. Bryant and his staff 
which has made many new friends 
for the Farmers Grain store. The firm’s 
big inventory of remedies is tied in 
closely with this on-the-farm service. 
A complete line of Dr. LeGear’s reme- 
dies is stocked, along with sprays, in- 
secticides, and a variety of popular 
dog rations. 


Mr. Bryant’s two sons, L. A. jr., 


LITTLE extra courtesies shown 
to his feed customers pay off 
big in additional profits ac- 
cording to L. A. Bryant, above, 
operator of the Farmers Grain 
store, Abilene, Tex. An exte- 
rior view of the store is shown 
at lower left 


and Archie have full charge of the 
Farmers Grain store’s deliveries and 
are also his right-hand men in the 
store itself. Both have literally grown 
up in the feed business and are well 
known to the store’s hundreds of 
customers. 


Rabbits are the most profitable side- 
line for L. A. Bryant and his Farmers 
Grain store. An active member and 
director of the Wes-Tex Rabbit & 
Cavy Breeders association, Mr. Bry- 
ant has more than 150 rabbits on 
hand at all times. 

“They sell for a very fine profit 
themselves and also are excellent eye 
catchers for the store,” he explained. 
“People stop to look at the rabbits 
and invariably make a purchase. Many 
of these ‘rabbit friendships’ have 
grown into large volume feed 
accounts.” 

Mr. Bryant mixes his own rabbit 
feed from a formula worked out by 
the Wex-Tex rabbit group. The feed 
is prominently displayed in front of 
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America’s largest manufacturers of Concentrates 


McMILLEN FEED MILLS, Division of Central Soya Co.,Inc., FORT WAYNE 2, INDIANA 
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@ THE alfalfa dehydrating industry 
“came of age” Jan. 15 and 16 at the 
Congress hotel, Chicago, as the Amer- 
ican Dehydrators association held its 
sixth annual convention. The reason 
for the coming of age celebration was 
the adoption by the organization of 
new trade rules, constitution, by-laws 
and code of ethics. 

The trade rules are patterned after 
those now in force by members of the 
Grain & Feed Dealers National asso- 
ciation and provide for methods of 
sale, sampling and packaging, as well 
as definitions of shipping instructions, 
uniform brokerage practices and other 
items of trading interest. In addition, 
an arbitration committee will be es- 
tablished which will rule in cases of 
dispute in trading under the new rules. 

More than 300 dehydrators and al- 
lied representatives were in attendance 
the morning of Jan. 15 as President 
John A. Caple, A. B. Caple Co., 
Toledo, called the session to order. 

Mr. Caple told about the early be- 
ginning of the organization and ex- 
plained that the original idea for the 
group was suggested by Dr. Roland 
M. Bethke of the Ohio agricultural 
experiment station, Wooster, Ohio. 
It was Dr. Bethke who urged Ohio 


Dehydrators Meet 


Adopt New Set of Trade Rules 


dehydrators to form an association 
and from that beginning the 
American Dehydrators* association 
developed. 


Tracing the recent accomplishments 
of the association, President Caple re- 
ferred to the consumer and trade 
paper advertising on dehydrated al- 
falfa meal placed by the group as well 
as the research fellowship which was 
established at Iowa State college. He 
forecast a reasonably good market for 
alfalfa meal in the years ahead. 

Walter C. Berger, Chicago, presi- 
dent of the American Feed Manu- 
facturers association, summarized 1948 
feed prospects for the group. Refer- 
ring to the feed supplies and needs 
report put out by the AFMA, Mr. 
Berger said that this report indicated 
that the livestock and poultry feeders 
of this nation would make about a 7 
per cent adjustment. Even with this 
adjustment it was expected that we 
would be about 5 per cent short on 
supplies, he said. 


Mr. Berger reported that because 
corn, oats and barley were short, feed- 
ers had to turn to wheat, the bread 
cereal, for supplies. 

“Pre-war we used from 100 to 120 
million bushels of wheat a year in 


MEMBERS of the alfalfa research council of the American Dehydrators asso- 
ciation are pictured at left below. From left to right they are: Dr. F. W. 
Quackenbush, Purdue university; Lloyd S. Larson, association secretary, Chicago; 
Prof. Damon Catron, lowa State college; and Dr. Harold Miller, University of 
Nebraska. Pictured in the group at the right (same order) are: E. W. Saiberlich 
Fox River Tractor Co., Appleton, Wis.; Don E. Merrick, Central Mills, Inc., 
Dunbridge, Ohio; C. N. Hultberg, California Pellet Mill Co., Crawfordsville, 
Ind.; Dr. John Taylor, jr., American Plant Food council, Washington, D. C.; and 
Gil Imse, The Heil Co., Milwaukee, (Photos by The Feed Bag) 


S88 


i 
~ 


JOHN R. DWIGGINS, Dwig- 
gins & Sons Alfalfa Milling Co., 
New Paris, Ind., was elected 
president of the American De- 
hydrators association at the 
annual convention of the or- 
ganization in Chicago, Jan. 
15-16. 


feeding livestock in this nation,” Mr. 
Berger said. “Last year we used about 
200 million bushels. Our feed survey 
committee forecast that we would use 
250 million bushels of wheat in 1947- 
1948 and still be 5 per cent short. 
This was based on the government 
procurement program. However, if we 
were to maintain our livestock feed- 
ing rate the same as last year we would 
have to use 650 million bushels of 
wheat.” 

He declared that for every pound 
of decreased weight on marketed hogs 
we can save a total of 7,000,000 bu- 
shels of corn. During November, hogs 
came into the market running 10 to 16 
pounds lighter than a year ago, Mr. 
Berger said, and during December 


we 
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they were marketed 5 to 8 pounds lighter. 


“On Dec. 1, 1947 there were 6 per cent 
fewer hogs six months of age on farms than 
a year ago,” Mr. Berger said. “It is esti- 
mated that the farmers will breed 11 per 
cent fewer sqws than last year. That will be 
a saving of grain but also less pork.” 


Mr. Berger indicated that beef cattle 
raisers are saving about 40 to 50 per cent 
of corn per animal as compared to a year 
ago. He also reported savings in the rate of 
feeding dairy cows. 


He put the AFMA on record as against 
all controls because they will not cure and 
that a better job of adjustment is being 
accomplished by allowing the free move- 
ment of prices and supplies. 


A discussion by members of the alfalfa 
research council concluded the first morn- 
ing’s session. Dr. F. W. Quackenbush of 
Purdue university, chairman of the council, 
presided during the discussion. 


Dr. Quackenbush said that alfalfa is the 
least exploited of all crops and has great 
potentialities which should be developed. 
He said members of the council were anx- 
ious to see alfalfa take its rightful place in 
agriculture. He urged that the association 
expand its research program to find out 
more about factors affecting the rate of 
vitamin deterioration, the breeding of bet- 
ter plant varieties, better processing meth- 
ods, and development of new uses for al- 
falfa meal. 


Dr. Roland M. Bethke of the Ohio agri- 
cultural experiment station, Wooster, dis- 
cussed alfalfa as related to poultry. He said 
that immature grass or forage is a good feed 
for poultry and livestock and when they 
have access to such crops they seldom 
suffer nutritional deficiencies. He said that 
the best all-around substitute for immature 
grasses is dehydrated alfalfa meal since it 
comes closer to supplying the nutrients 


found in such grasses than any other single 
ingredient. 

According to Dr. Bethke, in addition to 
the vitamins, minerals and proteins found 
in alfalfa meal, there are many other nu- 
trients such as riboflavin, pantothenic acid, 
niacin, folic acid and other factors all of 
which are essential and important in poultry 
nutrition. He reported that there are un- 
doubtedly other nutrients in dehydrated al- 
falfa meal which have not been recognized 
and suggested that this is a field which 
needs a great deal more study. 

Prof. Damon Catron of Iowa State col- 
lege, Ames, Iowa, discussed alfalfa meal 
and its relation to hog production. He said 
that feeding alfalfa at the recommended 10 
per cent level would require about 154 
pounds of alfalfa for every sow and that a 
ton of high quality alfalfa meal will feed 
about 12 sows during gestation and lacta- 
tion and give them the necessary nutrients, 

“We have found that we can save one 
more pig per litter at weaning by including 
10 per cent alfalfa,” Prof. Catron said. 
“With one more pig per litter we get 12 
pigs per ton of alfalfa. Weaned pigs are 
selling at an average of $20 per head which 
means that a ton of alfalfa meal can return 
$240 by using good high quality alfalfa 
meal or its equivalent in nutrients.” 


The concluding speaker was Dr. J. E. 
Hunter, Allied Mills, Inc., Fort Wayne, Ind. 
He presented some data compiled by Dr. 
Marvel L. Baker of the University of Ne- 
braska. Dr. Baker’s work involved an expe- 
riment with beef cattle. His report showed 
that generally, as the proportion of dehy- 
drated alfalfa meal in the supplement in- 
creased, the average daily gain increased 
and less ground and ear corn and corn 
silage per unit of gain are required. Dr. 
Baker also concluded that the feeding of 
3 pounds of dehydrated alfalfa meal in com- 


PICTURED below is the newly formed executive committee of the American 
Dehydrators association. Seated around the table, from left to right, are: 
R. E. Nye, National Alfalfa Dehydrating & Milling Co., St. Louis, Mo.; Ervin 
Burkholder, Nebraska Farm Products, Cozad, Neb.; John R. Dwiggins, new 
association president, New Paris, Ind.; Neil Waldo, Waldo Alfalfa Milling Co., 
El Reno, Okla.; W. J. Small, W. J. Small Co., Neodesha, Kan.; L. J. Schiller, 
Hayward, Inc., Oak Harbor, Ohio; and Wiley Miner, Moray Processing Cor., 
Verdon, Neb. Shown standing are Lloyd S. Larson, executive secretary, Chicago, 
and his assistant, Miss Ruth Lantz. 


SNAPPED at the dehydrators 
convention, upper photo shows, 
left to right, Roy Henry, Plan- 
tation Dehydrators, Hearne, 
Tex.; Roger Johnson, Elk Valley 
Alfalfa Mills, Independence, 
Kan.; and President John Dwig- 
gins. Below are: Ervin Burkhold- 
er, first vice president; Neil 
Waldo, second vice president; 
and B. W. Hilgard, Western 
Alfalfa Meal Co. Belleville, Ill., 
retiring treasurer. (Photos by 
The Feed Bag) 


parison with 1.5 pounds per head daily was 
accompanied by an increase in the average 
daily gain and under prevailing prices re- 
sulted in more economical gains. Dr. Hunter 
urged all present to obtain a copy of this 
experimental work and study it carefully 
since it apparently helped open up a wide 
field for the use of alfalfa meal. 

At the afternoon session on Jan. 15, Ever- 
ett Mitchell of the National Broadcasting 
Co. cut five records which were used on his 
program the week of Jan. 19. He inter- 
viewed members of the research council 
who discussed the merits of dehydrated 
alfalfa meal. 

Stanley Folsom, Twin City Seed Co., 
Minneapolis, traced the history of alfalfa 
through the ages and told of its early de- 
velopment. He outlined the various strains 
of alfalfa and the methods by which they 
were bred. He advocated support of legis- 
lative bills appropriating money for research 
in alfalfa seed. 

The feed industry’s point of view was 
presented by a panel of speakers from the 
feed trade. Chris Miller, Russell-Miller Mill- 
ing Co., Minneapolis, started the discussion 
and complimented the dehydrator’s on their 
foresight in coming into the field during 
the war years. He pointed out that there 
are many in the dehydrating field who may 
not have done their full share in helping 
to sell their product. 

He warned that unless a better job is 
done of selling the product, the dehydrators 
will not have the good market which they 
now have. He also pointed out that millions 
of farmers have to be told about alfalfa 


(Continued on page 65) 
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YOUR BRAND IN COLORS + YOUR § 


D IN COLORS + YOUR BRAND IN $§ 


“THE KING'S OTHER LIFE,” the 
life story of “King Cotton,"’ isanew 
Bemis motion picture in full color 
with sound. It is available for 
showing to your office and plant 
organization as wellas other 
groups. Write us for details. 
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ON THE BEMIS BAND-LABEL 


Your brand isn’t buried on a Bemis Band-Label, for it goes all 
around the bag... makes instant identification easy no matter 
how the bags are stacked. 


Bemis-designed machinery attaches the Band-Label with 
water -solublepaste during the bagmaking. Housewives can 
remove the label easily by soaking it in water. 


Women look for Bemilin Band-Label* Bags because they want 
the choice Bemis patterns. Created by New York stylists, nearly 
all designs are of the type usually found only in expensive gar- 


ments. This powerful appeal to women swings extra sales 


your way. *Patent applied for 


BEMIS ee. BAG CO. 


Baltimore Boise Boston Jacksonville, Louisville 
Brooklyn « BuffaloeChicago los Angeles ¢ Memphis 
Charlotte « Denvere Detroit Minneapolis ¢ Mobile 
East Pepperell e Houston New Orleans ¢ Norfolk 
Indianapolis e Kansas City New York City e Orlando 
Oklahoma City e Omaha Peoria e Phoenix ¢ Putcborgh e St. Helens, Ore. e St. Louis 
Salina e Salt Lake City ¢ San Francisco « Seattle « Wichita « Wilmington, Calif. 
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EGG 
PER BIR 


is within the reach 
of each and every 
poultry raiser,’ 


ne poultry raiser who is falling short of 200 eggs 
per bird should check these three factors—breeding, 
feeding and management,” says Mr. Foreman. 

“Sound breeding,” he says, “is the basis of good flock 
performance ... high egg production... large size eggs 
... and better livability. Before purchasing chicks, poul- 
trymen should check their background through the records 
of their breeders. 

“Emphasis should next be placed on feeding a well- 
balanced ration, on good sanitation and common-sense 
management. By following such a program,” says Mr. 
Foreman, “every poultryman can provide conditions at 
home that will enable his birds to reach a production goal 
of 200 eggs a year.” 


“Delsterol” is the Economical, 
Scientific Source of Vitamin D 


The best guarantee you can give poultry raisers that their 
flocks are assured unexcelled protection against Vitamin 
D deficiency is to fortify feeds with “Delsterol” “D”-Acti- 
vated Animal Sterol. 

Du Pont “Delsterol” is an economical, yet truly scien- 
tific source of Vitamin D... exceptionally stable... con- 
sistently uniform in potency. As a dry ingredient, it mixes 
easily and supplies Vitamin D in a form readily assimi- 
lated by the birds. 

For details, write E. I. du Pont de Nemours & Company, 
(Inc.), Organic Chemicals Department, Wilmington 98, 
Delaware. 


E. C. FOREMAN, of Lowell, Michigan, one of 
the nation’s leading White Leghorn breeders, and 
a former professor of poultry husbandry at Mich- 
igan State College. Mr. Foreman is known as the 
originator of a method of culling and breeding by 
“head classification” now taught in all agricultural 
colleges. 


REG. U.S. PAT.OFF 


BETTER THINGS FOR BETTER LIVING 
++» THROUGH CHEMISTRY 


DELSTEROL VITAMIN D, 


“D"-ACTIVATED ANIMAL STEROL 
ORIGINATED BY DU PONT 
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— Dehydrators 


(Continued from page 62) 


meal and its benefits, and he predicted that 
the alfalfa industry had only scratched the 
surface in its potential. 

John P. Brooks, Chas. M. Cox Co., 
Boston, discussed the problem of shipping 
on time. He said that shipping alfalfa on 
time to feed manufacturers was mighty im- 
portant since it helped prevent shutdowns 
due to lack of ingredients; improved plant 
efficiency; reduced storage costs; minimized 
storage charges; permitted smaller inven- 
tory; reduced amount of inventory material 
in transit; helped reduce loss of vitamin A 
and created consumer satisfaction. 

Lamar Kishlar, Ralston Purina Co., St. 
Louis, predicted a prosperous future for 
dehydrators on theit ability to work to- 
gether to establish uniformity in their pro- 
ducts so that consumers who use them can 
do so with confidence. He said that if the 
industry did not recognize this problem 
the larger formula feed manufacturers might 
be forced to operate their own dehydrating 
plants or else limit the use of the product 


and depend more on other ingredients. Mr. 
Kishlar indicated that if uniform grades of 
alfalfa meal were available feed manufac- 
turers might double their use of the 
commodity. 

Walter N. Jones, Vitality Mills, Inc., 
Chicago, reported that several years ago 
some dehydrators had indicated to him that 
they were fearful of the expansion in the 
dehydrating field and were frightened of 
surplus problems. In 1946, alfalfa meal pro- 
duction was 1,200,000 tons, Mr. Jones re- 
lated and all of it found a market. With a 
production of 900,000 tons in 1947 it looks 
as if there will be a tight squeeze before 
new cuttings, according to Mr. Jones. 

Mr. Jones complimented the industry on 
its growth and urged it to, “Keep in mind 
that you are serving a customer, the manu- 
factured feed industry, which itself is grow- 
ing rapidly and is a long way from its full 
stature; keep in mind that you have not yet 
begun to use the full power of the selling 
force available to you; keep in mind the 
high nutritive qualities of your product and 
you should agree that you have still plenty 
of room for growth.” 


ourselves: 


profitable to follow our example. 


tation. 


commercially possible. 


happiness. 


and action. 


CODE OF ETHICS 
American Dehydrators Association 


We, members of American Dehydrators association, recognizing that we are 
engaged in a business affording us a distinct opportunity to serve society and to 
promote and maintain friendly and truthful relations among men, do pledge 


First: To strive by sincere, intelligent and lawful cooperation to use our best 
efforts to elevate the standards of the business in which we are engaged and 
to so conduct our affairs that others in our vocation may find it desirable and 


Second: To use only high grade materials and to seek by every possible means 
to know the true value of the same in order that misrepresentation, unknowingly, 
may be avoided. To refrain from using inferior materials or the blending of 
suncured alfalfa with dehydrated in order to meet some unusual competitive 
conditions or for the purpose of returning a larger margin of profit. 

Third: To make no false or misleading statements in the issuance of quotations. 
To conscientiously comply with all contract provisions and to refrain from 
making unjust and unreasonable claims in an attempt to evade contract liability. 

Fourth: To compete always with fairness, securing patronage on merit and 
confidence and to abstain from making false or disparaging statements or circulate 
harmful rumors regarding a competitor's products, financial or personal repu- 


Fifth: To be guided by a spirit of justice, integrity and honor in all of our 
relations with members of the allied trades. 

Sixth: To conduct our business in such a manner that we may render a highly 
satisfactory and economical service to our customer. To know accurately our 
costs of management, production and distribution in order that a fair price may 
be charged and a reasonable profit assured. To represent our products truth- 
fully at all times in our labeling and to adhere to specifications as carefully as is 


Seventh: To strive to constantly improve the quality of our products and | 
services and to build an established confidence with our customers. 

Eighth: To conscientiously adhere to the rules of conduct herein set forth 
and to inspire others in our industry to do likewise, believing sincerely that “all 
things whatsoever ye would that men should do unto you, do ye even so unto 
them” is the only safe guide of conduct conducive to continued satisfaction and 


Ninth: Any violation of this code shall be referred by the president of the 
American Dehydrators association to the board of directors for consideration 


The members of the American Dehydrators association recognize that accepted 
rules of conduct, governing transactions in alfalfa products, are essential in 
maintaining a high level of confidence in the alfalfa milling industry. 

Each member of the American Dehydrators association pledges himself to 
abide by the constitution, by-laws, trade rules and code of ethics of the American 
Dehydrators association and to comply with its arbitration rules. 
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ENJOYING the banquet at 
the American Dehydrators con- 
vention, this group shows, left 
to right: Dr. Roland M. Bethke, 
Ohio agricultural experiment 
station, Wooster, Ohio; John 
A. Caple, A. B. Caple Co., 
Toledo, Ohio; and Dr. J. E. 
Hunter, Allied Mills, Inc., Fort 
Wayne, Ind. (Photo by The 
Feed Bag) 


The morning session on Jan. 16 embraced 
a business meeting at which new directors 
were elected and the proposed trade rules, 
constitution, by-laws and code of ethics 
adopted. 

At the concluding afternoon session Jan. 
16 Dr. John Taylor, jr., American Plant 
Food council, Washington, D. C., discussed 
“Plant Food and Alfalfa”. He declared that 
some problems of dehydrators are the same 
as those in the fertilizer field. Among these 
problems he mentioned was the variance of 
protein in alfalfa and he indicated that some 
work has shown that this may be tied in 
with the fertility of the soil. 


He listed alfalfa as an important crop in 
the all out production of food and our 
efforts to preserve peace with plenty. He 
declared that the kind of fertilizer necessary 
for alfalfa varies from state to state and 
soil to soil and outlined some of the types 
of fertilizers which are being used. He said 
alfalfa will fail on acid soil; a phosphate 
deficiency will give a slow growing plant 
with a poor root system; a potash deficiency 
is indicated when small white dots appear 
at the upper edge of the leaves and later 
the top of the plant begins to turn yellow. 


Another panel discussion on harvesting 
and dehydration wound up the convention 
session. E. W. Saiberlich, Fox River Tractor 
Co., Appleton, Wis., explained some of the 
methods used in harvesting alfalfa and re- 
lated what improvements have been made 
in recent years, 

W. L. McGehee, McGehee Co., Kansas 
City, Mo. spoke on ways of making the 
dehydrator more profitable. He said that 
profitable operation not only depends on 
proper dehydration but also on the right 
type of harvesting, trucking and handling 
in general. All segments of the alfalfa op- 
eration are inter-related, he declared. He 
stressed the importance of the new type 
feeders which will handle a truck-load of 
hay and meter it into the dryer accurately. 

C. N. Hultberg, California Pellet Mill 
Co., who headquarters in Crawfordsville, 
Ind., discussed pelleting alfalfa meal. He 
pointed out that the pelleting of alfalfa meal 
and dried grasses has many obvious ad- 
vantages. Because the material is bulky and 
dusty it creates serious problems in the cost 
and mechanics of shipping, storage, sack- 
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ing and in handling through conveyors and 
spouts, Mr. Hultberg said. 

Because of the compression of the meal 
into a hard pellet, a heavier meal: is pro- 
vided for the feed manufacturer when it is 
ground, Mr. Hultberg claimed. This also 
permits the purchase and storage of larger 
quantities of alfalfa meal. Mr. Hultberg 
told of experiments to see what effect pellet- 
ing had on carotene retention. He cited 
tests which showed that the meal lost less 
than 2 per cent of the carotene in the 
pelleting process. Under 30 day storage 
conditions, alfalfa meal lost 11 per cent in 
carotene while pellets lost only 6 per cent, 
Mr. Hultberg said. 

Gil Imse of the Heil Co., Milwaukee, 
was the final speaker on the program and 
pointed out that the field chopping method 
of harvesting “has gained preference and 
has made it possible to develop automatic 
alfalfa feeders. The feeders increase the 
capacity of the dryer, save labor and pro- 
duce a finished product having a uniform 
percentage of moisture, according to Mr. 
Imse. 

He reported that many operators have 
expressed the need for a one man self-pro- 
pelled harvester which can pull and load a 
trailer and that such a machine is now on 
the market. He explained what such a 
harvester can do and related in detail its 
specifications. 

“It is generally agreed among operators 
that present harvesting methods and ma- 
chinery are not geared to the pace set by 
dryers,” Mr. Imse said. “These methods 
are costly from the labor standpoint and 
their construction makes maintenance es- 


pecially costly because dryer shutdowns re- 
sult unless costly spare units are maintained 
on hand. 

“The answer at the present points toward 
one man operating a self-propelled forage 
harvester designed for industrial service, to 
do a complete harvesting job for one dry- 
ing unit under any conditions.” 

Mr. Imse asked members to continue to 
make suggestions on the type of harvester 
they desire and pledged his company to 
make all necessary engineering tests to 
prove the suggestions offered in order to 
produce the best type of harvester. 

New president of the association is John 
R. Dwiggins, Dwiggins & Sons Alfalfa 
Milling Co., New Paris, Ind. The first vice 
president is Ervin Burkholder, Nebraska 
Farm Products, Cozad, Neb., and second 
vice president is Neill Waldo, Waldo Al- 
falfa Milling Co., El Reno, Okla. Don E. 
Merrick, Central Mills, Inc., Dunbridge, 
Ohio, was elected treasurer. 

New directors include: Neill Waldo, Wal- 
do Alfalfa Milling Co., El Reno, Okla.; 
Charles Lowrance, Lowrance Bros. & Co., 
Driver, Ark.; A. T. Spencer, jr., California 
Alfalfa Mills, Gerber, Calif.; A. J. Landby, 
Landby Dehydrating Co., Swift, Minn.; 
Jesse Moulton, LeRoy Alfalfa Corp., LeRoy, 
N. C.; Wiley Miner, Moray Processing 
Corp., Verdon, Neb.; H. G. Mouller, Sioux 
Alfalfa Meal Co., Vermillion, $. D.; L. J. 
Schiller, Hayward, Inc., Oak Harbor, Ohio; 
and R. C. Bryan, Bryan Farms, Osceola, 
Ark. 

Holdover Directors include: R. E. Nye, 
National Alfalfa Dehydrating & Milling 
Co., St. Louis, Mo.; W. J. Small, W. J. 


George Corrado, holding cake, beams 
proudly on his 60th birthday. The founder 
and proprietor of the George Corrado Mill- 
ing Co., Frankfort and Herkimer, N. Y. 
was surprised on his birthday when feed 
men friends gave a party in his honor. 
Seated, left to right: Arthur Hagaman, 
Craver-Dickinson Seed Co., Buffalo; Mr. 
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Friends Surprise Feed Man on 60th Birthday 


Corrado; and William Mentgen, Wilber 
Feed Co., Jamestown, N. Y. Standing, left 
to right: John A. Storm, Storm Feed Co., 
Utica, N. Y.; Paul J. Hosney, son-in-law 
of Mr. Corrado and manager of the firm's 
Herkimer branch; and Thomas Keeveny, 
Corn Products Co., New York City. 


Small Co., Neodesha, Kan.; Ervin Burk- 
holder, Nebraska Farm Products, Cozad, 
Neb.; R. C. Johnson, Mead Alfalfa Milling 
Co., Mead, Neb.; W. A. Harding, Ever- 
green Farms, Inc., Raymondville, Tex.; and 
J. R. Dwiggins, Dwiggins & Sons Alfalfa 
Milling Co., New Paris, Ind. 

Members of the executive committee in- 
clude Messrs. Dwiggins, Waldo, Miner, 
Schiller, Burkholder, Nye and Small. 


Convention Sidelights 


Contributors to the cocktail party fund 
were easily identified. All who had donated 
were given special badges to wear indicat- 
ing they were hosts. 

* 


The banquet program had a novel super- 
imposed title page. It was printed on paper 
made from alfalfa by Dr. Harry Miller, 
chemurgy department, University of 
Nebraska. 

a * * 

Everett Mitchell of “It’s a beautiful day 
in Chicago” fame had lots of fun with the 
audience when he cut the records he used 
later on the Armour & Co. program. He 
promised to have a machine to take the 
wind out of the speakers and turned up 
with a strong vacuum cleaner which is used 
to take all the dust off the records to pre- 
vent surface noise. 

Roy Henry, Plantation Dehydrators, 
Hearne, Tex., offered an official invitation 
to the convention to meet in Galveston, 
Tex., in 1949. On a show of hands, Gal- 
veston got the nod although Omaha had 
also extended an invitation. 

Loyd Faris of W. J. Small Sales Co., 
Kansas City, headed the committee which 
offered the trade rules and code of ethics. 
Judging from the very limited discussion 
on the proposed rules, Mr. Faris did an 
excellent job. 


Clifford W. Gottman Dies, 


Prater Indiana Salesman 


Clifford W. Gottman, 52, Rushville, Ind., 
Indiana representative of the Prater Pulver- 
izer Co., Chicago, manufacturer of Blue 
Streak grinding and mixing equipment, died 
Jan. 20 at his home after a short illness. 
Mr. Gottman had long been recognized as 
a contributing factor to the growth of the 
feed and grain business in Indiana. 

Mr. Gottman had been a resident of 
Rushville for over 35 years. He had long 
been an active member of the Indiana Grain 
& Feed Dealers association, and was widely 
known for his intimate knowledge of feed 
grinding, mixing, and manufacturing. 


@ CHARLES NIXDORF, Iberia, Mo., has 
been made manager of the Iberia Farmers 
Exchange. 


@ FARMERS CO-OP CO., Creston, Iowa, 
is constructing a 12,000 bushel elevator 
and warehouse. The new structure, which 
will cost $80,000, is expected to be ready 
for operation by March. 
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sure flock for 
poultry feeds since 


KRACO 
Dried Cheese 


They’re after economy, too! * 


Like hundreds of others, this progressive feed mixer knows 
his feed facts! Kraco Dried Cheese Whey greatly improves 
feeding values because it adds important nutrients from 
milk to increase the feeding efficiency of poultry mashes. 
And naturally feed sales are increased with improvement 
in feed values. 

*Here’s a point to remember—Kraco gets results eco- 


nomically! When the high quality milk nutrients in Kraco ; 


are added to feeds, they aid in stimulating growth-promot- 
ing elements in the grain. Since Kraco helps poultry get 
more good out of each kernel of grain, it actually helps 
produce better birds on less grain. This extra value Kraco 
adds to your mash helps you get new customers—keeps 
your old customers coming back! 


Feeding Values to Remember 


Kraco, the dried whey product from the finest Swiss and 
American cheeses, contains four vital growth and health 
promoting factors: 

1. Protein—principally the high quality milk protein— 
lactalbumin—rich in essential amino acids and outstanding 
in biological or growth promoting value 
(96% rating). A valuable supplement 

to the protein in grains. 
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2. Lactose—a 70% proportion of this milk sugar energy 
food—so important also to intestinal health. 


3. Minerals— milk calcium and phosphorus which aid in 
developing deep frames and capacity for high egg production. 


4. Vitamins—factors of the vitamin B-G complex, in- 
cluding riboflavin in natural form—so essential to poultry 
health. 


Aids in Control of Coccidiosis 


Under proper sanitary conditions, the use of Kraco in a 
special flushing mash aids in coccidiosis control because of 
its high lactose content. 

Order Kraco now from your nearest Kraft office. It’s a 
plus value in feeds for bigger profits and repeat business. 


Industrial Food Products, KRAFT 
FOODS COMPANY. General Offices: 
500 Peshtigo Court, Chicago 90, Illinois. 
New York + San Francisco « Atlanta 
Minneapolis + Denison, Texas 
Branches in all principal cities. 
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This low-cost special concentrate, derived 
from a yeast-fermentation of blackstrap molasses, does 
an outstanding job as a feedstuff ingredient for hog and dairy 
rations. It contains all the vitamins and minerals i 
normally found in cane molasses. 


Special Liquid Curbay 


is available in tank cars and in 55-gallon, 


non-returnable drums. Production points are at 


Baltimore, Md., and New Orleans, La. 


FREE! Write now for your copy of our pamphlet 


on this important feedstuff ingredient. 


DUSTRIAL CHEMICALS, INC. 
6O East 42nd Street, New York 17, N.Y. 


Branches in all principal cities 


THE PEED BAG — February, 1948 


| 


Analyze Your Sales Technique 


Timely Pointers for Retail Feed Salesmen 


@ GENERALLY speaking, when a 
man walks into your store, he is defi- 
nitely a prospect. A prospect for what? 
It may be that he wants to buy only 
a 40 cent block of salt or 10 pounds 
of oyster shell. But, no matter what 
he came for, he’s a wide open feed 
prospect if you are on your toes. 

Nowadays, successful salesmen use 
many more tools than just words. Be- 
fore we go any further, let’s just for 
the fun of it, turn again to Webster 
for an exact definition. 

“SALESMANSHIP — Skill in, or 
the art or science of, selling.” 

There you have it—skill in selling 
-—the art or science of selling. A sober 
analysis of those simple words should 
cause us to reflect on our own ap- 
proach to the problem of perfecting 
our selling technique. The ability to 
calmly and coldly evaluate ourselves 
is a truly fine trait and one which we 
can all cultivate with profit. 

Why not take inventory, right now, 
of your strong and weak points? Be 
tough about it—quiz yourself as you 
would a prospective employe. If you 
were hiring a salesman, you'd want 
to know a lot about him, about the 
way he would earn his keep. And, if 
you had hired a salesman, you'd have 
every right to expect him to do his 
level best for you. So, why not put the 
boss—yourself—under the cold eye of 
the microscope and see what YOU 
know about salesmanship? 

I think it is generally conceded, by 
men who know how to sell, that the 
first and most important thing in any 
selling operation is the prospect’s 
“desire to buy.” If he doesn’t want 
what you have to sell, he’s never go- 
ing to buy it. Notice that we do not 
use the expression, “If he doesn’t need 
what you have to sell” —- we say 
“want”, not “need”. In other words, 
people buy what they want, not neces- 
sarily what they need. That is one of 
the quirks of human nature of which 
you can readily take advantage in your 
sales work. Remember this—if you 
can create a strong enough desire, your 
prospect is going to buy, no matter 
what. It is, perhaps, too bad that in 
many instances, buying is not confined 
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By E. C. (Gene) HOLCOMBE 


more to our needs—if it were, we 
might all have larger bank balances! 
However, the fact remains that if we 
want something badly enough, we're 
going to buy it. 

So, don’t ever forget—the first thing 
to do is “create the desire’—make 
your product or your deal wanted, 
reached for. Marshall your selling 
points and use them to the utmost in 
making your man want what you're 
selling. 

As another important point in retail 
selling, close behind creating the de- 
sire comes offering the opportunity to 
buy. A clever merchandiser sees to it 
that his goods are displayed in an 


This is the sixth in a series of articles 
prepared by E. C. Holcombe, dealing 
with everyday problems that arise in feed 
and farm supply merchandising, which 
are appearing monthly in The Feed Bag. 
Mr. Holcombe has been active in mid- 
western feed circles for many years and 
in subsequent articles he will discuss such 
subjects as selecting and training em- 
ployes, cash and credit, local promotion 
ideas, and the importance of follow- 


through service. 


attractive manner so that they arrest 
the attention of the shopper and 
arouse his interest. 

Remember the little sign we used 
to see in stores occasionally? “If you 
don’t see what you want, we ain’t got 
it”. Now, that sign was supposed to 
be humorous, but, too often, it actual- 
ly represented the dealers’ attitude to- 
ward merchandising. That sort of 
thing may have worked in the old 
days and still does to a certain degree. 
But to a much greater degree it’s 
smarter to let the folks see what you 
have—give them the opportunity to 
buy. 

Attractive displays sell goods—they 
work for you—they cause people to 
want to buy. As we said before, don't 
turn your place into a junk-shop. But 
do display your goods so they'll be 
seen to their best advantage—a lot of 
things you carry in stock will sell 
themselves if you'll give them the 
chance. 


Another very effective means of 
steering your client into a sale is to 
offer a choice. That is, make him 
think he is buying, not being sold. 
There seems to be a perverse streak 
in most of us which makes us back 
up from dictatorial salesmen who treat 
us as if we are backward children who 
don’t know what’s good for us. Talk 
and explain all you need to but make 
your customer think he “bought”— 
it's wonderful psychology and will 
work. 

Let’s consider, for a moment, the 
selling of hog feeds. There are many, 
many programs to follow in feeding 
pigs and all of them have their good 
points. However, it is only natural for 
you to have a pet system of your own, 
one which you consider to be about 
the best there is—it’s simple, it’s eco- 
nomical, it gets the hogs to market in 
the shortest time. But—if you're clever 
at retail selling you're going to offer 
a choice of programs— you're going 
to be thoroughly familiar with several 
different hog feeding programs, and 
you're going to outline them briefly 
with interest provoking comments and 
suggestions as you go along. And, 
above all, you're going to ask ques- 
tions. Don’t forget to find out what 
your prospect thinks, what he has on 
the farm, and what system of feeding 
he has followed in the past, and 
whether or not it has made money 
for him. 

Remember, too, that we are all fun- 
damentally selfish. We are concerned 
most of all with I, ME and MINE. 
What will I get out cf it? Will the 
adoption of your feeding programs 
make money for me? O. K.—show 
me and I might buy. That “show me” 
attitude is not in any way peculiar to 
our friends from Missouri—where our 
big, round dollars are involved, most 
all of us have to be shown. 

In analyzing the reasons behind the 
success of 2 leading feed merchant, 
I believe vou would find that one of 
his most effective selling tools is his 
genuine interest in the success of his 
feeders. He wants his programs to 
work for profit for the feeder, and for 
three main reasons. First, because it 
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makes him feel good to know that he is 
giving people a fair shake for their money. 
Second, he wants to keep the loyalty and 
friendship of his customers. Last, but by no 
means least, he wants help in selling new 
customers. You've all heard the old wheeze 
that “Nothing succeeds like success” and 
there’s a lot of truth in those words. Show 
your prospects that their neighbors are 
making money by following your programs 
and their ears will begin to open. 

Always follow up your sales to see to it 
that your feeds and your programs are being 
used to secure maximum benefits for the 
feeder. He will be greatly pleased to know 
that you are still interested in him after 
you've sold him and taken his money, and 
I honestly think that few people will de- 
sert you if you’re one of the important fac- 


tors in their profitable feeding operations. 
It is true that some seem to flit around 
from one feed to another, but for the most 
part the “key” feeders are men of intelli- 
gence who appreciate your interest and you 
will sell them year after year. 

Why do you use a particular brand of 
gasoline, eat a certain type of breakfast 
food, or wear such-and-such a brand of 
shoes? Because you tried them once and 
liked them. But why did you try them in 
the first place? Ten to one it’s because some 
one you know recommended them to you, 
and you followed their suggestion. Yes, 
word-of-mouth advertising is a powerful 
selling tool; in the rural community this is 
especially true. Farmers like to visit and 
exchange ideas, and, if their comments 
about you and your way of doing business 


FIRST AGAIN! 


FORMULA B 


AMMONIUM 


PHOSPHATE 


Always kept up to date with research 
in mineral nutrition of livestock and 


poultry, “Formula B” now contains Mono-Ammonium phosphate . . 


MINERAL CONCENTRATE 


. which 
contains more phosphorus than any other carrier, and also tends to help 
friendly bacteria in the rumen of cows, sheep and goats form health-giving 
vitamins. Use “Formula B” for COMPLETE mineralization of your feeds or 
making your own brand mineral feeds. Requires no premix. Formula B 
meets you more than half way. Now supplies four entirely SOLUBLE phos- 
phates plus seven vital trace minerals. It's concentrated for economy! 


© MONO-AMMONIUM PHOSPHATE CONTAINS 
MORE PHOSPHORUS THAN ANY OTHER CARRIER! 


Herman Nagel’s “Trace Mineral 
Concentrate” is identical to “For- 
mula B” except it doesn't contain 
the phosphates. Supplies bal- 
anced amounts in “concentrated 
form” of the seven vital trace 
minerals—Stabilized Iodine, Co- 
balt, Copper, Iron, Zinc, Boron 
and Manganese. 


The HERMAN NAGEL CO. - 53 W. Jackson Blvd. » Chicago 


TRACE MINERAL 


CONCENTRATE 


In Eastern areas, consult with your AMBURGO 
Nutritionist 1421 Chestnut St., Philadelphia 2, Pa. 


are complimentary, you'll keep climbing 
steadily toward the top in your market. 
To sum up, there’s nothing mysterious, 
nothing magical, nothing unpleasant or 
laborious about achieving success in retail 
selling. Just remember a few simple but 
important points and stay on the job after 
the feed is sold. Follow through on your 
sales with an occasional visit to the farm, 
or at least a telephone call now and then— 
your “sold” account will stay sold, and 
he'll help you in your hunt for new busi- 
ness. There is still no substitute for the 
helpful attitude, for sincere friendship in 
business—they are your sharpest selling 
tools—use them for all they’re worth. 


Valley City Mill Co. Fire 


Causes Extensive Damage 


The Valley City Milling Co., Portland, 
Mich., manufacturers of Lilly White flour 
and Rowena feeds, suffered extensive dam- 
age Jan. 16 when the flour mill, grain ele- 
vator, and power plant were destroyed by 
fire. Fred N. Rowe, president of the firm, 
said it was impossible to estimate the ex- 
tent of the loss until insurance adjusters 
have finished their work. 

Arrangements were made immediately 
with other mills to produce the company’s 
brands of flour under the close supervision 
and control of the Valley City Milling Co. 
A new four story feed plant, the dog food 
plant, and the firm’s offices and warehouses 
escaped damage. 

The fire, which was discovered about 6 
o'clock in the morning, is believed to have 
started in the dust collecting system on the 
fourth floor, but its origin has not been 
definitely determined. 

Future plans for rebuilding are indefinite. 
Mr. Rowe explained, “It is too early to 
make definite plans as to rebuilding of the 
plant, and no statement can be made until 
after a thorough study of the problems 
involved. However, we are going ahead with 
faith in the future, and who knows what 
may be built on the ashes?” 


National Convention Moved 
To Chicago with New Date 


Henry H. Green, president of the Grain 
& Feed Dealers National association, has 
announced that the 52nd annual convention 
of the association has been transferred from 
Des Moines, Iowa, Sept. 20-22, to Chicago, 
Ill. The new convention dates have been 
set for Sept. 30, Oct. 1, and Oct. 2. Con- 
vention headquarters will be at the Hotel 
Sherman. 

Limited hotel facilities at Des Moines, 
and an expected large attendance were the 
factors that made the move advisable, ac- 
cording to Mr. Green. 


@ WALTER G. EINSPAHR, 61, North 
Hayden, Ind., grain elevator operator died 
Jan. 2 of injuries sustained when his truck 
collided head on with an automobile earlier 
that day. 


@ OSCAR FINCH, Portland, Ind., has 
purchased the Magill Elevator from William 
B. Magill. 
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DRY CARRIERS 


VIT-AD—Stabilized Vitamins A and D in soybean oil meal; guaranteed 
400 AOAC chick units of Vitamin D and 1000 USP units of Vitamin 
A per gram. Easy to use: just measure out the required amount 
for your batch and mix in mixer with other ingredients—economical 
—conveniently packed in 100-lb. drums. 


VIT-D-100—Stabilized Vitamin D in soybean oil meal—guaranteed 100 
AOAC chick units of Vitamin D per gram. Easy to use: just meas- 
ure out the required amount for your batch and mix in mixer with 
other ingredients—economical—packed in 100-lb. bags. 


VIT-D-400—Stabilized Vitamin D in soybean oil meal—guaranteed 400 
AOAC chick units of Vitamin D per gram. Easy to use: just meas- 
ure out the required amount for your batch and mix in mixer with 
other ingredients—economical—conveniently packed in 100-lb. 
drums or bags. 


VIT-D-2000—Stabilized Vitamin D in soybean oil meal—guaranteed 2000 
AOAC chick units of Vitamin D per gram. Contains 908,000 AOAC 
chick units of Vitamin D per pound—conveniently packed in 50- 
and 100-lb. drums. 


For the feed manufacturer who feels that his feeds contain sufficient 
Vitamin A obtained from ingredients in his feeds in the form of carotene 
(pro-vitamin A), VIT-D-100 and VIT-D-400, and VIT-D-2000 are the ideal 
dry products. To those who prefer "Vitamin A insurance" VIT-AD is 
recommended, 


OIL CARRIERS 


SILMO 4D-1A Feeding Oil—Guaranteed 400 AOAC chick units of Vitamin 
D and 1000 USP units of Vitamin A per gram. 


SILMO XX Vitamin Oil—Cod liver oil with added Vitamins A and D; avail- 
able with 400 AOAC chick units of Vitamin D and 2000 USP units 
of Vitamin A per gram, and also 400 AOAC chick units of Vitamin 
D and 3000 USP units of Vitamin A per gram. 


SILMO 8D-2A Feeding Oil—Guaranteed 800 AOAC chick units of Vitamin 
D and 2000 USP units of Vitamin A per gram. 


SILMO 8D-4A Feeding Oil—Guaranteed 800 AOAC chick units of Vitamin 
D and 4000 USP units of Vitamin A per gram. 


Some feed manufacturers prefer the use of feeding oils and cod 
liver oils because of their “wetting down" effect. The 400-D oils are more 
practical for this purpose—however, a certain amount of “wetting down" 
can be obtained through the use of 800-D oils which are more attractively 
priced. In addition to the above oils, special high potency feeding oils 
can be made to your specifications for use in special products such as feed 
concentrates and mixed supplements. 


SILMO CHEMICAL CORPO 
MAIN OFFICE & LABORATORY 


~ 
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Mail and Phone Business Prospers 


Hearn Makes Buying Easy For Customers 


@ F. L. HEARN wanted to improve 
business when he purchased the Can- 
trell Feed Co., Bradenton, Fla. in 
March, 1947, so he reasoned that the 
easier you make it for farmers to buy 
from you, the more customers you will 
get. To this end he introduced a mail 
and phone order system designed to 
save the farmers time, and prospered. 

Despite the fact that Mr. Hearn’s 
first six months in business included 
four slack season months, he increased 
his over-all volume 15 per cent and 
the number of regular established cus- 
tomers jumped 25 per cent. 

“A simple post card, and frequent 
use of the telephone have had much 
to do with our initial success,” Mr. 
Hearn asserted. “Our program of 
specific customer service is designed 
to keep us growing.” 

The foundation of Mr. Hearn’s 
specific customer service is his delivery 
system. His trucks, manned by driver- 
salesmen, make weekly rounds of the 
entire trade territory. Every farmer 
in the area is visited at the same time, 
on the same day, each week. It makes 
no difference if the farmer is a custo- 
mer or not. If he is a purchaser of 
feed he is visited, if only to say 
“Hello”. 

At every farm, the routeman drops 
off a postcard, stamped and addressed 
to the Cantrell Feed Co. This order 
card makes it so easy for a farmer to 
place an order, that many non-custo- 
mers send in the card to Mr. Hearn 
merely as a time saving expedient. 
Once a prospect has made a purchase, 
Mr. Hearn sees to it that he receives 
service that makes him want to do 
more and more business with Cantrell 
Feed. 

All orders are delivered free, re- 
gardless of size. Mr. Hearn explained, 
“On some orders it costs us more to 


deliver than the profit will allow, but 
we try to take the long view. Maybe 
today a customer needs only a few 
pounds of scratch, but next week he 
may need a ton of feed. We are very 
glad to deliver either or both orders 
and we make sure the customer knows 

Mr. Hearn assures himself of re- 
peat business by using the telephone 
for the follow up. Each week, he calls 
every feed buyer and asks for their 
order on the phone. Again, it becomes 
so simple for the prospect to take care 
of his feed needs this way, that few 
can resist as they hear Mr. Hearn ask, 
“Mr. A, I see that you ordered a bag 
of growing mash last week, now I’m 
wondering about your supply of lay- 
ing mash. We have a fine fresh stock 
this week. Shall I send you some?” 


The feed dealer has indoctrinated 
his -driver-salesmen with the thought 
that every order they take and every 
sale they make, can be expanded by 
pushing a tie-in item. An order for 
scratch feed is often boosted to in- 
clude laying mash, egg cartons, feed- 
ing troughs and other allied merchan- 
dise. It is Mr. Hearn’s opinion that 
the best time to make these tie-in sales 
is right when the salesman is talking 
to the prospect. Mr. Hearn expects 
his routemen to be real salesmen, and 
makes it worthwhile for them. 

The amount of good will that has 
resulted from these merchandising 
practices already is inestimable. “It is 
my conviction,” observed Mr. Hearn, 
“that no matter who a man buys his 
feed from, if we contact him week 
after week, sooner or later he will 
place an order with us.” Once the 
order has been placed, Mr. Hearn has 
an opportunity to make a regular cus- 
tomer of the buyer, and no effort is 
spared to achieve this end. 

The Cantrell Feed Co. was founded 
in 1925 by J. A. Cantrell. When Mr. 
Hearn bought the business, he re- 
tained the name but instituted his own 
merchandising methods which have 
been reflected in the ever increasing 
volume of his business. The firm han- 
dles Wayne and My-T-Pure feeds, 
seeds from F. H. Woodward & Sons, 


SILENT salesmen for 


4. 
Hearn, above, are postage 
stamps and telephone calls. 
The owner of the Cantrell Feed 
Co., Bradenton, Fla., shown be- 
low, makes it easy for his cus- 
tomers to order my mail or 
telephone. 


Gulf fertilizers, and a complete line 
of farm tools and equipment. 


The Hearn policy, simple but high- 
ly effective, is broken down into three 
main steps. First, make a prospect buy. 
Second, follow up for a repeat order. 
Third, prove to him in the initial or- 
ders that you can give him better 
service than anyone else. By follow: 
ing these three steps, Mr. Hearn has 
converted prospects into regular, satis- 
fied, loyal customers. 


“That first step,” pointed out Mr. 
Hearn, “is often achieved by the mail 
order card. All a customer needs to 
do is fill it out and drop it in the mail. 
In a few days our truck will deliver 
the order. What can be simpler than 
this? The customer doesn’t even have 
to bother with stamps.” 

The owner takes care of the second 
step with the following phone call. 
This practice has two very decided 
advantages according to Mr. Hearn 
“This friendly weekly call shows the 
customer that we are vitally interested 
in his welfare and taking care of his 


(Continued on page 108) 
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HE GULF FERTILIZER co. 


We help you adjust efficiently to | 


market conditions in your area by 
furnishing tailor-made formu- 
las formulas that maintain 
the top quality of your Ultra- 
Lifed Feeds, yet take- advantage 
of new relations in the price of 
ingredients. 


We train your employees to be- 
come feedmen and women.. feed 
salesmen and women. To do 
this we conduct schools in both 
poultry and livestock. . in- 
clude, for example, instruction in 
the famed Ultra-Way System of 
Internal Culling of Poultry. 
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‘ideas . 


HE FOUNDATION of any successful business is new 

ideas, unlimited new ideas. That's why Ultra-Lifed 

Feed manufacturers are successful in their business. 
For Ultra-Lifed Laboratories go all-out to keep a continuous 
flow of new ideas going out to help their connections retain 
ald customers, to get and hold new customers. 


: ‘ selection of ee sales and 
advertising helps and 


ideas, including: 
Free newspaper mats. 


Free radio continuities and trans- 


scriptions. 
Free, timely folders. 
Free ‘Show to do it’’ 
edited, and written to show 
the farmer successful ways 
to make his farming opera- 
tions more profitable. 
Free sales analysis and con- _ 
sultation. 
But most of all we help 
you keep ahead of com- 
petition with a | 
never ending | 
flow of new | 
ideas...of successful | 
.. which, com- 


manuals, ably 


bined with quality 
feeds, has been the ingre- 
dient that has put their 
business on a profitable 
basis ... will keep them 
on a profitable basis. 

We know our unlimited 
ideas can help you. a 
we tell you specificall 
how they can? 


Ultra-Life Laboratories, Inc. 
East St. Louis, 


Please send me full information about 
your plan for helping me serve my 
customers better. 


Please send me full information about 
Ultra-Way (formerly Eamesway) 
Poultry Inspection Service. 


Please send me enrollment blank for 


next Ultra-Way (formerly Eamesway) 
School. 


(Signed) - 


COMPANY 


ADDRESS 


‘ 
— 
N Ni: 
A « 
= 
MAI 
| 
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— Green 
(Continued from page 52) 


pluses, lest grain again flow into the bu- 
reaucratic hands of ai government corpora- 
tion. We have testified before congress as 
to our idea of a proper long range agricul- 
tural program and were this not a national 
election year, we believe some important 
changes could be made in the act. 

2. It is probable that congress will vote 
to increase the legal minimum wage. It 
now is 40 cents per hour, and it may go 
to 60 cents or 65 cents per hour this year. 
It will affect only a few of our country ele- 
vators, most of them having the wage and 
hour exemption for their employes. But an 
attempt will be made to extend the cover- 
age of the act to take in all of our elevators, 
and I know our Washington office has been 
alert to this possibility. 

3. We expect to see some change made 
in the tax law as it applies to cooperatives 
in our field; partially restricting the com- 
plete freedom they now enjoy from federal 
income taxation, but possibly not going as 
far as to tax all their surplus of annual in- 
come over cost. Our national association 
went to Washington to testify in favor of 
the equal taxation of cooperatives and pri- 
vate firms. We still stand squarely on our 
resolution, which seeks full equality in such 
taxation. 

4. There will be proposals early in this 
congress for price control and rationing of 
scarce items. This legislation is not likely 
to get serious consideration before spring, 
and then only if the price index rises so 
fast and so far as to panic the majority 
political party. Much of the election cam- 
paign of 1948 will be grouped around ef- 
forts of both parties to name the other as 


chiefly to blame for high prices. With that 
as a background, anything can happen, and 
everything probably will. Keep your fingers 
crossed when you make predictions here. 

5. Allocation of grain among commercial 
users is still being talked in Washington. 
Like price control, it would call the black 
market back into being, and so the trades 
oppose it. But government already has taken 
first steps in the instance of distillers, and 
could build up a similar case against other 
industries which decline to do any and 
everything a government agency would ask 
under the present voluntary program. Our 
guess is that government allocation of grains 
between users is still a 50-50 chance. 

6. Efforts will be made, of course, further 
to control our futures markets. So few peo- 
ple actually understand the workings of the 
futures markets, that the markets have been 
easy victims of misrepresentation over the 
years. In all this noisy gossip about grain 
trading in our press today, there is seldom 
any admission of the fact that committees of 
congress have studied the system and pro- 
nounced it both necessary and efficient, and 
that economists virtually without exception 
have called it an important part of our 
economy that should be encouraged, rather 
than blamed. But there is little one can do 
for the moment as a politician finds some 
hook on which he can hang a political ad- 
vantage. If someone has used inside gov- 
ernment information for purposes of grain 
speculation, that person should be dealt 
with as quickly and as calmly as one would 
deal with any other law breaker; it would 
be a fault of a human being, not the fault 
of the marketing system. But to try to im- 
pute wrongdoing to persons who were do- 
ing what has been recognized as only a 
proper and economic act, is to drag politics 
down just a bit deeper than ever. There 


Harry Halliday Heads St. Louis Exchange 


Harry E. Halliday, Halliday Warehouse 
Co., St. Louis, Mo., was elected president 
of the Merchants Exchange of St. Louis, at 
the 111th annual meeting of the organiza- 
tion held Jan. 8. Shown with Mr. Halliday, 
center above, are H. R. Diercks, left, re- 
tiring president, and Henry H. Green, Pat- 
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tonsburg, Mo., president of the Grain & 
Feed Dealers National association. Other 
officers of the exchange are Eldred A. 
Cayce, vice president; L. C. Chase, second 
vice president, and Walter J. Krings, secre- 
tary-treasurer. New directors include E. C. 
Burckhardt, J. R. Mulroy, and N. P. Nelson. 


will be some doubt of attempts to give 
government control over the futures con- 
tracts margins, but there is at least some 
evidence now that such a bill might pass 
congress as what they might call one of 
the lesser of the political dangers of present 
legislation. 

Outside of the congress itself, there are 
a few federal government things we will 
need to watch. If our trade expects to ask 
changes this year in the uniform grain 
storage agreement with the Commodity 
Credit Corp., those changes should be 
sought early. Our national association has 
asked its members to return a postcard giv- 
ing membership opinion about these con- 
tract changes, and those postcards are now 
about all in. You will know soon what, if 
any, changes the trade wants. 

This month you will see renewed interest 
in the international wheat agreement, a 
perennial subject of nuisance importance to 
our trade. It is, in brief and in our opinion, 
an attempt to put international distribution 
of grain on the basis of the American New 
Deal. Theoretically the agreement could be 
put into effect at once by international 
price agreement, but many think the agree- 
ment would be signed by this country only 
if approved by congress. The swing of 
politics in America this year may deter- 
mine the final action on this international 
scheme of socialism. 


In closing may I compliment your asso- 
ciation upon its fine showing during the 
past year and, I hasten to say, over many 
years. You have built a record as one of 
the strongest state associations in America, 
and your state always has been one of the 
outstanding supporters of our national 
association. 

I am delighted that our feed consultant, 
Mr. E. G. Cherbonnier, could be with me 
at this meeting in Indiana. Mr. Cherbonnier 
has done outstanding work for our national 
association in the retail feed trade field in 
the past year, and most of you are ac- 
quainted with his work. Other permanent 
employes of our national association would 
have liked to be here, and they sent their 
individual greetings to you as an asso- 
ciation and as individuals. 


California Dealers Plan 


Meeting in Los Angeles 
The California Hay, Grain & Feed Deal- 


ers association has completed arrangements 
for its 24th annual convention to be held 
in Los Angeles, April 22-24, according to 
I. J. Stromnes, Sacramento, secretary-treas- 
urer of the association. 

Arrangements have been made by R. A. 
Mayer, Cook-Boynton Co., Los Angeles, 
general convention chairman, with the Ho- 
tel Biltmore in Los Angeles, making that 
hotel the headquarters for the meeting. The 
entire “Biltmore Bowl”, with a seating ca- 
pacity of 750, will be taken over Friday 
evening, April 23, for the annual dinner for 
members, their wives, and their guests. 

@ PRATHER GRAIN CO., Rileysburg, 
Ind., has been purchased by Shellabarger & 


Snavely and is operating under the name 
Rileysburg Grain Co. 
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A Vitamin D2 supplement in DRY 2OCEII078 
of VITAMIN A & D PRODUCTS 
FOR FEED MANUFACTURERS 


Helps assimilate minerals present 
in feed. Economical, easy to 
mix, available now. 


VITAND 


A and D Feeding Oils and 
Fortified Codliver Oils 


BProvide maximum guaranteed 

potency for all types of feeds, 
right through processing and 
storage time. Comes in poten- 
cies to suit your needs. 


TU over processing equipment 
and extensive research laboratories in- 


sure Drew quality of product. Wide- 


spread local warehouse facilities make 


VITANDRY 2000 
A scientific blend (dry form) 
of D-Activated Animal Sterol 
(Vitamin D,) dispersed in dry 
cereal form. Research has 
proved VITANDRY 2000 as 
effective as fish liver Vitamin 
D for poultry and turkeys. 


E. F. DREW & CO., Inc. 


: Farm Feed Division: 919 N. Michigan Ave., Chi 


prompt service and delivery an integral 
part of Drew quality. Drew products 


have earned their enviable preference 


with feed manufacturers. 


cago 11, Illinois. 


Boston—Chamber 


THE FEED BAG — February, 1948 


| 
| 
098 : 
_ 
of Commerce Buil 
ing, Zone 
75 : 
if 


To remove ink from this bag soak in rich 
soap suds over night, wash thoroughly in 
warm suds rubbing the part heavily covered 
with ink. If any traces of ink remain after 
this treatment boil in suds for ten minutes. 


The conservation of food and 

materials continues to be of prime im- 

portance. That’s why so many thousands 

of housewives are finding so many prac- 

tical uses for Chase Bags. That’s why 

famous national magazines and news- 

papers are featuring the use of bags for 

smart dresses and accessories. Chase 

Washout Inks are bright, attractive, 

sharp—yet wash out quickly and easily. 

ett. he The 100-pound flour and feed bag simply 

. requires laundering—and presto!—it’s a 

pillow case. Small bags make attractive, 

thrifty, usable accessories. All sizes may 

be sewn together for spreads, draperies, 

etc. Your customers will be pleased with 

their cloth premium, when your bags are 
printed with Chase Washout Inks. 


ee 


FOR BETTER BAGS — BETTER BUY CHASE 


CHASE BAG Co. 


GENERAL SALES OFFICES, 309 WEST JACKSON BLVD. 


° CHICAGO 6, ILLINOIS 


BOISE DALLAS TOLEDO DENVER DETROIT MEMPHIS BUFFALO ST. LOUIS NEW YORK CLEVELAND MILWAUKEE 
PITTSBURGH KANSAS CITY MINNEAPOLIS GOSHEN, IND. PHILADELPHIA NEW ORLEANS 


ORLANDO, FLA. © SALT LAKE CITY 
OKLAHOMA CITY PORTLAND, ORE. REIDSVILLE N.C. © HARLINGEN, TEXAS CHAGRIN FALLS, O. 


e HUTCHINSON, KAN. ¢ CROSSETT, ARK. 
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Readers who are interested in obtaining a publication which gives 


a complete digest of most of 


the experimental data published in the 


United States and foreign countries may obtain complete details 
by writing to The Feed Bag, 1712 W. St. Paul Ave., Milwaukee 3, Wis. 


Title of Experiment: A Collaborative Com- 
parison of Three Rations for the Chick 
Assay of Vitamin D. 
Author: C. I. Bliss, Agricultural Experi- 
ment Station, New Haven, Conn. 
Digest: Two new rations were compared 
with the A. O. A. C. basal ration: one sup- 
plemented the A.O.A.C. ration in order to 
promote optimal growth; the second util- 
ized those ingredients which were com- 
monly found under war conditions in chick 
starting diets. Several levels of vitamin D 
were used with each of the three rations in 
simultaneous experiments and that data 
submitted from 13 laboratories were statis- 
tically analyzed. Chicks fed the experimental 
rations had larger body weights than those 
on the A.O.A.C. ration, indicating that the 
new diets were nutritionally more adequate. 
The experimental rations offered at best 
only minor advantage over the present 
A.O.A.C. diet for increasing the precision 
of the vitamin D assay. Either experimental 
diet, however, should give as good assays 
as that now specified by the official 
A.O.A.C. method. 

Title of Experiment: Swine Pasture Save 
Feed and Increase Profit. 
Author: W. N. McMillen, Michigan Agri- 
cultural Experiment Station, East Lansing. 
Digest: In limited feed on pasture and feed- 
ing on a concrete floor, the average daily 
gains per head for four lots of 12 pigs each 
for feeding periods of 92 to 107 days were 
1.49 Ibs. when fed ground corn supple- 
mented with meat scrap and soybean oil 
meal one to one and minerals on rape pas- 
ture; 1.35 and 1.4 Ibs. on rape pasture 
when the corn was limited to 80 and 60 
per cent of that in lot one for several weeks; 
and 1.33 lbs. with the same ration as lot 
one plus five per cent of alfalfa meal when 
fed on a concrete floor. The respective 
amounts of feed per 100 lb. gain were 391, 
421, 389 and 460 lbs. 


Title of Experiment: Composition and Pro- 
ductive Energy of Poultry Feeds and 
Rations. 

Author: G. S. Fraps, Texas Agricultural 
Experiment Station, College Station, Tex. 
Digest: Based on an extensive survey, meth- 
ods are presented for calculating the pro- 
ductive energy and digestible protein of 
feeds for chickens from the chemical analy- 
sis by the use of production coefficients. 
Extensive tables present digestion coeffi- 
cients, energy-production coefficients, aver- 
age composition, minimum guarantee, pro- 
ductive energy and digestible protein of 
many feeds used in poultry rations. Calcu- 
lation of the productive energy in the num- 
ber of mixed rations recommended by vari- 
ous experts gave average values in terms 
per 100 Ibs. as follows: All-mash chick 
starter 81.6; all-mash growing diet 87.9 
and with grain 91.7; all-emash laying diet 
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83.1 and with grain 89.5; and all-mash 
breeding diet 81.4 and with grain 86.5. 
The influence of the composition of the 
ration on the composition of the fowl is 
discussed with emphasis on the fact that 
fowls making the same gains in weight are 
not necessarily of the same degree of fat- 
ness. It is suggested that feeding experi- 
ments with growing fowls should include 
data on the quality of the fowl, particularly 
fat content, since higher gain in weight per 
unit of feed may result in a fowl containing 
less fat and of poorer quality than fowls 
making lower gains in weight. 

* 
Title of Experiment: Absorption and Stor- 
age of Vitamin A in the Liver of the Rat. 
Authors: Janet M. Lemley, R. A. Brown, 
O. D. Bird and A. D. Emmett, Parke, 
Davis and Co., Detroit, Mich. 
Digest: Vitamin A depleted rats were 
treated for three days with large doses of 
vitamin A and the percentage stored in the 
liver was determined; equal liver storage 
occurred in both males and females. When 
the daily intake of vitamin A was varied 
from 63 to 118 LU. per day for three 
days, maximum percentage of liver storage 
was reached at a level of 2,000 to 4,000 
units per day. Further increase in the 
amount of vitamin A administered was ac- 
companied by a steady decrease in the per- 
centage stored although the actual amount 
increased. With the exception of some lots 
of cod liver oil which gave inferior storage, 
vitamin A was equally utilized and stored 
whether fed as a distillate, acetate, halibut 
liver oil or saponified concentrate. Vitamin 
A oils were more effective when given 
orally than when injected, both in produc- 
ing liver stores and in promoting growth. 

Title of Experiment: Depletion of Vitamin 
A Reserves in the Livers of Cattle. 
Authors: Paul R. Frey and Rue Jensen, 
Agricultural Experiment Station, Fort Col- 
lins, Colo. 
Digest: Vitamin A reserves were found to 
be depleted in the livers of 120 slaughtered 
Hereford steers, about 18 months of age, 
while in the feed lot. The percentage of 
drop in vitamin A liver reserves at the end 
of the 40-day observation periods was prac- 
tically constant. The data supports Hick- 
man’s hypothesis that the rate of depletion 
of a vitamin is directly proportional to the 
total reserves of that vitamin in the body. 

Title of Experiment: Some Effects of Die- 
tary Zinc Deficiency in the Mouse. 
Authors: Harry G. Day, Blanch E. Skid- 
more, University of Indiana, Bloomington, 
Ind. 
Digest: Weanling mice on an extremely 
zinc deficient diet were greatly retarded in 
rate of growth. A considerable percentage 
failed to survive more than eight weeks. 
The animals became emaciated, lost hair 


from the shoulders and back of the neck, 
but no truly distinctive gross symptoms 
were noted. This is regarded as evidence 
that in nutrition zinc has diverse functions. 
The catalase activity of the liver and kid- 
neys was markedly reduced; blood catalase 
was not affected. The addition of zinc 
salts to the tissue did not appreciably affect 
the catalase activity. No changes occurred 
in the liver esterase and in the concentra- 
tion of riboflavin in liver and kidneys. 
Investigations of the teeth failed to reveal 
any evidence of change attributable to the 
lack of zinc. 


A.V.M.A. Journal Reports 
Two New Feed Substitutes 


Two significant new developments in the 
world-wide search for new methods of eas- 
ing the feed grain shortage have been re- 
ported by the American Veterinary Medical 
association. 

Paper pulp and coffee pulp have both 
been found satisfactory for livestock as 
substitutes for grain feeds, according to an- 
nouncements by the A.V.M.A. Journal. 

Veterinary experiments started in Sweden 
during World War II have proved that 
paper pulp is an “acceptable, digestible and 
valuable” feed for horses, cattle and sheep. 
In these experiments, the paper pulp was 
supplemented with molasses, soybean pro- 
tein or casein, and a mineral mixture. 


Two million cattle and 800,000 horses — 


were fed largely on supplemented ‘papex 
pulp for three years with “excellent results.” 
Swedish veterinarians were quoted as call- 
ing it “probably the biggest feeding experi- 
ment ever carried out in the world.” 

Experiments with coffee pulp, the fleshy 
covering of the coffee bean, have been car- 
ried on in El Salvador, and will be con- 
tinued at federal and state experiment sta- 
tions in the United States. 

Tests already completed were said to 
show that coffee pulp, made palatable by 
mixing with molasses, “can be substituted 
for corn, pound for pound, as cattle feed 
for milk production.” 


Kentucky Feed Sales Drop 
From Record 1946 Level 


Kentucky feed manufacturers produced 
and distributed the largest volume of feed 
on record in the Blue Grass state in 1946, 
but sales fell off as the 1946 crop became 
available for feeding and the year ended 
with sales slightly below the 1945 high, 
according to a bulletin published by the 
University of Kentucky. 

Feed sales in 1946 totaled 647,661 tons, 
compared with 671,350 tons in 1945. About 
31 per cent of the 1946 tonnage was made 
up of dairy feed, 37 per cent poultry feed, 
5 per cent horse and mule feed, 10 per 
cent hog feed, and 2 per cent dog feed. 
The balance was made up of straight feed 
materials and miscellaneous feeds. 

@ ROBERT ECKSTEIN, Tiro, Ohio, man- 
ager of the Tiro Grain & Supply Co., as- 
sumed the office of mayor of Tiro Jan. 1. 
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TO GET MORE OUT OF YOUR FEEDS 
use BLUE RIBBON 
FORTIFIED CONDENSED 

BUTTERMILK 


Plain Condensed Buttermilk 
Fortified Pig Buttermilk, with Vitamins D and G 
Fortified Chick Buttermilk, with Vitamins D and G 


PLANTS 
THROUGHOUT 

THE <) 
MIDDLE WEST 


RIBBON |= 


WRITE 
US 
FOR 
PRICES 


‘THE MERCHANTS CREAMERY CO. 


536 LIVINGSTON STREET CINCINNATI 14, OHIO 


319993979 
447999333 
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Curb Service Store 


Hoover Profits From Cash Policy 


@ “SERVICE—and good service in 
large doses is, in my opinion, real 
advertising,” declares Clarence Hoo- 
ver, owner of the Dixie Hy Way Feed 
store, South Bend, Ind. His establish- 
ment, located on the traffic laden 
super highway that runs near famous 
Notre Dame, expects to gross over 
$90,000 for this year. 

Although it is a comparatively smali 
feed store, the owner’s ideas are pay- 
ing off in increased business. 


“Sixty per cent of our customers 
never get inside the door,” he de- 
clared. “We go out and take their 
order, then load it for them. We even 
make change in this manner, provid- 
ing one of the easiest ways possible 
of buying merchandise. Many people 
don’t even leave their cars or trucks. 
Consequently, the word-of-mouth ad- 
vertising that naturally follows is very 
effective.” 

Explaining his “drive-in-service” 
further, he stated, “People going to 
and from work are usually in a hurry, 
and quick service is something they 
want and appreciate. I've even seen 
feed dealers sit in their chairs when 
a woman walks in and, after inquiring 
what she wanted, tell her to go into 
the back room and ‘holler’. This makes 
the worst kind of an impression and 
does terrific damage which sooner or 
later will make itself felt.” 

Believing in dressing neatly while 
on the job, and keeping his establish- 
ment clean, he allows no profane 
language especially since a good share 
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of his customers are ladies. 


Mr. Hoover likes the maxim, “Greet 
your customers with a smile,” and 
though it may be hoary with age, he 
feels it has lost none of its effective- 
ness. 

“A cool attitude and an air of in- 
difference have no place in our busi- 
ness,” he asserted. 

Mr. Hoover operates his store on a 
strictly cash basis, and feels that the 
greatest mistake any dealer can make 
is to extend credit. 


“It’s often difficult,” he explained, 
“to refuse a good friend credit, but 
it’s only fair that each customer be 
treated the same. I politely explain the 
rules we follow, and though I'd be 
glad to lend a friend $5 if he needed 
it, I wouldn’t give him any feed on 
credit.” 

The only exceptions Mr. Hoover 
has made in the past have been when 
a regular customer has forgotten his 
wallet. Even on some of these occa- 
sions, he was forced to contact the 
customer to obtain his money. When 
they do not pay promptly he applies 
a touch of reverse psychology by giv- 
ing the customer a receipt stating the 
account has been paid in full and in- 
forming the customer politely that he 
needn’t ask for credit again. Surpris- 
ingly enough, the customer almost al- 
ways pays up and in only one instance 
—over a long period of time—did a 
customer fail to pay, and he had 
dropped dead. 

“Other feed dealers are literally 


CONSCIENTIOUS service and 
a strict cash policy are largely 
responsible for the success of 
the Dixie Hy Way Feed store, 
operated by Clarence Hoover, 
above. An exterior view of the 
store located near South Bend, 
Ind., is shown at lower left. 


driving customers to my place,” Mr. 
Hoover observed. “They extend credit 
and then often can’t collect. Possibly 
hard feelings arise, and the customer 
turns to the dealer that sells only for 
cash. Look at your large grocery 
chains. Do they do business on a credit 
basis, And who will say that they 
aren’t successful? Perhaps, for a time, 
some dealers look favorably upon ex- 
tending credit but sooner or later they 
run up against snags which usually 
result in an unpleasant situation, and 
the customer is lost. Anger on either 
side can do a great damage to the feed 
dealer.” 

Mr. Hoover pointed out that re- 
cently a neighboring dealer was forced 
to throw $2,000 in bad accounts into 
the stove as hopeless. “Those people 
won't go back to his store,” he em- 
phasized. 

Mr. Hoover runs his business ac- 
cording to the Golden Rule and good 
common sense, believing that in the 
long run, these things cannot be sur- 
passed in effectiveness. They are, ac- 
cording to the feed dealer, the best 
types of insurance against business 
failure. 

He carries his common sense policy 
further by constantly striving to gain 
the confidence of his customers and 
increasing their faith in his integrity 
as well as his merchandise. 

Ninety per cent of Mr. Hoover's 


(Continued on page 100) 
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George Blewett Blasts 
Continuance of C. C. C. 


Bitter opposition to continuance of the 
Commodity Credit Corp. has been voiced 
by George E. Blewett, Fort Worth, Tex., 
secretary-treasurer of the Texas Grain & 
Feed Dealers association. Speaking on behalf 
of his members Mr. Blewett has directed 
the following letter to Congressman Win- 
gate Lucas: 

“Dear Congressman Lucas: 

“It is my understanding that the charter 
for the Commodity Credit Corp. is now in 
abeyance, and that hearings will be held on 
the matter of granting a permanent charter 
to the Commodity Credit Corp. 

““How anyone opposed to Communism or 
Socialism could favor or justify the Com- 
modity Credit corporation’s existence is be- 
yond my feeble comprehension, as there 
is no rhyme or reason or justification what- 
ever for the existence of any such corpora- 
tion, unless, of course, you want to make 
America communistic or at least socialistic. 

“Tt can be clearly shown, without dis- 
pute or doubt, that the grain and grain 
products handled by the Commodity Credit 
Corp. is handled at a much larger cost than 
would be the case if the same commodities 
were handled by the grain and grain pro- 
ducts industry. 

“When you review the condition of our 
nation at present, as compared to 1925 to 


1928, you can better appreciate the fact 
that it is time to do something, and, al- 
though I have been a life-long Democrat, 
and my ancestors before me were all so 
classified, my father having served as a cap- 
tain in Hood’s brigade in the Civil war, I 
am compelled to admit that the so-called 
Democratic party has not been in the least 
democratic, but entirely bureaucratic, com- 
pletely biased, and unjustifiedly partial. 

“If the Democratic party, as a party, can- 
not change these conditions, then it is time 
for some other party to try to do so. 

“The members of this association shall 
expect you to combat and to lend all efforts 
possible towards thwarting any effort to 
grant the Commodity Credit Corp. a tem- 
porary or permanent charter, and the soon- 
er you get the government out of business, 
and get some business in the government, 
the quicker will our nation come back to a 
sound economic condition.” 


George E. Blewett 
@ - -— 
FEED INSTITUTE MOVES OFFICES 
The Feed Institute, Inc., Des Moines, 
Iowa, moved its offices Feb. 1 from the 
Liberty building to 622 Des Moines build- 
ing, according to Marvin E. Narramore, 
managing director of the organization. Ray- 
mond Fleck, Fleck Feed & Grain, Killduff, 
Iowa, is president of the Feed Institute and 
Maurice Wells, Waterloo Mills Co., Water- 
loo, Iowa, is vice president. 


Peoriarea Feed Club Meets 


A. K. Smith, Ed Glennon are-Main Speakers 


“No single plant or animal protein is 
perfect food for animal or human,” said 
Dr. A. K. Smith, head of the department 
of protein isolation and food uses at the 
Northern regional research laboratory, Pe- 
oria, Ill., addressing the mid-winter meet- 
ing of the Peoriarea Feed & Grain club at 
Pere Marquette hotel in Peoria, Jan. 27. 
“A balance of amino acids from many and 
varied proteins are necessary to produce a 
balance in rations.” Dr. Smith stressed that 
much grain can be saved by properly balan- 
cing rations. 

Ed Glennon, secretary of the American 
Feed Manufacturers association, Chicago, 
delivered a lecture on feedstuffs in the 
national picture. Mr. Glennon pointed out 
that livestock herds and poultry flocks are 
being adjusted to the feed situation in an 
orderly fashion through the operation of 
free markets. He recalled the serious diffi- 
culties in distribution, marketing, and mal- 
practices that were the direct result of the 
various war food orders written after V-J 
Day. 

“The answer, gentlemen, is to allow the 
good old economic laws which call for free 
movement of price to continue to operate 
for a little while longer,” asserted Mr. 
Glennon. “Hold heavy export shipments to 
the very minimum and we can solve this 
problem without further regimentation.” 

The next meeting of the Peoriarea club 


PEORIAREA 
FEED GRAIN 
CLUB 


| 


FEATURED speakers at the 
meeting of the Peoriarea Feed 
& Grain club Jan. 27 were Dr. 
A. K. Smith, center, and Ed 
Glennon, ,right, shown above 
with E. F. Dickey, secretary of 
the organization. 


will be held in conjunction with an all-day 
meeting of the northern division of the 
Illinois Feed association late in February 
or early in March, according to E. F. Dickey, 
secretary of the organization. 


Doughboy Industries Names 


Sales Force Appointments 


Howard E. Welsh, Rochester, Minn., has 
been appointed to the newly established 
position of Minnesota sales manager, feed 
division of Doughboy Industries, Inc., New 


Howard Welsh 


Lyle Buchanan 


Richmond, Wis., according to Paul R. Ray, 
manager of the feed and milling division. 

Mr. Welsh, who joined the Doughboy 
organization Jan. 1, 1948, was formerly 
associated with the Honeymead Co., Cedar 
Rapids, Iowa, and more recently with the 
Nutrena feed division of Cargill, Inc., as 
turkey service supervisor. 

Mr. Ray has also announced the appoint- 
ment of Lyle F. Buchanan as territory super- 
visor of the Mankato, Minn., area: and Lee 
Pollei as territory supervisor of the Red- 
wood Falls area. Both men were formerly 
with the Nutrena feed division of Cargill, 
Inc. 


Ulferts Named Wisconsin 


Corn King Representative 


Louis B. Ulferts, Mankato, Minn., has 
been appointed Wisconsin representative for 
the Corn King Co., Cedar Rapids, Iowa. 
Mr. Ulferts has been connected with the 
Russell Miller Milling Co. for some time 
as a sales representative, and during that 
time, he traveled in Wisconsin slightly. 

Mr. Ulferts succeeds Bob Hash in the 
Wisconsin territory. Mr. Hash, a veteran 
of many years with the Corn King Co., re- 
tired Jan. 1. His home is in Cedar Rapids, 
Towa. 


Virginia Feed Association 
To Hold Meeting Feb. 25 


The Virginia State Feed association wili 
hold its annual convention in Richmond, 
Va., Feb. 25. The meeting will be followed 
by a two-day nutrition school conducted by 
the extension division of the Virginia Poly- 
technic institute. 


@ FARM SERVICE PLANT, owned by 
General Mills, Inc., at Kingsville, Ohio, 
was destroyed by fire Jan. 18. The loss, 
partially covered by insurance, was esti- 
mated at $75,000. 
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How cows chase iodine 


through the salt block! 


, é i happens to in- 
i h shows you éssentially what 
in salt blocks. It oxidizes from the 
a so rapidly that the animal probably never catches 
up with it in the middle of the block. 
only in degree when in- 
dize livestock feeds and 


= 


Tests show this loss differs 
organic iodine is used to 10 
mineral mixtures. 

e losses can be eliminated when salt 
blocks and feeds are iodized with Tra-min. — 
contains “protein-bound” Organic Iodine — w 

100% stable! Add Tra-min to your feeds. 


However, iodin 


IODINE 
INSIDE 


Organic lodine in Tra-min is held 100% full strength until 


it is actually assimilated by the animal or fowl. It is “protein- 


bound” by our exclusive patented process, so that it is 
s. TRA-MIN per ton of ational Researc ouncil Standards 
released only by digestion. feed supplies the following 
Chickens | Catt! Swi Sh 
When you iodize salt blocks or feeds with Tra-min, you an eee eee sibs 
can be sure your customers are getting full iodine value. 50911 Mo, | Mo Me. Ms 
‘ ; | per tb. : 
Besides, six-year feeding tests show that Organic Iodine is feed | 
better assimilated. It promotes better growth, production 
and reproduction in farm animals and poultry. 26.831 Mg. | 25. Mg. 
Mangonese] per Ib. per Ib. 

In addition to 100% stable Organic lodine—Tra-min also ae _ 
supplies important trace minerals—manganese, cobalt, cop- 
per, iron and zinc. Cobalt -5034 P.P.M. .5 P.PLM. -5 P.PLM 
The chart on the right shows how Tra-min satisfies the .8196 Mg. 9 Mg. 
nutritional requirements of these minerals for various farm S°P°* Per 
animals. 

But here's the pay-off with Tra-min—it actually costs less daily for 
when you iodize your feeds with this important ingredient! feed feed =— 
Save money ... improve your feeds . . . iodize with Tra-min. 
Write today for a copy of our 6-Point Facts File on Tra-min. oa, -32847 Mg. 
Address Dept. B -2. 


2 Ibs. of TRA-MIN to a ton of feed is all you need except 
in concentrates or when grain is fed along with mash. 


WISCONSIN 


Western Lime & Cement Co. 
= Milwaukee 1, Wisc, 

Notritiono! Products Co, 


Bozeman, Mont. 


Hannsz Supply Co. 
kubbock, Texas 


HAVANA, CUBA 
El Ave 
San Rofaet 456 


TEXAS NEW ENGLAND 
Grandone, inc. 


Needham, Mass. 


MINNESOTA 
Newsome Commission 
Minneapolis, Minn. 


7 IN CANADA: Whitmoyer Laboratories, itd. 
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— Friendly 


(Continued from page 41) 


all and meet the payments entirely from the 
new business?” 


Mr. Fields agreed, and with the help of 
Lawrence Jacobs, district salesman for Pur- 
ina Mills, Miss Widick went over the new 
route, taking orders for feed, agreeing to 
buy eggs for the hatchery, and helping 
farmers with their poultry and livestock 
problems. Miss Widick followed this up 
with regular trips, making repeat sales, 
helping her new customers build their 
brooder houses and work out feeding prob- 
lems. She sold feeders, founts, brooders, 
remedies, sprayers, and other equipment. 
The profit on every sale on the new route 
went into a special safety deposit box, and 
in less than three years there was enough 
profit from the new business to pay off the 
mortgage in full. 

Mr. Fields operates the Dickson Hatch- 
ery on a cash basis, although he does give 
short term credit occasionally. “Knowing 
what financial difficulties are from personal 
experience,’ Mr. Fields reminisced, “I like 
to try to help the other fellow.” If a cus- 
tomer wants more than 30 days credit, and 
Mr. Fields knows the man to be a good 
credit risk, he will take a note secured by 
the ultimate product for which the buyer 
is getting the credit. If he is buying hog 
feed, the note will be paid off when the 
hogs are sold. 

This feed merchant helps customers who 
are having a hard time paying their bills. 
If cash is scarce, Mr. Fields is ready to 
take grain, seed, hogs, poultry, hay, or 
whatever the farmer offers. He has ready 
outlets for these farm products, and he 


collects his money by making it possible for 
his customers to make money. Although the 
store grosses over $300,000 a year in sales, 
the losses on bad accounts have never gone 
over $200. 


Sometimes a credit account presents real 
difficulties. “When a man owes you money, 
sometimes he avoids the store and does his 
cash buying elsewhere,” Mr. Fields ex- 
plained. Recently Mr. Fields found out that 
one of his customers who had had a run of 
hard luck was doing his cash trading at 
another store, although he owed the Dick- 
son Hatchery about $600. Stopping the 
man on the street one day, Mr. Fields re- 
minded him, “Mr. B. you and I have been 
friends a long time. I know you're in a 
tight spot and I know you want to pay me 
and can’t. Now I don’t want to hound you, 
I want to help you out. You just keep on 
making your cash purchases from me. I 
know that whenever you get a little extra 
that you can apply on your old account 
you will treat me right.” In the course of 
time Mr. B. paid his bill and is still one of 
Mr. Fields’ best friends and customers. 


The main building of the Dickson Hatch- 
ery is 120 feet by 50 feet, with the office in 
the center of the front entrance. Loading 
platforms on both sides of the building 
make it possible to load the route trucks 
and the farmers vehicles conveniently and 
quickly. Hatching operations and chick 
packing take up the second floor. Feed 
grinding and seed cleaning is done in a 
room in back of the main store. Mr. Fields 
has additional storage space for feed, fer- 
tilizer, and equipment in a 50 by 150 foot 
warehouse located across the alley from the 
hatchery. 


Mr. Fields handles four lines of poultry 
remedies; Purina, Dr. Salsbury, I. D. Rus- 


Honegger-Hanley Mills Sales Meeting 


The combined sales force of Honegger- 
Hanley Mills,-Inc., Mansfield, Ohio, and 
Honeggers €& Co., of Fairbury & Forest, IIl., 
met recently in the Mansfield-Leland hotel, 
Mansfield, Ohio, to discuss plans for the 
1948 sales program. The salesmen were told 
that both the Mansfield and the Fairbury 
mills have installed machinery for the pro- 


duction of “Honegger-Etts”, crushed pel- 
lets which are sized for birds of different 
ages. At the speakers table, far right, are: 
W. W. Walker, manager of the feed divi- 
sion, Honegger-Hanley Mills, left; B. A. 
Roth, manager of the feed division, Hon- 
eggers & Co., and Sam Honegger, right, 
president. 


sell, and Lederle. Fertilizer sales gross ove: 
2,000 tons annually, with Federal, Davison, 
and International making up the bulk of 
these sales. The good will poultry service 
has resulted in a sizable volume of poultry 
equipment sales. Oakes, Brower, and Hud- 
son, are the equipment lines stocked at the 
Dickson Hatchery. 

Mr. Fields has operated the business fo; 
over 22 years and his three sons, Gene. 
Marshall, and Sam, are among the 11 em- 
ployes. The enthusiasm and family pride 
in the business is strong in the younge: 
Fields and has been a big factor in the 
constant expansion of the business. 

Mr. Fields is justly proud of the busines 
record he has made in his 22 years at the 
Dickson Hatchery, but his greatest satisfac 
tion comes from knowing that he has bee» 
of real service to the farmers of the com- 
munity. “The friendships I have cultivated 
are something no amount of money could 
buy,” he stated. 


Coleman Named Treasurer 
Of Pillsbury Mills, Inc. 


Curtiss C. Coleman, Minneapolis, has 
been elevated to the post of treasurer by 
the board of directors of Pillsbury Mills, 
Inc., according to J. Irl Beatty, vice presi- 
dent of the company. Mr. Coleman succeeds 
Alfred E. Mallon, who died Nov. 29. 

Mr. Coleman joined Pillsbury Mills in 
1929 after graduating from the University 
of Minnesota. He started as a clerk in the 
grain accounting department, and was trans- 
ferred to the cashier’s department in 1930. 
He was named assistant cashier in 1932 
and remained in that position until 1942 
when he was granted military leave. Fol- 
lowing his discharge from the army air 
force, he was named assistant treasurer. 


Kilmer Bagley Dies Jan. 4 
Was ADM Duluth Manager 


Kilmer S. Bagley, 47, Duluth, Minn., co- 
manager of the Duluth division of Archer 
Daniels-Midland Co., Minneapolis, died ai 
his home in Duluth Jan. 4 of a hear! 
attack. 

Mr, Bagley had been associated with 
Archer-Daniels-Midland since 1937. He was 
a former president of the Duluth Board o! 
Trade, a director of the Duluth Chambe 
of Commerce, and a member of the Duluth 
Athletic club, Kitchi Gammi club, American 
Legion, and Sons of the American 
Revolution. 


Farmers Grain Dealers of 
Ohio to Meet Feb. 23-24 


The Farmers Grain Dealers association 
of Ohio will hold its 33rd annual conven- 
tion at the Commodore Perry hotel in 
Toledo, Feb. 23-24, according to C. S. 
Latchaw, secretary of the association. 

J. O. McClintock, executive vice president 
of the Chicago Board of Trade will be the 
featured speaker at the meeting. 
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WALKED IN HIS SLEEP Cedric is a feed concentrate who has the jitters... ts 


hard to control. 


Formerly he sifted about in storage... went sleep- 


He needed better packaging ... got it in a Bemis 
walking and wasted his strength. 


Waterproof Bag. Now he sleeps like a baby through 
long days and nights in storage. 


Mineral feeds, mineral mixes, and concen- 
trates sift out of ordinary containers. They 
need the protection of Bemis Waterproof 
Laminated Textile Bags. These bags are 
extra sturdy . . . they resist tears and punc- 
tures. They are fully tested before they’re 
put to work. These pre-tests stop protests... 
assure complete satisfaction. 


Guard your products during shipment and 
keep them safe in storage with Bemis Water- 
proof Bags. Mail coupon now for prices and 
complete information. 


And Cedric’s rarin’ to go when it’s time for work. 


‘BEMIS BRO. BAG co. 


Waterproof Department 
Nation-wide Production Sa 
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Let’s Stop Liquidation Talk 


Livestock Numbers are Dangerously Low 


@ ON Jan. 27 and 28 I attended a meeting 
in Washington where the secretary of agri- 
culture suggested to representatives of the 
wheat and corn millers, the baking industry, 


California Hay, Grain & Feed Deal- 
ers Association, Hotel Biltmore, 
Los Angeles 0... April 22-24 

American Feed Manufacturers As- 
sociation, Netherland Plaza Ho- 


Millers’ National Federation, Edge- 
water Beach Hotel, Chicago, Il. 
May 10-12 
Society of Grain Elevator Superin- 
tendents, Hotel Claypool, Indian- 
May 13-15 
Texas Feed Manufacturers Associa- 
tion, Texas Hotel, Fort Worth, 
Tex. May 13 
International Institute of Milling 
Technology, Morrison Hotel, 
May 18 
Kansas Grain, Feed & Seed Deal- 
ers Association, Hotel Kansan, 
Tan. May 21-22 
Ohio Grain, Mill & Feed Dealers 
Association, Deshler-Wallick Ho- 
tel, Columbu8, Ohio... June 3-4 
Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, Wis. 
June 7-8 
Southern Feed Control Officials, 
George Vanderbilt Hotel, Ashe- 
Canadian Feed Manufacturers As- 
sociation, Jasper Park Lodge, Jas- 
per, Alberta, Canada......Jume 11-14 
Eastern Federation of Feed Mer- 
chants, Hotel Commodore, New 
June 14-15 
Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 
June 20-22 
International Baby Chick Associa- 
tion, Kiel Auditorium, St. Louis, 
Mo. July 13-16 
New England Feedmen’s Confer- 
ence, University of Maine, Or- 
ono, Maine 
Grain & Feed Dealers National As- 
sociation, Hotel Sherman, Chi- 
Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C........Oct. 14-15 


Ohio Animal Nutrition Conference, 
Ohio State University, Colum- 
Nov. 11-12 


By CHRIS F. MILLER 
Russell Miller Milling Co. 


the meat packers, and the poultry and feed 
industries, that they work out voluntary 
industry programs to save grain. After 
spending a whole day in separate groups 
discussing the matter, the committees all 
came out with exactly the same kind of 
report. Every one present was of the opin- 
ion that the industry which he represented 
was doing everything possible to conserve 
grain and couldn’t see how a national pro- 
gram, either voluntary or mandatory, would 
add to the present grain supply. 

Since the first World war there has been 
an ever-increasing demand for meat pro- 
ducts. During that entire period our na- 
tional and state agricultural departments 
and schools, and every segment of the feed 
industry, have carried on an extensive edu- 
cational program for more profitable live- 
stock raising. They have had the coopera- 
tion of many other groups including veter- 
inarians, the press, radio, equipment manu- 
facturers, etc. The progressive livestock and 
poultry raisers have taken full advantage of 
everything worthwhile that feeding science, 
research and experiments have developed, 
and are converting grains and other feed- 
stuffs into meats at a rapid and economical 
rate. This would lead people who do not 
come in contact with the feed-lot to assume 
that all bad feeding practices have been 
corrected. 

However, in spite of all the educational 
work, and with indisputable facts, figures, 
and evidence that “slipshod” feeding doesn’t 
pay, the grain leaks in the feed-lots are tre- 
mendous. There are millions of hogs that 
require from 10 to 15 extra bushels of 
grain per head to get them to market be- 
cause they are not bred, managed and fed 
right. There are also millions of hogs that 
are fed beyond the desired weight bracket 
where the rate of gain slows down and the 
carcass yields a smaller percentage of edible 
food. Along with the millions of bushels 
that are wasted in feeding poultry, dairy and 
beef cattle, it just about balances the billion 
bushels of grain that we are short this 
feeding season. 

Looking at the supply and prices of food 
in the months ahead it is obvious that too 
many people think that by reducing live- 
stock and poultry numbers we will save 
grain and thereby lower living costs. Meats 
are not in long supply. The crops of mil- 
lions of acres of grass and hay lands, and 
millions of tons of byproduct feeds can only 
be converted into human food by meat 
producing animals and it is time for every- 
one to stop talking about further liquidation 
of livestock units. If the cutback goes too 
far there will be a tremendous waste of raw 
material which will bring about a scarcity 
of the protective foods, higher living costs, 
and a crippling blow to our whole economy. 

One of the most interesting things about 
Washington is the thousands of people from 
all sections of the country hurrying from 


one building to another, all carrying bric! 
cases that contain the answers to all our 
problems. To the average citizen, who has 
no political designs, the maneuvering around 
our legislative mills is tiresome. However, 
it is the kind of government that million: 
of men and women fought and died fo: 
Here every citizen, regardless of race, color, 
or creed, has the privelege and opportunity 
of voicing his objection or approval to laws. 
rules or regulations which affect his finan. 
cial or social economy. This is where you 
see a free democracy at work and realiz: 
that the men in high places are still the 
servants of the people. 


Controls Would Hinder 
Conservation of Grain 


Instituting controls, either voluntary o: 
otherwise, on the feed manufacturing in- 
dustry would hinder rather than aid the 
conservation of grain and the production 
of meat, milk, and eggs, according to the 
report submitted to the Secretary of Agri- 
culture by the individuals representing the 
feed manufacturing industry who met with 
the Secretary in Washington, Jan. 27-28 

The committee, which met at the request 
of Secretary Anderson, studied the situation 
with reference to grain saving programs, 
current and projected, and came to the 
unanimous conclusion that further grain 
saving measures might well prove disastrous 
to the agricultural economy of the nation. 
In summing up their findings, the committee 
said, “The committee feels that the con- 
servation programs which are now in effect 
prove that: 


1. Grain is being conserved. 

2. Livestock and poultry numbers are be- 
ing adjusted more rapidly than anti: 
cipated. 

. Present downward trends in livestock 
numbers can result in serious domestic 
shortages in meat, milk, and’ eggs. 

4. The increased ratio of balanced rations 
to total grains fed has resulted in con- 
serving millions of bushels of grains 
and that emphasis should be placed on 
further increasing the use of balanced 
rations to conserve our grain supplies.” 


Members of the committee who were 
present at the Washington meeting included: 
Harry B. Lee, Ohio Farmers Grain & Sup 
ply association; Arthur F. Hopkins, Chas. 
M. Cox Co.; Clyde H. Hendrix, Pillsbury 
Mills Feed division; H. M. Blackhurst, Utah 
Poultry & Farmers Co-op.; R. F. Cunning: 
ham, Grain & Feed Dealers Mutual associa- 
tion; Stanley W. Tyler, Beacon Milling Co.. 
Inc.; E. Turner, The Grange Co.; I. F. Van 
Stone, Uncle Johnny Mills; Chris F, Miller, 
Russell Miller Milling Co.; J. D. Sykes. 
Ralston Purina Co.; Walter C. Berger, 
American Feed Manufacturers association: 
Elwood Chase, Co-op. G.L.F. Mills; J. K. 
Ring, Roanoke City Mills; Grant G. Thomp- 
son, James W. Browning and M. L. Ander’ 
son, United States department of agricul- 
ture; and Leroy K. Smith, grain branch, 
PMA. 


w 


@ RALPH PETIT, Dupont, Ind., ex-service 
man, opened a new feed mill Dec. 22. 
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Opportunity 
came sacks... 


f opportunity came in sacks, Archer 
hasa carload for you! A carload of op- 
portunity for higher profits in 1948. And 
to explain these opportunities an Archer 
Representative will be calling on you. 
He’ll tell you about Archer... the Archer 
Dealer Programs...an Archer Franchise 
in your town. 

He will show you how hundreds of other dealers have 
built successful businesses with an Archer Franchise. He 
can show you how to profit by concentrating your pur- 

chases with the largest processor of agricultural products 
in the country. He will show you how you save buying, 
selling, handling, pricing and bookkeeping time and ex- 
pense with an Archer Franchise. 

On top of that he’ll tell you all about Archer Feeds. He’ll 
prove to you that Archer Feeds are of the highest quality. 
He will tell you how Archer Feeds are controlled in pro- 
duction to keep the high Archer quality uniform in every 
sack. He will show you how Archer Feeds build profit for 
the feeder . . . how they’re the type of feeds that build 
customer acceptance . . . feeds that keep folks coming 
back for more. 

Look for the Archer Representative. He’ll be calling on 
you soon. Or write today if you would like immediate 
information on an Archer Franchise. 
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HAMMER MILLS 


GEHL BROS. 


DEPT. HB-541 


Good Grinding with GOOD PROFITS 


e LOW FIRST COST 
e LOW POWER COST 


¢ LOW UPKEEP COST 


@ Most of the grinding in a 
Gehl mill is actually done over 
the lip of the heavy steel 
breaker plate just before the 
grain reaches the screen. 


@ Hammers are tool steel, swing- 
ing, 4-way reversible, making 
all four corners usable . . . less 
likely than rigid hammers to 
cause damage should a piece 
of iron get into the mill. 


@ Screens are extra long, and 
easily removed without tipping 
open the cover. Can be 
changed without stopping the 
mill. Saves time and power 
(14 mesh sizes, 1/16" to 2"). 


@ Positive auger feed, instead 
of suction pickup, prevents 
clogging . . . permits the use 
of a smaller blower and a com- 
pact dust collector . . . The 
blower is driven by a V-belt. 


@ Various size pulleys available 
to meet elevating requirements. 
Heavy boiler plate housing... 
rigid and practically unbreak- 
able. 


Write for details, 
stating capacity re- 
quirements 


Established 1867 


e 86 


MFG. CO. 


WEST BEND, WISCONSIN 


SPEEDY 
SMOOTH 
ACCURATE 
GRINDING 


Gehl Mills are noted for fast, clean cutting 
. .. big capacity with low power requirements 
and high economy . . . long life. Many in use 
fifteen years and more are still giving good 
service. 


For Electric or Gasoline Motor 
Belt Drive or Direct-Connected 


There are two models of the Gehl commercial 
mill—No. 20, with grinding chamber 20" wide 
by 34" in diameter; No. 17 with grinding 
chamber 17" wide by 28" in diameter. 


accessories. 


Mills may also be equipped 
with magnetic separator, 
feed mixer, feed conveyor, 
crusher-feeder and other 


Bulletin of Instructions 
On Barley Contest Issued 


Dr. John H. Parker, director of the 
Midwest Barley Improvement association. 
Milwaukee, Wis., has issued additional in- 
formation to barley growers competing in 
the 1948 Midwest Malting Barley contest. 
which closes Nov. 15, in the form of «| 
special bulletin of instructions to shippers 

It is not necessary, Dr. Parker pointed 
out, for a grower to change in any way his 
normal and usual practice as to the mar- 
keting of his barley, in order to enter the 
$30,000 contest. Cars of barley will be 
eligible for the contest regardless of method 
of sale so long as they reach one of th 
designated inspection points. 

Barley growers competing for the $30,000) 
in prizes to be awarded for the best malting 
barley need only enlist the aid of their loca! 
elevator managers to ensure that the car o! 
barley is properly earmarked so that con- 
test samples may be taken from the car and 
labeled with the grower’s name and address. 
It is immaterial whether the barley has al 
ready been sold or not. | 

Dr. Parker also clarified the “Farm Youth 
Awards” by explaining that any farm boy 
or girl between the ages of 12 and 21 who 
assists his or her parent in raising and 
marketing malting barley will receive 10 
per cent of the total cash award won by 
the parent in cases where the parent is 
awarded first, second, or third prize in the 
state and/or regional contests. 

Full information on contest details can be 
obtained by writing the Midwest Barley 
Improvement association, 828 N. Broadway. 
Milwaukee 2, Wisconsin. 


Texas Feed Manufacturers 


To Hold Meeting May 13 


The annual meeting of the Texas Feed 
Manufacturers has been arranged for May 
13, at the Texas hotel in Fort Worth, ac- 
cording to L. F. Van Stone, president of 
the association. 

In addition to Mr. Van Stone, the offi- 
cers and directors of the association who 
are completing plans for the convention 
are: Harry W. Dobbyn, Abilene, vice pres- 
ident; John W. McVay, San Antonio, sec- 
retary-treasurer; and N. A. Crawford. 
Houston; Al Leibscher, New Braunfels: 
Clarence Taylor, Fort Worth; Wiley Akins, 
Dallas; Wiley H. Culpepper, Beaumont: 
George P. McCarthy, Fort Worth; and R. 
E. Wendland, Temple, directors. 


@ GLENN KENWORTHY, Clayton, Ind.. 
has purchased the three elevators of Knowles 
& Sons located at Kentland, Earl Park, and 
Perkins Spur, Ind. 


BAUER BROS. ELEVATOR BURNS 

Bauer Bros., Campbellsport, Wis., eleva- 
tors suffered a loss estimated at more than 
$10,000 when fire destroyed the upper part 
of a grain packed elevator. Floyd Bauer, 
manager of the elevator, said that the loss 
was covered by insurance. The origin of the 
fire has not been determined. 
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Joins Lyman Peck 


CHARLES H. HUBBELL 


Charles H. Hubbell, formerly with the 
Des Moines Oats Products Co., Des Moines, 
iowa, has joined the staff of Lyman C., Peck, 
Chicago feed consultant. Mr. Hubbell was 
eraduated from the University of Kansas in 
1939 taking his degree in chemical engi- 
neering. He was associated with Jos. E. 
Seagrams & Sons for three years, and was 
a member of the war production board dur- 
ing World War II, working principally with 
distilleries on the reclamation of distillers 
wastes for livestock and poultry feed 
ingredients. 


Kansas City Board of Trade 
Elects Merrill President 


Elmo F. Merrill, Kansas City, Mo., treas- 
urer and general manager of Moore-Lowry 
Flour Mills Co., was elected president of 
the Kansas City Board of Trade at the an- 
nual election Jan. 7. He was formally in- 
stalled Jan. 13, succeeding R. H. Sturtevant, 
Hart-Bartlett-Sturtevant Grain Co. 

Other officers elected included: Edmund 
Marshall, Shannon Grain Co., first vice 
president; Glen F. Hilts, Larabee Flour 
Mills Co., second vice president. 

Elected to the board of directors for two 
year terms were: E. E. Klecan, Klecan Grain 
Co.; Francis J. Fitzpatrick, Simmonds- 
Shields-Theis Grain Co.; R. Hugh Uhl- 
mann, Midland Flour Milling Co.; Harry J. 
Smith, Southwestern Grain Co.; and Wil- 
liam R. Smith, Uhlmann Grain Co. 


@ FARMERS CO-OPERATIVE BUSI- 
ness association, Corwin, Kan., is planning 
construction of a 150,000 bushel concrete 
grain elevator, E. H. Hedges, manager, 
announced. 

@® ELMER FUSTON, JR., Farmington, 
Mich., has purchased the former Rau 
Feed Co. 
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because it’s 
Feed that’s Fed 


FREE CHOICE 


“We sold every turkey grower the first 
time we called. Hog feeders are our ‘big- 
gest year around customers,” says Bert 
Pooley, Greene, Ia., Stock-Gro. dealer. 


Stock-Gro, fed free choice, is a proved easy way of feeding 


Milk Nutrient 


milk nutrients to hogs, chickens and turkeys of all ages. 


STOCK-GRO MAKES A HIT WITH FEEDERS . . . THERE'S 
NO MESSY MIXING - NO WASTE - NO FREEZING - NO FLIES 


50 POUNDS 


Easily handled. Makes ideal 
feeder for chicks, poults and 
layers. 


100 POUNDS 


Just right for feeding grow- 
ing chicks, pigs and poults 
on range. 


500 POUNDS 
A time-saver for feeding 


* hogs and turkeys on range 


Full 


for 


No Obligation | 


Hog Producers report Stock-Gro feeding saves grains and 
concentrates; gets pigs to market weeks earlier. Poultry 
raisers say Stock-Gro fed chicks grow and feather rapidly; 
layers eat and lay heavily. Turkey raisers feed Stock-Gro 
for rapid growth, early prime finish. Hatchery records 
show high hatchability of eggs from Stock-Gro fed flocks. 


SELL STOCK-GRO IN 1948 


Meet the year around demand. Steady supply assured. 
A proved product. Repeat sales provide quick turnover. 
FREE local newspaper advertising. Extensive national ad- 
vertising. FREE mailings to your customers. Complete 
field service. Territories still open. Get Stock-Gro for your 
customers for spring pigs, chicks and poults. 


‘STOCK-GRO 


contains only original 
nutrients from milk 
products. No preservatives 
_ added. Analysis shows: © 


66% Milk Product Solids 


38% Milk Sugar 

12% Lactic Acid 

8% Lactalbumen 

Milk Minerals 
rowth-Promoting Vitamins 


4 
J 
4 
STOCK’ GAD 
VESTOCK-««pOULT? 
— 
he Original Simmons Product | 
SS ele Chicago I, Ill | 


TAKE YOUR CHOICE... 


KODDY-MIX ‘'100"' and 
KODDY-MIX "400" are both 
dependable, economical 
oultry. Especia andy to 
freely. Used like any cod 
liver oil. Try a couple of 100 
pound drums. 


STRETCH THAT MILK... 


Tired of looking for skimmilk 
and paying a fancy price? 
Switch to MULTI-MIX, dry 
vitamin D and natural ribo- 
flavin supplement. You'll be 
pleased with the convenience 


and the savings possible with 
MULTI-MIX. 


PHONE OR WRITE 
WHEN YOU NEED... 


GRAIN AND FEED 
INGREDIENTS 


CLO-TRATE COD LIVER 
OILS 


FLEISCHMANN'S IRRAD. 
YEAST (D2) 


CLO-TRATE "DRY D" 


WHITE'S LIVEX Nat. Ribo- 
flavin Suppl. 


STRATTON'S "250" Nat. 
Riboflavin Suppl. 


PEEBLES FORTIFIED WHEY 


SCHLITZ BREWERS DRIED 
YEAST 


MIRICOL TRACE MINERAL 


AMBURGO WHEAT GERM 
OIL 


ANADEX KAF-KAPS .. . 
HOLT'S HORNEX 


DAIRY-O UDDER OINTMENT 
Prompt service on shipments 
or pickups at Atlas Ware- 
house, 708 W. Virginia St. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 


MILWAUKEE 2, WISCONSIN 
MARQUETTE 7411 


Guest of the birthday column this month 
is Harold W. Grassl, director of sales and 
advertising for Davis Enterprises, Inc., Day- 
ton, Ohio. Mr. Grass] is a veteran of over 
26 years in the feed industry. He was ori- 
ginally associated with the Albert Dickin- 
son Co., Chicago, with which firm he rose 
to the position of manager of the feed de- 
partment. After 11 years’ service with Al- 
bert Dickinson Co., Mr. Grassl was con- 
nected with Quaker Oats, Chicago, for five 
years, and then moved to Dr. Hess & Clark, 
Inc., Ashland, Ohio, serving as manager 
of the feed mixing division for 10 years. 
In July, 1947, Mr. Grassl was named to his 
present post by Dr. Alexander Davis, pres- 


ident of Davis Enterprises, Inc., culminat- * 


ing over a quarter of a century of associa- 
tion with the feed industry. 

Other members of the feed trade who 
celebrate in March include: 


MARCH 1—Roy L. Herrick, Herrick Feed 
Co., Harvard, Ill.; Carl A. Sandell, Sea 
Board Supply Co., Philadelphia, Pa.; 
E. C. Christel, Froedtert Grain & Malt- 
ing Co., Minneapolis, Minn. 

MARCH 2—A. W. Lohry, Kay-Dee Feed 
Co., Sioux City, Iowa; J. J. Wickens, 
Specialty Feed Products Co., Plymouth, 
Mich. 

MARCH 3—Roy H. Gravink, Meyerink 
Milling Co., Clymer, N. Y.; Carl G. 
Orsinger, Waterloo Mills Co., Waterloo, 
Towa. 

MARCH 5—Charles G. Hooker, Minnea- 
polis, Minn. 

MARCH 6—Jay Dusek, Arcady Farms 
Milling Co., Chicago, Il. 

MARCH 7—H. E. Bradt, Sunset Feed & 
Grain Co., Buffalo, N. Y.; S. E. Geasey, 
Nashville, Tenn., (Borden Co.) 

MARCH 8—Frank Rabenowich, Flambeau 
Milling Co., Phillips, Wis. — 

MARCH 9—L. M. Brown, Nopco Chem- 
ical Co., Richmond, Calif.; Fred H. Chase, 
Oshkosh, Wis., (Strong-Scott Manufac- 
turing Co.); Sam R. Honegger, Honeg- 
gers’ & Co., Forrest, 

MARCH 10—Bruner Tucker, McCarty Co., 
San Francisco, Calif. 

MARCH 11 — Harold W. Grassl, Davis 
Enterprises, Inc., Dayton, Ohio. 

MARCH 13—W. J. Borst, jr., Wm. Borst 
& Son, Brooklyn, Wis.; W. G. Hotten- 
sen, W. M. Bell Co., Milwaukee, Wis.; 
Leo J. Knapp, Calcium Carbonate Co., 
Chicago, Ill.; C. L. Struven, Atlantic 
Supply Co., Baltimore, Md.; E. H. 
Sather, Doughboy Industries, Inc., New 
Richmond, Wis. 


MARCH 14—Donald F. Crane, E. J. Crane 


& Sons, Chippewa Falls, Wis.; Clyde H. 
Hendrix, Pillsbury Feed Mills, Clinton, 
Iowa; Champ Humphrey, Gardner Ad- 
vertising Agency, St. Louis, Mo.; L. B. 
Stuart, Purina Mills, St. Louis, Mo. 

MARCH 15—John H. Haertel, P. C. Kamm 
Co., Milwaukee, Wis.; Floyd M. Wilson, 
National Alfalfa Dehydrating & Milling 
Co., Lamar, Colo. 


HAROLD W. GRASSL 


MARCH 16 — Willard D. Cunningham, 
Cereal By-Products Co., Chicago, Ill. 
MARCH 17—Carl B. Melander, Pittsburgh 

Plate Glass Co., Milwaukee, Wis. 

MARCH 18—George F. Barrett, United 
Feed Products Co., Chicago, Ill.; Ray 
Engelhart, The Borden Co., New York 
City, N. Y.; Robert L. Herrick, Herrick 
Feed Co., Harvard, IIl. 

MARCH 19—Louis Y. Horton, Mallinc- 
krodt Chemical Works, St. Louis, Mo. 

MARCH 20—John C. Adourian, Buffalo 
Feed & Supply Co., Inc., Buffalo, N. Y. 

MARCH 21—Ernest I. Sargent, Sargent & 
Co., Des Moines, Iowa. 

MARCH -22—George A. Spencer, Oakes 
Manufacturing Co., Inc., Tipton, Ind. 

MARCH 24—Stanley L. DeSmidt, Fond 
du Lac, Wis., (Penick €& Ford, Ltd.); 
C. W. Sievert, American Dry Milk Insti- 
tute, Inc., Chicago, Ill. 

MARCH 25—Harry R. Caldwell, Archer- 
Daniels-Midland Co., Minneapolis, Minn.; 
R. E. Green, Standard Brands, Inc., New 
York, N. Y.; John R. Stuart, Reliance 
Feed Co., Minneapolis, Minn. 

MARCH 26—A. E. Bush, Froedtert Grain 
& Malting Co., Milwaukee, Wis.; Harry 
F. Franke, Franke Grain Co., Milwaukee, 
Wis.; Jerry Sotola, Armour & Co., 
Chicago, Il. 

MARCH 27—Joseph S. Morris, Hardeman- 
King Co., Amarillo, Texas. 

MARCH 28—Donald G. Perkins, E. R. 
Squibb & Sons, New York, N. Y. 

MARCH 29 — Frank F. Helberg, Elgin 
Flour & Feed Co., Inc., Elgin, Ill. 

MARCH 30—Eugene C. Berry, B. F. Gump 
Co., Chicago, Ill.; C. B. Garrett, Whit- 
moyer Laboratories, Inc., Myerstown, Pa.; 
John H. Gillen, Pittsburgh Plate Glass 
Co., Pittsburgh, Pa. 

MARCH 31—Fred J. McCann, Jersee Co., 
Minneapolis, Minn. 


@ HUGH JAMES, Rantoul, Ill., has been 
re-elected president of the Champaign 
county grain association. 


@ JAMES T. PEARCE, Robinson, Ill. 
recently purchased the L. K. Magill Feed 
& Hardware business. 
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Rex Grain Co. President 
Charles B. Weydman Dies 


Charles B. Weydman, Buffalo, N. Y., 
president of the Rex Grain & Milling Co., 
died Jan. 10 at a Buffalo hospital. Mr. 
Weydman, 50, was a former president of 
the Corn Exchange of Buffalo, a director of 
the Grain & Feed Dealers National asso- 
ciation, the National Grain Trade council, 
and the Mutual Millers & Feed Dealers 
association. 

Mr. Weydman began a long association 
with the grain business as office boy for 
the Eastern Grain Elevator Corp. He rose 
in that company to treasurer. With Earl 
McConnell, Mr. Weydman organized the 
Rex Co., becoming president of that firm 
when the partnership with Mr. McConnell 
was dissolved. In 1938 he returned to 
Eastern Elevator Corp. as vice president and 
continued as a director of the Rex Co. In 
1941 Mr. Weydman resigned from Eastern 
Elevator Corp. and became president and 
manager of the Rex Milling Co. 

He is survived by his widow and two 
daughters. 


Indiana Dealers Sponsor 


Country Elevator Course 


A Country Elevator Business Course will 
be sponsored by the Indiana Grain & Feed 
Dealers association, Indianapolis, accord- 
ing to Fred K. Sale, secretary of the asso- 
ciation. The course will be held at Purdue 
university, Lafayette, Ind., and will run 
from April 19 to June 12. 

The course will provide a specialized 
study of the important phases of country 
elevator operation. Two similar courses at 
Purdue have been sponsored by the Indiana 
association in the past. 

Commenting on the value of the former 
course, secretary Sale pointed out, “Ap- 
proximately 80 students have successfully 
completed the course in the two schools so 
far held, and every graduate wanting a 
position was soon placed with a firm want- 

‘ing his services.” 


Ohio Feed Dealers to Meet 


In Columbus on June 3-4 


The Ohio Grain, Mill & Feed Dealers 
association has set the dates for its con- 
vention for June 3-4 at the Deshler-Wallick 
hotel, Columbus, Ohio, according to C. V. 
Thomas, secretary of the Ohio association. 

L. A. Gilliland, Van Wert, is president of 
the association and the other officers in- 
clude H. E. Brubaker, New Carlisle, first 
vice president; Ralph H. Brown, Cincin- 
nati, second vice president; Elton Kile, Kile- 
ville, treasurer; and W. W. Cummings, 
Columbus, honorary secretary. 

@ R. L. SOLSBY, Burlington, Kan., has 
purchased the interest of his former partner, 
R. E. Browning, in the Solsby & Browning 
Feed store and will continue to operate the 
asgag under the new name Solsby’s Feed 
tore. 
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MANUFACTY 


~ NATIO? 


Just to be “stocked” for 28 years is a good product endorsement. To be a “best 
seller” all of this time is a performance record that no thoughtful feed dealer can 
lightly pass by, for rock-ribbed local businesses are built on this foundation of 
brand loyalty that developes steady repeat sales and a sure margin of profit. 

Yet this No-Milk story at the Farmers Equity Co-operative at Plymouth, Wis., is 
not exceptional. It’s an experience discovered over and over by feed dealers located 
wherever dairy cows are kept. Why not find out for yourself what this time-tried, 
time-proven calf food will do for you. Write today. 


NATIONAL FOOD COMPANY 


FOND DU LAC, WISCONSIN 
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CONDUCTED BY GERALD BURKE 


Knowledge of Farm Taxes 
Valuable for Feed Dealer 


Many farmers have come to look upon 
their feed dealer as a source of helpful ad- 
vice throughout the 
year on their feeding 
and managerial prob- 
lems. The feed dealer 
who acquaints him- 
self with the regula- 
tions governing the 
payment of taxes by 
farmers is in a posi- 
tion to render a gen- 
uine, helpful service 
to his customers as 
tax time rolls around. 
No feed dealer can 
afford to be unin- 


Gerald Burke 


formed on farm taxes. Many feed dealers, 


themselves own and operate farms and 
will have to pay taxes accordingly. 

Form 1040F must be prepared by farm- 
ers who keep no records or only records 
of cash receipts and disbursements. Since 
most feed dealers who own farms operate 
them on a cash basis, they also must use 
this form. Farmers who keep books on the 
accrual basis and take inventory at the end 
of the year may use Form 1040F, if they 
want to, but it is not compulsory. They 
can report farm income and expense like 
any other business on the accrual basis and 
use the same forms used in reporting the 
cperations from, for example, the feed 
business. 

If the taxpayer reports on the cash basis, 
only pages one and three of Form 1040F 
are used. Page one analyzes sales of live- 
stock raised, produce raised and other farm 
mecome received in cash or anything else 
of value. To this is added the profit on 
livestock purchased which has been sold 
during the year. This gives you your gross 
profit. On page three, you compute farm 
expenses and depreciation, which are de- 
ductible (on page one) in arriving at net 
farm profit. The net operating loss deduc- 
tion mentioned (item eight page one) on 
this return is computed exactly the same as 
any other business net operating loss. 

First the loss is carried back to offset 
profits for two prior years. Any unused 
portion is carried forward and used to re- 
duce profit in the two succeeding tax years. 
For example, if a farmer had a loss of 
$1,000 in 1946 and losses of $600 in 1945 
and $750 in 1944, he couldn’t carry this 
loss back to either 1944 or 1945, but he 
could carry it forward to offset his gain 
in 1947. If his gain in 1947 was $800, he 
could wipe it out completely by using his 
$600 1945 loss and $200 of his 1946 loss 
and still have a $800 carryover to use on his 
1948 farm return. This only applies where 
the taxpayer received all his income from 
farming or has had losses on the farm and 
other business ventures. If a taxpayer made 


$12,000 in the feed business and lost $2,000 
on his farm, he would deduct the $2,000 
immediately and pay a tax on $10,000. 
Since he received the full benefit of this 
loss, he cannot enjoy the carryback or 
carryover provisions. 

If the farmer reports his income on the 
accrual basis and he wants to use Form 
1040F, he fills in pages 2 and 3 and omits 
page 1 with the exception of information 
requested at the top of the page, such as 
name, address, location of farm and num- 
ber of acres. 

On the accrual basis, all expenses in- 
curred are deductible even though the bills 
are unpaid at closing, and all income should 
be reported even though the income has 
not been received. In other words, accounts 
receivable and accounts payable enter into 
the accrual setup, as well as inventory. The 
net operating loss deduction (if any) is 
handled the same as on the cash basis. 

The two biggest problems which affect 
the taxpayer on both cash and accrual basis 
are depreciation and the treatment of sales 
of certain fixed assets. 

Depreciation need not be taken on ordi- 
nary tools of small cost or short life. They 
may be expensed out and a full deduction 
claimed in the year purchased. The tax- 
payer cannot claim depreciation on the 
farm house he lives in, nor can he claim 
depreciation on the land. Depreciation is 
only allowed on the depreciable assets used 
in farming, such as buildings, machinery 
and equipment which has to be replaced. 
Depreciation on a car used on the farm 
and for pleasure must be analyzed. Only 
the percentage that applies to the farm will 
be allowed. Livestock used for draft dairy 
or breeding purposes, if purchased, can be 
depreciated and here is where most farmers 
miss out. It is surprising how many tax- 
payers fail to claim depreciation on live- 
stock. The treasury department has pub- 
lished a booklet on depreciation showing 
the average useful life of not only live- 
stock, but the other depreciable assets. It 
can be purchased for a nominal sum by 
writing to the Superintendent of Docu- 
ments, Washington, D. C. Ask for Bureau 
Bulletin F (Depreciation Rate Tables). 
This table shows the average useful life 
of animals as follows: 


Cattle, breeding or dairy 8 years 
Goats, breeding 5 years 
Hogs, breeding 5 years 
Horses, breeding or work 10 years 
Mules, Work 10 years 
Sheep, breeding 5 years 


Note the table uses average useful life. 
The useful life can be shorter or longer 
depending on the circumstances. For ex- 
ample, you may purchase a dairy cow 
which only has a remaining productive life 
of about four years. In that case, deprecia- 
tion should be taken at 25 per cent instead 
of 12% per cent. 

You cannot claim depreciation on ani- 
mals you raise for draft, dairy or breeding 


purposes where you have no cost. You 
cannot take depreciation on animals you 
buy for draft, dairy or breeding purposes 
if you are on an accrual basis and you 
show these animals on your inventory. 

If you fail to claim depreciation by 
writing off a fixed percentage each year. 
or by inventerying these assets, you wil! 
lose this deduction. Depreciation is al 
lowed or allowable. If you haven't bee: 
claiming the deduction you are entitled to 
you'd better check up. 

Because most farmers do not understand 
Section 117] of the internal revenue code, 
they report gains on the sales of livestock 
held for more than six months used in 
draft, dairy and breeding purposes 100 pe: 
cent. This section provides where the gain- 
exceed the losses, the net gain is treated a. 
a long term gain and only 50 per cent i: 
taken into account for tax purposes. If losse: 
exceed the gains, the net loss is 100 pe: 


SEND IN YOUR QUESTIONS 


Readers desiring advice on business prob- 

lems are invited to submit their questions 

to Mr. Burke. Letters should be addressed 

to Better Business Clinic, The Feed Bag, 

— W. St. Paul avenue, Milwaukee 3, 
is. 


cent deductible. In computing your gain 
or loss, consider salés of all fixed assets 
used in farming such as buildings, land. 
machinery and livestock. This information 
is not reported on Form 1040F. It is picked 
up on Schedule D (Form 1040) of the 
individual return or on the schedule pro- 
vided for gains and losses on the partner 
ship or corporation returns. If a gain re 
sults, it is handled as a capital gain held 
for more than six months. If a net loss re- 
sults, it goes into the schedule as property 
other than capital assets. Net capital losses 
are limited to $1,000 in any one year. They 
can be carried over for five years. Losses 
from property other than capital losses, 
have no limitation. They are deductible in 
full, regardless of amount. 

Don’t overlook preferential treatment of 
the animals you've raised that have been 
used for draft, dairy and breeding purposes. 
Suppose you sold a dairy cow, which you 
raised, for $400. Your gain would be $400, 
but if your total sales of dairy cows re- 
sulted in a net gain, only 50 per cent of 
this sale or $200 would be reported for tax 
purposes. 

If cows are raised, or bought, for resale. 
they are 100 per cent taxable regardless of 
how long they have been held. 

There is a difference between a dairy 
cow and a beef cow, even though both are 
slaughtered and sold for meat. The sale of 
a beef cow is always 100 per cent taxable 
because it was acquired for resale. The dairy 
cow on the other hand is acquired to pro- 
duce and as long as it has been used for 
that purpose, if held for more than six 
months, it gets preferential treatment. 

If a farmer wants to change his method 
of accounting from cash to accrual or vice 
versa, he must secure permission. Applica: 
tion must be made to the commissioner 
of internal revenue within 90 days after 
the beginning of the taxable year. Changes 
made without permission will be disallowed. 
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Diamond Named Director of 
AFMA Agricultural Service 


William T. Diamond, Des Moines, Iowa, 
has been appointed director of the agri- 
cultural service division of the American 
Feed Manufacturers association, Chicago, ac- 
cording to Walter C. Berger, president. 

Mr. Diamond is a native of Franklin 


WILLIAM T. DIAMOND 


county, lowa, where he established an out- 
standing record in 4H dairy and swine 
work as a boy. After graduating from Iowa 
State college, Mr. Diamond served as a 
county extension director, during which 
time he coached seven 4-H teams in state 
and national championships. 

Mr. Diamond also served as field secre- 
tary of the Iowa Dairy association and Hol- 
stein Friesian association of America. Since 
1944 he has been associate farm editor for 
radio station WHO. He is an honorary 
member of the Future Farmers of America, 
a professional member of Sigma Delta Chi 
journalism fraternity, and chairman of the 
awards committee of the National Associa- 
tion of Radio Farm Directors. 

Mr. Diamond will work on the develop- 
ment of a service to agriculture program 
for the American Feed Manufacturers asso- 
ciation in cooperation with the United States 
department of agriculture, agricultural col- 
leges and universities, and state and national 
farm organizations. 

Qe 
@ JAKE DACH, Viroqua, Wis., has pur- 
chased the feed and seed store owned by 
Theo. Johnson, who has retired because of 
poor health. 
MERCK VICE PRESIDENT DIES 

M. Vincent O'Shea, jr., Rahway, N. J., 
49, administrative vice president of Merck 
& Co., Rahway, N. J., manufacturing chem- 
ists, died on Feb. 5 in New York City. Prior 
to joining Merck & Co. in 1947, Mk. 
O’Shea had been vice president of the 
O’Sullivan Rubber Co., president of Rob- 
ert Teller Sons & Dorner Co. and of Rose- 
marie de Paris, Inc., and a partner of Swart, 


Brent & Co. 
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HANDY BALE 


SUPER BALE 
A Cinch To Handle! 


In veneer or all-burlap 


MORE 
Can Be Carried also _ SANITAR 


In Any Car! 


In veneer or all-burlap 


SPECIAL BALE 


In 5-ply kraft paper 


REATER absorbency — and the advantages 

listed at the right is why Premier is a 
better litter to use — and an easier litter to sell! 
Everyone who uses Premier can produce healthier 
poultry at a saving in time and money. And 
everyone who sells Premier can offer the best 
peat moss in clean, well-packed bales that meet 
every customer’s needs. Write today for prices and 
complete information. 


Easily identified by the RED HEAD bale 
with the certified seal. 


Premier Peat Moss Corp., 535 Fifth Ave., New York I7, N.Y. 
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McVey Appointed Assistant 
To Head of General Mills 


D. H. McVey, Minneapolis, has been 
appointed assistant to the president of Gen- 
eral Mills, Inc., Minneapolis, according to 
Leslie N. Perrin, president of the firm. Mr. 
McVey will retain his position of assistant 
secretary-treasurer of the company, and will 
continue to serve as vice chairman of the 
tax committee. 

Mr. McVey joined General Mills in Kan- 
sas City in 1929 as a member of the grain 
and sales record department. He was trans- 
ferred tc Chicago in 1936, and to Minnea- 
polis in 1940, when he assumed charge of 
the Minneapolis tax department. He was 
named assistant secretary-treasurer in 1946. 

Mr. Perrin also announced that John M. 
Barker, Minneapolis, formerly assistant man- 
ager of taxation, has been appointed man- 


ager of taxation to succeed Mr. McVey. 
M. P. Stark, formerly assistant to the presi- 
dent, has been named assistant to Harry A. 


Bullis, chairman of the board of directors. 


@ VERNON C. ANDERSON, Souris, 
N. D., has succeeded J. M. Hunter as man- 
ager of the Souris Co-op. Elevator Co.'s 
No. 2 Elevator. 

@ RALPH A. LOFT, Greentown, Ind., 
has been appointed manager of the North 
Manchester elevator of the Farm Bureau. 
He succeeds Mark Mansfield, who has been 
promoted to assistant county manager. 


MILLER JOINS BROKERAGE FIRM 

Kenneth U. Miller, formerly with Car- 
gill, Inc., has been named an associate with 
Becher-Barrett-Lockerby Co., Minneapolis 
brokerage firm, according to a company 
announcement. Mr. Miller is a specialist in 
grain and feed ingredients. 


YOUR 
DAIRYMEN 


will be asking 


about 
THE 


KASCO 
BEATSALL 
DAIRY PLAN 


Yes, this new and simple method of getting the most out of 
what the farmer himself produces is stimulating the interest of 


dairymen everywhere. 


Here is a chance for alert feed dealers to help dairymen reduce 
their feed bills and yet SELL more dairy feed. 


It will pay you to investigate the Kasco Beatsall Dairy Plan! 
It’s building dealer business everywhere. 


Write to nearest address for information today. 


A Limited Number of Dealerships Available 
In Kasco Territory — East of indiana 


TOLEDO 4, OHIO 


KASCO MILLS, Inc. 
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Boeke Feed Company Names 
C. Freel Vice President 


Cecil R. Freel, Des Moines, Iowa, has 
been elected vice president in charge of 
sales for the Boeke Feed Co., Des Moines, 
according to Howard F. Boeke, president 


CECIL R. FREEL 


of the firm. Mr. Freel was formerly asso- 
ciated with the Western Mutual Insurance 
Co., in Des Moines, as director of city sales 
and cashier for 18 years and has an out- 
standing record as an insurance salesman. 

The Boeke Feed Co., manufacturers of 
Bow-Key Feeds for 14 years, has been op- 
erating in its present location for over two 
years. A new pelleting machine is being 
installed in the modern plant, and expansion 
plans call for an automatic scale and a grain 
silo to be added in the immediate future, 
Mr. Boeke said. 


Death Takes F.L. Ferguson 
Head of Royal Scot Mills 


Francis L. Ferguson, East St. Louis, IIl., 
56, president of the Royal Scot Milling Co., 
East St. Louis, died Jan. 1 in the Missouri 
Baptist hospital in St. Louis. 

Mr. Ferguson was one of the founders of 
the Royal Scot Milling Co., which was 
organized in 1947. He formerly was vice 
president and sales manager of the Dixie 
Mills Co., East St. Louis. 


Becker Joins Eschenheimer 
As Kansas City Partner 


Raymond G. Becker, formerly district 
sales manager for Nopco Chemical Co. in 
the southwestern states, has joined Rudy 
Eschenheimer in partnership. The Eschen- 
heimer firm is distributor of the products of 
Vitamins, Inc., Chicago. The company’s 
headquarters are in Chillicothe, Mo., but 
Mr. Becker will make Kansas City his head- 


quarters. 
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Ohio Poultry Council Meets 


Less Feed, Chicks Forecast for ‘48 


@ H. E. FREDERICKS, Marysville, Ohio, 
president of the Ohio Feed Industry Coun- 
cil, addressing the annual meeting of the 
Ohio Poultry Council in Columbus, Jan. 12, 
told the assembled poultrymen that feed 
supplies were short of actual requirements 
for 1948. ‘“Poultrymen,” he observed, 
“should be encouraged to sell one hen and 
buy four early baby chicks. 

“You can raise four baby chicks to four 
months old on the same amount of feed 
that the old hen would require. You will 
have at least two good pullets going into 
the laying house next fall that will lay three 
times as many eggs as the old hen would 
at a time when eggs will be needed.” 

Rounding out the complete agricultural 
picture for 1948, G. §. Vickers, Ohio State 
poultry improvement association, pointed 
out that the chick output indications were 
that the 1948 flocks would be considerably 
smaller. “Turkey breeders are down about 
50 per cent in numbers under last year,” 
he said. 

Prof. John Sitterly, department of rural 
economics, Ohio State university, forecast 
that 29,500,000 chicks would be raised in 
Ohio in 1948. 

Other speakers at the session included: 
Dr. A. R. Winter; George Ganyard, county 
agent from Richland county; John D. Bragg, 
executive secretary of the college of agri- 
culture and experiment station; Prof. E. L. 
Dakan, chairman of the governing board of 
the poultry research fund; T. S. Townsley, 
research fund committee; and Harold 
Stevens. 

Dr. Ingalls, head of the poultry disease 
laboratory, reported that over 800 cases 
have been investigated by the laboratory 
since its establishment a year ago. New- 
castle disease, observed Dr. Ingalls, has con- 
tinued to spread in the state, and he urged 
greater caution on the part of poultrymen 
to halt the spread. 

All incumbent officers were re-elected to 
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“I'll take one bag of fish meal!" 
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@ GORDON SHOCKLEY, Van Buren, 
Ark., has been appointed manager of the 
Van Buren Feed Co. 


@ FARMERS UNION ELEVATOR, Over- 
brook, Kan., is building an addition to its 
plant to house its feed mill. 

office for 1948. C. D. Lerch, Sidney, Ohio, 
was re-named president; H. E. Frederick 
retained the post of vice president; and 
-C. M. Ferguson, extension poultryman, was 
re-elected secretary. A. J. Gross and Paul 
Gasson were elected to the executive 
committee. 


@ J. M. SCHULTZ SEED CO., Dietrich, 
Ill., will commence construction in March 
on two concrete grain bins of 41,000 bushel 
capacity for storing wheat and soybeans. 


BROWER ISSUES NEW CATALOG 

The Brower Mfg. Co., Quincy, IIl., manu- 
facturer of poultry supplies, has issued its 
1948 catalog, listing complete lines ot 
brooders, feeders, batteries, and nests. The 
catalog, in addition to descriptions and 
pictures of the poultry supply lines, con- 
tains helpful tips on successful poultry and. 
livestock feeding and management. Copies 
of the catalog may be obtained by writing 
the Brower Mfg. Co., Quincy, Iil. 


There is no waste in using these outstanding feed materials—no 
fiber, no unnecessary ash. 


| PROTEINS | 32 to 35 per cent of the highest quality proteins 
you can put into feed—to build up and balance the weak 
spots in plant proteins. 


| MINERALS | Although noted for the quality and quantity of 
calcium and phosphorus, all the other minerals in dry milk 
are valuable, too. 


Milk is the only source of lactose or milk sugar— 


highly desirable in a ration. 


| VITAMINS | Rich in riboflavin, pantothenic acid and strep- 
ogenin—also contain all the known water-soluble factors 
as well as unknown factors such as the “animal protein 
factor” and “Nutrient X”. 


Yes, dry buttermilk and dry skim milk are all feed—there is no 
waste. The Feed Service division of the Institute is again available 
for free consultation on your feed problems. 


AMERICAN DRY MILK INSTITUTE, INC. 
921 N. LA SALLE STREET, CHICAGO 
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Death Takes L.C. Newsome 
Feed Industry Veteran 


L. C. Newsome, founder of the New- 
some Commission Co., Minneapolis, died 
Feb. 7 at Phoenix, Ariz. 

Better known to his friends as Joe, Mr. 
Newsome had been prominently identified 
with the feed industry since 1913. From a 
small beginning in the Twin cities he built 
up a large and prosperous business through: 
out the midwest and eastern states and at 
one time maintained branch offices at Kan- 
sas City, Pittsburgh, and Buffalo. 

His most widely known product was Pal- 
mo Midds which he developed at the time 


the steel industry was using vast quantities 
of middlings for cleaning and polishing 
steel. 


Mr. Newsome retired from business sev- 
eral years ago but took an active interest 
in a farm he operated near Minneapolis. 
He was also intensely interested in horses 
which he formerly raised as a hobby and 
he received much amusement in naming 
some of his thoroughbreds after his most 
intimate friends. 


In addition to his widow he is survived 
by three sons, Robert L. and Richard H., 
who now operate the Newsome Commission 
Co., and John L. Newsome. Funeral services 
were held in Minneapolis, Feb. 12. 
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Help Your Customers Raise Profitable Heifers 
by Featuring the Ful-O-Pep Plan! 


Cash in on today’s profit opportunity by recommending and selling Ful- 
O-Pep Calf Starter and Ful-O-Pep Fitting Ration. These vitamin-rich 
feeds build satisfied customers and repeat business, and open the door 
to big tonnage on other Ful-O-Pep Feeds. For more information write to 


THE QUAKER OATS COMPANY, CHICAGO 4, ILL. 


*Reg U. S. Pat. Off. 


North Dakota Association 
Elects Boehm President 


R. F. Boehm, Jamestown, N. D., was 
elected president of the North Dakota 
Farmers Grain Dealers association at the 
group’s 36th annual convention held in 
Bismarck Jan. 27-29. He succeeds R. O. 
Everson, who was named vice president. 
C. H. Conway, Fargo, was re-elected execu- 
tive secretary. 

Nearly 1,000 grain dealers attending the 
convention passed a resolution opposing 
the participation by the United States in 
any international wheat agreement. The 
resolution declared that such agreements 
always operate to establish lower wheat 
prices than warranted by the factors of 
supply and demand and therefore are con- 
trary to the interests of the farmers. In 
wording the resolution, the association 
pointed out that it represents 50,000 North 
Dakota farmers. 

The association passed another resolution 
going on record favoring the futures trad- 
ing markets. 

Maj. H. G. L. Strange, research director 
of the Searle Grain Co., Ltd., Winnipeg, 
Canada, using the British-Canadian wheat 
agreement as an example, voiced the opin- 
ion that such agreements always mean gov- 
ernment controls, and those controls eventu- 
ally work hardships on both the producing 
farmers and the grain consuming public. 

E. S. Ferguson, Kellogg Commission Co.., 
Minneapolis, presided over a grain market- 
ing forum. Questions from the floor were 
answered by a panel composed of: E. E. 
Quinn, Benson Quinn Co.; L. P. Gannon, 
Hixon-Gannon Co.; L. L. Crosby, Cargill, 
Inc.; George Banning, Van Dusen Har- 
tington Co.; and C. H. McCarthy, Mce- 
Carthy Bros., all of Minneapolis. 


Zinter Joins Agricultural 


Department of Peavey Co. 


Clinton Zinter, Milbank, S. D., county 
agent of Grant county, S. D., has been 
appointed assistant to the manager of the 
agricultural department of F. H. Peavey 
& Co., Minneapolis, Minn., according to 
W. P. MacDonald, department manager. 
Mr. Zinter will assist in carrying out the 
expanded Peavey activities in weed con: 
trol, soil fertilization, and livestock feeding. 

Mr. Zinter is a native of Ellendale, N. D., 
and moved to South Dakota when he was 
12. He attended South Dakota State col- 
lege for three years before entering the 
army in 1942. Mr. Zinter was in service 
for three years, including an overseas tour 
of duty in the ETO. Returning to school 
after his military service, Mr. Zinter re- 
ceived his Bachelor of Science degree in 
1946. He has been associated with the 
South Dakota extension service as Grant 


county agent since his graduation. 


@ KANSAS MILLING CO., Wichita, Kan.. 
is undertaking a remodeling and construc: 
tion program to cost $84,500. A three story 
concrete mixing house will be erected, 
while the malt building and the east side 
of the storage building will be remodeled. 
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USTIN W. CARPENTER 


My last few evenings have been given 
over to an attempted study of the execu- 
tive budget for my state for 1948-1949 as 
submitted to the legislature by Gov. Thomas 
E. Dewey. 

This study was stimulated by a request 
of a group of small business taxpaying 
people that I appear at the public hearing 
on our state budget and present the demand 
of these business people for less state gov- 
ernment spending. 

To my readers who do business and pay 
taxes in other than New York, I urge you 
to follow through these paragraphs; al- 


Austin W. Carpenter is executive director 
of the Eastern Federation of Feed Mer- 
chants and managing editor of Business 
Farming. His opinions as expressed in this 
column are his own and not necessarily 
shared by the publishers of The Feed Bag. 


though at first thought you might conclude 
that Empire state affairs are of little interest 
to you. 

However, the points I am attempting to 
make in reference to our proposed execu- 
tive budget have mighty good possibilities 
of applying to the fiscal affairs of your 
state. I dare say that if you should study 
the proposed budget covering the adminis- 
trative affairs of your state government for 
the coming year some, at least, of your 
reactions would be similar to mine in refer- 
ence to our state budget. 

First of all, I am staggered with the pro- 
gressive increase in the cost of government 
of our state during recent years. Since 1943- 
44, total appropriations have increased 
$365,500,000. 

Gov. Dewey logically points out in his 
message accompanying the budget recom- 
mendation that the effects of inflation on 
expenditures are strongly responsible for in- 
creased costs of government. However, in 
studying the budget, I find that a parallel- 
ing cause with inflation is the expansion of 
departments and agencies of state govern- 
ment. Complacent taxpayers sit idly by 
while legislation is passed establishing new 
and costly additional state services. 

In our state budget, I find practically no 
services being eliminated or curtailed but 
| find many new and expanded services 
with resulting new and added salary require- 
ments. 

Unquestionably, Gov. Dewey is an able 
organizer; an excellent administrator. He is 
also a heavy spender of public money. 
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In every department of government, em- 
phasis is on spending, rather than economy. 
Each year, there are strong promises of 
economy for next year’s operations but the 
performance is in reverse. Each year, gov- 
ernment spends more. 

The tax impact of this excessive spend- 
ing is a threat—a threat to taxpaying busi- 
ness people—to fixed income groups—to 
everyone. Unless a philosophy of “stop 
spending” is quite generally developed, 
we'll tax our economy into bankruptcy. 

Very logically, there now comes to the 
surface on this issue of government spend- 
ing the same question that arises on most 
public problems; namely, what is to be done 
about it? 

The answer, as I see it, is the develop- 
ment of a much stronger consciousness on 


the part of taxpayers—particularly business 
people who are heavy taxpayers—of the 
direction in which reckless government 
spending is taking us. This consciousness 
can only be developed by an interest in 
and study of government budgets. 

Such studies will focus attention on the 
need for demanding economy in government 
on all levels. Making such studies, you'll 
discover waste of public money that will 
make your blood boil—so much so, I hope, 
that you'll search out your lawmakers and 
vigorously register your protest. It’s your 
job and mine as well as George’s. 

@ DADMUN FEED MILL, Lima Center, 
Wis., was destroyed by fire Jan. 14, when 
all but four buildings in the business district 
of Lima Center were wiped out. 
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MORE TONS PER HOUR- 
LESS COST PER TON. 


is the Reputation of JACOBSON GRINDERS 


The “UNIVERSAL” Choice for Sedisements 


HERE comes a time in the life of almost any Grinder when it 

4 is an economy to replace it with new equipment. The excep- 

tional capacity of "Universal" Grinders, the greater output per 

hour together with the lower cost per ton make them the standard 

for replacements in many of the largest Mills in North America. 

Jacobson Grinders operate continuously for long periods of time, 

because destructive vibration has been eliminated. All maintenance, 

repair and operating costs are excep- 

tionally low. Net profit per Grinder is 
therefore exceptionally high. 


MACHINE WORKS 


1074 TENTH AVE. S.E., MINNEAPOLIS 


Wire, Call, or Write for Full Information 
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North Dakota Seed Association 
Elects Phil Starkle President 


Phil W. Starkle, manager of the whole- 
sale seed department of the Occident Ele- 
vator, Bismarck, N. D., was elected presi- 
dent of the North Dakota Seed Trade asso- 
ciation at the annual meeting at the Gard- 
ner hotel in Fargo, Jan. 9. He succeeds E. 
J. Taintor, Krop-King Seed Co., Grand 
Forks, N. D. 

C. W. Sande, operations manager of the 
Agricultural Supply Co., Grand Forks, was 


elected vice president; and Leo L. Ander- 
son, assistant manager of Newday Seeds, 
Inc., Fargo, was re-elected secretary-treasurer. 

Prof. T. E. Stoa, agronomy department, 
North Dakota agricultural college, summar- 
ized the adaptability of new crop varieties 
to North Dakota. 

Irvin Hagen, deputy state seed commis- 
sioner, discussed certification of seed and 
explained how seeds move in state and 
interstate channels. 

Lars Jensen, extension agronomist, North 
Dakota agricultural college, addressed the 


CHICKS GO FOR MASHES 


containing LACTO-LIVE 


LA 


Customers Go for Them, Too! 


This year, build the finest chick mashes you've ever sold. Mix 


your own starter mashes under our trade name or yours using 
Sterling Mash Concentrate 37'2 % as a base. All ingredients 
premixed. Specially fortified with Lacto-Liver, a highly digest- 
ible combination of amino acids and vitamins offered exclu- 
sively in Northrup King mashes. Nothing else needed except 
grain and millfeeds. Registration papers, bags and tags pro- 
vided plus advertising and sales help. Take advantage of this 
complete service. Get full details now. 


NORTHRUP KING «CO. 


Minneapolis 


Pioneer Feed Manufacturers for the Upper Midwest 


meeting on the use and efficiency of chem. 
ical weed killers. 

The seedsmen enjoyed a steak dinner at 
the close of the business session with the 
Fargo-Moorhead seedsmen playing host to 
the group. 


President of A. T. Ferrell & Co., 
Sylvester Sommers, Dies Jan. 4 


Sylvester A. Sommers, head of A. T. 
Ferrell & Co., Saginaw, Mich., manufac 
turers of Clipper cleaners, died Jan. 4. Mr. 
Sommers had been head of the Ferrell firm 
since 1937, when he purchased control o! 
the company. 

Mr. Sommers was born in Oshkosh, Wis.. 
in 1884. There, he learned the match busi 
ness from his father who owned a matc!) 
factory. Moving to Saginaw in 1903, he 
started the Sommers Match Co. with his 
two brothers. In 1923, the Sommers Match 
Co. was sold to the Diamond Match Co 
From 1923 to 1937, when he bought the 
Ferrell Co., Mr. Sommers engaged in a 
number of successful business ventures. 

Mr. Sommers is survived by his widow 
and two daughters, Mrs. Robert J. Fry and 
Miss Dicksie Ann Sommers. 


Ross Buys Remaining Interest in 
Wamego Seed & Elevator Co. 


John O. Ross, Wamego, Kan., manage: 
of the Wamego Seed & Elevator Co. and 
owner of a part interest in the firm, pur- 
chased the remaining interest in the busi- 
ness recently from the heirs of the late John 
W. Machin. Mr. Ross had been manager 
for 35 years. 

The firm was founded in 1908 by Mr. 
Machin, and Mr. Ross, his son-in-law, 
joined him in the business shortly after 
World War I. Mr. Machin died in April, 
1946. 

Mr. Ross is widely known in Kansas feed 
and grain circles. He was president of the 
Kansas Grain, Feed & Seed Dealers asso- 
ciation in 1939. 


Oklahoma Seedmen’s Association 
Names Frank Keller President 


Frank Keller, jr., Keller Seed Co., Shaw- 
nee, Okla., was elected president of the 
Oklahoma Seedmen’s association at the an- 
nual meeting in the Biltmore hotel in 
Oklahoma City, Jan. 13-14. Norwood Grish- 
am, Grisham Seed Co., Oklahoma City, was 
named first vice president, and Joe Roy 
Ross, Ross Seed Co., Chicasha, was elected 
secretary-treasurer. 

Gov. Roy Turner was the principal speak- 
er at the evening banquet and presented 
bronze plaques to 12 state farmers who had 
succeeded in working out methods for the 
harvesting and handling of seeds. 


@ MRS. ELLEN DAVIS, Lebanon, Ind., 
wife of Guy F. Davis, Davis Seed Co., died 
Jan. 13 in Los Angeles after a short illness. 
Mrs. Davis’s body was returned to Lebanon 


for burial. 


@ COOPER GRAIN CO., INC., Colby, 


_Kan., is constructing a 500,000 bushel ele- 


vator, increasing its overall storage capacity 
to 1,000,000 bushels. 
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e EXPERT knowledge of all phases 
of the feed and seed business, coupled 
with modern merchandising methods, 
has spelled success for Sweet & Can- 
terbury, Springfield, Ill. Started in 
1942 by Harry D. Sweet, manager, 
and C. E. Canterbury, veteran seed 
grower and hybrid corn king, the firm 
now does an annual business of over 
$200,000, and business is still increas- 
ing. 

Such phenomenal growth can be ac- 
counted for by the expert knowledge 
the partners have of their business 
and their products, and the modern 
methods they have utilized to bring 
that knowledge, and their products, 
before their customers. 

Mr. Sweet, who manages the store, 
is an expert on feed products, sprays, 
weed killers, and the handling and 
feeding of chicks. He is more than 
just a merchant to his customers, he 
is their consultant on feeding and its 
allied problems. They come to him 
for advice as readily as they do for 
merchandise. ‘No question is too trivial 
to answer and the humblest customer, 
making the smallest purchase, is given 
the same courteous and helpful atten- 
tion that all Sweet & Canterbury cus- 
tomers have come to rely on. 

Mr. Canterbury has had many hon- 
ors conferred on him as an expert 
seedsman. He was named “soybean 
king” three times at the International 
Grain & Livestock exposition, and 
has won many honors at the state fair 
and from the University of Illinois. 
Mr. Canterbury is one of the origi- 
nators of hybrid corn, and the firm 
features Canterbury hybrids. 

Sweet & Canterbury have recently 
moved into a new building which well 
exemplifies their modern approach to 
merchandising. A large neon sign 
graces the front of what might well 
be mistaken for an ultra-modern chain 
grocery, were it not for the attractive 
displays of feed and seeds which can 
be plainly seen through the all-glass 
front. The interior of the store is laid 
out so that all merchandise can be 
plainly seen, quickly found, and easily 
handled. Cleanliness and neatness are 
bywords with Sweet & Canterbury. 
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Seed and Feed Hand Hand 


Personal Contacts are Important Success Factor 


MODERN merchandising meth- 
ods combined with this at- 
tractive new building, shown 
above, have helped spell suc- 
cess for Sweet & Canterbury, 
Springfield, Ill. Note the neat 
arrangement of stocks and 
open display shown in lower 
photo. 


“Good merchandise, attractively pack- 
aged, is displayed to best advantage 
only in clean surroundings” asserted 
Mr. Sweet. 

“Getting new customers is easy,” 
declared Mr. Sweet, “when you use 
advertising, pamphlets, catalogs, and 
plenty of personal contacts”. Mr. 
Sweet’s ideas on advertising are more 
advanced than he makes them sound. 
When the firm moved into their new 
building in March, 1947, he used a 
whole page of the Illinois State Jour- 
nal to advertise an all day program of 
festivities which included motion pic- 
tures and recordings. Visitors were 
conducted through the entire building 
and shown many items which are use: 
ful to the farm and home, as well as 
the great variety of feeds stocked. A 


good will gift was presented to each 
upon leaving. Many of those opening 
day visitors have returned time and 
time again as customers. 


Mr. Sweet publishes an annual cata- 
log which is mailed to old customers 
and prospective new ones. The cata- 
log describes each article in the store 
and is a well planned and attractive 
presentation of the stock. Pamphlets 
are available to all customers who read 
them avidly for the information they 
contain on the composition and most 
efficient use of the various feeds. 


Mr. Sweet’s methods of handling 
customers is a mixture of courtesy, 
friendliness, and tact. This attitude to- 
ward the buyer has been a major fac- 
tor in steadily increasing the volume 
of business. As C. T. Sunley, the floor 
manager, put it, “A friendly smile can 
quiet most complaints.” 


When Sweet & Canterbury opened 
their doors in 1942, they specialized in 
seeds of all kinds. Because of the vast 
poultry and livestock business in cen- 
tral Illinois, it was natural for them 


to expand into the feed business. Today. 
all their other lines are secondary to their 
feed lines. The firm handles sanitation pro- 
ducts, fertilizers, paints, chicks, and a score 
of other sideline products in addition to 
their featured lines of Purina feeds and 
Canterbury hybrids. 

Mr. Sweet's explanation of the success of 
Sweet & Canterbury's is the personal con- 
tact he maintains with all his customers. 
“Personal contact is the most important of 
all”, he pointed out. “By doing this you 
make new customers and hold the old ones. 
By learning a man’s name, where he lives, 
the kind of farm he operates, the kind of 
livestock he raises, and the kind of feed he 
likes best, you not only make another friend, 
but usually land a customer who will stay 
with you. Of course, all this takes time, but 
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Blue Streak 


Series Mill 


of 1,800 r.p.m. 


Looking for a grinder that delivers the same high quality 
feed every time? That’s what you get with a Prater Blue 
Streak mill. The triple reduction process gives you the 
perfect granular grind that means better quality feeds. 


Blue Streak mills are available in a wide range of sizes 
and capacities to suit the requirements of large or small 
operators. All operate at the proved economical speed 


We'd like to send you the details on the full Blue Streak 
line. It’s certain to lead the way to uniform results. 
There’s no obligation. Just check the coupon below. 


PRATER PULVERIZER COMPANY 
‘\ 1539 South 55th Court, Chicago 50, Illinois 


it pays. When a man knows you are inter- 
ested in his welfare, then he becomes inter- 
ested in you. But you must be really inter- 
ested. You cannot just pretend and get by 
with it. Buyers have more intelligence than 
we sometimes give them credit for, and they 
will soon detect whether we are genuinely 
interested in their own success, or just talk- 
ing to make a sale.” 

Springfield is located in the heart of the 
corn belt, where grain elevators and feed 
stores are in abundance. A business must 
face keen competition on all sides, so Sweet 
€& Canterbury have added outside services 
to further broaden the attractions which 
will bring them new customers. A chemical 
spray service has been added, and the de- 
mand has been steadily growing for Sweet 


& Canterbury weed killing service, in both 
rural and urban areas. 

Mr. Sweet feels that they are on the right 
track toward providing better service for 
the average user of feeds and seeds. “How- 
ever, we're not stopping where we are,” he 
declared. “There are many more innova- 
tions coming which will keep us in the 
fore among progressive feed dealers.” 


Kansas Seed Dealers Re-elect All 
Officers At Annual Convention 
All officers of the Kansas Seed Dealers 


association were re-elected at the first an- 
nual convention of that group held at 
Wichita on Jan. 9-10. W. C. Armfield and 
L. S$. Congdon were re-named president and 
vice president respectively, while Orris £. 
Case was re-elected executive secretary- 
treasurer. 

At this, the association’s first yearly mect- 
ing, the attendance passed the 100 mark, 
and the business sessions were marked hy 
the interest and spirit of the members. 

The by-laws were amended to increase 
the dues for retail members from $10 to 
$15. The association voted to contribute 
$100 to the crop improvement committee 
of the ASTA. A resolution was adopted, 
recommending that the state board of agri- 
culture double the budget for the seed test- 
ing laboratory. 

The meeting closed with an informal 
social hour, followed by a banquet and 
dance. 


@ CLIFFORD W. SWALIN, Des Moines, 
Iowa, formerly manager of the Palmer 
Cooperative Elevator, has been appointed 
superintendent of the Farmers Grain Deal- 
ers terminal elevator in Des Moines. 


Seed Meetings 


California Seed Association, Hotel 
Sir Francis Drake, San Francisco, 


Calif. March 5-6 


Western Seedsmen’s Association, 
Fontenelle Hotel, Omaha, Neb. 
March 12-13 


Idaho-Eastern Oregon Seedsmen’s 
Association, Sun Valley, Idaho 
May 23-25 

Pacific State Seedsmens Association, 
Sun Valley, Idaho ........ May 23-25 


Southern Seedmen’s Association, 
Hotels Baker and Adolphus, 
Dallas, Tex. 


June 17-19 
American Seed Trade Association, 
r ; French Lick Springs Hotel, French 
iT Send me details on the equipment checked: SS ere June 23-26 
Blue Streak Mills Blue Streak Twin-Spiral Mixers Alabama Seedsmen’s Association, 
Streak Corn Certified Permanent Magnets Admiral Semmies Hotel, Mobile, 
acters Ala., July 9-10 
Twin-Spiral Mixer Name Georgia Seedsmen’s Association, 
Addons Piedmont Hotel, Atlanta, Ga. 
oe July 28-29 

City State 
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American Seed Trade Convention 
Has Record Turnout in Chicago 


A record attendance of over 700 seed- 
men from all sections of the country marked 
the mid-winter meeting of the American 
Seed Trade association held in Chicago, 
Jan. 24-26. 

Although the convention opened offi- 
cially on Jan. 24, a number of committees 
got off to a fast start with meetings on Jan. 
22. Three new committees held meetings 
that day: the seed analysts management com- 
mittee, Donald Hastings, chairman; the 
committee for the naming and designation 
of hybrid corn varieties, R. R. St. John, 
chairman; the international seed trade rela- 
tions committee, Stanley Folsom, chairman. 
The legislative committee, Harry Hobbs, 
chairman, also met Friday, Jan. 23. 


Saturday, Jan. 24, the first scheduled 
meeting was that of the garden seed divi- 
sion, with Max Wilhelmi as chairman. R. R. 
St. John’s hybrid seed corn division also 
net Saturday morning, as did the crop 
improvement committee, J. H. Withey, 
chairman. 

That afternoon, the emergency export 
supply committee, headed by Earl M. Page, 
met, as did the state seed associations 
division, under the leadership of Gager 
Vaughan. 

A breakfast meeting was held Sunday 
morning of the convention committee. With 
H. Trimble McCullough occupying the 
chair, the committee worked on plans for 
the summer meeting at French Lick Springs. 


feeds . 


Prompt Delivery 


A wide variety of grain ingredients for formula 


. including 


TOWER BRAND ROLLED OATS 
STANDARD BRAND PULVERIZED OATS... 


Get Samples and Prices 


FRUEN MILLING CO. 
MINNEAPLOIS 5, MINNESOTA 


The farm seed division met Monday. 
John O'Connell, chairman, introduced Dr. 
G. N. Hoffer, American Potash Institute; 
Dr. A. A. Johnson, Cornell university; and 
Dr. Wm. A. Albrecht, University of Mis- 
souri, all of whom addressed the session. 

Officers of the association, who are work- 
ing with the convention committee on the 
next meeting, to be held June 23-26, are: 
J. R. Holbert, president; Merritt Clark, first 
vice president; J. H. Withey, second vice 
president; and William Heckendorn, execu- 
tive secretary. 


Farmers Seed & Nursery Co. Names 
Grow Head of Farm Seed Divisicn 


Howard E. Grow, Williams, Minn., has 
been appointed by the Farmers Seed & 
Nursery Co., Faribault, Minn., to take 
charge of the company’s farm seed depart- 
ment. Mr. Grow, who has had wide ex- 
perience with farm seeds, replaces N. C. 
Bieter, who retired recently after 30 years 
service with the firm. 

Delbert S. Cook, Nashwauk, Minn., has 
been appointed assistant to Mr. Grow. Mr. 
Cook will also have charge of hybrid seed 
corn production and the seed laboratory. 


C. 0. Ferguson, Texas Seedman, 
Dies of Heart Attack Jan. 21 


C. O. Ferguson, Corsicana, Tex., vice 
president and general manager of the C. O. 
Ferguson & Co., seed, feed, and farm 
equipment dealer, died at his home Jan. 21 


Barley 


WwW W Soybeans 


after a heart attack. Mr. Ferguson was also 
secretary-treasurer of Ferguson’s Seeds, Inc., 
Jacksonville. He was with the soil conserva- 
tion service before going into business for 
himself in 1946. Mr. Ferguson is survived 
by his widow, two sons, and three daughters. 


Certified Seed Potato Production 
Reported as Highest on Record 


Production of certified seed potatoes 
reached a record high in 1947 with a total 
of 44.3 million bushels harvested, accord- 
ing to a report issued by the United States 
department of agriculture. The new high 
represents an increase of 4 per cent over 
the previous record, established in 1946 
when 42.4 million bushels were produced. 
The 1947 figure is more than double the 
1936-45 average of 20.3 million bushels. 
The largest increase was noted in two of 
the newer varieties—Chippewa and Katah- 
din, which showed gains of 58 per cent 
and 33 per cent respectively. 


Mississippi Association Elects 
J. Luckett President for 1948 


J. E. Luckett, Jackson, Miss., was elected 
president of the Mississippi Seedsmen’s as- 
sociation at the annual meeting Jan. 8 in 
Jackson. 

Victor Ayers, Leland, was elected vice 
president; and Charles McNeil, Jackson, 
and §. R. Evans, Greenwood, were named 
directors of the association. 


HARVEST extra 


profits with OLDS’ 
Old Gold SEEDS 


Specializing in Wisconsin W VERY progressive feed 
Brand Certified Grains, and 
Hybrid Seed Corn 


dealer is interested in mak- 
ing more money this year 
. and OLDS’ SEEDS fur- 
nish one sure way. Olds’ Seeds 


have been recognized by farm- 
Vicland Hybrid 
ers and gardeners for over 60 
80-120 Day years as top quality for Middle 
W Blackhawk West cultivation. 
Extensively Advertised 
xtensively Advert 
H 
Barley Ww And that’s another reasuu 


why feed dealers like to feature 
them . . . for they are easier 
to sell, and automatically. build 
repeat business. Write us today 


REED CANARY GRASS 
CERTIFIED LADINO CLOVER 
WISCONSIN CERTIFIED 
SEED POTATOES 


for information and prices ot 
Olds’ Old Gold Brand Seeds 
and how you can increase your 
profits. We shall be pleased to 
put you on our mailing list of 
current market prices. 
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L. L. OLDS SEED CO. 


MADISON 1, WISCONSIN 
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* 
| Minneapolis. Minn 


— Curb Service 
(Continued from page 79) 


customers are “city farmers”. He caters to 
lawyers, doctors and college professors as 
well as factory and office workers, and 
plays no favorites. 

Martin’s and Napiana feeds are the fea- 
tured lines at the Dixie Hy Way store and 
a supply of Swift's and Martin’s dog foods 
1s carried. Dr. LeGear’s poultry remedies 
are also stocked. Mr. Hoover is slowly 
switching from laying mash to laying mash 
pellets. 

Hay and straw have proved to be big 
sidelines with Mr. Hoover, as he does 
from $15,000 to $20,000 worth of business 
in these annually. Most of this merchandise 
is purchased for riding horses. 

Garden seeds also move very well, with 
Mr. Hoover's sales usually running over 
$1,000 during the season. Hog feed and 
fertilizer bring excellent results, the latter 
being sold in bulk quantities. 

Colored feed bag sales pay for the gro- 
ceries every week, according to the dealer 
who added, “Women come for miles for 
sacks and I've often seen them wearing 
house dresses made from the material. The 
ladies tell me it equals, and sometimes is 
even better than, the material they can 
presently buy in the stores.” 

Mr. Hoover has added considerably to 
his gross by offering a check cashing service 
to his customers. However, he cashes noth- 
ing but factory checks, and flatly refuses to 
cash second-hand personal checks. The feed 


man cashes an average of $15,000 worth of 
checks every week, and most of the people 
who avail themselves of this service buy 
additional feed, seed or equipment. 

Wild bird seed has been an unusually 
profitable sideline. “The people you would 
least expect to feed birds are among my 


best customers,” Mr. Hoover pointed out, 
“they derive much satisfaction from feed- 
ing the birds, and especially in winter, this 
sideline moves very well.” 

Daily delivery service is another customer 
service offered by this progressive dealer. 
He has no set route, but plans his daily 
trip according to the deliveries to be made. 
“Quick delivery service,” Mr. Hoover de- 
clared, “‘adds up to good service, which in 
turn means customer satisfaction.” 

Mr. Hoover has plans for modernizing 
his store as soon as building materials be- 
come available. He intends to reface his 
entire establishment with cement blocks, in- 
cluding the storeroom. “This will not only 
modernize my place of business,” he said, 
“but will also make it more fireproof.” 

Mr. Hoover has spent his entire life in 
the feed business and has run his business 
for years on the strength of lessons he 
learned from experience. “The feed busi- 
ness is a good business,” he observed, “and 
can be a profitable one if you put yourself 
in the place of your customer and use com- 
mon sense in running your business.” 


@ McGEHEE GRAIN DRYING COOP., 
McGehee, Ark., is planning construction of 
a 400,000 bushel rice dryer and storage 
elevator. 


One Stop 


sale warehouse. 


Every feed ingredient you want under one 
roof when you send your trucks to our whole- 


GOOD STOCKS RIGHT NOW OF: 


PHOSPHATE, FOX AND MINK FEEDS, 


43 OTHER COMMODITIES. 


3328 W. Cameron Ave. 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 


KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 


GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED AND 


FEED SUPPLIES, 


NORTH MILWAUKEE, WIS. 


DOG RATIONS, 


INC. 


“DECATUR. ILLINOIS 


— Water Wheel 


(Continued from page 47) 


tion to the main building, there is a 60 x 40 
foot storage warehouse for feed and a 
14,000 bushel grain elevator. 


The Walker Co. also handles hardware, 
plumbing supplies, roofing, lumber, and 
coal. “Coal has proven to be a very profit- 
able sideline with us,” Mr. Walker pointed 
out. “We handle 50 to 60 carloads a year 
which go a long way to bolster profits dur 
ing the slack season on feed sales.” 


The firm employs eight men about the 
yards and mill, and has a bookkeeper in the 
office. Although no deliveries are made 
outside the city, they do maintain a daily 
delivery service in town. The local news- 
paper handles most of the advertising for 
the Walkers. As Mr. Walker explained, 
“Even though our firm is an old, established 
business, we still feel it is a profitable in- 
vestment to keep our name constantly be- 
fore the public.” 


Most of the business is done on a cash 
basis. This way, the company is able to 
reduce bookkeeping to a minimum and 
eliminate the loss of time resulting from, 
making trips about the countryside collect: 
ing bills. 


@ FARLEY FEED CO., INC., Janesville, 
Wis., re-elelcted all officers of the company 
at the annual meeting Jan. 13. C. L. Smith 
remains president; Clyde Morris, vice presi- 
dent; and J. O. Anderson, secretary-treasurer. 


STALEY’S 


Protein Feeds For Dependable 
Feeding Results. 


For rapid, healthy development, 
extra finish and faster gains you 
ean rely on STALEY’S high pro- 
tein or protein-carbohydrate con- 
centrate feeds, 


The name “STALEY’S” is your 
assurance of quality, service and 
dependability. More feeders every 
day demand STALEY’S Protein 
Feeds for dependable feeding 


results. 


A. E. STALEY mec. co. 


FEED DIVISION PAINESVILLE, OHIO 
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—In the Mill 


(Continued from page 25) 


no such enforcement agency. Britain has served notice that she 
will have no part of this business and thus it appears that only 
the United States and the U.S.S.R. will be called upon to furnish 
troops. This is exactly what Russia wants so that it can get its 
soldiers in a Mediterranean port and next door to the highly 
valuable oil fields in the Middle East. This is a tailor-made situa- 
tion for double-crosser Stalin. 

Our military people “are up in the air.” Somebody has pulled 
a “boner” with the result that the Truman policy in Greece and 
Turkey has been nullified. Our national security is at stake in the 
Middle East because we cannot fight another war without oil from 
that area. Secretary Forrestal has referred to it as “tragic.” Great 
financial and political pressure was put on our top-ranking gov- 
ernment people by influential private citizens. This whole situation 
should be investigated by congress, and that is a real possibility. 
Unless action is taken reasonably soon to undo the damage done 
to date, you can bet that Palestine will be the spark that touches 
off World War III. This is not pleasant news but it must be told. 


ECONOMIC CONTROLS 

A senate sub-committee has stopped, for the time being, a 
drive to re-establish economic controls. A great majority of Re- 
publicans in both houses are in opposition, yet Republican Flan- 
ders of Vermont has been leading the fight for their restoration. 
The so-called “liberals” have been encouraging him and he is 
“puffed up” over their solicitation. There is hardly any sentiment 
in the house to go back to controls, although there is recognition 
of the fact that the cost of living is way up. A few days ago a 
representative from the state of Washington testified that the 
apple growers in his state are selling apples for less than the cost 
of production. Yet the housewife pays a high price for them at 
the market. There’s something wrong somewhere. Even controls 
could not cure this situation. 


POLITICS 


The Wallace candidacy has Mr. Truman and the Democrats 
worried. At first blush they tried to laugh this threat off, but now, 
as convention time approaches, they intend to fight Henry to the 
bitter end. Right now they are concentrating on a campaign to 
tie Wallace to the communists. That effort will break into the open 
in a few weeks or sooner. In Washington the policemen are about 
to investigate Wallace supporters by checking those who attend 
meetings in his behalf. The Progressive Citizens of America group, 
who support him, are under fire. This looks like petty politics but 
the people who run the Democratic organization are desperate. 
If Wallace stays in to the end he will surely be responsible for 
Truman’s defeat. 

In Republican circles the fight is between Taft and Dewey. 
Neither can win on the first or second ballots. If a deadlock occurs 
the nominee could easily be Speaker Joe Martin of the house. 
He appears to be the choice of the second guessers. And Joe 
would be a good man for the job. 


DIXIE CONGRESSMEN REBEL 


Southern Democratic congressmen went to the well of the 
house last Monday and blasted Harry Truman all over the place. 
The President has requested congress to enact certain civil rights 
legislation. The boys from the “deep south” resent his interference 
in their affairs. They have called for a showdown and it was 
suggested that all the governors from the South converge on 
Washington and meet Harry Truman face to face. Strangely 
enough these boys have followed the New Deal down the line 
for many years. Truman's request was political and designed to 
satisfy some of his vociferous left-wing supporters. This is truly 
a tempest in a teapot. : 


ONE MAN REPORTS ON EUROPE 


A prominent business man from Minneapolis had this to say 
after an extensive trip to Europe: “There is no practical way of 
implementing the Marshall plan. As the situation stands now, the 
European mess is to so bad that it has to get worse before it can 


get better. A crisis is inevitable and American help at this stage 
will merely defer and aggravate it.” 
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YOUR 
FOOT FORWARD 


How does your merchandise 
appear in the buyer's market 
of today? Do you have your 
BEST FOOT forward? Pack- 
age Appeal built into bags 
produced by WERTHAN can 
help your product capture 
the buyer's attention quickly. 
WERTHAN'S engineering de- 
partment is at your disposal 
to enable you to gain that 
PACKAGE APPEAL so neces- 
sary to make sales in a com- 
petitive market. Let us sit 
down with you and discuss 
your packaging problems — 
we would appreciate the 
opportunity. 


PROMPT SERVICE 
You'll like the way WERTHAN 


supplies your requirements in 


the fastest possible time. We 
at WERTHAN value our cus- 


tomer contacts and make 
every effort to fit our pro- 
duction schedules to your 
needs. You'll be pleasantly 


surprised once you try our 
service. 


WERTHAN BAG CORP. 


8th Ave and Howard St. 
NASHVILLE e TENN. 


from Armour 


No discussion of brood sows would 
be complete without thought of 
their care and feeding, before and 
after farrowing. So, let’s cover some 
of the problems that commence 
with farrowing. 


The sow is generally fever- 
ish after farrowing. A luke- 
warm gruel of water and 
mill run supplements is 
ideal. This is all the feed 
the sow should have the 
first day. Gradually the sow 
should be brought onto a 
full feed of grain. This gen- 
erally takes a week or ten 
days. 
After farrowing, a gilt with 7 pigs 
should consume about 10 to 12 
pounds of grain mixture daily when 
on full ration. A well-fed sow will 
not lose much flesh and will be 
more readily fattened for market 
after weaning-time. The pigs should 
then be grazed on young, tender 
alfalfa pasture, if possible, and fed 
2%% of their body weight with a 
good grain mixture adequately forti- 
fred with high quality meat proteins. 


* 


For meat proteins contain 
essential aminoacids which 
are missing in the proteins 
ofcereal grains. MeatScraps 
and Tankage supply these 
needs — plus adding B-com- 
plex vitamins, minerals, 
calcium and phosphorus. 
Pigs so fed will grow good 
frames but will not be fat. 
They are most marketable 
in this condition. 


ANIMAL FEED DEPARTMENT 


UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


ARMOUR 


AND COMPANY 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
Armour Special Steamed Bone Meal 


Jack Van Lieshout, right, representative 
of the Western Condensing Co., Appleton, 
Wis., processors of Peebles Whey products, 
explains to Frank W. Liethen, E. Liethen 
Feed & Grain Co., Appleton, some of the 
outstanding features of the merchandising 
and advertising campaign sponsored by the 
company. Mr. Liethen is getting a preview 
of one of the full page, two color ads which 
will appear in national poultry, farm, and 
trade papers to support feed mixers, dealers, 
and poultry supply retailers who feature 
Peebles Whey products. The entire adver- 
tising campaign, handled by Cramer-Kras- 
selt Co., Milwaukee, Wis., has been de- 
signed to give maximum cooperation to re- 
tailers and is keynoted by the slogan, 
“Food from the farm ... returned to the 


farm.” The program has been prepared 
so that dealers everywhere will be able to 
see just exactly what will be done in the 
way of national, state, and local advertising, 
months in advance. 

@ L. B. PIERCY, Eddyville, Ky., owner 
of the Eddyville and Cadiz Hatcheries, has 
been appointed territory representative for 
Allied Mills, Inc., Chicago. 

— 

STEARNS PROMOTES PIASECKI 
Herbert L. Piasecki, Milwaukee, has been 

promoted from office manager to assistant 
treasurer of Stearns Magnetic Mfg. Co., 
Milwaukee, according to a company an- 
nouncement. A. B. Pape has been elevated 
to the post of assistant secretary. 


BUYERS expect IODINE in 


to protect livestock and poultry against goiter and related conditions 


Nutritional experts have long recog- 
nized the value of IODINE in. the 
nutrition of livestock and poultry. 
Manufacturers of high-grade feed in- 
clude IODINE in their products. 
Farm animals, just like human 
beings, require IODINE. To be sure, 
only a little is needed — but that 
small amount is vital to prevent 


goiter and related conditions. 

In goiter areas, IODINE is a ‘must.’ 
Elsewhere, it is a wise precaution. 

Buyers naturally look for IODINE 
in the feed they buy. They know how 
essential it is in the proper nutrition 
of livestock and poultry. So make 
sure your feed contains IODINE. 
The cost per ton of feed is negligible. 


IODINE EDUCATIONAL BUREAU, INC. 


120 Broadway, New York 5,N. Y. * 221 North LaSalle Street, Chicago 1, Ill. 
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Name Clark to Post on 
UN Agricultural Staff 


Noble Clark, assistant director of the 
agriculture experiment station of the Uni- 
versity of Wisconsin, has been named 
deputy director general of the food and 
agriculture organization of the United 
Nations, according to Sir John Boyd Orr, 
director general. 

Mr. Clark is a native of South Dakota 
and was educated at the University of Wis- 
consin. He has had wide experience as a 
dairy farm manager, county agent, head of 
agricultural development for the Wiscon- 
sin Colonization Co., and assistant and asso- 
ciate director of the agriculture experiment 
station at Madison, Wis. 


C. Wilson Joins Staff of 
Dannen Research Farm 


Chase Wilson, a member of the dairy 
husbandry staff of the North Dakota state 
agricultural college, has joined the research 
staff of Dannen Mills, Inc., St. Joseph, Mo., 
according to H. L. Dannen, president of 
the company. Mr. Wilson has assumed the 
duties of herd manager at the Dannen re- 
search farm, where he will be in charge of 
the Brown Swiss herd, working under the 
supervision of C. W. Glassel, research di- 
rector for Dannen Mills. 

Mr. Wilson is a graduate of Kansas State 
agricultural college, and received his mas- 
ter’s degree in animal husbandry from the 
University of Wisconsin. 


Creighton Appoints Four 
Major PENB Committee s 


Hobart Creighton, president of the Poul- 
try & Egg National board, has announced 
the appointment of four major committees 
for 1948. The finance committee, headed 
by Norb Schaefer, Indianapolis, will be 
charged with handling the financial cam- 
paign for PENB’s consumer education pro- 
gram. Hugh Gordon, Marion, Iowa, has 
been named chairman of the internal. organ- 
ization committee, which will serve as an 
advisory committee. 

A new committee, the Western PENB 
office committee, was organized to study 
the feasibility of establishing a western 
branch office. Herbert Beyers, Sacramento, 
Calif., was named chairman. Another new 
committee, the press relations committee, 
with J. Algeo Watson, Chicago, as chair- 
man, was appointed to keep all factors of 
the poultry industry informed regarding the 
consumer activities of the board. 


@ CIZEK FEED STORE, Clutier, Iowa, 
was destroyed by fire Jan. 14. The loss was 
estimated at $35,000. 
CHANGE FIRM NAME 
Honeymead Mankato Co. became the 
name of the Mankato Processing Co., Man- 
kato, Minn., on Feb. 1, according to C. F. 
Marshall, president of the company. The 
management of the firm remained the same. 
L. F. Andreas is vice president and secretary. 
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Mix Produlac Dried or Nadrisol 


GRAIN PRODUCTS DIVISION @ 


WHEN SOMETHING IS IN SCARCE 
SUPPLY, it is usually sorely missed. Produlac 
and Nadrisol Solubles have been no exceptions. 
As a result of governmental restrictions on 
our use of grain, the output of these valued 
ingredients recently has been below both out 
expectations and the market demand. 


If some of the limited supply has come your 
way, take advantage of it, mix it, and profit 
by the many factors which contribute to the 
faster and more economical growth of poultry 


and livestock, and to production on the 
American farm. 


PRODUCTS OF 
NATIONAL DISTILLERS PRODUCTS CORPORATION 


120 BROADWAY @ NEW YORK 


AND AID PRODUCTION 
THE AMERICAN FARM 


—also in hog and cattle rations 
Corn Solubles in all rations for @ and for dogs, horses, game 
chickens, turkeys and ducks. 


birds, fur bearing animals. 


] 
GRAINS SOLUBLES. 
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Three Executives Promoted 


PURE AND In Kraft Foods Expansion 


Three new appointments have been an: 

CO Oo pA i C AL nounced by the Kraft Foods Co., Chicago, 
in connection with the expansion of the 

company’s animal feed products program. 

Marvin Rose, who was closely associated 
with the development of the new hog and 
poultry feed booster, Kraylets, has been 
appointed technical assistant to Forrest Nut- 
ting, general manager, Kraft industrial food 
products. 

Stanley Osri has been named to succeed 
Mr. Rose as whey production manager and 
Stanley Odle has been appointed sales 
supervisor for Kraylets in the company’s 


central division which includes Indiana, 
Illinois, Iowa, Michigan, and Ohio. 
John Zima is general sales manager for 


BRAND all of Kraft’s animal feed products and Don 


YSTER SHELL Kells, assistant sales manager for Kraylets. 


Benzene Hexachloride Safe 


In Roost Paint is View 


BHC Roost Paint, a product of Whit- 
moyer Laboratories, Inc., Myerstown, Pa., 
will not produce tainted meat or eggs from 
fowl using perches treated with the paint, 
according to L. W. Cassel, director of re- 

Hen and Chick size search for the manufacturing chemists, 
FOR POULTRY 7 Whitmoyer Laboratories. 
99 25/100 Calcium Carbonate Although a recent report from the 
Nebraska agricultural experiment station 
claimed that benzene hexachloride, an in- 
gredient of the BHC Roost Paint, affects 
the flavor of poultry and eggs, Mr. Cassel 
pointed out that the experiments conducted 
at the Nebraska station were carried on 
using the chemical either as a spray or in- 
cluding it in the feed. 

Properly formulated and manufactured 
roost paint containing benzene hexachloride 
can be used, if properly applied, without 
the poultryman feeling any apprehension 
that the chemical will taint either the flesh 
of the birds, or their eggs, stated Mr. Cassel. 

Laboratory tests and field investigations 
conducted by the Whitmoyer Laboratories, 
plus reports from users, including the 
United States department of agriculture 
ee a laboratory at Kerrville, Texas, were cited 
by Mr. Cassel as proof that properly used 


roost paint containing benzene hexachloride 
E D Ss will have no detrimental effects on fowl. 


Cliff DuBois to Represent 


e 
THE COMPLETE LINE... Praco Products in lowa 
- The W. C. Pratt Co., Chicago, has an- 
Tonnage builders a es profitable nounced the appointment of Cliff C. Du- 
specialties . . . priced to win your Bois & Co., Mason City, Iowa, as repre: 
4 : sentative for Praco products in the state of 
market, built to hold it..... ian Iowa. The DuBois company was recently 
formed by Cliff C. DuBois, formerly with 
VITALITY MILLS INC., Board of Trade, Chicago 4, Ill. ws Calcium oe SS, ~ is widely 
: nown in midwestern feed circles. 

Manufacturers of famous VITALITY 
Joice, 
Poultry , Turkey, H 079, D airy and Iowa, has begun construction of a new 
Livestock F eeds. $70,000 elevator. The new elevator will re 
place the firm’s elevator which burned last 

July. 
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F. H. Peavey & Co. Honors Veteran Employes 


Brokers 


FEED 


INGREDIENTS 
KOELSCH 


Uff Grain & Flour Exchange 


GRAIN CO. 


HENDY 


Chamber of Commerce 


BUFFALO 
MAdison 2323 


FEED CO] 


A total of over, two and a quarter cen’ man of the board, 50 years; F. B. Wells, 


turies of service with F. H. Peavey & Co president and director, 65 years; H. G. NELLIS 
is the amazing record amassed by these four Dickey, director and chairman of the board 

veterans, who were honored at a testimonial of Van Dusen Harrington Co., 58 years; Laos Merchants Exchange 
dinner Jan. 6 in the Minneapolis Club, and C. V. Deaver, vice president and ST. LOUIS 
Minneapolis, Minn. Scrolls were presented director, 64 years. Their combined service (\ A CHestnut 1122 
to, left to right, Frank T. Heffelfinger, chair- totals 228 years. re} 


gv iit NELLIS 


3832 Bd. of Trade 


CHICAGO 
\ WABash 7322 


cy 
11 O 
REG. U.S. PAT. OFF. SL CWL S FEED CO. M 
NELLIS E| 
-..automatically, by remote Til \ 
control measure out accurate Hf 555 Dwight Bldg. 1 \ 
amounts of liquid feed essentials 
(Vitamin A and D oil or water 
solutions of Vitamin B complex). FEED CO. 


They move these solutions di- 
rectly from the bulk tanks to the 
mixers and dispense them in a 
fine mist to every gram of feed in 
the batch. 


DONOVAN 


501 Grain Exch. 


Many leaders in the feed industry 
are now using Liquitrol Systems. 
Write for full information. 


= R 
“NEWSOME! Ae 

920 Phoenix Bldg. | 
MINNEAPOLIS 
MAin 5587 


LIQUITROL COMPANY 
501 SEASIDE AVE. + TERMINAL ISLAND + CALIFORNIA. 
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Dust Collectors 
Malt Cleaners 
Reels, Bins, Tanks 
Feed Hoppers 


MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Elevator Casings 
Elevator Legging 
Elevator Heads 
Elevator Boots 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 
Cane Molasses which offers 
you these big advantages: 


1 Exceptionally high in amides and 

* amino acids and with approximately 
three times as much crude protein as 
average cane molasses. 


2 Rich and well balanced content of 

" Vitamins B,, B, and B, as well as 
Vitamins C, E (fertility factor), H 
(Biotin), P-P (Niacin), and Pantothenic 
Acid. 


3 High content of digestible carbo- 
" hydrates in form of various sugars 

and polysaccharides, including the very 

nutritious pectin and soluble gums. 


Inquiries \\NITED STATES SUGAR CORPORATION 


CLEWISTON, FLORIDA 


Solicited — 


106 


4 Many minerals and elements essen- 

" tial to animal health including iron, 
calcium, phosphorus, magnesium, potas- 
sium, sodium, chlorine, sulphur, manga- 
nese, aluminum and copper. 


5 Uniformly high quality, plus other 

" advantages of dealing direct with 
producer as we market only our own 
production. 


b Ideally located to serve customers 
“in the Southeastern territory. 


Acquires New Home 


DON CLARK 


Don Clark, secretary of the Grain & Feed 
Dealers National association, who succeeded 
Ron Kennedy to that post last fall, has 
purchased a home in Creve Couer, St. Louis 
county, where he and Mrs. Clark are now 
residing. Prior to joining the staff of the 
National association, Mr. Clark was a mar- 
keting specialist in the grain branch of 
the PMA. 


Chicago Feed Club Head 
Announces Committees 


Gladwin A. Read, International Minerals 
€& Chemical Corp., who succeeded Leo J. 
Knapp, Calcium Carbonate Co., as president 
of the Chicago Feed club, has announced 
the following appointments to committees: 

Program committee—Lyman Peck, chair 
man; S. O. Werner, Feedstuffs; A. C. Aske: 
lof, Morton Salt Co.; Pat Magee, Wilbur 
Ellis Co.; Walter N. Jones, Vitality Mills, 
Inc.; and Charles Van Horssen, General 
Mills, Inc. 

Membership committee — Walter Linde: 
man, M. J. Neahr & Co., chairman; Lloyd 
S. Larson, Lloyd Larson Advertising; E. G. 
Young, Illinois Farm Supply Co.; W. D. 
Butts, Marblehead Lime Co.; and A. J. 
Fuchsen, Acme Feeds, Inc. 

House committee — John J. Scanion, 
Bemis Bros. Bag Co., chairman; J. T. Dick- 
inson, Arcady Farms Milling Co.; C. L. 
Johnson, Cereal Byproducts Co.; Fred R. 
Jones, Flour & Feed; and R. V. Best, 
General Mills, Inc. 

Other officers of the Chicago Feed club 
are: John J. Zima, Kraft Foods Co., vice 
president; W. E. Glennon, American Feed 
Manufacturers association, secretary; and 
Erle M. Ellis, Hales & Hunter Co., treas- 


urer. 


@ CUTSINGER ELEVATOR, Edinburg, 
Ind., was completely destroyed by fire 
Jan. 26. 
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(Continued from page 15) 


state because our soils are very 
able and frequently require different fertil- 
izers, but time does not permit. However, 
certain basic principles may be discussed. 

Alfalfa requires a well limed soil, so don’t 
try to grow it on an acid soil. Have your 
soil tested. Apply enough limestone to bring 
the pH value to around 6.5 or slightly 
above. Limestone not only corrects soil 
acidity but supplies valuable calcium and 
also magnesium when dolomitic or mag- 
nesium limestone is used. Many of our soils 
are not as well supplied with magnesium as 
we sometimes are prone to believe, there- 
fore, use magnesium limestone when avail- 
able. Apply the limestone and work it into 
the soil well in advance of planting. Let it 
have time to react in the soil before the 
alialfa is seeded. The Virginia experiment 
station reports excellent results by plowing 
under one-half of the lime and discing the 
remainder into the surface soil just before 
seeding. 

After taking care of the liming needs the 
next step is to supply plenty of phosphate 
and potash. Both may be applied in the 
form of fertilizer mixtures such as 0-12-12, 
(0-20-20, 0-20-10 and 0-14-7. They may be 
applied as separate materials. 

Borax to supply boron is added to fer- 
tilizer mixtures at a rate so as to give 20 to 
30 pounds of borax per acre when recom- 
mended by state experiment stations. I 
might again emphasize that the practice of 
adding boron is considered essential in the 


eastern and southern states and is becom- 
ing more common in midwestern states. 
We have a few soils where only phos- 
phate is needed and a few where only pot- 
ash is recommended. Such soils are the ex- 
ception rather than the rule in the humid 
regions of the United States. An important 
point to remember is that alfalfa is a heavy 
feeder on mineral nutrients and needs lib- 
eral quantities of these plant foods. 
Since we have quite wide differences in 


soil and climatic conditions in the United 


States let’s take a quick glance at the 
recommendations in some of the states. 
New Jersey 

New seeding: 500 to 1000 lb. 5-10-10 per 
acre. 

Established stands: 500 to 1000 lbs. 0-12-12 
per acre annually. 
Usually borax is supplied to the new 
seedings at the rate of 20 pounds per 
acre and to old stands at the rate of 
10 pounds per acre. 

Virginia 

New seedings: 800 to 1200 lbs. 0-12-12 or 
2-12-12 plus 20 lbs. of borax per acre. 

Established stands: 800 to 1000 lbs. 0-12-12 
plus 10 Ibs. of borax per acre. 

Alabama 
600 lbs. 20 per cent superphosphate, 200 
to 400 lbs. muriate of potash plus 15 to 
20 pounds borax per acre or its equiva- 
lent in the form of 0-14-10 fertilizer 
mixture. 
The fertilizer treatment should be ap- 
plied annually. 
Ohio 

New seedings: 400 to 500 Ibs. 0-20-10 or 

0-12-12 per acre. 


Established stands: 400 Ibs. 0-12-12 or 
0-20-10 for second harvest year and then 
every other year. 

Wisconsin 

New seedings: 300 to 800 lbs. 0-20-10 or 
0-20-20 per acre. 

Established stands: 300 to 600 Ibs. 0-20-10 
or 0-20-20 per acre. 

Borax is now recommended for most al- 

falfa soils at the rate of 25 to 40 pounds 

per acre. 
Kansas 

New seedings: 200 Ibs. 20 per cent super- 
phosphate or 100 lbs. 45 per cent super- 
phosphate. 

Established stands: 100 lbs. 20 per cent 
superphosphate or 50 lbs. 45 per cent 
superphosphate annually. 

If you compare these recommendations 
with those of a few years ago you will find 
that the rates per acre have been mate- 
rially increased and that in most cases more 
potash is being recommended. Also the 
addition of boron is relatively new. 

And now just a word about applying 
fertilizers for alfalfa. At present the stand- 
ard method is to broadcast the fertilizers 
and disc it into the soil a short time before 
seeding the alfalfa. The Virginia experiment 
station has found that plowing down one- 
half of the fertilizer and discing the re- 
mainder into the soil just prior to planting 
is a profitable practice. Many new experi- 
ments are being conducted comparing vari- 
ous methods of application such as putting 
part of the fertilizer in bands in the subsoil 
with the remainder near the surface but no 
recommendations can be made at this time. 

In many areas the top dressing applica- 


MILWAUKEE 2, WIS. 


JOBBERS AND 
WHOLESALERS 


MIXED CARS 
TRUCKLOADS — CARLOADS 


FEED AND GRAIN 


GRAIN EXCHANGE 
BROADWAY 6289 


3 Sizes. 
e Hen 
Pullet 
e Chick 


UNSURPASSED 
QUALITY 


TRIPLE SCREENED 


Shell builder 


PURE CRUSHED 


Reef 3 Bag Sizes 
wen size a 
“? 

80 


SHELLBUILDER CO. 


HOUSTON, TEXAS 


Shellbuilder Co. 


HOUSTON, TEXAS 
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tion is applied broadcast immediately after 
the first cutting. 

Is it profitable and wise to fertilize alfalfa? 
Again the answer is an emphatic yes. Com- 
pare a few results: 

In Virginia, adequate fertilization and 
liming produced 7,980 pounds of alfalfa hay 
per year as compared with 3,500 pounds 


tion. Better stands are obtained and these 
stands are maintained for longer periods. 
So often we hear that alfalfa “runs out” in 
a few years. In most cases the plant food 
has “run out” and not the alfalfa. Supply 
the plants with plenty of plant food and 
they will live almost indefinitely. 

With such results before us is there any 


— Mail 


(Continued from page 72) 


thus building good will, and besides that, 
it is a real sales builder.” 

The third step is accomplished with the 
free delivery service and the friendly help- 


from the unfertilized area. In other words wonder that we stress the importance of fulness of the driver-salesmen. They aie 


fertilization increased the yield over 2 tons 
per acre per year. In Alabama yield in- 
creases of 1 to 3 tons per acre are common. 

Under midwestern conditions the yield 
increases are not always so spectacular but 
increases of 1 to 2 tons per acre are com- 
mon. On soils of low fertility, the yields 
are often doubled. As heavy cropping con- 
tinues we will get a still greater response to 
fertilizers on midwestern soils. 

Outstanding responses have been ob- 
tained by fertilizing irrigated alfalfa in the 
dry land areas. At present phosphate is the 
main plant food needed. As we continue 
to remove heavy yields from these soils 
year after year we will eventually run into 
a potash deficiency. Our soil scientists are 
busy working on these problems. 

In addition to increasing yields adequate- 
ly fertilized alfalfa is more nutritious. Fer- 
tilizing and liming help to increase the pro- 
tein, mineral, and vitamin content of the 
plant. Recent experiments in’ Minnesota 
show that fertilizing alfalfa increased the 
yield of protein 448 pounds per acre. You 
have no doubt noticed that even blind ani- 
mals will pick the fertilized area on which 
to graze. 

We have still other benefits from fertiliza- 


DEHYDRATED 


ALFALFA MEAL 


ALSO DISTRIBUTORS OF 
STALEY'S 
NOPC Vitamin Oils 


ARMOUR'S 


PACIFIC MOLASSES 


Cane Blackstrap Molasses 


in Tank Cars and Drums 


MANAMAR 


PILOT BRAND 


Antu Rat Bait 
TAT Wallwhite - Weedette 


STONEMO) crt 


Established 1884 


and Dry Products 


plant food in the production of alfalfa. 

In conclusion, let me say to you that we 
can grow more and better alfalfa by the use 
of commercial plant food. Let’s put scien- 
tific facts to work on the farm. Alfalfa, the 
aristocrat of our forage crops, deserves this 
attention. 


Poultry Expert J. Newman 
Joins Feed Products Staff 


J. A. Newman, poultry specialist, has 
joined the staff of Feed Products, division 
of the Transit Grain Co., Fort Worth, Tex., 
according to J. R. McDonald, general man- 
ager of Feed Products. Mr. Newman is a 
veteran of years of experience in the con- 
struction and merchandising of poultry 
feeds, and applied, practical poultry nutri- 
tion and management. 

Mr. Newman was formerly associated 
with Hardeman King Milling Co. of Okla- 
homa and was chosen, while with that firm, 
to design and build poultry plants for sev- 
eral Oklahoma state institutions. Mr. New- 
man was later connected with Universal 


Mills of Texas. 


Shells dealers. 


IT PAYS 
TO SELL 


MARBLEHEAD 
LIME 
PRODUCTS 


Sure sales, sure profits are 
yours with Marblehead’s 
complete line of better 
feed balancers. There are 
minerals for every type of 
livestock, and dealers are 

Dried Cane furnished complete infor- J=*8tEy 
OMALASS Molasses 


mation for correct feeding LIME COMPA’ 


methods. We sell only 


Oyster through our regular 


@ All-Purpose Mineral 


more than just delivery men. They estah- 
lish friendly relations with all the farmers 
they visit. They give advice and help to 
the farmer in working out his feeding prob- 
lems. They sell Mr. Hearn’s merchandise, 
and what is more important, they “sell” the 
friendly personality of the business. 

“This program has worked,” Mr. Hearn 
maintained, “because we have really made 
it easier for the farmer to order from us, 
and because once he does order from us, 
we give him real honest service.” 


Cochran Named Distributor 
For Ray Ewing Products 


Wright W. Cochran, Topeka, Kan., for- 
merly with The Tommy Thompson Co., 
has been made a distributor for the Ray 
Ewing Co., Pasadena, Calif. for the states 
of Nebraska, Kansas, northern Missouri, and 
western Colorado. Mr. Cochran, who was 
associated with Atkins & Durbrow at Kan- 
sas City before joining the Tommy Thomp- 
son organization, has many years of back- 
ground and experience in the nutritional 


field. 


100 L 


WHEN PACKED” 


ERAL FEED DIVISION 
—" 


THE COMPLETE LINE OF FOOD BALANCERS 


Calcium Carbonate “98” 
@ lodized Calcium Carbonate 


@ lodized and Mangansed 
Calcium Carbonate 


@ Special Hog Mineral 

@ Special Dairy Mineral 
e Special Sheep Mineral 
© Special Poultry Mineral 
@ Mineral Blocks 


MANEY BROTHERS 
& ELEVATOR 


MINNEAPOLIS, MINN. 


Formula No. 20 @ Poultry Grits 


MARBLEHEAD LIME CO. 


59 E. Madison St., Chicago, Ill. 
Western Plant: Salt Lake City, Utah 
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PENB Holds Annual Meeting 


Inaugurate Eat More Hens Campaign 


@ HOBART Creighton, Warsaw, Ind., was 
re-elected president of the Poultry & Egg 
National Board at the annual meeting of 
the directors and members at the Hotel 
Bismarck in Chicago, Jan. 17. Homer 
Huntington was re-elected general manager 
of PENB and given a vote of confidence 
and appreciation for himself and his staff. 


A budget of $200,000 for consumer's in- 
formation and publicity work, to be raised 
by the industry, was approved. In com- 
menting on the budget, N. R. Clark, di- 
rector and vice president of Swift & Co., 
observed that the sum was small compared 
with what other food industries are spend- 
ing on promotion. ““PENB’s program is an 
effective and inexpensive way of keeping 
poultry products before the public,” he 
said. “It’s a real, hard-hitting way that 
keeps scoring time and time again.” 

Dewey Termohlen, head of the United 
States department of agriculture poultry 
branch, told the meeting that this is no 
time for pessimism. ““Now is the time when 
we need to oversubscribe the budget,” he 
added. 

A high-light of the meeting was “King 
Hen-ry’s Hen Party”. The hen party in- 
augurated a nation-wide campaign to get 
Americans to eat more hens. The poultry 
industry representatives consumed chicken 
pie and were amazed at what a chicken pie 
can contain when pretty Marga Dieterle, a 
Stevens model, emerged from a huge chick- 
en pie as “Miss Grainsaver’, a beauteous 
reminder that the January grain-saving goal 
is 143 million bushels. 

“This goal can be achieved,” Mr. Hun- 
tington pointed out. “If every one of the 
143 million Americans would consume an 


GLAMOROUS reminder that 
eating more hens will result in 
saving more grain is Marga 
Dieterle, as she steps from a 
huge chicken pie cooked up 
for "King Hen-ry's Hen Party" 
at the PENB meeting in Chi- 
cago. The smiling chef is Fred 
Smith, PENB eastern manager. 


individual chicken pie, this alone would 
save 4 million bushels.” 

Prof. Belle Lowe, research professor in 
the foods and nutrition department of Iowa 
State college, was presented with a $500 
cash prize and a scroll as the first recipient 
of the Andrew Christie Award for making 


WHY PAY MORE 


WHEN YOU CAN GET 


equipment has what it takes for 
your sack conveying jobs. Made in 
12-14-16 and 20 foot lengths, and 
are easily adjustable for various 
heights. These Stackers are made 
to have from 300 to 400 Lbs., 
capacity. Stackers are usually op- 
erated under full load. These are 
built for it. They are light and are 
really portable. They have proven 
themselves in every line of business 
where sacks and boxes are handled. 


IT WILL PAY YOU TO 
INVESTIGATE THEM 


Circular on request 
CHANTLAND MFG. CO. 


Stackers—Conveyors 
Badger, lowa 


THE BEST FOR LESS 
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the most outstanding contribution to egg 
and poultry research in the past 10 years. 
Dr. J. Holmes Martin, head of the poultry 
department of Purdue university and chair- 
man of the national Christie Award com- 
mittee, made the presentation to Miss Lowe. 

In addition to Mr. Creighton and Mr. 
Huntington, the other officers elected in- 
cluded: Hugh Gordon, Marion, Iowa, first 
vice president; Dr. John C. Huttar, Ithaca, 
N. Y., second vice president; O. W. Olson, 
Chicago, Ill., treasurer; and L. A. Wilhelm, 
Lafayette, Ind., secretary. 


@ CHERNEY & WATSON LUMBER 
Co., Albion, Neb., is working on the con- 
struction of additional storage facilities 
which will provide another 18,000 bushels 
of storage space at its elevator. 


Ask the Man 
who sells 
Pay Way-- 


Ask him about the results 
his customers get from Pay 
Way Feeds .. . ask him 
_ about the increased good 
and confidence result- 
ing from the use of Pay 
Way Feeds ... ask him 
about the interest, cooper- 
ation and assistance Pay 
Way extends every dealer 


—then ask us about selling 5 
, Pay Way Feeds! 5 


x 
% 
| 
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Pat’d & Applied For CITY M 


dealer and that’s why we prefer to eliminate 
= F armers all such difficulties and losses by selling for 
(Continued from page 59) straight cash.” 


: The Farmers Grain store advertises fre- 
the Farmers Grain store and dozens of 


: quently in the Abilene daily newspaper 
rabbit pgp the Abilene area would which is widely circulated in the rural areas. 
buy their rations nowhere else. Mr. Bryant Mr. Bryant is highly sold on the merits of 
rabbit feed sald frequent and liberal use of advertising 
The Grain ave sells some rab- and intends to broaden 
bits direct to breeders or for pets but his his firm's advertising in the Sutaee. 
greatest profit comes from selling the ani- Fire severely damaged Mr. Bryant's store 
mals to a local dressing plant. a few years ago and building material and 

Credit is no friend to the feed merchant, ™achinery shortages have delayed complete 
Mr. Bryant asserts, and he has as little to reconstruction. But the alert feed dealer is 
do with it as possible. “Every time a cus- already set to complete his rebuilding just 
tomer who is granted credit doesn’t pay his as soon as he can lay his hands on the 
bill, it doesn’t necessarily mean he is dis- required materials. “Our every aim is to 
honest,” he reasoned. “But any credit serve more completely these Texans—the 
which isn’t satisfied means a loss for the greatest customers on earth!” he asserted. 
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MODEL F-1 BAG AND BOX 
ELEVATING CONVEYOR 


Cuts Costs in Piling, Stacking and Shelving Operations 


The ATLAS F-1 is particularly adapted for the stacking or piling of 
feed, grain, flour, cereals or other sacked products, enabling the opera- 
tions to be performed with greater speed, greater economy and in 
greater safety. 
Lowering or raising the discharge end and locking it into a new 
position can be done while the machine is in operation. This is done 
through a gear-and-cable self-locking device with a parallel arm lift. 
The conveyor can handle bags, boxes and parts weighing up to 100 
pounds, and has a total load capacity of 200 lbs. It operates smoothly 
and swiftly. Ball bearing swivel casters and 4” 
diameter metal wheels mounted on roller bearings 
make moving the conveyor from one place to 


another amazingly easy. Write for full particulars 
and prices. 


ATLAS CONVEYOR COMPANY 
CLINTONVILLE, WISCONSIN, U.S. A. 
Manufacturers of Boxcar Loaders, Boxcar Unloaders, Por- 
table Elevators, Portable Flight Conveyors, Stationary Belt 
Conveyors, Portable Belt Conveyors, Bucket Elevators and 

other Special Industrial Conveying Equipment. 
Th licati 
ATLAS MODEL 


veying sacked and pack- 
aged materials from one 
floor to another, for 
truck loading and un- 
loading where the load- 


ing and regular floors 
ATLAS MODEL Fi 
with the discharge are of different levels, 


and for speedy, eco- 
ATLAS MODEL Fi at end set at its highest 
its lowest adjustment. adjustment. 
e110 


Quaker Oats Re-equips and 


Re-models Four Elevators 
Quaker Oats Co., Chicago, Ill., has under- 


taken a program of new construction, re- 
modeling, and re-equipping that covers 
four grain elevators owned by the company 
in Illinois. 

A modern office and warehouse have 
been built at Eliot, from which Ful-O-Pep 
livestock and poultry feeds will be sold to 
farmers and feeders. 

At Wing, the office, feed warehouse and 
hardware store owned by the Quaker Oats 
Co. has been completely remodeled and 
new equipment has been installed which 
includes a Strong-Scott truck hoist. 

A Hess shell corn drier has been installed 
at Odell, and Quaker Oats has begun cus- 
tom drying of shell corn for farmers in 
that area. 

At Gibson City, a 50-ton, 60 foot deck 
scale has been installed. 


Dr. Heinz Offices Move To 
Washington Court House 


Dr. Heinz Co., manufacturers of Heinz 
Nu-Way feeds, supplements and minerals 
for livestock, has moved its main offices 
from St. Bernard, Ohio, to Washington 
Court House, Ohio, according to Dr. W. C. 
Heinz, owner of the firm. The firm’s plant 
had already been moved to a new location 
at Bloomingburg, after a fire had destroyed 
the St. Bernard plant early in 1947. 

The Bloomingburg plant has a greater 
capacity than the former St. Bernard plant 
and includes grain storage and drying facil- 
ities, automatic feed manufacturing and han- 
dling equipment, and has several large ware- 
houses. 


@ QUALITY FUEL & FEED CO., Al 
bany, Wis., has been, sold to Carl and Ed- 
ward Hoehne by John Sucharski. The firm’s 
new name will be H & H Distributing Co. 


THE FEED BAG 


“After tossing and turning and weeks of 
nightmares | finally hit on a name for 


our new flour.” 


THE FEED BAG — February, 1948 


N 


R 
TRADEMARK REGISTERED 


TO WORK FOR YOU 


National advertising pre-sells STONEMO .. . makes 
your selling job easier and paves the way for more profit. 
This popular, fast-selling poultry grit is preferred by lead- 
ing poultry raisers. STONEMO is a profitable item you 
can be proud to carry and 
feel safe to recommend. 


Contact your nearest Iowa 
Limestone representative to- 
day, or write our Des Moines 
office. 


Distributors for 
Iowa, Minnesota 
and surrounding 
territory 


LIMESTONE 


COMPANY 
DES MOINES 


Kahlbaum Bros., Carleton, Mich. 


Combining 
Old with New 


That’s no headache for IBBERSON 
because we have 60 years’ experience to 
draw from. 

No matter what your problem, consult 
IBBERSON. No cost — no obligation for 
interview. Write for our FREE book. 


IBBERSON COMPANY 


Prvineers und Contractors Minneapolis, Minn 


Ath Us 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


*& 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 
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SEE FOR YOURSELF 
HOW THIS DIESEL POWER 
FITS YOUR BUSINESS 


Today! Decide to know about 


General Motors Diesels— why 
they are replacing other en- 
gines everywhere— how 
they are simplifying prob- 
lemsandreducing fuel costs. 
Can they do it for you? 
4 Here are the answers. 


Get this FREE BOOKLET 


Detroit Diesel Engine Division, Dept. 1-10, 

13400 West Outer Drive, Detroit 28, Mich. 
Please send me a free copy cf Power Parade. | want to know what 
your GM Diesel engines can do for me. 


NAME 


ADDRESS. 


OCCUPATION, 


DETROIT DIESEL ENGINE DIVISION 


Single Engines..Up to 200 H.P. DETROIT 28, MICH. 
GENERAL 


DIESEL 


Multiple Units..Up to 800 H.P. 
POWER 


MOTORS 


| 
SA 
03 
> al 
| 
AR ri 
ellie 


If you want uniform 450 Tons Daily 
Quality built into Pulverized Grains 
the Line you sell — 
then Select Phone or Wire 
for Quotations 


FLA AME BQ 


Phillips, Wisconsin 


Phone 
L. D. 44 or 21 
For Poultry, Livestock Teletypewriter 
and Fur Bearing Animals Phillips 14 


We Solicit Private Label Business 


FLAMBEAU 
MILLING CO. 


Write for literature 
and our favorable 
dealer terms. 


THE MATHIESON ALKALI WORKS (INC.) 


60 EAST 42nd STREET NEW YORK 17, N. Y. 


Repair Your Sacks, Tarpaulins, Belts, etc., with 
HILLTOP'S oRIGINAL FULL STRENGTH TUG-O-WAR 


FABRIC CEMENT 


canvasses, awnings, tents, leather 


practically any fabric. 


HILLTOP LABORATORIES, 718C Washington Ave. No., Minneapolis 1, 


TUG-O-WAR is ideal for patching DEALERS will find a big demand 
and repairing sacks, canvas, over- for TUG-O-WAR. In handy 6-0z., 
alls, clothing, tarpaulins, binder pint, quart and gallon containers. 


goods, rubber goods, belts, — FREE a for — 
end a postca 


— Pig Program 
(Continued from page 17) 


management and nutritional deficiencies. 
In making a diagnosis the well-trained, 
experienced veterinarian often faces a diffi. 
cult problem. The untrained man an im- 
possible one. 
TO AVOID HEAVY LOSSES 

1. Watch the pigs closely. 

2. At the first sign of trouble consult 
your veterinarian immediately. Delays 
are costly. 

3. Do not attempt any treatment until a 
correct diagnosis has been made. 


Brower Appoints Sponder 
New Production Manager 


Stephen B. Sponder, manufacturing ex- 
ecutive, has been appointed production 
manager for the Brower Mfg. Co., Quincy, 
Ill., according to L. J. Brower, secretary- 
treasurer of the firm, one of the largest 
poultry supply manufacturing organizations 
in the world. 

Mr. Sponder was associated with the 
United States Cartridge Co., St. Louis, dur- 
ing World War II, where he was assistant 
production control manager. In addition to 
over 20 years in the manufacturing field, 
Mr. Sponder has been active in Production 
Engineering society affairs and served as 
president of that group for a time. 


M. D. Trout Organizes New 
Alfalfa Products Firm 


M. D. Trout, sales and office manager of 
the AAA Alfalfa Milling Co., Roswell, 
N. M., has announced his resignation from 
that company. Mr. Trout has organized the 
Southwest Alfalfa Products Co., with head- 
quarters in Plainview, Tex. 

One of the first transactions of the new 
firm was the purchase of the Taylor & Ap- 
plewhite Dehydrating Co., Aiken, Tex., as 
a subsidiary of Southwest Alfalfa Products 
Co. 

C. B. Coleman, formerly with the Denver 
Alfalfa Milling Co. and the AAA Alfalfa 
Milling Co., will be in charge of production 
for the new firm. Mr. Coleman has had 
over seven years experience as plant super: 
intendent of alfalfa dehydrating mills. 
> 
@ MERCHANTS DISTILLING CORP., 
Terre Haute, Ind., recently purchased the 
cattle feed recovery facilities at Terre Haute 
from the WAA for $175,000. The facilities 
for recovering dry cattle feeds from alcohol 
distilling operations were built at a cost of 
$515,412 during the war. 


BEMIS PROMOTES STETSON 

Bradford R. Stetson, superintendent of 
the Bemis Bros. Bag Co. Minneapolis fac 
tory, has been named office assistant in 
the company’s general production depart: 
ment in St. Louis, according to company 
spokesmen. Mr. Stetson joined Bemis Bros. 
in 1927 in the engineering department in 
St. Louis and was transferred to Minnea- 
polis in 1930. 
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These Chlori 
orine Twi 
Will Hel 
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. 
q\0B"h or DAIRY wherever milk 
is hand! d ine) i 
Ss an ead. LO-BAX (50% chlorine) a fast 
| killer of quickly in water — Makes cleat 
dairy rinse solutions Retains its full strength—Is dependable, 
\y economical and easy to handle. 
For POULTRY and other FARM Uses 
For Colds — HTH-15 45 a Dry Chlorine inhalant. HTH-15 is a arty 
“goating powder” that floats in the aif long time when dusted above pirds- 
Use whenever treatment for colds is needed- Add HTH-15 drinking 
fountains keep water safe. Helps eliminate slime from fountains. Use 
= HTH-15 make germ-killins solutions for general sanitation- 
| 
| a> 
| 
& 
| Patching and Repairs 
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Name John Guter to Head 
Armstrong Dog Food Sales 


Charles F. Kieser, vice president in charge 
of the special products division of Borden's, 
New York City, has announced that John 
Guter has been recalled from a special mar- 


JOHN GUTER 


keting study to head the sales department 
of Armstrong dog food, a Borden product. 
Mr. Guter, a graduate of Colgate university, 
has been with the Armstrong sales depart- 
ment for over three years, and has better 
than a decade of experience in the dog 
food field. 

The expanded merchandising and sales 
campaign contemplated for the Armstrong 
line will emphasize the merits of Esbilac, the 
company’s simulated bitch milk. 


Commercial Solvents Corp. 
Promotes Daniel Curll 


Commercial Solvents Corp., New York, 
N. Y., has announced the expansion and 
reorganization of the sales department's 
agricultural division to coordinate the sale 
of all products entering the agricultural 
field. 

Daniel B. Curll, jr., formerly manager: of 
the company’s Dixie chemical division, has 
been appointed manager of the enlarged 
division. Dr. Hugh R. Stiles becomes tech- 
nical director, and Dr. James G. Sanders 
continues as entomologist. 

Commercial Solvents has been in the 
agricultural field for many years with its 
riboflavin feed supplements and during the 
past year, the company expanded into the 
fertilizer and insecticide business. 

Late in 1946, the company purchased the 
Dixie Ordnance Works at Sterlington, La., 
which CSC had built and operated for the 
government during the war to produce an- 
hydrous ammonia. The major part of the 
plant’s production is processed into fertil- 
izer by Gulf coast manufacturers. During 
the first year of operation, the selling acti- 
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vities of this unit were handled by the Dixie 
chemical division. The functions of this 
division have now been taken over by the 
agricultural division. 

The most recent development in the 
agricultural field by Commercial Solvents 
has been the production of the new insecti- 
cidal material — benzene hexachloride. A 
new plant was constructed at Terre Haute, 
Indiana, in 1947 to produce this product 
which is sold to manufacturers of insecti- 
cides. 


@ SNOOK BROS., Newton, Iowa, have 
purchased the feed and produce business of 
Byron Kier. 


@ C. L. KRAMER, Humboldt,, Iowa, has 
purchased the alfalfa mill of L. D. Snyder 
at Dakota City, Iowa. 


Cream Calf Meal 


for gruel Feeding 


HIGH QUALITY 


ECONOMICAL 


DEPENDABLE 


Cream Calf Flakes 


for dry Feeding 


Co. 


5425 W. Roosevelt Rd. Chicago, Il. 


UP-GRADE 
Your 

PIG FEED 
BUSINESS 


MAKE PIG BUSINESS 
BIG BUSINESS 


ORUVIED 


Kentucky Chemical Industries, Inc. 
Phone Poplar 0200 — Cincinnati 32, Ohio 


i KNOW THEM BY THEIR BRAND 


MEAT AND BONE SCRAPS > 


RED W/sRAND 


DIGESTER TANKAGE 
BONE MEAL 


QUALITY IN FEEDS IS ECONOMY IN FEEDING } 


=“PROVE ALL FEEDS 
HOLD FAST 
TO THOSE 


WHICH ARE GOOD 


reo W 


is proved good for feeds 
To hold fast its excellence 
of quality is our continuing 


pledge to our customers. 


WILSON Co. 


chicoge ©" tas 
Oklahoma City * Albert Lea * Omaha 
Cedar Rapids 


> 
WITH 
| | 
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CAMEL 


WHEAT MIXED FEED 


for 


Poultry-Dairy Cows-Pigs 
EXCELSIOR MILLING COMPANY 


Minneapolis 


“All in 


one bag” 


Minnesota 


ATTENTION Feed Manufacturers... 


CANADAIN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 


Members: 


American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


CONSERVE 
GRAINS 


Increase 
Feeding efficiency 
with Balanced 


EAGLE 
FEEDS 


For all poultry 
and livestock 


EAGLE ROLLER MILL CO. 
New Ulm, Minn. 


KELLy ove 


MODELL 
HAMMERMILL 
CORN CUTTER 
AND GRADER 


VERTICAL FEED 
MIXER 


One Machine or Complete 
Feed Mill Equipment 


© Kelly Duplex, with more than 
60 years’ experience, is well 
equipped to help you plan and to 
build the mill machinery you need. 
They will be glad to help you with 
your problems. Whether you are 
purchasing only one machine or 
equipping a mill complete, get 
suggestions and esti. 
mates from Kelly 
Duplex. 


The Duplex Mill and Mfg.Co. 


Springfield, Ohio 


New Insecticide Developed 
To Combat Grain Insects 


A new insecticide material, Pyrenone, 
has been developed by U. S. Industri.| 
Chemicals, Inc., New York City, for the 
control of common grain insects. In addi. 
tion to the high toxic value of Pyrenone, 
its greatest advantage for grain protection 
and mill sanitation lies in the fact that it is 
not toxic to warm-blooded animals, accord- 
ing to Glenn Haskell, president of the con- 
cern. 

Mr. Haékell said that treatments can he 
made effective against visiting insects for 
three months, or longer, under some con- 
ditions. Residual effectiveness is said to he 
at least as great as has been claimed for any 
of the recent highly-publicized toxicants. 

Emulsion concentrates made from USI's 
Pyrenone are being made available to mill- 
ers and feed dealers through a rapidly in- 
creasing number of insecticide manufac 
turers. The company points out that these 
emulsions can be used safely and effec 
tively for spraying grain bins, freight cars, 
elevators, mills, etc. 


Kraylets Production Upped 
At Kraft Foods Co. Plant 


Kraft Foods Co., Chicago, Ill., has dou 
bled the capacity of its Ferreston, Ill., plant 
for producing Kraylets, the hog and poul- 
try feed booster which was placed on the 
market about six months ago. Company 
officials said that the demand for the new 
product has been so great that the firm is 
planning two additional plants. 

Kraylets is a feed booster in dry kernel 
form and is 80 per cent milk products. 
Originally introduced only to company 
patrons when production was limited to the 
original pilot brand at Sweetser, Ind., dis’ 
tribution has now been extended over Indi: 
ana, Illinois, Iowa, and large parts of Ar 
kansas. 

The product is currently being intro- 
duced in some southeastern states and Min- 
nesota. Distribution will be on a national 
scale as soon as increased production facili- 
ties are completed, according to company 


spokesmen. 


@ DRYDEN ELEVATOR, Dryden, Mich... 
has been purchased by Don Flater of Dry 
den, and Ed Reagan of Altamont. 
@ D. G. REITER, Palmer, Iowa, has suc’ 
ceeded Clifford W. Swalin as manager o! 
the Palmer Cooperative Elevator. 

ESHELMAN HONORS FARM YOUTH 

John W. Eshelman & Sons, Lancaste’. 
Pa., manufacturers of Red Rose Feeds, have 
distributed a 1948 calendar dedicated t» 
the accomplishments of farm youth in 
America. Above the dates for each mont!) 
are pictured outstanding farm youngste: 
with a record of their accomplishments ir 
poultry, livestock, and hog raising and 
management. The calendar also carries « 
photo of the new Eshelman plant at 
Tampa, Fila. 
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Joins Burrus Feed Mills 


H. H. WEATHERBY 


H. H. Weatherby has been appointed as- 
sistant director of research for Burrus Feed 
Mills, Fort Worth, Tex., according to an 
announcement by Wiley Akins, general 
manager. Mr. Weatherby, who will work 
with Dr. W. C. Tully, director of research, 
was formerly with the sales department of 
the southwestern division of Burrus Feed 
Mills. In his new position, he will do field 
research work on livestock and poultry over 
the entire south. 


Anderson Box Co. Issues 


First Postwar Catalog 


The Anderson Box Co., Indianapolis, 
Ind., has issued its 1948 catalog, the first 
since the first year of the war, listing and 
describing the complete line of Anderson 
chick shipping boxes, hatchery supplies 
and equipment. 

Galvanized feeders and fountains, heavy 
duty aluminum nests, batteries, and flock 
feeders are illustrated in the catalog, along 
with a complete line of oil, electric, and 
coal burning stoves under well advertised 
Anderson names. 

Catalogs and price lists may be obtained 


by writing Anderson Box Co., Indianapolis. 


@ SLETTE HATCHERY & FEED CO., 
Osseo, Wis., has been purchased by Glenn 
and Robert Olson who will operate the 
business under the name of the Osseo 
Hatchery & Feed Co. 


DEATH TAKES C. A. MOORMAN 
C. A. Moorman, Quincy, Ill., president 
of the Moorman Manufacturing Co. of 
Quincy, died Jan. 8 at Albany, Ga., en route 
to Florida. Mr. Moorman had suffered from 
heart trouble for several years. He had been 
with the Moorman Manufacturing Co. for 
40 years, becoming president in 1942, fol- 
lowing the death of his brother E. V. 


Moorman. 
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W. M. BELL COMPANY 


COMMISSION MERCHANTS 


SPECIALIZING IN 


BARLEY and RYE 


AT MILWAUKEE 


e INQUIRIES ON FEED GRAINS INVITED 


‘CH ICKS* 
"DOLLARS ? 


Your Customers get BOTH with 


Conkeys ¥-Q, * STARTING 


(or Conkeys Y-O* All Mash Chick Ration) 


Chicks that thrive on Conkeys .. . 
more eggs, more dollars later. You get 
steady sales, steady profits all season 
long. See that your customers start 
their chicks out right—with Conkeys 
Y-O Feeds. That’s the way to see why, 
for you too, “It Pays to Follow the 


Y-O Way.” 
— derive 
from cod liver oil, WHEAT, RYE, CORN and OATS 
east and other vita- 
sources is WHEAT and FEED BARLEY 
made under a pat- 
ented process which 
prolongs the po- 
tency of fat soluble 
vitamins. Y-O “vi- 
talizes” every pound 
of Conkeys Y-O 
Feeds. 


G. E. CONKEY CO. 
6761 Broadway Cleveland 5, Ohio 
Mills: Cleveland, O.; Toledo, O.; 
Nebraska City, Nebr. 


ills 
RS’ & CO., INC. Faizeury, FoRRest, 


: 
BU 
Poultry * Hog* Dairy & Turkey Feeds 
‘or 
Feed 
é 


THE 
STANDARD 
OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


The scientifically built 

TT grain bucket has won an 

enviable reputation among grain 

Lecusmakesfree elevator operators. It has saved 

your elevator wen A vital man hours, cut costs, 

leg. i for our and has increased capacities where- 
ever installed. 


Screw Conveyor Corporation 


719 Hoffman St. 


Hammond, ind. 
PROOUCTS 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F.J. Faber, Vice-Pres. C.E. Donegan, Treas. 


MINNESOTA 


GIRL FLOUR 
lll. and finest 


MILL FEEDS 


... order today from 
Capital Flour Mills 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis - Mills: St. Paul 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Des Moines, Ia. 


SWIFTIDE Blended Fish Oil 
BIG CHIEF Meat Scraps 
Brewer's Dried Grains 
Linseed Meal ¢ Malt Sprouts 
~ Mill Feeds 
4 CORN OIL MEAL 
CORN GLUTEN MEAL 
CORN GLUTEN FEED 
SOYBEAN OIL MEAL 


A 
L 
E 
Y 
s 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right — Service Prompt 


ellée 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


GEORGE R. WELLMON 


George R. Wellmon, Erie, Pa., sales man- 
ager for Eriez Manufacturing Co., Erie, has 
been named secretary of the engineering 
division of the food section of the National 
Safety council. 


Selders Elected President 
Of Kansas City Feed Club 


Lloyd O. Selders, Spear Mills, Inc., Kan- 
sas City, Mo., was elected president of the 
Kansas City Feed club at the annual meet- 
ing Jan. 17 at the Phillips hotel. Mr. Sel- 
ders succeeds Earl A. Hogan, Earl A. 
Hogan Co. 

Martin Newell, of Feedstuffs, was re- 
elected vice president, and Stanley W. 
Dreyer, Dreyer Commission Co. and Rich- 
ard C. Myers, Rodney Milling Co. were 
elected treasurer and secretary, respectively. 

New members of the executive committee 
are John J. Blowers, Standard Milling Co. 
and J. Paul Jackson, Carey Salt Co. Mr. 
Jackson was not present at the meeting, 
being hospitalized at the time. 

A vote of appreciation was given the re- 
tiring officers for their work on behalf of 
the club, and the organization again voted 
to act as hosts at a cocktail party for th 
Midwest Feed Manufacturers association at 
their convention in Kansas City Feb. 19-20. 


NEW BEMIS BOOKLET 

“How To Get Best Performance from 
Bemis Paper Bags” is the subject of an 
educational booklet which is being dis 
tributed by Bemis Bros. Bag Co., St. Louis. 
Mo. The booklet explains how bags should 
be stored, shipped, and handled to retain 
their maximum strength. A page of “Do's” 
and a page of “Don'ts” form a simple 
guide for bag users. Copies of the booklet 
may be obtained by writing the Bemis Bros. 
Bag Co., St. Louis, or the nearest Bemis 
office. 
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H Named Secr etary 
| 
eY 
Line of Cif 4 Products 


Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


MACHINERY FOR SALE 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 
c/o The Feed Bag, Milwaukee 3, Wis. 


For Sale: Attrition Grinder. Sprout Waldron 
20 in. attrition grinder with two 10 H.P. direct 
drive motors with starter and switch box, also 
extra grinder plates. Oconto Milling Co., Ocon- 
to, Wisconsin. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. rite 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


“For Sale: One Used Fox Cutter, Model No. 
224 $300.00 F.O.B. Neodesha, Kansas. W. J. 
Small Company, Inc. Neodesha, Kansas. 


Two Hammer Mills For Sale: 1—No. 40 Blue 
Streak, complete with 50 H.P. motor & starter, 
crusher feeder and dust collector. 1—No. 40 Bry- 
ant hammer mill with base and 40 H.P. motor. 
One new 50 H.P. motor & starter. All priced 
right for quick sale. Tillman Produce and Hatch- 
Company, Wilton, Wisconsin. 


Steel grain storage bins, elevators, conveyors, 
spring delivery, nickle crusher feeders and Zip 
Cob blowing shellers in stock. Muncy Mill Ma- 
chinery Co., Muncy, Pennsylvania. 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


For Sale: Burton ‘to 3% ‘ton mixer without 
elevator, good condition. $100.00. Windish Feed 
Mill, Galva, Illinois. 


“For Sale: Two Sampson water wheels com- 
plete with gears and pinions and shafting. Sizes 
30” and 26”. Wm. Bernatz & Son, Decorah, Ia. 


MACHINERY WANTED 


Wanted: 2-5 ton Howes horizontal feed mixer. 
Must be in good as new condition, late model. 
State price, style, size and number. Write Box 
FB-34, The Feed Bag, Milwaukee 3, Wisconsin. 


BUSINESS FOR SALE 


For Sale: A well established grain, feed, coal 
and fertilizer business including grinding & 
mixing. Has railroad siding. In a town of 1000 
populaton. If interested it is worth your investi- 
gation. Priced conservatively. Write Box FB 19, 
The Feed Bag, Milwaukee 3, Wis. 


For Sale: Custom feed mill, New building and 
all equipment. Doing nice business but must 
quit due to doctors orders. Parr Mill & Produce, 
Easton, Illinois. 


SERVICES OFFERED 


Well known representative of national organi- 
zation, calling on seed, feed, nurseries, hardware 
and department store trade in Long Island and 
Westchester. Willing to take on one more good 
line. Write Box FB 21, The Feed Bag, Mil- 
waukee 3, Wisconsin. 


MISCELLANEOUS 


For Sale: 150,000 pounds dried lactalbumin, 
50% protein, high quality suitable for poultry 
feeds. See Ott and Boucher, Poultry Science 23, 
497, (1944). Write Box JN 75 The Feed Bag, 
Milwaukee 3, Wis. ; 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, M 


Hatching Year "Round — All Popular Breeds 
* * * U.S. Approved—Pullorum Controlled. Re- 
liable Source For Nutritional Research Labora- 


tories. Morris Hatchery, 860 West Jackson St., 
Morris, IIL. 


@ STANLEY APPLEBERG, Pembroke, 

Ill., has opened a new feed store in Mo- 

mence, Ill. Mr. Appleberg also operates a 

feed store and broiler plant in Pembroke. 


@ PATTON SEED & HARDWARE 
STORE, Monmouth, Ill., recently cele- 
brated completion of its improvement pro- 
gram with an open house. 


Staley Assigns Stigers 
To Rundell’s Territory 


John Ardus Stigers, sales representative 
of the A. E. Staley Mfg. Co., Chicago, in 
southwestern states and Michigan territor- 
ies, has been appointed to take over the 
Illinois and Indiana territories formerly 
covered by D. W. Rundell, who has re- 
tired after 16 years with the company. Com- 
pany officials also announced that S. J. 
Lane, Eaton Rapids, Mich., has succeeded 
Mr. Stigers in the Michigan territory. 

@ A. G. WELLS CO., De Pere, Wis., 
sponsored an educational meeting for feed 
and seed dealers Jan. 13 at the Union hotel 
in De Pere. New and improved types of 
hybrid corn were discussed by speakers 
from the research department of Northrup 
King & Co. 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 


Receivers, Shippers and Elevator Operators 
Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


HELP WANTED 


Night Superintendent Wanted by large mid- 
western feed mill; an excellent opportunity; 
modern equipment and _ efficient production. 
Write Box FB 28, The Feed Bag, Milwaukee 3, 
Wisconsin. 

FEED EXECUTIVE WANTED 

Age 30 to 40. Experienced in grain prgshasiog 
and selling. General knowledge of livestoc 
desirable. Excellent opportunity for right party 
with large well established organization. Loca- 
tion California. Write fully, information confi- 
dential. Write Box JN 101, The Feed Bag, 
Milwaukee 3, Wisconsin. 


SALESMEN WANTED 
Some excellent territory open for salesmen 
with knowledge of the feed industry to sell feed 
grinding, mixing and handling equipment for 
one of America’s leading hammermill manufac- 
turers. Write Box JN 32, The Feed Bag, Mil- 
waukee 3, Wisconsin. 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


THE FEED BAG — February, 1948 


3 
| 
e1i7e 


"Better Feeds and Seeds For 


Northwest Needs’’ 


LAND LAKES 


CREAMERIES, INC. 
FEEDS SEEDS FERTILIZERS 


2201 N. E. KENNEDY + MINNEAPOLIS 13, MINN. 


— 
{ 


COD LIVER OIL 
With Vitamins A and D added 
POTENCIES TO FIT YOUR REQUIREMENTS 


»» MARDEN’S 


MARDEN-WILD CORP. 
500 Columbia Street ae Somerville 43, Mass. 


Brokers of ... 
QUALITY FEED INGREDIENTS 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 
205 W. WACKER DR. CHICAGO, ILL. 


Salt, Fed Free Choice Saves Protein 
. « « Helps Prevent Hidden Hunger 


TS best way to feed salt is to feed 
it Free Choice. Then animals can take 
vhat they want and need. And because 
he need for salt is a continuous one 
while animals are eating and digesting 
their feed, salt Free Choice should be 
available constantly. 


MORTON SALT COMPANY 


CHICAGO 4, ILLINOIS 


Shown above is a view of the new 820, 
000 bushel elevator at Iowa Falls, Iowa, 
which recently has been put into operation 
by the Ralston Purina Co. The new eleva: 
tor is 296 feet long and 177% feet high 
and includes 26 tanks, star bins, and a 
head house. Bins are 120 feet high and 20 
feet in diameter. Unloading facilities in- 
clude a concrete hopper with carload ca- 
pacity for rail cars and two truck dumps 
of 30 ton capacity each. Underground and 
overhead tunnels connect the elevator with 
the Purina Chow plant. H. N. Johnson is 
manager of Iowa Falls elevator, which is 
one of five Purina plants specially equipped 
for soybean processing. 


Thomson Elected President 
Of Royal Scot Milling Co. 


Clifton R. Thomson, East St. Louis, Ill. 
has been elected president of the Royal Scot 
Milling Co., East St. Louis, to succeed 
Francis L. Ferguson, who died Jan. 1. Mr. 
Thomson has been with the company since 
it was founded a year ago. 

J. B. Petersen, also with the company 
since its founding, was elected first vice 
president in Mr. Thomson’s place. Other 
officers of the company, who remain un- 
changed, are: Norman Lewis, secretary; and 
Fred M. Mersinger, treasurer. 

@ ASHLAND COOPERATIVE EX 
change, Ashland, Kan., is planning the coa- 
struction of a 200,000 bushel elevator. 
@ JOHN W. MARCH, Carmi, Ill., 72. 
local feed mill owner, died recently. 


C. A. PARSONS RETIRES 

C. A. Parsons, Duluth, Minn., assistant 
secretary and assistant treasurer of the 
Globe Elevators division of F. H. Peavey 
& Co., Duluth, retired recently after ‘1 
years of service with the firm. C. A. Collins, 
recently elected assistant treasurer of the 
F. H. Peavey Co. division at Duluth, will 
take over Mr. Parsons’ duties. 
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Vandever-Ansley Employes 
Form New Brokerage Firm 


Packers & Processors Sales, Inc., Min- 
neapolis, a new brokerage firm, has been 
established by the former sales and office 
personnel of the Vandever-Ansley Co. Per- 
sonnel of the new firm includes Frank 
Dougherty, R. A. Blomfield, Donald J. 
Swanson, Clara Christenson, and Doris 
Carlson. 

Formation of the new firm resulted when 
the Vandever-Ansley Co. withdrew from 
the general brokerage business, handling 
only Faribault Canning Co. and Minnesota 
Consolidated Canneries, Inc. 

Packers & Processors Sales will do brok- 
erage business for the accounts formerly 
handled by the Vandever-Ansley firm, in- 
cluding Upper Midwest processors of dehy- 
drated alfalfa meal, Biloxi Grit Co., the 
Ray Ewing Co., and manufacturers of soy- 
bean oil meal, linseed oil meal, cottonseed 
meal, peanut oil meal, fish meal, and mill- 
feeds. 


Dr. Salsbury Publishes 


Poultry Disease Manual 


Dr. Salsbury’s Laboratories, Charles City, 
Iowa, has announced publication of a 48 
page, four color manual of poultry diseases 
for distribution to dealers and poultrymen. 
The publication marks the seventh edition 
of Dr. Salsbury’s Manual of Poultry Diseases. 

The profusely illustrated manual dis- 
cusses the causes, symptoms, and lesions of 
38 different diseases of poultry and ex- 
plains methods of preventing and con- 
trolling each condition. The book also in- 
cludes sections covering intestinal worms, 
external parasites, anatomy and physiology, 
and management and sanitation. 

The manual was prepared by research 
specialists, poultry husbandmen, artists, and 
members of the editorial service department 
of Dr. Salsbury’s Laboratories. Distribution 
to poultrymen is being carried out through 
Dr. Salsbury dealers throughout the country. 


Barnard & Leas Moves To 
New Cedar Rapids Plant 


Barnard & Leas Mfg. Co., Inc., manu- 
facturers of milling machinery for over 90 
years, has transferred all its operations from 
Moline, Ill., to its new plant at Cedar Rap- 
ids, Iowa, according to George T. Ronk, 
president of the company. 

Since the firm was taken over by the 
Ronk interests three years ago, the com- 
pany has embarked on a program of moder- 
nization and expansion. New machine tools 
and revision of the manufacturing methods 
have speeded up production. Personnel 
training programs have been inaugurated 
which will result in closer coordination of 
production and administrative functions, 
company spokesmen said. 


@ AUGUST WECKWORTH, Budsin, 
Wis., has purchased the feed mill at Budsin 
and will operate it as the Budsin Feed Mill. 


THE FEED BAG — February, 1948 


LATTIN COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA 


Chamber of Commerce 327 So. LaSalle St. 
Buffalo 2, N. Y. Chicago 4, Il. 


Order a Mixed Car of 


Galion Leal Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


(Higher in Protein) 
® 


\ TENNANT & HoYT Co. 


LAKE CITY, MINN. 


he 


> 


NOW — ORIGINAL 


TEHR-GREEZE 


FABRIC CEMENT 
AVAILABLE FOR IMMEDIATE DELIVERY TH E FACT 


STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 


are 
MADE STRONGER 
will 
FOR REPAIRING GRAIN BAGS LAST LONGER 
have 


WHITE — Repairs all types of 


cloth, canvas and leather goods. GREATER CAPACITY 


A tough, versatile adhesive with and will operate more 
thousands of uses in home, repair efficiently at less cost 
shop and farm. than other elevator 
cups. 
Write for Trade Prices. - WRITE TO: 


VAL-A COMPANY || 


f of distrib and 
700 W. Root St, Chicago 9, Ill. 


e1ge 


Ide 
oat 
ov 
«tt 
}Tehr-Greez@ 
: a FABRIC CEMENT 


Advance Seed Co. 120 
Albers Milling Co. 23 
Amburgo Co. 121 


American Dry Milk Institute -. 
Arcady Farms Milling Co. -. 
Archer-Daniels-Midland Co. 


Armour & Co. 102 
Atkins & Durbrow 16 
Atlas Conveyor Co. 110 
W. M. Bell Co. 115 
Bemis Bro. Bag Co. 

Blatchford Calf Meal Co. ................. 
Brown-Forman Distillers Corp. 

Bunge Corp. 115 
L. Burmeister Co. 106 
Calcium Carbonate Co. 18 
Capital Flour Mills 116 
Central Mills, Inc. 24 
Cereal Grading Co. 116 
Chantland Mfg. Co. 109 
Chase Bag Co. 76 
G. E. Conkey Co. 115 
Davis Enterprises, Inc. 11 
Dawe’s Products Co. 53 


Dehydrating Process Co. 35 
Des Moines Oat Products ......... 
Detroit Diesel Engine Division ... 

Deutsch & Sickert Co. 
Dings Magnetic Separator Co. 
Donovan Feed Co. 
Mills 
E. F. Drew & Co. 
Dreyer Commission Co. 


. du Pont de Nemours & Co., Inc......... 64 
Eagle Roller Mill 114 
Eastern Commodities Corp. 116 
Electric Steel Elevator 117 
Eriez Mfg. Co. 54 
Exact Weight Scale Co. 12 
Excelsior Milling Co. 114 
Feed Supplies, Inc. 100 
Flambeau Milling Co. 112 
Franke Grain Co. 12 
Fredman Bag Co. 122 
Fruen Milling Co. 99 
Gehl Bros. Mfg. Co. 86 
Hallet & Carey Co. 114 
Hendy Feed Co. 105 
Hiawatha Grain Co. 117 
Hilltop Laboratories 112 
Honeggers’ & Co. 115 
R. R. Howell Co. 12 
Hubbard Milling Co. 34 
H. D. Hudson Mfg. Co. 7-26 
T. E. Ibberson Co. 111 
Iodine Educational Co. 102 
Iowa Limestone Co. 111 
Jacobson Machine Works ......................-..-..---- 95 
Kasco Mills 92 
Max Katz Bag Co. 120 
Kellogg Milling Co. 8 


Spencer Kellogg & ones, Inc. 
Percy Kent Bag Co., Inc 
Kentucky Chemical Industries, Inc. 


113 

King Midas Flour Mills 124 
Koelsch Grain Co. 105 
Kraft Foods Co. 67 
LaBudde Feed & Grain Co. ........................--. 111 
Land-O-Lakes Creameries, Inc. .....................--- 118 
Lattin, Inc. 119 
Leary Grain Co. 120 
Lederle Laboratories 58 
Lindsey-Robinson & Co. 42 
Liquitrol Co. 105 
Maney Bros. Mill & Elevator Co. ~.............. 108 
Marblehead Lime Co. 108 
Corp. 118 
J. Martenis 116 
McMillen Feed Mills 60 
Merchants Creamery Co. 78 
Merchants Feed Corp. 117 
Merck & Co., Inc. 6 
Milwaukee Feed 107 
Morton Salt Co. 118 
Mullin & Dillon Co. 121 
Murphy Products Co. 123 
Herman Nagel Co. 70 


National Alfalfa Dehydrating & Milling Co, _..121 


National Distillers Products Corp. -........ ..-103 
National Food Co. 89 
National Molasses Co. 117 
Nellis Feed Co. 105 
Newsome Commission Co. 105 


New England By-Products Corp. 46 


Nopco Chemical Co. 49 
North East Feed Mill Co. .........................-.-- 120 
Northrup, King & Co. 96 
L. L. Olds Seed Co. 99 


FEEDSTUFFS 


Both Cash and Futures 


Oyster Shell Products Corp. -.....-----.----------+--- 104 DREYER COMMISSION CO. 
1 (At it since 
Way Bost 414-415 Merch. Exch. Bldg., St. Louis 2, Mo, 
Prater bulveseer Co. 98 Board of Trade Bldg. Kansas City, Mo. 
Pratt Food Co. 45 
Peat Corp. 91 
Purina Mills 57 
Quaker Oats Co. 94 Feed Ingredients 
Russell-Miller Milling Co. -.............-.......-....---- 10 e 
Ryde & Co. 113 of all Kinds 
Dr. Salsbury Laboratories _.....2-0-e-e-ce----- 40 North East Com 
Co. Feed Mill pany 
avage, Inc. 
Screw Conveyor Corp. 116 Minneapolis 13 Minnesota 
Sea Board Sales Co. 120 
J. B. Sedberry, Inc. 31 
Shellbuilder Co. 107 
pecifide, Inc. 3 a 
. E. Staley g. Co. 10 
— Co. NSEED MEAL 
tandar rands, Inc. 
Stock-Gro, Inc. ~. 87 A. L. Stanchfield, Incorporated 
tratton rain oO. 
Strong Scott Mfg. Co. 3 Wholesale Grain and Feed Merchants 
Sanset Feed & Grain Co. —_____. 121 500 Corn Exchange Bldg. Minneapolis 
Superior Packing Co. 120 
Tennant & Hoyt 119 

Ultra-Life Laboratories, Ime. 73 NOWI!-Buy SUPERIOR’S-PURE 
Union Service Co. 116 
Union Special Machine Co. ~....--2.---------------0--- 122 Meat and Bone Scraps 
United eed Co. . Digester Tankage 

U. S. Sugar Corp. 106 Sone Meal weer Meal 
Val-A Co. uo | Superior Packing Co. 
Vi-D Co. 120 
Vitality Mills, Inc. 104 St. Paul, Minn. 
Waterloo Mills Co. 48 
Werthan Bag Co. 101 
Western Condensing Co. 36 
White Laboratories 12 : 
Whitmoyer Laboratories 81 
Wilber Feed Co. 117 . 
K. I. Willis Corp. 119 Br 
Wilson & Co., Inc. 113 i 
Winthrop-Stearns, Inc. 9 . 


@ ERVIN KOEHN, Sublette,, Kan., has 
purchased the Smith feed store in Monte- 
zuma, Kan. Leroy Koehn, brother of the 
new owner, has been named manager of the 
store. 


@ H.C. DILDINE, Benton, Pa., has com- 
menced operations in his new feed plant. 
New machinery installed recently includes a 
hammermill, a vertical mixer, a molasses 


mixer, and a corn sheller. 


@ ED KEARNS, Naperville, Ill., has opened 
a new feed and farm supply store at 317 
West Jackson street. The new store will 
be operated under the name Kearns Feed 
€& Supply store. 
@ JOYCE HUNT, Greenfield, Ill., former 
postmaster at Wrights, IIl., has been named 
manager of the Greenfield Farmers Elevator 
to succeed William J. Metcalf, who resigned 
recently. 
TUNNEY TO HEAD DOG WEEK 

Gene Tunney, former heavyweight cham- 
pion, has accepted the chairmanship of 
National Dog Week for 1948, according to 
Raymond J. Hanfield, executive secretary 
of the movement. National Dog Week is 
a non-profit corporation which sponsors 
National Dog Week observances through- 
out the country and maintains a year round 
office to serve dog owners. The 1948 Na- 
tional Dog Week observances will be held 
Sept. 19-25. 


GRAIN COMPANY, 
1023 CHAMBER OF COMMERCE, MINN: 
Bridgeport 1231 


SAVE MONEY 
with 


SEA-COLL 


BAGS 


BURLAP COTTON 
PAPER Ptain.on 


PRINTED 


TRUCK COVERS 
TWINES 


fPavertisers | 
SUDAN 
AbYANCE SEED ComPANy 
PHOENIX, ARIZONA——— 
DRY VITAMIN 
MARION, IND. 
| 
INDIANAPOLIS, IND. 
B e120¢ THE FEED BAG — February, 1948 


Honor Neahr Bag Co. 


FEED GRAINS ... FOR THE FEED TRADE 


MULLIN &DILLON CO. 


Reliable Grain Merchants 


Main Offices — Minneapolis 
Telephone Main 3384 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 
M. J. Neahr & Co., Chicago, was hon- 


ve. CHAMBER OF COMMERCE Distributors of: BRANCH OFFICE 
ored at a special dinner in , Jan. 16, UFF : 
when the company was awarded the Brand BUFFALO, B. ¥. Hubinger (Keokuk) MIDDLETOWN. N. Y. 
Names Foundation certificate for service to 
industry since 1855. George A. Veeder, ellogg’s Hominy Fee 
president, is shown left above after he had CLO-TRATE PRODUCTS Hercules Dried Whey Prensa a F oa 
received the award from Theophil Mueller, Fortified Cod Liver Oil and Wheat Germ Oil teh in cade cai oe 
chairman of the foundation's executive com- Vitamin A & D Feeding Oils Wheat Germ ois daiihcuieiae 
mittee. Presentation was for ““Neahr-Bags- Calf Manna 
Chicago”, burlap and cotton bags which Stonemo Granite Grit 
have aon and held public confidence WRITE US FOR FURTHER INFORMATION 
since 


To Traffic Manager Post ALFA LFA 


W. C. Newman, formerly assistant traffic 


manager, has been appointed traffic man- MEAL 
ager for Archer-Daniels-Midland Co., Min- 

neapolis, according to J. F. Adams, general 
traffic manager, who also announced the 


promotion of Marvin Hansen from super- Sun-Cured and 
visor of feed department traffic to assistant 
traffic manager. Dehydrated 


Mr. Newman, who has had 29 years ex- 
perience in grain transportation, joined 
ADM’s traffic department in 1940. Mr. 
Hansen has been associated with Archer- 
Daniels‘Midland since 1938. 


Midland Flour Organizes 
Town Crier Feed Stores 


Town Crier Feed Stores, Inc., North 


Kansas City, Mo., has been organized to NATIONAL ALFALFA 
handle the retail feed stores of the Midland 


Flour Milling Co., North Kansas City, Mo. DEHYDRATING AND 


The new corporation is a subsidiary of and 
wholly owned by the Midland Flour Mill- MILLING oG. 
ing Co. 
Irwin Hurwitt has been named vice presi- LAMAR, COLORADO 
dent and general manager of the company. ST. LOUIS, MO. 
He was formerly with the Tension Envelope 
Co., Kansas City. The offices of the firm CHANDLER, ARIZ. 
will be located at 2010 Taney avenue, North 
Kansas City, Mo. 
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‘TO IMPROVE FEED QUALITY AND 
LOWER FEED COST ... CONSULT 
THE AMBURGO NUTRITIONAL 
ENGINEER IN YOUR TERRITORY. 
THE AMBURGO COMPANY, INC. 


ure we're proud 


Style 21800 N bag closing machine 

equipped with Style 60000 D sewing 

head for making Union Special’s 

exclusive Dubl-Tape closure on 
paper bags. 

No two jobs are exactly alike—that’s why Union 
Special builds a wide variety of bag closing equip- 
ment. It’s also the reason why Union Special field 
representatives make a careful study of require- 
ments before giving you detailed recommenda- 
tions on the kind of equipment to install. If it’s 
“Union Special,” it’s right for the job! UNION 
SPECIAL MACHINE COMPANY, 448 North 
Franklin Street, Chicago 10, Illinois. 


BAG CLOSING MACHINES 


though we hate to brag 
your satistaction is | 


Jredman 


OA 4114-330 E CLYBOURN 


in the bag” 


Company 


MILWAUKEE, WISCONSIN 


ESTABLISHED 


1889 


Permanent Magnetic Power 


TO STOP 
TRAMP 


Dings Alnico 
H Perma-Plate Magnet 
Here’s the low cost, positive, modern way to get 

iron out of your product, protect machinery, pre- 
vent fire or explosion due to iron sparks. Powerful 
... lightweight . . . inexpensive . . . easy to install 
... non-electric . . . no operating cost . . . advanced 
design . . . magnetic performance guaranteed for 
life! For installation in chutes or above belts. 
Standard widths 4” to 72”. WRITE FOR BUL- 
LETIN NOW. 


DINGS MAGNETIC SEPARATOR COMPANY 
4735 W. McGeogh Ave., Milwaukee 14, Wis. 


A Complete Line of Permanent 
and Electromagnetic Separators 


DINGS Since 1899 
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SELL Not PRICE 


Complaints about high prices are often misleading. It’s not the 
“price tag’”’ but the return on the investment that makes “‘profits.”’ 
No farmer buys a new car, pays his taxes or reduces the mortgage by 
shopping around for low prices. Actually, he makes his profit from 
the results he gets from his feed, regardless of its cost. 

Farmers frequently lose profits and waste high-priced grain by 
unbalanced feeding. So when a customer comes to you for feeding 
advice, sell him good feed in terms of the profits he will make. Assure 
him he is making a sound investment when he buys a good feed. He 
will remember the profits he made long after he forgets the price he paid. 

That’s why it is smart business to tell your customers about 
MURPHY’S CONCENTRATES. Farmers will listen if you take 
time to show them how Murphy’s will help save high-priced grain, cut 
feed costs and prevent costly breakdowns. Thousands of farmers have 
actually doubled their profits when they switched from old-time, 
wasteful feeding methods to the modern, profit-proved Murphy way. 


You can help your customers cast off those 
“profit blinders.”” Show them why it is short 
sighted economy to save pennies on price and 
lose dollars on results. Help them save high- 
priced grain and make greater profits on 
hogs, cattle and poultry with MURPHY’S 
CONCENTRATES. Showing customers 
how to make more money always helps your 
busifiess to grow. 


MURPHY PRODUCTS COMPANY 
Burlington, Wisconsin 


100 LBs. 


CUT-COST 


CONCENTRATE 
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Ge when your customers come 


=, 


The gift teaspoon offer is a “tried and proved” sales 
builder! Women will be told about it on the radio 
—in newspapers. They'll come in to you—asking for 
King Midas Flour. Be prepared—stock up and dis- 
play King Midas featuring a beautiful gift teaspoon 
with every 50 Ib. sack (2 with 100 Ib.)! 


h 100 Ib. sack 


ith eac 
with King Midas’ w® 


We want you 


e of these attr 


and get of 


d time only 


spoons: 
dealer real soon. 


in 
Vd Acce t this envine 
asa 
with every sack 0 
enriche our 
’ y hee >. A peautiful Wm. Rogers teaspoon is yours at no extra cost 
with every 50 Ib. sa enriched King Midas Flour. (Two 
; je ~S teaspoons W ). This offer js made to 
e % acquaint yo nderful baking results. 
| silverware TOF which trademarks are regularly packed in 
each sack. You can build a complete s¢t of this genuine 
Wm. Rogets silverware while you enjoy better baking with 
/ King Midas Flour- 
Try King Midas now ctive tea- 
— = is for 4 limite see your 
INT SACKS 


